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le in exquisite design, 
Princess Patricia is essentially a pattern of today. Designed for 
the modern bride—and for her modern environment. 


The newest Gorham pattern, Princess Patricia has already found 
immediate acceptance; particularly for the modern American 
home, and for the various interesting versions of Spanish styles 

i “ ns suitable, 











for six. Dessert Knives $20.00 for six. Dessert Forks $20.00 
for six.) 
Stop at your jeweler's to see this and other fine Gorham creations. 
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A “Deed” with Every Important Precious Stone 


. Leon Verleye’s little French book 
on precious stones, Les Pierres 
Precieuses, we find quite a discussion 
in regard to the prevention of fraud (by 
the substitution of scientific rubies for 
natural ones) in which it is suggested 
that valuable stones merit a deed or title 
like other important property and that 
many frauds might thus be prevented. 


PREVENTION OF SMUGGLING 


While we, in America, have of late been 
little concerned about rubies (although 
there are signs that the vogue of the 
natural ruby is about to return) we are 
much concerned about the smuggling of 
diamonds and it has occurred to the 
writer that there might be merit in the 
general adoption by diamond merchants 
of the French suggestion. 

Verleye credits the proposal to M. 
Chaumet and says that the latter pro- 
poses the general adoption of the prac- 
tice of giving, with all important stones, 
a certificate of authenticity and of iden- 
tity. Such a “deed,” with a description 
that would serve somewhat as an ab- 
stract of title serves in the case of land, 
would permit one to follow the history of 
the stone through all its windings. He 
suggests giving in the description the 
source of the gem, the dates of all trans- 
fers, the particulars of the mounting, 
the name of the buyer, a small photo- 
graph of the piece, and perhaps a micro- 
photograph of any inclusions, strie or 
flaws, the density of the stone (this 
would hardly be necessary in the case of 
a diamond) its exact weight, the degree 
of its fluorescence if any, its color and 
its form. Some dealers will doubtless 
think that this is a lot of trouble to go 
to in the case of a moderate priced stone, 
but as Verleye says, the same people 
would demand a receipt for a gas bill 
or for a month’s rent or for a load of 
coal, 

To apply the idea to our conditions in 
the United States, it would appear that 
we might well confine the practice to the 
retail sale of diamonds of, say a quarter 
of a carat or larger, and to the sale of 
important colored stones such as sap- 
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phires, emeralds and rubies and to the 
sale of pearls. Since our tariff laws per- 
mit the government to seize smuggled 
gems, even in the possession of innocent 
purchasers, it would be much easier to 
stop smuggling if an accurate descrip- 
tion of every diamond of any size were 
to be given to the purchaser and a record 
also kept by the merchant. All honest 
merchants would be, if the suggested 
practice became a general custom, ex- 
tremely careful about the source of all 
stones purchased by them, for the gov- 
ernment agents could then very easily 
trace shipments of smuggled gems from 
both ends of the trail and it would take 
very few successful prosecutions to make 
the careless dealer watch his step. 


LIMITING OF THE SALE OF STOLEN GOODS 


A further benefit of the practice of 
giving title would be that it would large- 
ly put an end to the business of the pro- 
fessional receiver of stolen jewels, for 
it would fix responsibility upon the re- 
tailer, and the police authorities would 
have much less difficulty in identifying 
stolen gems if an accurate double de- 
scription were always available to them. 
They could proceed either through the 
buyer or the seller. If the method be- 
came general the merchant who refused 
to follow it would be .branded as dis- 
honest and his business would suffer. 


PROMOTING THE PRIVATE SALE OF 
DIAMONDS 


Yet another merit that might be ex- 
pected from giving title would be that 
the private owner of a diamond would 
have much less difficulty in reselling it 
than at present. While the narrow 
minded merchant may fear that such a 
result would limit his sales of diamonds, 
the broad minded man will at once see 
that, if the free passage of diamonds 
from hand to hand could be brought 
about, many more people would buy 
them than at present. Dealers have 
long used the investment feature of 
diamond buying as an argument, but, so 
difficult is it for a private owner to sell 
a diamond to advantage that the dealer’s 


argument has become rather weak. 
With a good description and the price 
of the previous sale (over the signature 
of a reliable dealer) in hand the private 
owner could much more readily sell his 
stone in an emergency. In the long run 
this would increase the volume of busi- 
ness. 


PREVENTION OF MISREPRESENTATION 


There is still another virtue in- 
herent in giving a written description. 
It will help greatly to prevent misrepre- 
sentation. In connection with the local 
Better Business Bureau the writer has 
had many opportunities to pass upon 
cases of alleged misrepresentation in re- 
gard to diamonds. In some of these the 
customer got his retail money’s worth 
and we tried to convince him of the fact. 
In other cases the stone was not what 
the buyer had been led to believe that it 
was. Generally it was a case of calling 
an imperfect stone “flawless” or an off 
colored one “blue-white.” Sometimes the 
weight was considerably overstated. 
Had there been a written “deed” or 
“title” given with the stone there would 
have been recourse through the courts 
in case the Better Business Bureau had 
found the merchant obdurate. With the 
general use of the suggested practice, 
merchants would be much more careful 
what they said about their stones and 
the public would come to have confidence ° 
in most diamond dealers. It is only too 
true now that there is an undercurrent 
of suspicion that we should do every- 
thing to overcome if we wish to rehabil- 
itate the jewelry business. Honest mer- 
chants would benefit by the custom, and 
rogues would be put at a great disad- 
vantage. Legitimate dealers would ad- 
vertise that they gave such certificates 
and people would demand them. Some 
of our great mail order houses regularly 
give a signed certificate with each dia- 
mond sold by them, and they are splen- 
did merchants, as many of their com- 
petitors will confess. 

The writer hopes that these sugges- 
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New Dress Modes and Appropriate Jewels — “Diamond” 
Watches in Vogue—Earrings and Sautoirs Popular— 
‘“Coat-of-Mail’ Diamond Necklaces and Serpent 
Jewelry—“‘Spirit of St. Louis’? Headdresses 





By L. Rem, Special Correspondent 


Paris, Feb. 14.—The new modes are 
out, and the most astonishing thing 
about them is that they very closely 
resemble those already in existence, says 
an expert. Ever since the great war 
woman has taken the bit between her 
teeth, said the cutter, and has done what 
she pleased. The pre-war plan of 
changing fashions every year, adopting 
something that made former modes im- 
possible, proclaiming shapes utterly un- 
like anything that went before, making 
it useless to try and alter up last year’s 
fashions and adapt them to the needs of 
the present spring, for instance, is 
evidently responsible for this state of 
things. You must remember, he said, 
that the trade as well as the private 
person is struck by the introduction of 
entirely new modes. What happens?— 
the smaller people have stocks on hand 
and unable to adapt them to the new 
modes, must sell off at a loss, and with 
materials at present prices it is easily 
seen that neither shops nor private per- 
sons can afford anything of the ;kind. 

There is an attempt this year to in- 
troduce skirts cut on the cross, intro- 
duced at the waist belt, to give a cer- 
tain fullness, while a straight skirt, 
with a cunningly made pleat, on the 
cross is seen. Skirts, let into the band, 
are also cut round, but all these innova- 
tions suffer from the same _ objection, 
they require more material and material 
is searce and costly. Even the largest 
concerns are suffering from this short- 
age of materials of every kind, and 
there is no end to this kind of thing in 
view. Workers too are scarce, especially 
skilled workers, and this means that the 
trade is in sympathy with woman, with 
a capital “W” when she demands to go 
slow. 

* * * 

The walking, morning gown will re- 
main very much the same thing as last 
year, skirts being slightly fuller, coats 
sometimes having pleats on the side, 
skirts being widened in all kinds of 
ways, anything being acceptable just 
so long as it means no great increase in 
the amount of material required. 

* * * 


Afternoon gowns will be very differ- 
ent from those worn this winter. Ir- 
regular lengths, mingling of light and 
€avy materials characterize these new 
modes. They will be lengthened, in that 
tulle or chiffon is being used to make 
the bottom of the gown, while tulle or 
chiffon sleeves are very fashionable. 
Tulle and lace tunics and overdresses 


are much seen. Tulle lined with flesh 
pink, for late afternoon and evenings is 
seen and these gowns will be full—very 
full—with a high waist. Without going 
so far as to say that the crinoline is 
coming in again, these afternoon and 
evening gowns will suggest it. They 
will not be longer, on the contrary, the 
full crinoline skirt has always been very 
short. 
«x * * 

For evenings much sombre black with- 
out relief is seen, for afternoons black 
crepes, opening to show underskirts of 
pale pink or white are seen. Pink and 
blue mixtures, pink flowers on a blue 
ground, pink with blue geometrical 
forms, the whole melting into a neutral, 
grey hue, are much worn for the full 
afternoon gown. The full skirt calls 
for flower patterns often large and gro- 
tesque, but disappearing in the general 
scheme of things, for pleats and gathers 
prevent the patterns being distinguished. 
These afternoon and evening gowns are 
characterized by their flimsy nature, 
there being no hope of wearing them 
more than half a dozen times. These 
modes are self-evidently no good what- 
ever for the street and they will be re- 
served for the “idle rich” for the most 
part, as the working woman cannot af- 
ford to go in for anything so frail. 
The automobile, also is interfering with 
the wearing of this type of gown, for it 
needs careful packing and cannot be 


expressed. 
* * * 


The question of whether pearls should 
be reserved for the morning and dia- 
monds for the evening, or vice versa, is 
engaging the attention of the arbiters 
of fashion. It has been decided that 
jewelry should be worn of a morning, in 
the house at any rate, and under the 
coat, so that it cannot be seen, when 
paying calls of a morning. The cere- 
monial call of course, in Paris, must 
be paid between 11.30 and 1 o’clock. It 
is the fashion not to remove the outer 
coat but to loosen it on entering a draw- 
ing room and then a small peari neck- 
let should be seen. Earrings to match 
are also visible under the short veil that 
is now fashionable. As a rule a replica 
of the genuine rope of pearls is worn 
of a morning for the very simple prac- 
tical reason that the woman is alone and 
unprotected. But she must possess the 
original at the bankers or in the safe at 
home. Otherwise it would be bad taste 
to wear the necklet. Of an evening, she 
never goes out without her husband or 
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other male relative and she can wear 
her rope of pearls. With diamonds the 
rule is not quite so strict. It is per- 
fectly possible to wear a handsome neck- 
lace of crystals and have nothing more 
costly in the safe at home. The crystals 
make no pretence at being diamonds and 
are not ostentatious, say the advocates 
of wearing diamonds in the morning. 
Just at present both are seen, in the 
best circles, but as a rule the diamonds 
are worn with onyx or enamel of a 
morning and the small white pearls, 
caught up with a barette of colored 


gems. 
+ * * 


Rules and regulations for the city and 
more particularly for Paris are not ob- 
served at the winter sports nor on the 
Riviera. There colored “pearls” are 
still worn, five sautoirs being seen, with 
perhaps 10 bracelets in all shades, from 
the faintest to the deepest pinks, for 
away from home there is no necessity to 
wear the genuine thing, excepting 
when attending diplomatic balls or 
something of the same kind. Inside 
gambling rooms, genuine pearls and real 
diamonds are seen, proper measures be- 
ing taken for the safety of the jewelry 
and money inside these rooms, but at 
concerts thefts may take place and for 
this reason, it is well to keep a. shawl 
over the shoulders, hiding the brilliancy 
of the gems, until the gambling rooms 
are reached when any such precautions 
become superfluous. 

In the same way, visitors to the con- 
tinent of Europe, would do well to en- 
quire whether jewelry should be worn 
or not on various occasions. On a gala 
night at the Opera or the Francais all 
the jewelry is real. On an ordinary 
night,: replicas are seen. On the full 
dress night, the ladies all come in their 
cars, On an ordinary spring night 
some may stroll down to the theatre on 
foot, espeeially if they have taken a box 
for the season as is often done. All 
these reasons and the customs that have 
arisen in consequence, should be studied 
by the American who comes to Europe to 
“do” the season, and she cannot do 
better than consult with her jeweler, or 
take a French maid. For there is a 
distinct rule, kept strictly by the French, 
for every occasion. This or that is worn 
or is not worn, and foreigners who want 
to be received in the Boulevard Saint 
Germain set, for instance, cannot do bet- 
ter than find out these rules as quickly 
as possible. For the mere tourist, they 
are not so important, but as they are 
always based on some fact of life, such 
as safety for jewelry or something 
similar, it is just as well to observe 


them. 
* * * 


The slender platinum, gold or silver 
chainlet, for the ankle, is becoming more 
and more popular, with the transparent, 
flesh colored stocking. Sometimes the 
anklet is fastened with a medallion, 
which hangs and shows beneath the 
stockings. As a rule one anklet only is 
worn, but sometimes there are two. 
Stockings are frequently held in place 
with a garter in gold or silver, which 
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and being held in place by suspenders. 
* * * 


“Diamond” watches are very much the 
vogue just now. The very small watch 
is still in fashion. It is sometimes set 
with diamonds, to make the rim. The 
back has a pattern of diamonds, very 
often irregular, for irregularity is the 
keynote of all fashions today. The “ray 
of sunlight” or starfish pattern, the 
lines in tiny brilliants, is one of the 
favorite models. A star of diamonds en- 
circles the gold dial, in some cases, while 
stars on the back of the case, are often 
seen. Stars and rays are fashionable 
for all kinds of ornaments. The newest 
watch is anything but reund. Oblong, 
rectangular, but not square, hexagonal 
or oval. The case is studded in dia- 
monds and the watch is worn with the 
dial towards the corsage, on the breast. 
When a watch of a distinctive shape is 
worn the earrings and the pendant 
should be of the same shape with the 
same diamond pattern. 

* * * 


Earrings, the “ring” suspended at the 
end of a long chain of platinum, are 
formed of a broken ring, another il- 
lustration of the irregularity in shapes 
and modes. The two earrings in this 
case are not quite alike, although cor- 
responding. Sometimes a _ diamond 
barette broken at one end is seen, hang- 
ing from a platinum chain. Sometimes 
tiny diamond rings hang from large 
pearls to make earrings. 


* * &* 


Sautoirs in oblong or oval “diamonds,” 
set in gold, are very popular. Sometimes 
there is an immense diamond pear at 
the end of the sautoir, which is a con- 
fession that the whole sautoir is not 
genuine, as the pear is too large to he 
true. An earring, made up of diamonds 
and emeralds with a “pear” at the end, 
in the shape of either a pearl or a dia- 
mond is worn with this collar, while 
the bracelet matches the sautoir. The 
ring is set with a square diamond, en- 
circled with tiny brilliants. 


* * * 


“Coat-of-mail” diamond necklaces are 
very much worn. Diamonds of various 
sizes, either genuine or artificial, are so 
arrange as to look like armour, large 
and small together, slight chains hold- 
ing them in place, one attached to the 
other. These necklaces are sometimes 
worn round the neck, but often at the 
base of the neck, making a lace-like 
effect and looking extremely unpreten- 
tious. The same pattern is seen in jet 
and both look extremely simple. Both 
brilliant and dull jet are being used 
for these collarettes. 

* * * 


Emeralds are being worn with white, 
Pale greens, with absinthe, and other 
Pale colors. Sautoirs in all colors, 
emeralds,” “sapphires” and “diamonds” 
are being worn early and late,- on all 
occasions, with the light gowns seen on 
the Riviera, any kind of gem is used or 


is worn below the knee, the stocking 
worn in such cases being extremely long 
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is imitated, and the various gems are 
threaded together, somewhat on the 
same plan applied by a child when mak- 
ing a bead necklace. That is to say no 
system at all is in use, the shape and 
colors being placed side by side regard- 
less of matching. 
* * «© 

Serpent jewelry is especially suitable 
to winter sports, said a well known Paris 
jeweler, the reason being self-evident, 
for it is not easy to lose a serpent. All 
in one piece, it remains in place, even 
though the wearer goes in for rapid 
movement. Naturally competitors in 
winter sports events never wear any- 
thing but rigid ivory bracelets or some- 
thing just as severe. Sautoirs, too, are 
made of white or red ivory or some- 
thing equally simple. 

* * * 


Buckles to fasten waist belts are made 
in wood imitating serpent-skin or in 
mother-of-pearl and gold. Onyx is used 


with gold, while enamel is much seen for © 


buckles of all kinds. 
* * * 


As hair is worn somewhat longer, 
pocket combs, taken out to use in public, 
with just the same lack of decorum that 
powder and paint is now applied in 
public, are made to match the combs 
worn in the hair. Very often the tiny 
combs worn in the hair are rounded, to 
hold curls of hair in place. They are 
encrusted in diamonds or “diamonds,” 
and the small pocket comb has diamonds 
set in the back, while the small case in 
which it is slipped, is also studded with 
diamonds. 

ok * * 

The Queen of Afghanistan has un- 
doubtedly brought the coiffure a la 
garconne, as it was called in pre-war 
days, into fashion again. Wanting to 
look like her hostesses, she asked to 
have her hair cut, but the hairdresser, 
not certain of what he ought to do in 
such circumstances, cleverly arranged 
her hair to look as if it were short, hid- 
ing much of it from sight. With this 
style of hairdressing, many combs are 
required to hold the hair in place. 

* * * 

Chignons are sometimes used for eve- 
nings. In this case high Spanish combs 
are seen. They are in light and dark 
tortoise shell, with immense balls to 
finish. They are sometimes cut in quaint 
patterns, of openwork. With these 
combs, earrings of the same material 
are worn. A black enamel comb with 
diamonds inset, will have a pair of ear- 
rings, almost to the shoulders, that they 
sometimes touch, with diamonds inlet 
in the enamel. 

* * * 

The star pattern is also seen in ear- 
rings. A starfish or star of diamonds 
being seen on a black enamel “wheel,” 
while stars are sometimes inlet on black 
enamel bracelets, or in bands of gold, 
the star in this case is tiny. 

* * * 

“Spirit of Saint Louis” headdresses, 
in the shape of aeroplanes, stuck among 
the hair, with gold-thread aeroplanes, 
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woven among the pattern of the dress 
fabric will be very popular this carnival. 
It is safe to say that aeroplanes of one 
kind and another will be the most popu- 
lar of ornaments, brooches and pendants 
being made in this shane for the coming 
fétes. Children will of course wear air- 
man costumes at fancy dress balls and 
everything will centre round the aero- 
plane. 








Fashionable Colors for Spring 
Gowns Permit Wide Scope 
in Selection of Jewelry* 


The colors that the Paris dressmakers 
have picked out for spring and autumn 
evening gowns permit such wide scope 
in the selection of jewels and jewelry 
that there is a place for nearly every 
type and color of ornament. 

For daytime bright gold ornaments, 
topaz, emerald or crystal pendants are 
to be extremely popular. They combine 
well with the new creamy beige that is 
the smartest pale shade for summer. 
The new color is enriched by almost 
every colored ornament that is put with 
it, although gold brings out its cream- 
iness far better than silver. Therefore, 
Paris is still fond of slave bracelets, 
twisted gold collars and heavy gold 
chains, with or without stone settings. 

Dark blue is to be a leading spring 
color for street, sport and even evening 
wear. The jewels that go with it are 
numerous, diamonds and brilliants being 
particularly effective for afternoon and 
evening, while polished gold ornaments 
are effective for sport costumes. 

Much sealing wax red is shown by 
nearly all dressmakers. Bright gold 
ornaments are again the note in jewelry, 
antique gold bracelets and chains being 
shown generally for wear with this color. 

One dressmaker shows several evening 
dresses in silks dyed the exact shadings 
of rubies and emeralds, for wear as a 
background for rubies and emeralds. 

Pendant ornaments of clear crystal, 
cut very simple and not set in gold or 
silver, are widely shown in Paris for 
wear with formal afternoon dresses on 
dark blue and black. One dressmaker is 
featuring round crystal pendants as 
lage as a dollar and half-an-inch or 
more in thickness, which is worn on a 
black silk cord. The same dressmaker 
shows pale colored jewels, amethysts, 
aquamarine and topaz, sewed on to: very 
sumptuous pajama suits, forming the 
ornamentation of blouses, which are as 
elaborate as evening costumes. 

There is a revival of turquoise shades 
with several important designers, and 
already the corresponding jewelry is 
finding its way into the windows of Rue 
de la Paix jewelers. Some of it is of 
antique design. Other pieces are ultra- 
modern, set in geometrical patterns in 
gold and turquoise. 





*From National "Shaped Publicity As- 


sociation, Newark, N. J. 








George Engel, Springville, N. Y., has 
been succeeded by the Sheret Jewelry 
Shop. 
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Alluvial Diamond Diggers in Distress 





London Papers Tell of Appalling Conditions Among Thousands 
of Europeans in the Lichtenburg District of South Africa 


The wild stories of the fortunes made 
by diggers in the alluvial diamond fields 
of South Africa, which were featured in 
the newspapers of this country and 
Europe some months ago, were known to 
be highly exaggerated, and in great part 
fiction, but how different is the real pic- 
ture is now being shown by the news- 
papers of London. For instance, the 
London Daily Mail recently carried a 
story of distress in the diamond fields, 
saying that between 30,000 and 40,000 
Europeans are now living on the Lich- 
tenburg diamond fields under conditions 
that are probably unparalleled in modern 
civilization. For the most part they live 
on hope. The majority can never expect 
to make more than a bare living. 

The following is a typical case cited: 
Not far from the main street, which con- 
sists of cafés, barbers’ shops, and other 
nondescript establishments in iron huts, 
is a digger with five children. Their 
dwelling is half shack, half tent. For- 
merly the man was a blacksmith, in his 
first month or so he found stones which 
brought him £1,800. He hoped to make 
more——-and became penniless. Still he 
trusted to luck and, 
hardships with his family, discovered 
another ten stones worth perhaps £20. 
And that, of course, has merely imbued 
him with further hope. 

There lies the tragedy of the life. At- 
tracted by the lure of the diggings, by 
stories of wealth lying just below the 
surface of the ground men give up their 
occupations in town and country and 
flock to the diamond fields, trusting that 
fortune will smile upon them. Some are 
fortunate, but they are few. 

As for the unlucky majority, those 
who have pegged barren and useless 
claims, it appears to be impossible for 
them to leave the diggings. Somehow 
they manage to struggle along. Their 
possessions vanish but hope never. 


Pebble Sorters’ Finds 


Many gain a precarious livelihood by 
sorting “bantams”—black pebbles that 
come out in the wash with the diamonds. 
Prosperous diggers discard them. The 
companies used to sell them at 20s. a 
bag, and often the price went down to 
five shillings. There are thousands who 
do nothing but sort bantams, and com- 
ing across a stray diamond now and 
again obtain enough money to keep them 
in food for a few days. 

“Seventy per cent of the diggers,” said 
one of them, “live on the brink of starva- 
tion, but never starve. Twenty per cent, 
by finding a few good stones today and 
nothing perhaps for the next month, 
Manage to win a sufficient livelihood. 
There are perhaps 5 per cent who do 
better. And 5 per cent make fortunes.” 

Thousands of disillusioned diggers 
have returned to the towns or to other 





after enduring - 


fields from which they were attracted. 
Those who remained are confirmed dig- 
gers and they represent every trade, pro- 
fession and calling. They are adding an- 
other to the peculiar problems which 
torture the Union of South Africa. 


Complain to Governor-General 


The London Times correspondent says 
the Earl of Athlone, the Governor-Gen- 
eral, who visited the diggings recently 
with Princess Alice, received an address 
drawing attention to the condition of the 
diggers. 

“We are faced,” said the address, 
“with financial ruin unless steps are 
taken immediately to alleviate the dis- 
tress at present existing. The general 
feeling on the fields among the diggers 
is one of uncertainty and  appre- 
hension as to what the Government is 
going to do next. We on the fields are 
endeavoring whenever possible through 
the Diggers Union to bring about some 
semblance of congenial and normal life, 
but unless we are given an opportunity 
of availing ourselves of our rightful 
heritage, that is to produce some of the 
immense wealth in precious stones which 
is in this area our future and that of 
our, children is indeed hard.” 

The Earl in reply said he was afraid 
legislation had been left till rather too 
late, and matters had got involved. The 
Government was endeavoring to tackle 
the question, and immediately he got 
back to Cape Town he would put the 
matter before his Ministers. 

Princess Alice and her daughter, Lady 
May Cambridge, paid a visit to the 
Grasfontein diggings. Princess Alice 
looked through a pile of gravel and 
picked out a stone of about 4% carats, 
valued roughly at $350. At one of the 
potholes Princess Alice and Lady May 
searched the sieves and found two stones 
of about 1 carat each. All the gems they 
found were presented to them by the 
owners of the claims. 








Congo and Angola Diamonds 





Statistics of Production of These Fields for 
Past Three Years Shown in the Report 
of the Societe Generale de 
Belgique 


The Societe Generale de Belgique, one 


of the largest of the world’s financial 
institutions, which, with the two Amer- 
ican financiers, Messrs. Thomas F. Ryan 
and Daniel Guggenheim and their asso- 
ciates, control the Belgian Congo dia- 


.mond fields, in its annual report to its 


stockholders, says: 

“This bank is the principal stock- 
holder in most of the large Belgian 
Congo diamond companies. The produc- 
tion was maintained but no effort made 
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to increase same. The companies now 
employ 23,000 native laborers and are the 
largest employers of labor in the colony. 
(This is an increase of 3000 employees 
over 1926.) The cutting of diamonds, so 
characteristically a Belgian industry, 
has been active, the number of cutters 
having increased in Belgium.” 

Production of the fields show compara- 
tively: 








1925 1926 1927 
(Belgian Congo) Carats Carats Carats 
FORMINIEREB 228,000 245,000 245,000 
BECEKA 580,000 770,000 600,000 
KASAI, LUEBO 
AND LUETA 79,000 93,000 130,000 
887,000 1,108,000 975,000 
(Angola) 
DIAMANG 127,000 150,000 190,000 
Total Pro- 
duction 1,014,000 1,258,000 1,165,000 
Regarding the production of the 


Beceka, the report states that “a large 
part of the production is composed of 
industrial stones used for mechanical 
purposes and not suitable for jewelry.” 

One of the largest items of expendi- 
ture in operating the diamond fields is 
that of safeguarding the health of its 
native laborers. Twelve doctors and nu- 
merous nurses, both white and black, 
care for the sick in twenty hospitals 
with 500 beds, scattered throughout the 
field. In addition, the companies have 
for four years carried on a vigorous 
campaign against sleeping’ sickness; 
their efforts, involving the expenditure 
of many millions of frances, have been 
crowned with success, but nevertheless, 
were recently intensified. Three doctors, 
four sanitary agents, and a large num- 
ber of black nurses form an itinerant 
medical corps which examines the na- 
tives in their villages and treats those 
infected with the disease. In the colony 
there are about 170 doctors, with 340 
nurses and other medical assistants. 

The Congo companies have produced 
from 1913 to the end of 1927 a total of 
6,408,000 carats of gems. 








Death of O. M. Johnston 


CoLFAX, WASH., Feb. 23.—After an 
illness which lasted scarcely more than 
24 hours, Omar Monroe Johnston passed 
away recently here. Heart trouble was 
the cause of death. For several years 
past he had been receiving treatment for 
heart affection. 

Deceased was a native of Oregon, in 
his 57th year and had been active in 
the jewelry business in Colfax for 39 
years. For 25 years he was associated 
with M. A. Rose, proprietor of a jewelry 
store in Colfax and 14 years ago he 
bought out the business which he owned 
at the time of his death. 

He is survived by his widow and two 
daughters. 

Following the proclamation of the 
Mayor of Colfax, the business houses of 
the city were closed during the time of 
the funeral services. 








Lew Marker, Denver, Colo., has been 
conducting a sale for the Raine Jewelry 
Co., 906 Ninth Ave., Greeley, Colo., 
which has been advertised extensively in 
the Greeley Tribune-Republican. 
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The News from England 





Prince of Wales Favors Jewelry—New Designs for Bracelets 
and Rings—Fine Jewels Worn at Fashionable Receptions 
—Lavish Display of Jewelry at Monte Carlo—Beauty 
of Material and Design Emphasized in 
Latest Ornaments 





LONDON, Feb. 15.—It is understood 
that the London Diamond Syndicate has 
raised its prices for the rough. This 
would appear to be one of the first re- 
actions to the strong measures taken by 
the South African Union government to 
control alluvial diamond production. The 
market, as a result, has taken on a much 
firmer tone and the prices of diamond 
shares as well as the stones are appre- 
ciating steadily. 

* * * 

It is hoped that fashions in men’s 
jewelry will be given an extra filip by 
the lead set by the Prince of Wales in 
wearing all the jewelry possible consist- 
ent with good taste. At a recent dinner 
the prince wore a pearl stud, a gold 
signet ring on his little finger, black onyx 
links with diamond centers in his shirt 
cuffs, and a very small rectangular 
wristlet watch on a narrow leather strap. 
The prince is considered a reliable ba- 
rometer where male fashions are con- 
cerned and the jewelers hope much from 
the example set by him in jewelry taste. 

o* = 


It will be remembered that De Beers 
did not pay a dividend on its deferred 
shares for the past half-year, resources 
being conserved in view of the diamond 
“crisis.” Nevertheless it is believed this 
dividend was fully earned. Strong buy- 
ing of the shares recently indicates that 
an early payment of this dividend is an- 
ticipated, or that at least the position 
will be adjusted when the directors con- 
sider the half-year’s June dividend. 


* * * 


The new wide bracelets are geometri- 
cal in design, the patterns being achieved 
by using two different tones of gold or a 
dull and bright gold of the same tone. 
The newest rings all feature larger dia- 
monds and there is no claw or crown 
setting. A half-cylinder or large square 
of any stone set in a fairly wide band 
must be cut from a large stone. The 
tendency is no longer to “display” jewels. 
The modern woman has ceased to be a 
“show window” for her best pieces. To 
be fashionable her jewels must conform 
to and take the line of the latest gown 
she is wearing. Thus have the dress- 
maker and jeweler, working in conjunc- 
tion, set a new standard in artistry that 
's refined and subtle. The bracelet, ear- 
rings and necklace blend with the gown. 
To wear just jewelry without regard to 
the gown is taboo. 

* * * 


The receptions given periodically by 


Lady Londonderry usually emphasize the 
extent to which the newest jewelry 
holds sway in society. This week’s re- 
ception was no exception. The hostess 
herself owns some rare pieces, in fact 
the Londonderry jewels are famous for 
their beauty. A great tiara, necklace 
and corsage ornament usually are fa- 
vored by Lady Londonderry for wear at 
her political gatherings. The whole of 
the front of her gown seems to be a mass 
of precious stones on these occasions, 
diamonds predominating. Her ladyship 
has an alternate set of dress jewels in 
which amethysts are prominent. When 
the leaders of society gather at these 
affairs one has a chance to glimpse real 
jewelry. The Duchess of Sutherland, for 
instance, wears a wonderful diamond 
necklace and tiara and fine pearls. Lady 
Curzon has ropes of beautiful pearls and 
diamonds, while the Baroness d’Erlanger 
possesses some remarkable emeralds. 
At the “Napoleon” matinée being given 
by Lady Newnes the middle of this 
month and at which the Queen will be 
present, all the dresses and jewels will 
be copies of those worn at the reception 
given by Princess Pauline de Borghese 
to her brother, Napoleon, on the occasion 
of his marriage to Marie Louise. 
* * * 


Well-known people who are now in 
Monte Carlo are making lavish personal 
displays of jewelry. Much of this 
jewelry is the outcome of winnings in 
the roulette rooms. One of the Dolly 
sisters who got up from a sick bed and 
made a sensational clearance of francs 
(something like half a million) at the 
gaming tables now wears one of the new 
wide, flat, diamond bracelets smothered 
in emeralds. According to the Daily 
Mail the belief that these flat, expensive 
bracelets are lucky is gaining ground. 
The Princess of Schaumburg-Lippe, the 
newspaper says, wore one of these 
bracelets at the Sporting Club the other 
day and cleaned up 200,000 francs in less 
than half an hour. Jewelers stocking the 
flat jeweled bracelets are reported to be 
selling large numbers of them in Monte 
Carlo. “Near diamonds” appear to be 
having a vogue on the Riviera. Hats, 
parchment bags and girdles are encrusted 
with Rhinestone. The naturalized lizard 
jewelry is in demand, too. These take 
the form of “brooches” for hats. The 
bracelets are of real snakeskin and made 
to coil around the arm. A _ famous 
tennis player has a gray suéde sack 
on one corner of which is a small black 
cat in jet with diamond eyes and a tiny 
coral pink tongue. 


47 


The usual dazzling display of mag- 
nificent jewelry was in evidence last 
week when the annual State opening of 
Parliament attracted the élite of the land 
to the House of Lords. The King took 
his seat on the throne and the great 
electric lights blazed forth reflecting the 
flash of jewels in the imperial crown. 
The whole of the throne room was a 
kaleidoscope of gold, purple and blazing 
gems, much of the brilliance emanating 
from the magnificent tiaras that were 
worn by the women folk. 

* * * 

The modern jeweler appears to be 
paying more attention to the beauty of 
the material to hand than to just the 
value of it. This is indicated in some 
of the newest jewelry designed for use 
with the newest dresses. Considerable 
semi-precious material is utilized where 
certain color effects are sought. Even 
paste is not disregarded. Where it is 
necessary to introduce very expensive 
gems to get a certain effect these are 
exploited just as freely. It is only the 
ensemble that matters. Value, either 
way, is a secondary consideration. It is , 
noticeable that stones are not cut so 
much as formerly and a certain broad 
effect is being achieved in the latest 
dress jewelry outfits offered to the dis- 
criminating woman. The incorporation 
of jade, crystal, onyx and similar ma- 
terial with precious stones gives some 
striking results. 








A Deed with Every Important 
Precious Stone 
(Continued from page 39) 








tions will be carefully considered by the 
trade and perhaps improved in detail by 
the combined constructive criticisms of 
many dealers of experience. The type 
of “title” finally adopted could be effec- 
tively put into operation through the 
offices of the American National Retail 
Jewelers’ Association, the various State 
associations, other jewelers’ organiza- 
tions and through editorial and other 
trade paper publicity. 








Philadelphia detectives are keeping 
secret identity of a wholesale jeweler in- 
volved in a stolen goods transaction here, 
in which however, the police say, he was 
not to blame, believing the transaction 
to be a legitimate one. Two Negroes 
are under arrest in the case. The men 
are held on charges of receiving stolen 
goods, the latter, jewelry valued at $25,- 
000 and including a_ pearl — necklace 
priced at $10,000, having been stolen in 
Baltimore. One man is held in $10,000 
bail and the other prisoner, also a Negro, 
in $5,000 bail. The wholesale jeweler, 
it is stated at detective headquarters, 
paid $4,500 to one of the men for the 
jewels, the Negro asserting they had 
been given to him to dispose of. The 
jewelry, said to have been stolen from a 
Baltimore department store by three 
men, included the pearl necklace, and 
several costly pieces of platinum and 
diamond work. With the exception of a 
diamond mounted bracelet watch, all the 
loot has been recovered. 
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Third Annual Jewelry Exhibition 





Chicago Wholesalers Announce That Great National Jewelry 
and Allied Trades Show Will Be Held at Sherman Hotel 
Chicago, Aug. 6 to 10 Inclusive; Two Big Gift Shows 
to Be Held at the Same Time 


CHIcaGco, Feb. 24.—There has been no 
question about whether the third annual 
jewelry show would be held in Chicago 
during the summer of 1928 but the for- 
mal announcement this week of the time 
and the place will be interesting news 
to the trade of the entire country. 

At a recent conference of members of 
Wholesale Jewelers Association of Chi- 
cago plans were completed for holding 





JOSEPH S. STEIN, PRESIDENT 


the annual National Jewelry and Allied 
Trades show at the Sherman Hotel be- 
ginning on Aug. 6 and continuing for 
five days. The entire second floor of this 
hotel has been secured for show pur- 
poses. This includes the ballroom, the 
exhibition hall and entire mezzanine 
space, 

C. T. Gustafson, chairman of the Pub- 
licity Committee stated today that many 
special features are being planned in 
connection with the show and will be 
announced in the near future. He said 
his committee has been instructed to use 
every means possible to broadcast in- 
formation about the show from coast to 
coast, from the northern boundaries to 
the extreme southern, and he believes 
the exhibition this year will be the 
means of bringing together the largest 
number of retail jewelers that ever as- 
sembled at one time. A further attrac- 
tion for jewelers at this time will be the 
two big gift shows, one by the Gifts, 
Artwares and Novelties Association at 
the Stevens Hotel and that of the East- 
ern Manufacturers and Importers Ex- 
hibit at the Palmer House. 

President Joseph Stein of the Whole- 


sale Jewelers of Chicago, in announcing 
chairmen of various committees said he 
felt those interested in the show were 
fortunate in being able to again secure 
the service of A. B. Coffman as manager 
because his experience of many years 
in managing affairs of this kind in many 
lines of trade would assure a successful 
management of the exhibit features. 
The various activities and plans of 
the show will be under direction of com- 
mittees, of which the following are 
chairmen, respectively: A. C. Becken, 
Jr., show committee; P. T. White, vice- 
chairman; Sydney Ball, decorations and 
displays; Emil Braude, special features; 
Charles T. Gustafson, advertising and 
publicity; John Friedland, hotel arrange- 
ments; A. C. Becken, Jr., entertainment. 
P. T. White heads the committee that 
passes on the qualification of exhibitors. 








To Hold Joint Session 





North and South Carolina Retail Jewelers 
to Meet at Durham, March 29 and 30 


DuRHAM, N. C., Feb. 24.—Three hun- 
dred members and representatives of 
manufacturers and wholesalers will as- 
semble in Durham on March 29 for a 
two days’ joint convention of the North 
Carolina and South Carolina retail jew- 
elers. The meeting is expected to be 
one of the most complete either associa- 
tion has ever held. 

Representatives of 100 manufacturing 
concerns and wholesalers have been in- 
vited to place on exhibition one of the 
most complete arrays of jewels, silver- 
ware and other articles sold by the 
jewelers that has ever come to the 
South, according to William G. Frasier, 
for many years actively identified with 
the jewelry business in the state and 
nation. 

The convention will be held in the 
Washington Duke hotel. This hotel has 
housed scores of meetings of various 
state organizations during the past two 
years and is well equipped for handling 
the joint gathering of the two state 
jewelers bodies. 

A banquet will be one of the features 
of the meeting, and is scheduled to be 
held on the evening of the first day, 
with speakers of note having places on 
the program. 

Many men nationally known in jew- 
elry circles have indicated that they will 
attend the meeting here. Such men as 
E. C. Mayo, president of the Gorham Co., 
and W. F. McChesney, president of 
Dominick & Haff, are slated to appear 
on the program. 

The association embraces about 150 
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members throughout the state and when 
the convention is held it is expected that 
a large, representative group will be. on 
hand. One of the most important 
phases of the convention will be the dis- 
cussion of the admission of manufac- 
turers into the association. Letters, it 
is understood, have been sent to various 
concerns in regard to the proposed 
change, and it is considered likely that 
this proposal will receive a great deal of 
comment at the hands of the jewelers. 

Members of the committee on arrange- 
ments plan to invite Governor Angus W. 
McLean to deliver an address during the 
time the convention is in session, prob- 
ably at the banquet on the opening night. 

William G. Frasier, of this city, as a 
regional vice-president of the American 
National Retail Jewelers’ Association, 
will deliver an address to the delegates 
on matters relating to the jewelry trade. 

The officers of the North Carolina as- 
sociation are: H. G. Matthews, Ashe- 
ville, president; Joe Garibaldi, Charlotte, 
western vice-president; F. E. Starnes, 
Albemarle, central vice-president; R. L. 
Bowman, Wadesboro, eastern vice-presi- 
dent, and William G. Frasier of Durham, 
secretary-treasurer. 








Death of Edward Scholtz 


CoLuMBIA, S. C., Feb. 23.—Eduard 
Scholtz, for many years a jeweler of 
Newberry, S. C., died at Charlotte, N. C. 
recently frem a heart attack, while he 
was on his way to attend services at his 
church. Mr. Scholtz made his home in 
Newberry in 1873, coming from New 
York soon after his arrival in this 
country from Germany. Upon locating 
in Newberry he opened a jewelry store 
and continued to operate it until 1905, 
when he moved to Charlotte. 

Mr. Scholtz was 78 years of age. His 
wife, whom he brought to Newberry as 
a bride from her home in Long Island, 
N. Y. in 1880 died several years ago. 
He is now survived by two sons, E. P. 
Scholtz and W. W. Scholtz, and two 
daughters, Mrs. J. J. McCallum and 
Miss Frances Scholtz, all of Charlotte. 

Funeral services were held at Char- 
lotte, and were conducted by the Rev. 
J. F. Crigler, pastor of St. Mark’s 
Lutheran church, of which Mr. Scholtz 
was a member since removing to Char- 
lotte until the organization of the new 
Lutheran congregation—the church he 
was going to attend when he died. 

Everywhere Mr. Scholtz lived he 
entered fully into the social, civil and 
religious life of the community. He 
bore the respect of his fellowmen, and 
leaves many friends to mourn his death. 








In an action against the indorser of a 
note, after default by the principal 
party, but without notice of dishonor, it 
appeared that there was printed on the 
back at one end a waiver of demand and 
notice. The indorsement was at the 
other end. The Ohio Court of Appeals 
held (Stuhlreder vs. Dannemiller), that 
there was no waiver of demand and 
notice by the indorser. 
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The Wholesalers’ Conference 
at Washington 





Some of the Important Points Discussed at the Recent Meeting 
Held Under the Auspices of the Chamber of Commerce 
of the United States—Committees to Report 
Later in the Year 





WASHINGTON, D. C., Feb. 23.—Re- 
solved that wholesaling shall not become 
one of the lost arts consigned to limbo 
with the hurdy-gurdy, the national con- 
ference on wholesaling held Feb. 14-15, 
under the auspices of the Chamber of 
Commerce of the United States, mapped 
out a broad research program intended 
to restore class consciousness to the 
wholesale trade and revive that branch 
of the distribution system to healthy 
activity. 

The discussion at the conference and 
the program laid down for the guidance 
of its committees disclosed that whole- 
salers have reached a state of mind 
where they are ready to admit that they 
have ignored too long the shifts in the 
distribution system which have restricted 
considerably the scope of their own 
operations. They do not concede that 
they are no longer necessary and they 
intend to continue performing such es- 
sential functions as buying, warehous- 
ing, financing and selling by performing 
these services efficiently. 

The conference solemnly pledged that 
wholesalers owe a duty to retailers and 
also to growers and manufacturers by 
synchronizing supply and demand in 
their localities and asserted that recog- 
nition by wholesalers of their duties im- 
poses a reciprocal obligation upon pro- 
ducers and retailers respectively to pro- 
duce and distribute such stocks as the 
public requires, when and as needed, and 
to so conduct their operations as to as- 
sure uninterrupted supplies with due 
economy. 

Committees appointed to report their 
findings at another conference later in 
the year now will undertake to evaluate 
the wholesaler’s functions and services 
such as financing, anticipation and pro- 
vision of market needs, and warehous- 
ing; to study economic factors affecting 
wholesaling such a group buying, de- 
partment stores, private brands, style 
changes and small order buying; to de- 
termine what husiness analyses are 
practicable such as studies of distribu- 
tion costs and the possibility of adoption 
of uniform accounting methods by each 
trade to facilitate cost comparisons; to 
decide what financial methods are most 
desirable in connection with sales con- 
tracts, trade acceptances, price terms, 
interchange of credit information and in- 
stallment selling. 

0. H. Cheney, vice-president of the 
American Exchange Irving Trust Com- 
pany, of New York, probably struck the 
key-note of the conference when he de- 


clared that the real problem is not 
whether the wholesaler is necessary or 
unnecessary but what functions in dis- 
tribution are necessary. The goods must 
be sold. They must be split up into man- 
ageable quantities for each territory. 
They must be stored until they are 
bought and remeved. They must be 
financed. 

“The question is not whether the 
wholesaler adds to the cost of distribu- 
tion—of course he does—because distri- 
bution must cost something. The real 
question is: Does the wholesaler add too 
much to the cost of distribution?” de- 
clared Mr. Cheney. “It costs money even 
for a magician to pull rabbits out of a 
hat and distribution will always add 
some cost factor to the price of com- 
modities under any system of merchan+ 
dising.” 

Mr. Cheney declared that too much of 
the criticism of the wholesaler is fairy- 
tale economics. 

“When the factory has finished its 
job, there is a quantity of goods at a 
certain place. Before these goods can 
be of any use, they must be in the hands 
of consumers in small quantities and in 
thousands or hundreds of thousands of 
places. Efficient and economical distri- 
bution requires that the logical succes- 
sion of steps be logically taken. The 
shipment of small units of goods to a 
great number of consuming points is un- 
economical—the preparation for ship- 
ment, the selling and the shipping cost 
so much on a small unit that the cost 
of distribution is too high for the value 
of the goods. That is the fundamental 
fallacy of ‘direct-from-factory-to-you’ in 
a large proportion of cases.” 

Reiterating that the cost of wholesal- 
ing cannot be eliminated, Mr. Cheney de- 
clared that it is up to the wholesaler to 
prove that he can perform the wholesal- 
ing functions at a lower cost. These 
functions cannot be eliminated entirely 
under any of the new and highly adver- 
tised systems of distribution and there- 
fore, these systems, if they are really un- 
derstood, will not. prove to be better than 
a system including the wholesaler, he 
asserted. 

“Many group buyers will realize that 
paper profits do not always come true,” 
said Mr. Cheney. “Many manufacturers 
are learning that to their sorrow—more 
and more will learn that lesson and give 
up their expensive sales forces. Many 
manufacturers are learning that they 
tried to become national distributors too 
soon. These economic lessons are pain- 
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ful for all and many are slow to learn. 
The manufacturer and the retailer—and 
the public—must be educated to the eco- 
nomics of wholesaling—if the wholesaler 
is really economical. But the education 
must be more than with words. Other- 
wise the wholesaler is simply building 
himself a pavement of good intentions— 
and you know to where that leads.” 

Mr. Cheney declared that in the per- 
formance of the wholesaler’s essential 
functions—buying, warehousing, financ- 
ing and selling—there is room for im- 
provement, because so many wholesalers 
have not yet adapted themselves to the 
multiplicity of trends in the new com- 
petition. He declared that buying is 
growing more difficult every day due, to 
some extent, to the wholesaler’s weak- 
ness. He pointed to the confusion of 
styles, explaining that the wholesaler 
should stand between the manufacturer’s 
desire to limit styles for the sake of 
quantity production and low costs and 
the retailer’s desire for many styles, 
selling novelty and quick turnover. 

“With the growing craze for continu- 
ous style changes in many lines, both the 
cause and effect of hand-to-mouth buy- 
ing,” said Mr. Cheney, “the wholesaler 
has missed an opportunity for construc- 
tive action. It is within the power of 
wholesalers in many fields to bring to- 
gether manufacturer and retailer on a 
sensible style program. In the case of 
multiplication of brands, which is driv- 
ing the retailer insane, the wholesaler, 
too, could exert a rational influence. In- 
stead of that, in too many instances, he 
is piling up still more trouble on the 
retailer’s shelves.” 

Hand-to-mouth buying, chain store 
competition, the mail order business, 
direct selling, group buying, style 
changes, private brands and other eco- 
nomic factors which have had a telling 
effect on wholesaling were considered by 
the conference and one group, under the 
chairmanship of Christie Benet, general 
counsel of the Interstate Cotton Seed 
Crushers Association, submitted a report 
proposing a general investigation of 
their effect as related to wholesaling in 
all sections of the country. 

Abuse of the cash discount privilege 
was condemned by a group which elected 
to consider financial methods in whole- 
saling and in submitting the report, 
F. A. Fall, of the National Association 
of Credit Men, the chairman, declared 
this to be the most serious credit prob- 
lem in the wholesaling field. The group 
recommended that the remedy lies in a 
concerted move on the part of whole- 
salers to stand firmly by the stated terms 
and compel the buyer to do the same. 
The group also recommended more ex- 
tensive interchange of credit informa- 
tion to check losses due to bad debts. 

“In business as it is being conducted 
today,” the group reported, “there is a 
pronounced tendency to sell terms in- 
stead of goods and services. Competition 
in certain lines appears to have resolved 
itself into a free-for-all fight, with the 
prize going to the concern which will 
wait longest for its money. Some ob- 
servers are disposed to lay the blame for 
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this condition at the door of the recent 
phenomenal expansion of installment 
selling. It is, however, more reasonable 
to suppose that it is due rather to the 
wild scramble for volume in which the 
hasic purpose of business—the making 
of profits—has almost disappeared from 
the picture. The sooner we return to a 
competition based on the quality of goods 
and the efficiency of the service rather 
than the elasticity of the sales terms,” 
said the report, “the sooner we shall re- 
gain a prosperity which is not a stranger 
to profits.” 

Further investigation to determine 
what constitutes the wholesaling func- 
tion and its place in the distribution sys- 
tem was recommended by a group of 
which L. D. H. Weld, of H. K. McCann 
Co, New York, was chairman. The 
collection of statistics and business an- 
alyses relating to the extension of sales 
territory, the effect of style changes on 
business costs and other factors, was 
proposed by a group under the chair- 
manship of L. H. Bronson, president of 
Bronson & Townsend Co., New Haven. 
Permanent committees were formed to 
carry forward during the year the study 
of the problems suggested in the group 
discussions. 








Rubin & Paskow, New York, File 
Schedules in Bankruptcy Show- 
ing Liabilities of $51,925 and 
Assets of $13,389 


Schedules in bankruptcy were filed on 
Tuesday, Feb. 21, in the United States 
District Court by Harry Rubin and 
Samuel Paskow, trading as Rubin & 
Paskow, manufacturing jewelers, 62 W. 
47th St. These schedules list the liabili- 
ties at $51,925, representing wages $50; 
secured claims $4,300; unsecured claims 
$42,178 and notes and bills which ought 
to be paid by other parties thereto 
$5,407. According to the schedules the 
concern has assets totaling $13,389 in- 
cluding real estate $1,040; bills, promis- 
sory notes and securities $3,371; ma- 
chinery, tools, etc., $3,400, and debts due 
on open accounts $5,578. This concern 
was petitioned into bankruptcy on Dec. 
5 last. 

The following are listed among the 
unsecured creditors: American Plati- 
num, $432; Vincent Angeloni, $200; Art 
Metal Works, $338; Blanchard & Co., 
$773; David Belais & Co., $1,073; R. A. 
Breidenbach, $540; Sigmund Cohen, 
$661; Paul De Vries, $922; A. Diagon- 
ale & Sons, $678; A. Eisen & Co., $455; 
I. Edelman, $1,236; Franco American, 
$896; S. Fuchs & Co., $544; J. J. 
Fischer, $339; Isidor Funt, $661; Gold- 
smith Bros., $1,194; William Glaubinger, 
$1,309; C. P. Goldberg, $570; J. Gottlieb, 
$560; Handy & Harman, $946; Leon 
Hirsch Corp., $303; Irons & Russell, 
$352; Interstate Smelting & Refining 
Co., $601; L. Krichbaum, $420; M. H. 
Levy Co., $3,864; Max Machlis, $1,033; 
I. Marcus, $739; S. Matels, $312; Israel 
Oleet, $434; National Smelting Co., 
$252; Ostby & Barton, $736; Antonio 
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Polomba, $231; Reizun Bros., $258; H. 
Streicher, $3,159; Simmock Bacgofner, 
$435; I. Stern & Co., $924; S. Tofpfer, 
$1,845; Tibbitts & Kappmeier, $302; 
Wallack Bros., $1,578; Nathan Zaidens, 
$265; Gueiseppi D’Elia, $300; Joseph 
Robinson, $725; M. & E. Chalone, $976; 
Joseph E. Prins, $1,371; D. J. Rogow, 
$418; Mr. Goldblum, $448; Smit & Smit, 
$750; S. S. Goldner, $800, and Ritt & 
Shapiro, $689. 








Diamond and Gold Mining Industries 
of British Guiana 


TORONTO, ONT., Feb. 24.—R. T. Young, 
Canadian Trade Commissioner, reports 
concerning the diamond and gold mining 
industries of British Guiana as follows: 

“A number of ores and minerals of 
economic importance are known to occur 
in British Guiana, but only gold, dia- 
monds, bauxite and kaolin have so far 
been discovered in commercial quanti- 
ties. Reported discoveries of platinum 
lack confirmation, and it is the opinion 
that this metal does not exist in paying 
quantities. 

“During the early years of the gold 
industry, some diamonds were found 
when the day’s ‘clean up’ was taking 
place, and the stones naturally attracted 
attention. A gold expedition to the 
Upper Mazaruni in 1890 discovered small 
diamonds in fair numbers around Patu- 
reng creek, and in the following years 
several expeditions were despatched to 
this district. Stones of very good 
‘water’ were found in considerable num- 
bers, but they were small and hence not 
of great value. 

“The proved diamondiferous area of 
British Guiana extends in a northerly 
and southerly direction from the Potaro 
River to the Cuyuni River, a distance of 
150 miles. It extends eastwards for 40 
miles from the foot of the Pakairama 
mountains. 

“The following is the production of 
gold and diamonds for the last five 
years: 
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Paris Jewelry Fashion Notes 


URQUOISE is expected to have an 

important place among the jewels 
that fashionable women will wear for 
spring and summer. The jewelers of 
Paris are showing polished and un- 
polished turquoise in the form of beads, 
clasps, brooches, earrings and rings. 
Turquoise beads are frequently combined 
with pearls, sometimes alternating, 
oftener with turquoises strung four 
inches along the front of a choker neck- 
lace and the back finished with gradu- 
ated pearls. A choker of turquoise worn 
with two longer strings of pearls is a 
new way of wearing one’s necklace. 
Jade may be worn the same way. 


* * * 


Beads of amber and of ruby red or 
emerald green manufactured substances 
are sometimes used as the front of 
choker collars of beads. One very im- 
portant dressmaker shows strings of 
pearls made of large pearl beads, each 
bead composed of many small pearls 
joined together. Chains of seed pearls 
are afSo coming into favor. Matching 
bracelets are seen for most of the new 
bead collars. 


x* * * 


Buttons of amber and turquoise are 
sometimes used on spring dresses in 
Paris. Usually they are as round as 
marbles and fasten the front of the 
bodice, the tight cuffs of sleeves on 
afternoon dresses, or form the fasten- 
ings of evening wraps. Very large 
mother-of-pearl buttons, sometimes of 
exquisite coloring and polish, are also 


used by dressmakers. 
* oa * 


Paris is showing a tendency to revive 
rather elaborate headdresses for eve- 
ning. Earrings for evening grow longer 
and more elaborate and it is not un- 
usual to see jeweled hair ornaments 
worn by women with long hair. Fancy 
pins which stick into the hair on either 
side of a chignon are considered very 





1922 1923 1924 1925 1926 
AN a4 5 Sy Saves Ounces 9,522 5,621 5,491 6,974 5,434 
$ 179,070 105,369 98,803 131,970 98,263 
Diamonds....... Carats 159,246 214,385 184,572 188,207 145,097 
$ 3,859,357 4,956,410 4,097,437 4,057,285 3,300,952 





Samuel Kleinman, Bingham, N. Y., 
Files Petition in Bankruptcy 


BINGHAMTON, N. Y., Feb. 23.—Samuel 
Kleinman, local jeweler, filed a volun- 
tary petition in bankruptcy in Federal 
Court at Utica today with liabilities of 
$12,044 and assets of $3,261, including 
merchandise, $1,292; fixtures, $339; ac- 
counts, $815; automobile, $175, and prop- 
erty in reversion, $640. The petitioner 
has a suit against Henry Davidson for 
alleged wrongful judgment and levy on 
assets, but the value of the claim is not 
estimated by the petitioner. The peti- 
tion was filed through Attorney Howard 
E. Taylor. 

There are 40 creditors. 


smart. They do not lie close to the 
head, like hairpins of olden times, but 
stick well out from the coiffure. Most 
of them have a single prong of tortoise 
shell instead of the double pin of the 
old fashioned hairpin. 





From National Jewelers Publicity Asso- 
ciation, Newark, N. J. 








P. H. Lachicotte, jeweler of Columbia, 
S. C., has been named to represent the 
South Carolina Retail Jewelers’ Associ- 
ation on a special committee appointed 
to appear before the ways and means 
committee of the South Carolina Gen- 
eral Assembly and protest against a 
proposed gross income tax bill in the 
Palmetto State. 
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Officers and Members of Executive Committee Meet in Phila- 
delphia and Adopt Platform for 1928 


PHILADELPHIA, Pa., Feb. 29.—Prob- 
lems of vital concern to its members 
were considered, definite association ac- 
tivities decided upon and a constructive 
program outlined by officers of the Na- 
tional Wholesale Jewelers’ Association 
at a meeting at the Benjamin Franklin 
Hotel here last week. Another impor- 
tant feature of the gathering was adop- 
tion of a platform for 1928, embodying 
the policies of the association. Those at 
the meeting were: 

President, R. J. Petersen; first vice- 
president, A. C. Becken; second vice- 
president, Robert L. Coates; treasurer, 
L. P. White; secretary, George A. Fern- 
ley; executive committeemen, Joseph B. 
Bechtel, Jacob Engel and George Kleitz. 

President Petersen called the session 





A. C. BECKEN, VICE-PRESIDENT 


to order and reported on a number of 
meetings of wholesale and other groups 
in the jewelry trade which he had at- 
tended. An interesting and comprehen- 
Slve report of the activities of the or- 
ganization since the 1927 convention was 
presented by George A. Fernley of this 
city, executive secretary, and approved. 

Inadequate margins in resale prices 
Suggested for the wholesaler was the 
first problem up for discussion and facts 
were adduced to show that in many lines 
the margin is not sufficient to cover the 
costs of doing business and allow a fair 
and reasonable profit. It was stated 
that an increasing number of manufac- 
turers have adopted definite policies on 
resale prices and that under these cir- 
cumstances it is necessary that the asso- 
clation continue its educational work to 
convince manufacturers that a fair 
margin to the wholesalers is vital to 
the trade. Members are to be urged to 


acquaint the secretary with cases of an 
inadequate margin which comes to their 
notice. 

On the subject of the proposed reduc- 
tion of the duty on cut diamonds from 














R. J. PETERSEN, PRESIDENT 


20 per cent to 5 per cent, the following 
resolution was adcpted: 

“Resolved, that the officers of the Na- 
tional Wholesale Jewelers’ Association 
favor an adjustment of the tariff on dia- 
monds which will minimize diamond 
smuggling.” 

Discussion on the proposed cut to 5 
per cent brought out the danger that 
such a drastic reduction on short notice 





L. P. WHITE, TREASURER 


lines. 
will 
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would result in many diamond houses be- 
ing caught with large stocks of the 
stones on which they had paid the pres- 
ent tariff. 

A number of replies to the letter sent 
out recently by Secretary Fernley on 
the subjct of price cutting were read and 
discussed. A complete report on these 
replies is in preparation for the mem- 
bers. Proper methods of keeping stock 
records was another point of discussion 
and several replies from members to the 
recent questionnaire on this subject were 
read. These also will be embodied in a 
full report to be sent out soon to all 
members. 

One of the high spots of the gather- 
ing was the discussion on the education 
of retailers in better merchandising 
methods. It was pointed out by several 
members that frequently retailers do not 
know what amounts they owe for mer- 
chandise received and often fail to carry 
adequate stocks of up-to-date jewelry 
while at the same time they are stocked 
with almost obsolete lines which they 
have failed to sell under antiquated mer- 





R. L. COATES, VICE-PRESIDENT 


chandising methods. Necessity of a re- 
tail stock register was stressed in the 
discussions on these points, thus enabling 
the retailer to know exactly where he 
stands on stock at any given time. 

It was the consensus of the meeting 
that it was up to the wholesaler through 
his salesmen to educate the retailer in 


proper and up-to-date merchandising 


methods and that he could do more in 
this respect than any other agency. It 
was decided the executive committee 
should take up this problem and map 
out an educational campaign on broad 

Every member of the association 
be enlisted in this educational 
work. 

A new method in the preparation of 
the overhead expense reports prepared 
by the association was decided upon. 
Hereafter the states in which reporting 
members are located will not be men- 
tioned in these reports but the replies 
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will be grouped by territorial divisions, 
thus preventing disclosure of the identity 
of reporting members. _— 

The platform for 1928, which interests 
every member of the association, was 
adopted unanimously and is as follows: 

“The officers of the association wish 
to present the following platform for the 
year 1928: 

“First: THE WHOLESALER: We urge 
our members to conduct their establish- 
ments during the year in the most ef- 
ficient and most economical manner, ren- 
dering all possible service to the retail 
trade and to the manufacturers so that 
the wholesale distribution of jewelry may 
be placed upon the highest possible 
plane. 

“SeCOND: RELATION WITH MANUFAC- 
TURERS: We urge our members as indi- 





GEO. A. FERNLEY, SECRETARY 


vidual wholesalers to grasp every pos- 
sible opportunity to draw the attention 
of the manufacturers to the following: 

(a) The necessity for allowing the 
wholesaler a reasonable margin for 
profit over and above the cost of doing 
business. 

(b) The fact that manufacturers have 
a legal right to suggest resale prices 
and to enforce them by methods which 
are within the law. 

“In order to promote the prosperity 
of the industry as a whole, and in con- 
sequence, the welfare of the wholesale 
Jewelers, our members are urged to co- 
operate to the fullest extent with the 
‘manufacturers in sales promotion and 
advertising work on products distributed 
through the wholesaler on which an 
adequate margin is allowed. 


“THIRD: THE RETAIL TRADE: We urge 
that our members directly and through 
their traveling salesmen do everything 
possible to educate the retail trade in 
modern progressive merchandising and 
Wwe particularly suggest that our mem- 
bers do their utmost to assist the retail 
trade to increase their volume and de- 
crease their overhead by carrying in 
stock those lines which are good sellers 
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and which permit a proper rate of 
turnover. 

“In this connection the wholesaler is 
in a position to, and does, render inval- 
uable service in supplying the retailer 
with those lines which are in demand, 
and the salesman of the wholesaler is 
capable of giving excellent and valuable 
advice to the retailer. 

“FOURTH: OVERHEAD EXPENSE REPORT: 
We strongly urge our members to supply 
their figures for the annual overhead 
expense research of the association and, 
when this overhead expense report is 
issued, to consider it carefully and use it 
to the fullest extent in analyzing their 
individual business. 

“FIFTH: CO-OPERATION: We urge our 
members to co-operate closely with the 
office of the association, bringing to the 
attention of the association all problems 
encountered so that they may take full 
advantage of the facilities offered by our 
organization for service to our members. 

“SIXTH: CONVENTION: We urge our 
members to attend the twenty-first an- 
nual convention of our association which 
will be held during the first week in 
June.” 

While not definitely decided it is be- 
lieved that Indianapolis will be chosen 
as the convention city. 








Imports of Platinum and Allied 
Metals During December 


WASHINGTON, D. C., Feb. 27.—Figures 
just compiled by the Department of Com- 
merce, showing the imports of platinum 
and allied metals during December, indi- 
cate that the value of iridium brought 
in during that time was _ $3,947, 
while osmium and osmiridium imported 
amounted to 568 troy ounces, valued at 
$28,470. The rhodium anc ruthenium 
received here from other countries was 
worth $10,454, while the amount of pal- 
adium brought into this country reached 
1,015 troy ounces worth $33,890. The 
value of grain, nugget, sponge or scrap 
platinum reached $597,211. 

The figures showing the imports by 
countries are as follows: 


Ingots, 
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exported during the 


except jewelry, 
month. 

The figures showing the amount and 
the countries to which the metal was 
sent follow: 
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Wire, Alloys of Platinum 
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r ~ al ae | 
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Auction Law Valid 
Cincinnati Ordinance Stands Test When 


Considered by Common Pleas Court 


CINCINNATI, OHIO, Feb. 25.—The re- 
cently enacted ordinance prohibiting 
auction sales of jewelry was held to be 
thoroughly constitutional by Judge 
Charles S. Bell, Common Pleas Court, 
Friday, in an appeal filed by Attorneys 
Saul Zielonka and W. J. Kuertz for 
Harry I. Michaelson, auctioneer. Judge 
Bell held that the Common Pleas Court 
must follow the judgment of higher 
courts. 

Michaelson was arrested while selling 
jewelry during an auction in a Vine 
St. store and was fined in Municipal 
Court but took the matter to the Court 
of Appeals. There it was held that the 
same question had been up before in the 
case of Samuel Meyers, the Supreme 
Court having divided upon the question, 
four of the justices holding the law to be 
unconstitutional. However, the constitu- 
tion provides that no law shall be de- 
clared unconstitutional unless all but one 
of the judges render such an opinion, 
so the judgment of the Supreme Court 
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Exports of Platinum During 
December 


WASHINGTON, D. C., Feb. 27.—Figures 
just announced by the Department of 
Commerce show that during the month 
of December platinum valued at $125,783 
was sent out from this country. Of this 
amount $115,011 represented platinum 
ingots, sheets, wire, alloys and scrap, 
while the remainder of $10,772 was the 
value of the manufacturers of platinum, 


was to affirm the decision of the Court 
of Appeals. 

Attorneys for Michaelson asserted that 
one Common Pleas judge had declared 
the ordinance to be _ unconstitutional 
while it did not have the necessary ma- 
jority in the Supreme Court so the de- 
cision of Judge Bell was that it was 
constitutional. He pointed out that the 
Court of Appeals held it to be consti- 
tutional so he followed in line with this 
decision. 
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Fifty Years in Business 





Ira D. Garman, Prominent Philadelphia 
Retail Jeweler, Celebrates Half Century 
in Jewelry Trade 


PHILADELPHIA, Pa., Feb. 29.—Half a 
century spent in the retail jewelry busi- 
ness has convinced Ira D. Garman, vet- 
eran Philadelphia jewelry merchant, that 
it is not the worst business in the world 
and that in many respects it is superior 
to some others. Mr. Garman, now only 


~ 








IRA D. GARMAN 


66 in the matter of years, is still active 
and vigorous and as keen on enthusiasms 
as when he first was apprenticed to the 
watchmaking trade. He has had an ac- 
tive life and has not allowed himself to 
rust. He is at his store, 101 S. 11th St., 
daily, arriving to open up and remaining 
to close; is interested in many affairs 
outside his business and is rated as one 
of the keenest business men in Phila- 
delphia. 

A native of Bellefonte, up in Centre 
County, Pa., the home of three Pennsyl- 
vania governors, Mr. Garman went to 
Coatesville when 16 as an apprentice to 
learn the watchmaking trade. His pay 
for the first year was $15 and his board. 
For the second year he received $20 and 
for the third, $30. He remained in 
Coatesville six years, learning the trade 
and the retail jewelry business, and then 
came to this city, where he was em- 
ployed by the wholesale house of David 
F. Conover & Co. for 12 years as a sales- 
man, both on the road and in the store. 

At the end of that time, Mr. Garman 
went into business for himself as a re- 
tailer on 11th St., his business life hav- 
ing been spent on that thoroughfare and 
in practically the same location. He has 
been at 101 for 30 years and his store is 
well known. While small, it is so com- 
pactly arranged it gives customers the 
impression of much greater space. 

Mr. Garman’s activities have not been 
confined to the jewelry trade. Being a 
Centre County native, he just could not 
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stay out of politics and he early became 
interested in Republican work in West 
Philadelphia. His first elective office 
was as a member of the school board, 
which he held for four years. Next he 
was elected to the Select Council, then 
the upper governing body of Philadel- 
phia under the old dual chamber system, 
representing the 46th ward for two 
terms of four years each. During that 


. period he was a member of the finance 


and other important committees and one 
of the leaders of Council. He also had 
the honor of being one of the Escort 
Committee of Council to the Philadelphia 
Liberty Bell when it was sent to the San 
Francisco world’s fair in 1915. He was 
also interested in organization work 
among jewelers and was one of the or- 
ganizers of the Pennsylvania Retail 
Jewelers’ Association and its president 
for four years. He was a vice-president 
of the Jewelers’ Guild of Philadelphia 
when that organization flourished. He 
still holds that the Philadelphia jewelry 
trade is making a great mistake by fail- 
ing to organize itself for its own protec- 
tion. 

Among other activities may be men- 
tioned his prominence in the Centre 
County Association of Philadelphia, of 
which he was president; the West Phila- 
delphia Y. M. C. A., of which he is on 
the executive board; St. Philip’s Protest- 
ant Episcopal Church, of which he is a 
vestryman; the Chestnut Street Busi- 
nessmen’s Association, of which he is a 
director, and several clubs, including the 
Manufacturers, Kiwanis, and Church 
Club of Philadelphia. In Masonry he 
holds a 32d degree and was a trustee of 
University Lodge F. & A. M. for many 
years. Mr. Garman is by no means a 
pessimist on the jewelry business. He 
still has great faith in it as an attractive 
career but holds it needs to be more 
strongly organized not only in Philadel- 
phia but all over the country. 








Youth Employed by Philadelphia 
Sign Painter Proves to Be “Sni- 
per” Who Broke Jewelry 
Store Windows 


PHILADELPHIA, Pa., Feb. 29.—A boyish 
desire to practise shooting with an air 
rifle by a youth employed in a sign 
painter’s shop on Sansom St. caused ex- 
citement in the wholesale jewelry dis- 
trict and resulted in his arrest after he 
had broken several windows and a num- 
br of electric light globes with missiles 
from the weapon. 

For several weeks activities of a 
“sniper” in and about Camden, during 
which a jeweler of that city and his two 
sons narrowly escaped death or serious 
injury, have terrorized motorists and 
when Sansom St. windows were mys- 
teriously shattered fear spread through 
the district that the sniper was after 
jewelers. The accidental breaking of a 
large display window in the store of 
David Atlas & Co., wholesale diamond 
merchants on Sansom St., added to the 
fear when erroneous reports spread this 
was the work of the “sniper.” Em- 
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ployes of jewelry houses in the block be- 
tween Seventh and Eighth Sts. became 
nervous and girl clerks and bookkeepers 
were so fearful that their employers 
also became nervous as the mysterious 
shots continued. 

Finally attention of the police detail 
guarding the district was called to the 
case and Detective Brown and Police- 
man Harrington went on the trail of the 
“sniper.” Brown found him in the sign 
painter’s shop where he was learning 
the trade. A number of broken electric 
bulbs and marks on the walls of an ad- 
joining vacant room testified to his prac- 
tice. The youth broke down after a 
brief questioning and admitted he had 
fired at the windows of several jewelry 
establishments across the street from 
the shop where he was employed but de- 
nied any intent to do harm. He said he 
had bought the rifle for his younger 
brother and was “trying it out” for the 
lad. He was held in $400 bail for court. 








Robbers at Work 


Bandits Obtain Jewelry Valued at $40,000 
from Cincinnati Establishment and 
Escape in an Automobile 


CINCINNATI, OHIO, Feb. 22.—Although 
Cincinnati was officially closed to observe 
Washington’s birthday, Wednesday, two 
robbers worked a fast robbery at the 
Ideal Loan & Jewelry Co., 332 W. Fifth 
St., at 8.30 a. m. Diamond rings and 
watches known to be worth $40,000 and 
three drawers full of rings left on 
pledges were taken. Two clerks in the 
store were forced to open all the draw- 
ers in the jewelry safe and for their 
trouble they were trussed up with a win- 
dow sash cord in a rear room. 

Escape was made by the robbers in a 
large green automobile which a con- 
federate had parked directly across the 
street. The robbery was being effected 
while a traffic officer was telling the 
driver of the car to move on from di- 
rectly in front of the establishment as 
parking was not permitted before 9 
o’clock. 

The diamonds, watches and other 
jewelry, which the hold-up men stuffed 
into their pockets and a handbag, includ- 
ed 54 diamond rings which were in three 
trays; six trays of solid gold watches, 
numbering 108 watches; three trays of 
plain gold rings, and four large dia- 
monds, one valued at $1,295, another at 
$895, a third at $650 and a fourth at 
$475. 

In addition the robbers rifled three 
drawers filled with diamond rings left on 
pledges. The value of these rings could 
not be estimated Wednesday, but will 
add several thousand dollars to the total 
of the robbers’ loot. 

Abe Munich, 34, of 3433 Hallwood Ave., 
proprietor of the store, said the exact 
amount of the jewelry stolen would have 
to await an inventory, but he estimated 
his own loss to be between $40,000 and 
$50,000, exclusive of the jewelry left on 
pledges. Munich said he carried only 
about $8,000 or $10,000 insurance. 
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DIRECT IMPORTERS OF 


CHINESE JADE 


IN GEM AND COMMERCIAL 
QUALITIES 


Pieces Suitable For Rings, 
Pendants, Brooches, Bracelets, 
Charms, Hat Ornaments, 
Necklaces and Choker 


Combinations 


AMERICAN GEM & BEARL CO. 


SIX WEST FORTY-EIGHTH STREET 
NEW YORK CITY 


Dealers - Cutters - Importers 


Gems of Every Description 


LONDON PARIS 





EY 








THE WASHBURN 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ee. 


Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K B.P.—Sterling 


GO carery caTcH 


Open For Brooches, etc. Closed 


18K.White. 18K., 14K., Large and Small Size 
Descriptive Circular on Application 
Pear] Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN ‘yy, fz: 








Do you want to buy imita- 
tion stones direct? 
Ask for samples and price-list of half-tin, 
full-tin and the best imitation of precious 
stones—The hard Masse. 
LAD. DURYCH 
Manufacturing Lapidary 
Turnov, Czechoslovakia 








CRYSIALS [= 
Odd Shapes 
CUT FOR THE TRADE 
PROMPT SERVICE—EXCELLENT WORKMAN- 
SHIP—REASONABLE PRICES 
Special attention given to mail orders 


J. SHIFFMAN 
71 Nassau Street, New York, N. Y. 








HESSIAN DENVER 
SAND CLAY 


Crucibles 
J. & H. BERGE 222075 Sct 




















UR ideals of Service and our efforts to serve you well, are founded 

on sound business considerations; for the more valuable we can 

make our service to you, the greater use you will make of it. Thus 
we have been able to increase our business. 

We are always studying methods to improve our service; training 
our employees; improving our equipment and replenishing our stock 
in staple and unusual stones, so that we can take care of your require- 
ments at all times. 


Diamonds, Pearls, Precious, Synthetic and Imitation Stones 


S. NATHAN & CO., inc. 


Importers and Cutters 
71-73 NASSAU STREET, NEW YORK 














St. Louis Watchmaking School 


ESTABLISHED OVER THIRTY YEARS 

If you really knew how thoroughly we pre- 
pare you to fill a good position in a first class 
Jewelry Store, you would come to see us at once, 
and learn the practical work as must be done 
in a first class Jewelry Store. 

Write for our Catalog at once. 

St. Louis Watchmaking School, St. Louis, Mo. 








Onto MECHANICS INSTITUTE 


CINCINNATI 
School of Watch and Clock Repairing 
Expert instruction. Special Courses for boys and 
young men of some experience. 


Write for information. 
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Officers Elected 





Members of Greater Chicago Retail Jewelers’ 
Association Hold Dinner Meeting and 
Arrange Details for Entertain- 

ment at State Convention 


Cuicaco, Feb. 25.—In response to a 
call for a meeting of the members of 
the Greater Chicago Retail Jewelers’ 
Association for Friday night, Feb. 24, 
at the central Y. M. C. A., about 50 
jewelers of this city responded and a 
very interesting meeting was held. 

Preceding the meeting, dinner was 
served for all those present in the din- 
ing room of the Y. M. C. A. The princi- 
pal business transacted was the election 
of officers and a discussion of plans for 
the annual convention of the [Illinois 
State Retail Jewelers’ Association. 

Before these questions were taken up 
there was considerable discussion of 
trade conditions and it was the opinion 
of the majority present that these condi- 
tions have very much improved in Chi- 
cago during the past year, since the 
organization of the Greater Chicago Re- 
tail Jewelers’ Association. 

Acting upon spontaneous nominations 
from the floor the following officers were 
elected to serve for the ensuing year: 
Henry T. Mortensen, of Nordahl & 
Olsen, president; Wm. Neider, of Fein- 
berg & Neider, first vice-president; Ed- 
ward Welty, second vice-president; Her- 
man C. Stern, secretary-treasurer. The 
board of directors consist of the follow- 
ing: Wm. Neider, of Feinberg & Neider, 
chairman; A. M. Hirsch, Wm. Gibson, 
(of Cole & Young), M. Lipkin, W. D. 
Connor (of Elmer Rich), Dave Nelson, 
George Rodelius, B. J. Spiker, J. L. Betz, 
Charles E. Chase, Sol Iglow, H. O. Kem- 
nitz, P. L. Drew, Wm. Lehmann and G. 
Nystrom, of Brandt-Nystrom. 

Then the subject of the 21st annual 
convention of the Illinois Retail Jew- 
elers’ Association which is to be held on 
May 21-22-23 at the Sherman Hotel was 
taken up and it was decided that the 
local organization would take an active 
part in assisting in the arrangements 
for the convention and entertainment to 
be offered to visiting jewelers during 
the days of the convention. Most of 
the local arrangements will be made by 
officers of the Greater Chicago Retail 
Jewelers’ Association. 

Tentative arrangements for the three 
days are about as follows: Monday will 
be devoted to the business session of 
the convention, and during that after- 
noon there will be a card game for the 
ladies attending at the Edgewater Beach 
Hotel, following a luncheon which will 
be served in one of the dining rooms of 
that hotel. In the evening all will as- 
semble again at the Sherman hotel and 
g0 to a theater party. Tuesday will be 
devoted to golf and it is expected on 
this day the ladies will hold their lunch- 
eon and annual meeting of the auxiliary 
society. Wednesday, the convention will 
again transact business and elect officers. 

Personally conducted shopping tour 
and visit to points of interest will oc- 
Cupy the afternoon, and the three days’ 
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meeting will be concluded with a dinner 
and dance Wednesday night. 








To Discuss Research Work 





Conference on Electroplating to Be Held 
at Bureau. of Standards, March 2 


WASHINGTON, D. C., Feb. 27.—A con- 
ference on electroplating will be held at 
the Bureau of Standards March 2 wh2n 
research work now under way will be 
discussed and recommendations regard- 
ing future studies considered. 

The Bureau’s staff and associates of 
the American Electroplaters’ Society 
have completed researches during the 
past year on polarization and throwing 
power; nickel plating; zine plating; 
chromium plating and electrotyping. Re- 
ports will be presented on research work 
in progress on spotting-out, composition 
and analysis of cyanides, over-voltage, 
iron deposition and additional agents in 
copper electrotyping solutions. 

The recommendations of the confer- 
ence will govern research work this year. 
The following subjects have been sug- 
gested: Brass plating, cyanide copper 
plating and further studies of chromium 
plating and nickel plating. 








Business Troubles 





An involuntary petition in bankruptcy 
has been. filed against William O. White, 
Augusta, Ga. 

An involuntary petition in bankruptcy 
has been filed against Ed Gelb Co., 
Wilkes-Barre, Pa. 

The Carolina Mercantile Co., Greens- 
boro, N. C., is reported to be in the 
hands of a receiver. 

Theodore Danielson, Springfield, Mo., 
has made an assignment for the benefit 
of creditors to M. H. Galt. 

Fahy H. Ely, Carbondale, Pa., is 
offering 25 cents on the dollar to credi- 
tors in settlement of their claims. 

Thomas W. Speck, York, S. C., has 
filed a voluntary petition in bankruptcy. 
The assets amount to $4,800 and the 
liabilities $4,500. 

An involuntary petition in bankruptcy 
has been filed against Chas. E. Penning- 
ton, Jr., Riverside, Cal. The assets 
amount to $8,000 and the liabilities 
$13,000. 

Selig Propp, Los Angeles, Cal., has 
assigned for the benefit of creditors, and 
is offering 20 per cent in settlement. 
The assets amount to $3,800 and the lia- 
bilities $7,500. 

Abraham Novick, Memphis, Tenn., has 
filed a voluntary petition in bankruptcy. 
The assets amount to $11,000 and the 
liabilities $21,000. An offer of 20 per 
cent has been made to creditors in set- 
tlement of their claims. 

Orval Clark, Jacksonville, Fla., has 
filed a voluntary petition in bankruptcy. 
The assets consist of stock, fixtures, 
tools, automobiles, etc., $3,810, and lia- 
bilities amount to $2,468. An exemption 
of $1,000 is claimed. 
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American Electroplaters 





Interesting Technical Papers Read Before 
New York Branch of Society at 
Recent Meeting 


A group of interesting technical papers 
were presented at the annual educational 
session of the New York Branch of the 
American Electroplaters’ Society held 
recently at the Aldine Club. Over 500 
members and guests, including several 
delegations from other branches, the 
largest coming from Newark, Philadel- 
phia and Bridgeport, attended the ban- 
quet following the session. 

The meeting held on Saturday, Feb. 
18, was presided over by Charles H. 
Proctor, founder of the American Elec- 
troplaters’ Society, and was opened by 
Philip Morningstar, chairman of the 
banquet committee. In his remarks Mr. 
Morningstar paid high tribute to Mr. 
Proctor and stated that the session was 
dedicated to the founder of the Society. 

On behalf of the New York Branch 
Frank J. MacStoker, president, wel- 
comed the members and guests. His 
greeting was followed by a few remarks 
from Mr. Proctor in which he expressed 
his pleasure at the growth of the So- 
ciety, the New York Branch in particu- 
lar. He also touched on the progress of 
the entire industry, making particular 
reference to chromium, which he termed 
the “wonder metal.” “There has been,” 
said Mr. Proctor, “a rapid advance in 
the knowledge of chromium plating 
methods as well as in the multiplication 
of the uses for this finish.” 

The reading of several technical 
papers followed Mr. Proctor’s remarks, 
including one by C. L. Mantell, Ph.D., 
consulting chemical engineer Pratt In- 
stitute, Brooklyn, on “Electrode Reac- 
tions and Surface Films in Electro- 
plating.” A. K, Graham, research 
chemist, Hanson-Van Winkle-Munning 
Co., New York, spoke on “Polarization,” 
while F. V. Knauss, president Ports- 
mouth Stove & Range Co., delivered an 
extemporaneous talk on the Madsen 
process of depositing metal. The subject 
of “Jobbing” was treated in a paper 
read by Justus A. Stremel, past presi- 
dent of the New York Branch. F. C. 
Mesle, past president of the American 
Electroplaters’ Society, urged upon the 
members the importance of innovation 
and individualism of thought in the in- 
dustry. In a short talk by Charles H. 
Bohler, president of the Newark Branch, 
he advocated the promoting of good 
feeling between the various branches of 
the Society. The last address of the 
session was made by George B. Hoga- 
boom of the Hanson-Van Winkle-Mun- 
ning Co., New York, who in substance 
stated that the platers must have an 
objective if they want to make progress. 
A few brief remarks by Mr. Proctor 
brought the session to a close. In the 
evening the members and their friends 
enjoyed the annual banquet of the or- 
ganization. 








B. P. Stuart, Fort Bragg, Cal., has 
sold out to W. H. Morgan. 
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IMPORTERS OF STONES 





E are forced to move into larger 
quarters with increased facilities 
because we have served the trade faith- 
fully for years. Send us your work and 


let us show you what real service means. 


Stone Setting — 
Watch Repairing 
~ Engraving 


M. I. Tucker Engraving Co., Inc. 
103 Lafayette St., New York 
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Only One Complete 
Floor Left! 


and various small units 


Count the floors in this outstanding New 
Jewelry Structure—there is only one com- 
plete floor left—and small units. You can 
see how rapidly a building fills up when 
planned from the tenant’s point of view. 


Here are some of the new tenants—you’ll 
know them all—at 74 West 46th Street: 


S. Van Wezel Marc Viatte 
Goldsmith Brothers W. & P. Jewelry Co. 
Smelting & Refining Yokelson Co. 
Co. Louis Beitchman 
Goldblatt & Polsky Kreindel Co. 
A.K.S. Jewelry Co. Edw. Gerardi 
Keller Mfg. Co. Harry Goldstone 
A. Schneider Carl Sternfeld 
Abraham & Cohen H. & J. Block 
Harry C. Ruger M. Brigante 
A. Lamberti 


Better make your appli- 
cation for space at once. 






14 East 
47th St., 
New York 


City 






Vanderbilt 
0031 


BROWN 
WHEELOCK: 
\ HARRIS 
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Death of Bernhard Pol 








Prominent Retired Jeweler of Bangor, Me., 
Passes Away in New York 


pancor, Mg., Feb. 23.—Bernhard Pol, 
long a prominent business man of this 
city, died in New York, Tuesday, Feb. 
14, at the age of 82 years, following an 
attack of pneumonia. 

Mr. Pol was a native of Gothenberg, 
Switzerland, but for 52 years he was a 
resident of this city, much of which time 
he was engaged in the jewelry business, 
his establishment being where the Lig- 

ett Pharmacy is now located. When 
the Liggett Pharmacy Co. took over the 
building he moved next door. For more 
than four decades, the busy section at 
State and Hammond Sts., was known to 
everybody as Pol’s Corner. He retired 
a little more than two years ago, remov- 
ing with Mrs. Pol to New York, where 
they resided with their daughter, Miss 
Frances Pol. 

Mr. Pol was an active member of the 
Tarratine Club, was for many years 
secretary of the Bangor Mechanics As- 
sociation, predecessor of the Bangor 
Public Library Association, and was af- 
filiated with other organizations. He 
was united in marriage to Miss Jose- 
phine Clergue, daughter of the late Mr. 
and Mrs. J. H. Clergue of Bangor, who 
survives him with a daughter, Frances. 
Mrs. Pol, Miss Pol, Bertrand J. Clergue 
of Montreal, who is Mrs. Pol’s brother, 
and Mrs. Clergue accompanied the re- 
mains to this city where the funeral was 
held Thursday, Feb. 17. Services were 
held at the chapel in Mount Hope Ceme- 
tery. 


Death of Richard C. Holmes 











Pioneer Jeweler of Gowanda, N. Y., Suc- 
cumbs to Heart Trouble 


BuFFALO, N. Y., Feb. 25.—Richard C. 
Holmes, pioneer jeweler of the neigh- 
boring town of Gowanda, who succumbed 
to heart trouble at his E. Main St. 
home on Feb. 18, was buried on Feb. 
20. He was 65 years old. 

Born in Denmark, Mr. Holmes came to 
this country as a young man. He settled 
in Gowanda in 1886 and entered the em- 
ploy of Smallwood’s jewelry store in the 
capacity of a watchmaker. Mr. Holmes 
had learned his trade in Denmark. On 
the death of his employer about 15 years 
later Mr. Holmes entered the jewelry 
business for himself. 

“Dick” Holmes, as he always was 
called by hundreds of friends, became 
one of the leading merchants of the 
thriving little town in the Cattaragus 
hills. His cheery disposition, even in the 
face of misfortune, endeared him with all 
who made his acquaintance. Few men 
could have withstood the series. of mis- 
fortunes visited upon this jeweler, with- 
out flinching. 

The death of an only son several years 
ago proved a severe blow to Mr. and 
Mrs. Holmes. About four years ago Mr. 
Holmes broke his leg in a fall and while 
he was convalescing pneumonia set in. 
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His health was seriously undermined by 
this attack and his eyesight failed. Then 
less than a year ago Mrs. Holmes’ death 
robbed him of his partner in business, 
as she had been almost his constant 
companion in the E. Main St. store. 
In spite of these sad experiences “Dick” 
Holmes never complained, retaining his 
cheerful disposition through his last 
illness. 

Mr. Holmes took an active part in fra- 
ternal affairs, being a member of the 
Blue Lodge and Masonic Commandery. 
His charitable work earned him a high 
distinction among his townsfolk. 

His funeral was one of the largest 
ever held in Gowanda. All stores closed 
from 3 to 4 o’clock, during the services. 

Mr. Holmes is survived by one brother 
living in California, and a sister in 
Denmark. 








Death of Robert Beygeh 


Veteran Diamond Dealer of Chicago Drops 
Dead While Walking Near 
Hot Springs, Ark. 


CuIcAGo, Feb. 27.—Friends of Robert 
Beygeh were shocked last week when 
they learned of his sudden death. Mr. 
Beygeh had spent about five weeks at 
Hot Springs, Ark., and while walking 
among the mountains dropped dead from 
heart disease. His remains were 
brought back to Chicago and services 
were held at the Graceland Chapel on 
Monday. Interment was at Graceland 
Cemetery. 

Mr. Beygeh had been associated with 
the diamond business in Chicago for 
more than 50 years and his firm, Robert 
Beygeh & Bro., was located at 130 N. 
State St. He had been in business for 
himself for about 40 years and prior to 
that time was connected with the Juerg- 
ens & Andersen Co. 

Deceased was 75 years of age at the 
time of his death, and is survived by 
two sisters and two brothers. 











Death of Grandille H. Hull 


INDIANAPOLIS, IND., Feb. 23.—Gran- 
dille H. Hull, 89 years old, a pioneer 
jeweler of Indianapolis but retired for 
some time, died recently at the home of 
his daughter, Mrs. Daniel B. Luten, 
Indianapolis, following an illness of one 
week of pneumonia. He had made his 
home with his daughter since the death 
of his wife three years ago. The body 
was taken to Lafayette, Ind., where he 
made his home for 64 years. 

He was born in Dublin, Ind., and 
moved with his parents to Lafayette in 
1860. He served in the Union army 
which fought Mcrgan’s raiders during 
the civil war. He was married and fol- 
lowing the war entered the jewelry busi- 
ness in Lafayette. He retired in 1890. 

He is survived by two daughters. 








After March 1, J. S. Sagorsky & Son, 
now at 820 Chestnut St., will be located 
in offices in Room 907-8-9, Jefferson 
building, 1015 Chestnut St., Philadel- 
phia, Pa. 
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Have Narrow Escape 





D. B. Solomon, His Sons and Employees at 
Work in Building Which Collapses 
but No One Is Injured 


PHILADELPHIA, Pa., Feb. 29.—The 
many friends of David B. Solomon, 
president of the Pennsylvania Pawn- 
brokers’ Association and president of 
the Fidelity Loan Co. at Walnut and 
Ninth Sts., are congratulating him on 
his narrow escape and that of his sons 
and employees from death or serious in- 
jury in the collapse of the rear wall of 
the building, which is undergoing prac- 
tically a rebuilding for store and dwell- 
ing purposes. Although the collapse 
came almost without warning, Mr. Solo- 
mon, his son and clerks stuck bravely 
to the store until practically all the 
valuable jewelry, including a stock of 
diamonds, mounted and unmounted, had 
been either carried to safety or placed 
in two large safes. Both of these 
crashed through the floor within a few 
seconds after they had been locked. In 
the meantime Mr. Solomon and his sons 
had carried other jewelry to a real es- 
tate office on an opposite corner of the 
street and placed them in the safes. 

The walls of the building had been 
weakened by excavations for the new 
structure, plans for which had been de- 
scribed in THE JEWELERS’ CIRCULAR. 
Emanuel Solomon, son of the proprietor, 
was placing some jewelry in one of the 
safes in the rear of the first floor when 
a loud report sounded and the floor be- 
gan to sag. Closing the safe, he ran 
to the front of the store as the huge 
strong box smashed through the flooring 
and crashed through into the basement. 

More crashes followed and the rear 
wall and the rear part of the first floor 
began to crumble, carrying showcases 
and store equipment into the basement. 
Mr. Solomon, his sons and the clerks, 
stuffed all the valuable stock they could 
lay their hands on into suitcases and 
took it to the estate office, returning for 
more until the showcases had been al- 
most emptied. Meantime a crowd had 
gathered and Mr. Solomon, his sons 
Emanuel and Louis and the clerks, 
guarded the store as best they could 
until arrival of police and firemen. The 
entire Ninth St. side of the building had 
collapsed by this time. Fortunately, no 
one was injured. 

Laborers in the excavation had fin- 
ished work for the day and were leaving 
when the first collapse came, and the 
fact that the walls, said to be 100 years 
old, crumbled rather than fell, probably 
saved the lives of several persons pass- 
ing by at the time. 

Mr. Solomon had planned to continue 
business while the changes were being 
made, having been assured by architects 
this was perfectly safe. He has estab- 
lished a temporary office in an adjoining 
store until the new building is erected. 
The walls have been shored up under 
direction of the city building depart- 
ment and work on the new structure will 
be pushed rapidly. In the meantime the 
safes which fell into the basement will 
be salvaged. 
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Pays Old Debts in Full 





Chicago Jeweler Who Settled with Creditors 
at 25 Cents in 1915 Sends Checks for 
Balances with 78 Per Cent Interest 


Cuicaco, Feb. 25.—The following let- 
ter which was received by Sproehnle, 
Inc., of this city yesterday from Donald 
Mazer, attorney-at-law, 10 W. 47th St., 
New York, is self explanatory. It is 
similar to those sent to other creditors: 


“Gentlemen: 
“On Feb. 15, 1915, M. Z. Holland, 


whose present address is 6351 S. 
Halsted St., Chicago, was forced into 
pankruptcy. He now desires to pay 
everybody in full plus interest for 
the 13 years which have elapsed 
since his misfortune. 

“The Court records show that you 
had scheduled for $357.70. The es- 
tate paid 25 per cent on the dollar 
or $89.43, causing you a net loss of 
$268.27. We therefor take pleasure 
in sending you his check for $477.52 
which covers your original loss of 
$268.27, plus 78 per cent interest. 

“Please acknowledge receipt of 
this that I may have for Mr. Hol- 
land’s file a complete record of his 
discharge from this honor  obli- 
gation.” 


M. Z. Holland, since his discharge in 
bankruptcy, has been very successful. 
He still retains his store at 6232 S. 
Halsted St., and a few years ago opened 
a beautiful large store at 6351 S. Halsted 
St. About a year ago he opened his 
third store at S. Halsted and 72nd Sts. 

During these 13 years Mr. Holland has 
worked hard to achieve these results, 
and certainly deserves a great deal of 
credit. 








Bill to Place Sales Tax on Diamonds 
Introduced in Kentucky Gen- 
eral Assembly 


LOUISVILLE, Ky., Feb. 24.—A bill to 
tax so-called luxuries was introduced in 
the Kentucky General Assembly yester- 
day which would place a 10 per cent 
retail sales tax on diamonds, playing 
cards, athletic and sporting goods, and 
various other lines. Similar bills are 
pending for such a tax on tobacco prod- 
ucts, insurance, coal, sand and gravel 
and various other lines. In many of 
these lines the merchants, manufacturers 
or producers have strong lobbies. 

Increased taxes are made essential by 
an administration measure calling for 
free text books in the schools, and the 
administration is meeting with so much 
opposition to some of the proposed tax- 
ation that in desperation it is likely to 
tax anything. One of the bills calls for 
a tax on amusements. There is also a 
bill which would tax all chain store or- 
ganizations at the rate of $250 per year 
per store, with an exemption for the 
first five. 

The bill to tax diamonds, etc., was in- 
troduced by W. T. Green of Garrard 
County, which incidentally is an agri- 





THE JEWELERS’ CIRCULAR 


cultural county. It has been shown dur- 
ing the present session that the agricul- 
tural counties care little as to who pays 
taxes so that it is not paid by land or 
farm products. 








Letter to the Editor 





EDUCATE CUSTOMERS AS TO THE 
CARE OF WATCHES 
NEw YORK, Feb. 24, 1928. 
Editor, THE JEWELERS’ CIRCULAR: 

I was very much surprised to read the 
protest against correct time broadcast- 
ing with the complaint that people find 
fault with the accuracy of their watches 
which they would not otherwise know of. 

If these complaining jewelers would 
only summon enough courage to tell 
their watch customers the actual truth 
about watches and wrist watches in par- 
ticular: viz., that the best watches made 
will vary from 10 to 30 seconds a week; 
that the best men’s wrist watches will 
have a greater variation; that the best 
women’s wrist watches will vary even 
more than men’s and that the variation 
on cheaper grades must necessarily be 
greater than on the better ones. 

Also their watch customers should be 
instructed on the proper care of all 
watches, particularly wrist watches, for 
many people do not give a single thought 
to the proper care of wrist watches. 
Not knowing, they do not appreciate the 
intricate mechanism involved and cannot 
imagine the necessity of fully winding 
a watch regularly every 24 hours. 

And last but not least; when hiring a 
watchmaker to hire one that knows his 
work and pay him what he is worth. 
Give him time to do the work right and 
not demand so much work every day 
regardless of how it is done. Then 
charge the customer for the work done 
on the watch in proportion to the time 
the job takes. People will pay for good 
work what it is worth for they will find 
it cheaper in the long run. 

I feel sure that if these suggestions 
were followed the merchant jewelers 
would find the correct time broadcasting 
an asset instead of a detriment, for in 
my opinion it stimulates the sale of more 
and better watches. 

Yours very truly, 
JOSEPH A. PLOTKIN. 








The Sessions Clock Co., with main of- 
fices and factories in Forestville, Conn., 
and branches in New York City, Chi- 
cago and San Francisco, has enabled its 
employes to receive health and non-oc- 
cupational accident benefits, through con- 
tract with the Metropolitan Life Insur- 
ance Co. More than 300 of the employes 
have taken advantage of this offer, 
which provides female employees with 
benefits of $5 a week and males with 
$10. In each case of disability covered, 
payments will continue for a maximum 
of 13 consecutive weeks. Besides the 
actual protection provided, insured em- 
ployes are offered the advantages of a 
visiting nurse service, and a health ad- 
visory bureau. 
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Held on Hold-up Charge 





Man Arrested by Baltimore Police Is Held 
in $5,000 Bail After Being Identified 
by Victims 

BALTIMORE, MD., Feb. 25.—Accused as 
one of two burglars who held up Wil- 
liam L. Lipman, jeweler, and members of 
his family at his store, 3235 E. Baltimore 
St., Jan. 9, Samuel Levy, alias “Louis 
Cohen,” 23 years old, recently released 
from New York State prison at Auburn, 
N. Y., is held in $5,000 bail here. Ac- 
cording to Captain of Detectives Charles 
H. Burns and Police Captain Thomas J. 
Mooney, Levy has been identified by Mr. 
Lipman, his wife, Mrs. Anna Lipman, 


and his sister-in-law, Mrs. Sarah 
Lipman. 
Levy was trapped with Edward 


(Spike) Kenny and Harold E. Channell 
when they were trying to break open a 
garage door. Kenny was a gang enemy 
of the notorious Richard Reese Whitte- 
more. Two years ago while Whitte- 
more was at the height of his jewelry 
store banditry he came to Baltimore and, 
according to detectives, shot down 
“Spike” Kenny. According to a rogue’s 
gallery picture, Levy was released from 
Auburn prison last December. He is 
known to Inspector Coughlin of New 
York. 

When lined up with other prisoners 
three witnesses positively picked out 
Levy as one of the two bandits who 
staged the raid on the Lipman jewelry 
store. 

Mr. Lipman carried no hold-up in- 
surance. Approximately $3,000 in 
jewelry and diamonds were stolen. Mrs. 
Lipman, wife of the jeweler, attempted 
to hide a ring valued at $1,000. in her 
mouth but the act was observed by the 
bandit who forced Mrs. Levy at pistol 
point to hand over the ring. 

Levy has been questioned at length 
but he has refused to admit that he was 
implicated. Captain Burns in speaking 
of the case said: 

“In the Lipman robbery we have a 
number of intelligent witnesses, and we 
hope to clear up all angles of the hold- 
up. Levy has been identified and there 
are other circumstances concerning an- 
other man whose identity we know which 
cannot be disclosed at this time.” 








Robbery of the window of the G. A. 
Howe, Duncan, Okla., jewelry store, 
failed early one morning recently when 
the shattering of the plate glass window 
caused an unexpected amount of noise 
and sent the culprit scurrying down the 
street. The attempted burglary oc- 
curred at 2:10 o’clock. Medium priced 
merchandise, representing a considerable 
total value, was displayed in the window, 
and the crook apparently hoped to help 
himself by hurling a padded brick 
through the plate glass. Instead of 
breaking but a small hole, however, the 
blow caused two large pieces of glass to 
shatter and fall to the sidewalk with a 
loud noise. This attracted so much at- 
tention that the thief did not dare wait 
to grab his loot. 
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PROVIDENCE, R. I., Feb. 25.—The New 
England Manufacturing Jewelers’ and 
Silversmiths’ Association has held many 
banquets in its nearly half century of 
existence but few, if any, surpassed that 
which was attended tonight by more 
than 400 representatives of the jewelry 
industry of New England at the Provi- 
dence-Biltmore Hotel here this evening. 











GEO. F. SAWYER, TOASTMASTER 


At previous banquets of the associa- 
tion, speakers of national and even in- 
ternational reputation and prominence 
have graced the programs—Presidents 
of the United States, foreign ambas- 
sadors, ministers and diplomats, con- 
gressmen, governors, statesmen, orators, 
and eminent divines and philosophers— 
but never has any speaker been accorded 
more deference, or commanded more at- 
tention and applause than did Rev. S. 
Parkes Cadman, LL.D., of Brooklyn, 
N. Y., this evening. 

Departing from the custom of former 
years of having three speakers upon the 
post prandial program of the annual 
banquet, the committee which arranged 
tonight proceedings, provided but one— 
Dr. Cadman—supplementing his address 


> Annual Banouet * 


Held at the 


Providence-Biltmore Hotel 


February 25, 1928 


with a high class professional entertain- 
ment. The change apparently met with 
general approval if applause is any cri- 
terion. The large attendance and the 
keeping of seats until the final number, 
also attested the indorsement of the 
innovation. 

Scarcely had the last rays of the set- 
ting sun cast their reflection through 
the windows of the Colonial ballroom on 
the 15th floor of the Biltmore than the 
vanguard of the banqueters took posses- 
sion of the foyer and the number in- 
creased with great rapidity. There was 
an atmosphere of joviality and com- 
raderie that made the time until the 
formal reception to officers and speaker 
pass all too quickly. 

It was a period of reunions. Old 
fellowships were renewed, new acquain- 
tances formed and reminiscences of 
former gatherings of the association ex- 
changed. A conspicuous figure who was 
always the center of a circle of inter- 
ested listeners was John M. Buffinton, 
91 years young, president of the Potter 
& Buffinton Co. and one of the oldest 
active members of the industry in the 
country. He is not only the dean of the 
industry, but is one of the very few 
surviving charter members of the old 
Providence Jewelers’ Club, which was 
the embryo of the present association. 
Being an excellent raconteur, his anec- 
dotes and recollections were greatly en- 
joyed. 

From 6 o’clock until 6.30, the formal 
reception afforded an opportunity for 
personally meeting the speaker of the 
evening, a privilege of which practically 
everyone availed himself. The commit- 
tee of arrangements, which consisted of 
Joseph H. Lancor, Lancor Mfg. Co., 
chairman; Lawrence E. Baer, Baer & 
Wilde Co.; William G. Lind, T. W. Lind 
Co.; Charles A. Mealy, the Hadley Co.; 
Paul B. Paris, Cohn & Rosenberger, 
Inc.; Frederick Schwinn, the Robbins 
Co.; Edmund T. Sommer, J. J. Sommer 
Co., and Herbert K. Sturdy, Jr., J. F. 
Sturdy Sons Co., were on hand to greet 
the members and their guests, impart 
information and to officiate as ushers 
for the reception. 

Promptly at 6.30 o’clock the ballroom 








doors were swung back and the ban- 
queters were not long in finding their 
respective places. Across one side of 
the banquet hall was the speakers’ table 
on a raised platform, while 36 small 
round tables, each seating six, eight or 12 
persons, were arranged téte-a-téte. The 
only decorations were an_ immense 
American flag hung flat immediately 





REV. S. PARKES CADMAN 
PRINCIPAL SPEAKER 


behind the presiding officer, and mounds 
of spring flowers, carnations and roses 
on the head table, while at every plate 
was a white carnation boutonniere. But 
the electrically lighted chandeliers with 
their hundreds of prismatic crystal pen- 
dants, gave a brilliancy that syn- 
chronized pleasingly with the silver, 
glass and napery of the tables. 

When Dr. Cadman and the other 
guests were escorted into the banquet 
hall by Vice-President, Stephen H. 
Garner, Leach & Garner, who presided 
in the absence of President Archibald 
Silverman, each of the 400 places at the 
tables on the floor had an occupant. 
The attendance was limited only by the 
seating capacity, and a number of mem- 
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bers who were late in applying for re- 
servations were unable to secure them. 
During the dinner Shepard & Swanson 
Orchestra furnished classical and 
topical selections. 

Seated with the presiding officer at 
the head table were Dr. Cadman, George 
F. Sawyer, Improved Seamless Wire Co., 
who officiated as toastmaster; His 
Honor James E. Dunne, Mayor of Provi- 
dence; His Honor Frederick E. Briggs, 
Mayor of Attleboro; Rev. Edward Holy- 
oke, D. D., pastor of Calvary Baptist 


a 


STUART 


\ f NOY eter 
\\ 


NTN 


Ps i 
S. HG@RNER, Tou (), BUFFINTON 
Reads a letter of the. 


From President 
SzZvermarn 






manager of the New England Manufac- 
turing Jewelers’ and Silversmiths’ As- 
sociation. 

Directly in front of the presiding 
officer’s station were gathered several 
guests of the association including: 
Horace M. Peck, secretary of the Manu- 
facturing Jewelers’ Board of Trade; B. 
L. Shinn of New York, secretary of the 
National Jewelers’ Board of Trade, and 
Edward M. Wheeler, manager of the 
Board’s' Providence office; Arthur 
Essing, assistant secretary of the 
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Church, this city, who offered the in- 
vocation; State Senator Maurice Robin- 
son of Providence; Conrad J. Brotherly, 
president of the American National Re- 
tail Jewelers’ Association; T. Edgar 
Willson, president of the Jewelers’ 24- 
Karat Club, New York, and editor of 
THE JEWELERS’ CIRCULAR. William L. 
Sweet, president of Providence Chamber 
of Commerce; Ellis W. McAllister, Irons 
& Russell Co., president of the Manufac- 
turing Jewelers’ Board of Trade; Joseph 
H. Lancor, chairman of the committee of 
arrangements, and Woodward Booth, 
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Jewelry Crafts Association, New York; 
John Drake, executive secretary of the 
National Jewelers’ Publicity Associa- 
tion; C. P. Backus, manager of Brad- 
street Co.; Rev. Charles A. Haney, 
pastor of First Universalist Church, 
North Attleboro; State Probation Officer 
William J. Harper; Assistant Attorney 
General of Rhode Island Sigmund W. 
Fisher, Jr.; former Speaker of the 
Rhode Island House of Representatives 
Philip C. Joslin, and the following past 


‘presidents of the association: John M. 





Buffinton, Edgar M. Docherty, Harry M. 
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Mays and Theodore B. Pierce. 
THE MENU 
Seafood Cocktail, Biltmore 
Hearts of Celery Olives Salted Almonds 
Consomme Viveurs 
Sweetbread Patty, Gourmet 
Peas Clamart 
Sherbet Alliance 
Breast of Chicken with Fresh Mushroom Sauce 
Potatoes Delmonico 
Mousse Tutti Frutti 
Assorted Cakes 
Demi-Tasse 
Mineral Water 
Ginger Ale 
Cigars 
Old Gold Cigarettes 
Before introducing the toastmaster, 
Vice-President Stephen H. Garner gave 
a brief word of welcome and read the 
following letter from President Archi- 
bald Silverman, at present on a business 
trip in Europe: 


MESSAGE SENT BY PRESIDENT 
SILVERMAN 

To the members and guests of the New 
England Manufacturing Jewelers’ and Silver- 
smiths’ Association: 

It is with much pleasure that I, as presi- 
dent of the Association, welcome you to our 
annual banquet. I regret that I cannot be 
with you in person, especially at this time 
when we have 
guest as Dr. S. Parkes Cadman, whose talks 
[I have so many times enjoyed. I am sure 
that you have a rare treat in store for you. 

While this letter is being read to you, I 
will be in France envying you, who are for- 
tunate enough to be present at our annual 
banquet—yet, perhaps, I am enjoying better 
and purer “spirits’ than you are (that is, 
if you have any at all). 

I take this opportunity to thank Mr. Lan- 
cor and his committee for so ably arranging 
this banquet, and to say a special word for 
Mr. Woodward Booth, who so readily and 
willingly gives his all for the benefit of our 
Association. 

Before closing, I would not feel happy 
unless I told one story apropos of the oc- 
casion. Perhaps if I were present with you 
and looked out into the audience, I would 
see some of our bankers as the guests of 
some of our members. This thought serves 
to remind me of a story. 

“A manufacturing jeweler who was about 
ready to ‘cash in’ was so systematic that 
he even went to the extent of naming his 
pall bearers before he died. His friends, 
looking at the list, exclaimed: ‘But you have 
named six bankers as pall bearers! _Is there 
any particular reason for this?’ Replying, 
the manufacturer said: ‘Well, you see, these 
men have carried me all my life, so they 
might as well finish the job.’ ”’ t . 

Now that I’ve told my story, I will finish 
by wishing you all a very happy and joyous 
evening. 

Mr. Garner said that his standing 
before the association as its presiding 
officer was due entirely to the misfortune 
of President Silverman who was obliged 
to be absent in Europe and consequently 
he would not infringe upon the time 
allotted to others on the program. He 
said the association was fortunate in 
the selection that had been made for 
toastmaster of the evening, who he 
said needed no introduction as he is one 
of the directors of the organization, but 
one whom he esteemed it a great 
privilege to present—“our genial friend, 
George F. Sawyer.” 

In assuming charge of the post pran- 
dial exercises, Mr. Sawyer said in part: 


REMARKS OF TOASTMASTER SAWYER 


‘When our president called me on = 
*‘phone one day, some weeks ago, and ¥ 
he had something he wanted me to do for 
him, I replied that I would do anything for 
him that I possibly could. As a result 0 
that rash promise I stand here this — 
well realizing my temerity. I can only de- 
pend upon your leniency in bearing with = 
and trust that I may measure up, to som 


degree, of the standard of those who have 





with us so distinguished a ° 
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served you in similar capacity in previous 
ye teal that every member of this Associa- 
i : as well as the industry which it repre- 
poser is under deep obligations to former 
sentient Edgar M. Docherty for the revival 
these annual banquets, which have always 
: n of such a character as to be among the 
readers in the social life of the industrial 
me commercial organizations of this com- 
re nity. During the World War for patriotic 
masons they were discontinued, but their 
revival met the hearty approval of all the 
members aS is evidenced by the large gather- 
ing here this evening. To my mind there is 
nothing more beneficial to an industry than 
its representatives to assemble _ to- 


ether occasionally, touch elbows and get 
acquainted. Such gatherings serve a double 


purpose. They advertise our industry and 
they afford each one the opportunity of dis- 
covering that his competitor is not such a 
pad fellow after all. ‘ 
“This evening your committee has deviated 
e custom of former years, and instead 


h 
troroviding two or three formal speakers, 
have secured only one, to be supplemented 


by an entertainment of a lighter vein. But 
the speaker secured is of such high standing 
and reputation that I have no fear of any 
one being disappointed. For many years the 





WOODWARD BOOTH, MANAGER 


banquets of the Association have been graced 
by the presence of the Governor of Rhode 
Island or his officially delegated representa- 
tive. This year, because of the recent death 
of Governor Pothier, the State is not repre- 


sented. I am sure that every member of 
the Association joins with me in the expres- 
sion of sincere condolence to the State and 


his family, and with every citizen of the 
State we mourn his death. 

“In years gone by former Mayor Joseph 
H. Gainer, ‘Our Joe,’ was a regular attendant 
at these banquets and tonight we are honored 
by the presence of His Honor, James FE. 
Dunne of Providence, and His Honor, Fred- 
erick E. Briggs, Mayor of Attleboro, to whom 
we extend a cordial welcome and greeting.” 
As they were intraduced each was greeted 
with hearty applause,.as was the toast- 
master’s declaration that “we are not going 
to ask them to pay for their dinners by 
making speeches.” 


ADDRESS OF DR. CADMAN 


In presenting Dr. Cadman as the 
speaker of the evening the toastmaster 
enumerated the multifarious activities of 
the eminent clergyman who was received 
with flattering applause as he rose to 
speak. Taking as his subject “The Uses 
of Imagination in Business,” Dr. Cad- 
man urged the encouragement of imagi- 
nation in children and application of the 
sub-conscious mind in adults. He as- 
serted that imagination is not a func- 
tion, but is a force, and that as long 
as man has imagination, he can make 
his own Paradise or his own perdition, 
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that if a man concentrated upon one 
object, the sub-conscious mind would 
help the conscious mind in attaining 
its object. 

He urged that imagination be given 
full play as all things were but the 
result of imagination developed in 
reality. It was a typical Parkes Cad- 
man talk, urging better, cleaner, broader 
influences that the imagination of the 
young might be turned in the direction 
that would lead to better and cleaner 
living, better morals and a broader and 
united religion. 

Dr. Cadman declared that the average 
business man does not use one-tenth of 
his imagination and, therefore, used but 
a fraction of his mind. He said that 
every one possessed imagination and if 
a person visualized future happenings it 
was possible they existed and might be 
realized. “Make your dreams an in- 
centive instead of an opiate and nothing 
is impossible,” stated the speaker, adding 
that science was based on inventive 
genius and that inventive genius was 
comprised of two things—pressure of 
circumstances and power of imagination. 

“Greatness is the power of making 
things you dream come true,” Dr. Cad- 
man said, “and if you men concentrate 
on business to a certain degree of in- 
tensity, then your sub-conscious mind 
will sweep in to help the conscious. 
When man’s power of previsualization 
is realized then industry will prosper, 
and as long as a man has imagination 
he can make his own Paradise. There 
is no walk of life but what comes under 
this power of visualization and no mat- 
ter what station a person may hold he 
sees life from another viewpoint once 
he begins to draw on his reserve.” 

Speaking of the use of imagination 
in science, Dr. Cadman said, the coun- 
try had a right to expect great ad- 
vances in this field, explaining that scien- 
tists were on the verge of discoveries 
which would change vast industries at 
a single blow. Although expressing 
himself in favor of modern science, the 
speaker stated that modern mechanism 
had reduced brain power to “pushing 
buttons and pulling levers.” He de- 
clared the human element is something 
no mechanical device could surpass, and 
that work which does not exercise the 
individuality must wither the soul. 

He said the present curriculums in 
public schools should, in his opinion, be 
altered in order that the imagination 
of children would not be stifled. “A 
child of six has imagination and it 
should be encouraged. Allow the child 
to dream dreams as long as they do not 
dim his optical powers,” advised the 
speaker. Great statesmen, he said, are 
the men who can visualize and see what 
tomorrow holds in store. 

Asserting that the same power of 
imagination was a lubricant in all social 
enterprises, Dr. Cadman drew a number 
of laughs from his auditors when he 
said if it was not for imagination hus- 
bands and wives would not be “angels” 
in each other’s eyes, but would appear 
in the same light as others see them. 

The address was followed by an enter- 
tainment, under the supervision of 
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Thomas Mulgrew, consisting of Shepard 
& Swanson, novelty orchestra; Dresser- 
Williams, duo in a musical melange; 
Selma LaRochelle, soprano soloist, and 
Frank Lane, with his one man vaude- 
ville show. 


Members and Guests 


A complete list of the members and their 
guests, not including those at the head table 
is as follows: 

John F. Allen, J. Stafford Allen, Elijah 
Astle, Carl M. Abbott, Clifiord Allen, L. Ams- 
bride, Louis F. Archer, Harold P. Andrews, 
Joseph Anthony, George A. Armstrong, Hu- 
bert A. Allenby, Robert M. Austin, Earl H. 
Ashley, Alfred Armstrong, Eugene T. Ab- 
bott. 

* * * 

Ralph C. Bangs, Richard Beattey, William 
J. Butler, E. E. Baker, Charles Brier, Aaron 
Bromson, Samuel Brown, C. H. Butts, Ben- 
jamin Brier, Harry Brier, William Bowen, 
Sidney O. Bigney, F. B. Beardsley, R. T. 
Benedict, George W. Bainton, Frederick A. 
Bullock, C. D. Barrett, Frederick A. Bag- 





JOSEPH H. LANCOR, CHAIRMAN OF 
ARRANGEMENT COMMITTEE 


nall, Frank R. Budlong, Howard F. Barker, 
L. A. Beamore, R. H. Booth, Arthur J. Bond, 
Augustus L. Blumenthal, Lawrence E. Baer, 
C. E. Burns, Clifford A. Blackinton, Robert 
L. Blackinton, Walter L. Blackinton, Ed- 
ward H. Barry, of Providence Tribune; C. 
P. Backus, Leroy E. Briggs, Amos S. Black- 
inton, William C. Boots, Joseph Brohen, 
Frederick W. Bird, Avard L. Brown, Wil- 
liam H. Blake, George S. Bliven, John M. 
Buffinton, John M, Buffinton, 2nd. 


Walter C. Crooks, Thomas M. Child, Al- 
lan B. Colby, John F. Cotton, Frederick H. 
Clark, George L. Collins, Albert D. Christ- 
opher, John J. Collins, George A. Carey, 
Edwin H. Cummings, Edwin H. Cummings, 
Jr., Edward A. Coady, F. J. Collins, Walter 
A. Cunningham, Francis H. Curran, Her- 
bert M. Crosby, Arthur L. Cobb, K. M. 
Cummings, Douglas Cummings, Howard K. 
Clery of JEWELERS’ CIRCULAR, F. A. Crosel- 
mire, Lewis S. Chilson, Joseph Cummings, 
William Chase, R. L. Courtney, Chester H. 
Caswell, Ray W. Colley, Edward D. Clery 
of JEWELERS’ CIRCULAR. 

* + « 


Roy E. Draper, C. M. De Mott, Jr., 
Charles E. Douglas, Theodore A. Droz, Ar- 
thur W. Davis of Providence Journal and 
The Keystone, Marvin A. Droz, Louis L. 
Drake of The National Jeweler, Edgar 
M. Docherty, Frederick Dobra, Russell A. 
Dow, James A. Doran, Joseph G. Doran, 
Walter A. Duland, F. J. De _ Bisschop, 
Matthew T. Dunn, Santo De Listo, John 
Drake of National Jewelers’ Publicity As- 
sociation. diets 


Leon Elias, Arthur Essing of Jewelry 
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Crafts’ Association of New York, Frederick 
A. Endler, Walter E. Ensign. 


~ * * 


Harry Frank, Wilbur E. Forbes, Sigmund 
Fischer, Sigmund W. Fischer, ‘Theodore W. 
Foster, “William C. Foster, Ernest L. Fuller, 
John J. Foley, Maurice L. Fox, Edward C. 
Fox, George B. Ford, George H. French, John 
Fielding, W. Louis Frost of The Manufactur- 
ing Jeweler, Harry W. Fisher, Edmund G. 
Flint, Jr.. M. M. Forman, Frank P. Feeney, 
Frank E. Farnham, Victor H. Frazier, Harry 
B. Frost of The Manufacturing Jeweler. 

* - 7 


Albert Goldberger of San Francisco, Jo- 
seph L. Gifford, William Gref, Ralph Greg- 
ory, G. E. Gregory, Arthur L. Garniss, David 
Glatt, Joseph O. Gagnon, David Gerhardt, 
William J. Gow, Howard A. Gardner, Ralph 
L. Griffith, William A. Leigh, George C. Mc- 
Cormick, John L. Reed. 


Grenville R. Hood, Harold Holt, Gustave 
V. Hawkinson, Elmer S. Horton, D. A. Hart, 
Harry V. Himes. William J. Harper, W. J. 
Hawes, George E. Herrick, John J. Hodge, 
William E. Healey, Roy A. Hitchings, H. 
Hangen, J. A. Hardy of Newburyport, Mass., 
S. M. Holman Jr., F. Lester Holbrook, Rev. 
Charles A. Haney, W. L. Ingraham. 

* - ¥ 


Jules Jackson, Philip C. Joslin, Charles S. 
Jones, Don H. Johnson, James W. Jennings, 
Gus B. Johnson, R. Jackson, Frederick 
Jackson, George W. Jenckes, Percival W. 
Jones, James G. Johnson. 

” © 7 


Lawrence P. Keeler, Harold Klindt, Fritz 
L. Kraus, Charles H. Kestenman, Louis 
Kestenman, Victor H. King, Arthur L. Krug- 
er, Joseph Knight, W. L. Kiernan, Walter 
F. King. ae 


H. G. Laughlin, Adolph J. Lederer, Ernest 
W. Lakey, William G. Lind, Edward B. 
Lederer, H. J. Lehman, Norman C. Levy, 
William H. Leonard, William G. Lenhart, 
Edwyn F. Leach, Leonard I. Lamb, Daniel 
C. Lorden, Bertram Lenzen, Joseph H. Len- 
zen, Donald Le Stage. 

*. © » 


Edgar W. Martin, Frank S. Mills, Eugene 
Morehouse, W. J. Morse, John F. Murphy, 
Charles H. Moss, S. M. Main, William H. 
Mason of THE JEWELERS’ CIRCULAR, J. H. 
Miller, Ernest C. Mulvey, Vincent T. Mur- 
phy, Thomas F. Manning, Charles A. Mealey, 
James F. Murphy, Harry M. Mays, W. Clarke 
Mays, Charles H. Mason, Alfred Mochan, 
Thomas Mulgrew, Walter G. Moon, Felix B. 


Miller. 
om * - 


Max J. Newman of San Francisco, Arthur 
H. Noble, F. E. Nolan, F. D. Newburger, H. 
E. Needham, Gus H. Niemeyer, T. B. Nichols. 

s * - 


W. A. Ormsbee, A. E. Olsen, Robert W. 
Otis, Frederick A. Otis, George Ohl. 
a * s 


James A. Palmer, LeRoy E. Pitman, D. E. 
Partelow, G. Herman Pulsifer, Joel J. Pin- 
cus, Raymond K. Parmenter, Horace M. 
Peck of the Manufacturing Jewelers’ Board 
of Trade, Paul B. Paris, Elliot Paris, H. S. 
Pizer, Wendell L. Phinney, H. G. Prietat, 
Charles H. Pearse, Abbott Phillips, Theodore 
B. Pierce, Lester S. Peterson. 

* * La 


M. E. Rosenheim, Clarence J. Roehr, H. 
A. Reney, George F. Rawson, Louis Reuter, 
E. Irving Rogers Jr., Morgan W. Rogers, 
W. . Rayment, Edward Rogers, W. H. 
Roland, Benjamin H. Rossman, Alfred S. 
Rees, Frank A. Rydstrom, E. H. Rogers, 
Frank C. Rounseville, William P. Robinson, 
Albert I. Russell, Howard B. Rice, Albert A. 
Remington, A. Andrew Remington Jr., Al- 
fred F. Reilly, Ira L. Robinson, Orville P. 
Richardson. 

oe ~ * 

J. W. Spranger, G. Leon Silverman, John 
Silverman, Charles Silverman, Sidney Silver- 
man, Irwin Silverman, Norman Silverman, 
B. L. Shinn, secretary of National Jewelers’ 
Board of Trade, New York; G. E. Siserand, 
Milton O. Sherman, Edwin Speidel, H. ; 
Simmons, Roger T. Stafford, H. C. Stark- 
weather, Walter Stacey, James M. Stuart, 
James Savery, J. Gray Somers, R. S. Som- 
ers, Ervin V. Sweet, Charles O. Sweet, 
Walter L. Simms, Gordon G. Scott, Frank 
P. Somes, Horace W. Steere, Benjamin 
Salter, William Silverman, Edson W. Saw- 
yer, Harold B. Sawyer, Max Schweinshaut, 
Samuel M. Stone, Harold E. Sweet, A. Gra- 
ham Shields, W. S. Semon, George L. Shep- 
ardson, Charles H. Schott, Edward N. Slade, 
Edward Sommer, Elmer S. Smith, George S. 
Semple, Frederick Schwinn, F. C. Seymour, 
J. William Schulze, Albert J. Siegel. 


Dean Thresher, Herbert F. Tourtellot, C. 
E. Townley, Benjamin Troupansky, R. H. 














THE JEWELERS’ CIRCULAR 





Tomey, Harold N. Treen, Frederick P. Tap- 
ner, A. R. Taylor, William E. Tefft of The 
Manufacturing Jeweler. 

s ” * 

Perry White, J. B. Waterfield, E. L. Why- 
att, John S. Williams, Franklin S. Weston, 
H. Benjamin Whitaker, Thomas J. Walsh, 
Edward M. Wheeler of National Jewelers’ 
Board of Trade, Joseph P. Whitaker, Her- 
bert F. elan, Lester S. Wall, Lawrence 
W. Wilkin, William Whytock, Henry B. 
Wright, Henry L. Wilcox, Rhodes A. Whit- 
ing, H. T. Wayne, Charles M. Warner, Alan 
C. Waters, William J. Ward of New York, 
Alfred Walker, George Weller, C. E. Wilson, 
W. A. H. Wells, R. S. West, E. T. Wilson, 
Frederick C. Wilmarth, Thomas H. Wight- 
man, William G. Wemmell, James L. Wigg- 
more, Peter G. Wagner, edward L. Weed. 


Cc. W. Young. ‘ 
- 
M. W. Zack of Detroit, Mich. 


Heard Between Courses 


Theodore Droz had his son and his banker 

with him. Some combination. 
* = * 

Alfred P. Reilly and F. C. Nolan of the 
fvans Case Co., were at Table 9 with some 
half a dozen more from that concern. 

* * +. 

C. P. Backus, local manager of the Brad- 
street Co., was among those who enjoyed 
the festivities. 

* . s 

At table 39 were two fathers and sons— 
Albert A. Remington and A. A., Jr., and 
Theodore and Marvin Droz. 

* e = 

The Brier boys—Ben, Harry and Charlie 
—are certainly a happy trio. There are no 
flies on them. 

* * * 

The stone dealers were out en masse, Al- 
bert Lorsch & Co., Inc., having seven seats 
at table 3. 


* 1. 

Harold Rice, of L. Heller & Co., kicked 
because his back was toward the stage until 
some one told him fo turn round. 

. a 


* 


The contingent from the Attleboros came 
down strong. They got there early and 
stayed later. Some stayed later than that. 

* * * 


Nearly the entire 14th floor was com- 
mandeered by the manufacturers who en- 
tertained in the various rooms. 

o . s 


Table 4 was one of the merriest in the 
gathering, the even dozen surrounding it 
representing the Scovill Mfg. Corp. 

. + +o 


“Gene” Abbott was so afraid his name 
might be omitted that he signed two cards. 
But then he allowed that he had fun enough 
for two. 

7 - = 

Ralph Griffith did the honors for the R. 
L. Griffith & Son Co., at Table 28, in the 
absence of Walter A. Griffith, who is on 
a several months’ trip. around the world. 

* 


Frank E. Farnham and his associate, Ar- 
thur L. Cobb had a busy time telling about 
the new building the Jewelers’ Supply Co. 
is going to erect. P 

= 

Former Mayor Harold E. Sweet, of Attle- 
boro, sat at table 15 surrounded by a party 
of six from the R. F. Simmons Co. He was 
warmly greeted everywhere. 

Wallace D. Kenyon, president and treas- 
urer of the Webster Co., was among the 
missing, being in the South entour. But 
the firm was ably represented at Table 16 
by a quintet of jolly good fellows. 


- * - 
The New England Metal Co. had the 
largest representation in the party, two 


tables of twelve covers each being assigned 
to it. The firm distributed handy cigar 
cutters as souvenirs. 

* . s 


“Billy” Ward, secretary of the Jewelers’ 24 
Karat Club of New York, was on hand to 
see if the New England jewelers had any- 
thing on their Metropolitan cousins in the 


‘way of entertaining. He enjoyed every min- 


ute of his stay and returned by motor Sun- 
day. 
* ~ = 

The Hadley Co. occupied the ‘State Suite” 
where open house was maintained under the 
stewardship of Charlie Mealy. Art Hadley, 
head of the concern, who is in England, 
telephoned Charlie earlier in the day from 
London, “remember me to all the boys.” 
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Charlie is some entertainer and equall 
good as a chorus leader. y 
* * * 


Quiet and retiring, Horace Peck didn’t 
miss a word or an act either. 
* * * 


Fritz Kraus was the major domo at 149; 
for T. W. Lind Co. Everybody knows Frit 
Those who didn’t know him before, do Now. 

s ¢ ¢& 


Lawrence Baer sure was a busy fellow 
taking the dinner tickets at the door, 
* * * 


It was funny to see the cartoonist try 
to “catch” Johnny Buffinton, the latter was 
so busy greeting friends. : 

s * * 


Bert Tourtellot and his cute vandyke 
was one of the familiar figures. He hurried 
his Pacific Coast trip in order to be present. 

* * * 


Henry Thresher seldom misses one of 
the Association gatherings. But this year 
he is touring the South. 

2 . s 

Table 23 was directly at the main door. 
Some one said it was so those at that table 
could “Skiddoo.” Well, they did, at any 
rate, oe 


One of the happiest groups was at table 
18 where seven members of the Providence 
Exchange Club, headed by its president, 
John Cashman, were the guests of Joe 
Lancor. 

* a ” 

“Jeff” Davis, one of the press contingent, 
has lost none of his geniality by being 
elected President the past week of the Rhode 
Island Press Club. 

e - © 

B. L. Shinn, the new secretary of the 
National Jewelers’ Board of Trade, was 
warmly greeted and added to the list of 
friends he had previously made here. 

s * s 


Norman Levy was prominent among the 
representatives of the New York manufac- 
turers present but he did not wear a Nuwite 
finish on his shirt front as some of his 
friends suspected. " ‘ 

Conrad Brotherly, president of the A. N. 
R. J. A., was warmly greeted everywhere 
he went both during and after the banquet. 
It was only those who saw him after who 
realized his ability. as a. vocalist. 


Arthur Essing, assistant secretary of the 
Jewelry Crafts Association, was also promi- 
nent in the New York delegation. Essing 
says these banquets are among the most 
enjoyable affairs that he ever attends and 
he does not intend to miss one. 

> oe * 


Mayor Dunne told Manager Booth that 
he had frequently heard his _ predecessor 
Mayor Gainer speak of the jewelers’ ban- 
quets and added that he didn’t blame him 
and said he had enjoyed himself very much 
and was in a receptive mood for another 
invitation. 

* 2 * 

There is an old adage about the magic 
in repetition but whether true or not, there 
was a real “magic” in the way No. llll 
acted as a magnet to a host of good fel- 
lows. This is one of the rooms whose 
numbers they could not fail to remember 
and once having visited could never forget. 

* = * 

“Gus” Niemeyer never loses the oppor- 
tunity to enjoy these New England affairs 
and as usual was much in evidence in the 
Handy & Harman party and elsewhere. 
Gus’s room was also the mecca for many, 
not only the silver contingent but a host 
of personal friends and he did the honors 
in a large way. — 


Probably nobody enjoyed the evening 
more than Fred Croselmire of the R. & 
Platinum Works, who is an expert on ban- 
quets and will probably have charge of an 
important affair himself very soon. He 
gave this one his heartiest approval. He 
returned home Sunday by motor in a party 
which also included “Billy” Ward. 

* a * 

Woodward Booth, manager of the associ- 
ation, was on deck from the early afternom® 
perfecting the details of the arrangement 
and kept an eagle eye on everything es 
the last number on the program had eo 
Brother Booth was truly a busy man ~ 
as a past master in carrying out affairs 
of this kind, he had his work in hand . 
that occasionally he had a chance to =. 
during the different courses. The we 
ulations he received on the success of 
affair were thoroughly deserved. 
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or Collins of the Ostby & Barton 0: 


aj L ; 
— oconspicuous figure among the diners. 
* * * 


was a 


“Billy” Lind of the general committee is 
a 100 per cent entertainment director. 
z * * * * 


amin Rossman, president of the A 
ae Chain Co., was present in full form 
representing his firm. . 


1 S. O. Bigney had the attention of 
way one at his table as he can tell a story 
as it should be told. | And he did it. 


in Speidel of the Automatic Chain 
an aoe a. busy man shaking hands with 


all his friends. = 


Milt Rosenheim and Gene Abbott of the 
Rosenheim Co., made the rounds greeting 
old friends, as they. knew about everyone. 

* 


“pill”? Gow, of the D. M. Watkins Co., 
was present looking as fine as a fiddle and 


i atural. 
twice as nat . i oa 


Fred W. Bird, of the A, Stowell Co., of 
Boston, “flew” down to enjoy the occasion. 
And he did. Ask him. ‘i 


Albert I. Russell, of Irons & Russell Co., 
helped to uphold the dignity of the emblem 
makers at Table x te aie 


The expansive shirt front of Fred Schwinn 
of the Robins Co., gleamed prominently at 
Table 17. Alters i 


Last but not least on the list of diners 
is M. W. Zack of Detroit, Mich., who had 
the time of nis life. | 


When George Shepardson, Amos Blackin- 
ton and Fred Wilmarth entered the door 
all that was lacking was the song Attleboro 


sent us. a 


The numerous father and son “pairs” in 
the gathering were very suggestive, giving 
strength to the old adage, “like father, like 


son.” 
* * * * 


Edward A. Coady, of the United Chrom- 
ium, Inc., had plenty of attentive listeners 
wherever he could be inveigled to discuss 
chromium. 

* * * * 

Although “Archie” was missing, the Sil- 
verman Bros.’ table looked like a regular 
family party of a dozen. It was, and 
“Archie” was frequently toasted. 

* * 


A double quartet was present to let every 
one know that the Taunton Pearl Works 
from Taunton, Mass., was on deck. No one 
disputed them, they, made noise enough. 


Theodore W. Foster, head of T. W. Foster 
& Bro. Co., was receiving the felicitations 
of his hosts of friends and said he hadn’t 
felt better in years. . 

* * * 

“Jim” Jennings, of the Quaker Silver Co. 
bunch, told Scotch stories but Sam Stone 
says Jim lacks the burr on the tongue and 
loses the accent. 

+ + 

Ed Lederer had _as his guests Al Gold- 
berger and Max Newman, who came all 
the way from California to get a good feed. 
They acknowledged they got it, and then 
some. 

* * * 

“Bossy” Gillis, the “Bad Boy” mayor of 
Newburyport, was not present, but J. A. 
Hardy came down so as to have the Towle 
Mfg. Co. represented and proved to be some 
handshaker. 

* * + 

Charlie Douglas of the C. A. Marsh Co., 
made eyes at the trade paper boys as they 
were hustling on their work and said he 
wished he was back in the ranks again. 
Charles once chased the nimble items and 
caught them, too. 

* * 7 * 

The Potter & Buffinton concern was rep- 
resented by a party of six, headed by the 
veteran John Buffinton, who is still hale 
and hearty and visits the factory about 
rors day although past his four score years 
and ten. 


* cd * 
_ John Drake, executive secretary of the 
National Jewelers Publicity Association, 


came down to Frovidence with President 
Brotherly of the American National Retail 
Jewelers Association and had a good seat. 
He and Brotherly returned to New York 
on the midnight train. 

= * * 


i Amos Blackinton, of Bates & Bacon, was 
_on deck” as usual but refrained from sing- 
ing about it in the banquet hall. However, 
he and Charlie Mealy later blended their 
voices together in splendid harmony in call- 
ing “All Hands on Deck” in Room 1111. 
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Death of John S. Holbrook 


Former President of Gorham Mfg Co., 
Stricken with Cerebral Hemorrhage at 
His Home in Providence, R. I. 


PROVIDENCE, R. I., Feb. 27.—John 
Swift Holbrook, a director and for sev- 
eral years president of the Gorham Mfg. 
Co., died suddenly at his home, 106 Pros- 
pect St., at 4.30 o’clock yesterday after- 
noon in his 58rd year. He was stricken 
with a cerebral hemorrhage at 10.30 
o’clock yesterday morning and failed to 
regain consciousness. He had been in 
apparently good health up to the time 
he was stricken. He had long been 
active in the financial, commercial and 
social life of the city as chairman of 
the State House Commission, former 
president of the Gorham Mfg. Co. and 
former president and director of the 
Providence Chamber of Commerce. 

He was born in Boston on March 4, 
1875, the son of the late Edward Hol- 
brook, who for many years was presi- 
dent of the Gorham Mfg. Co. and its 
several holding and subsidiary corpora- 
tions and under whose leadership the 
company achieved its greatest promi- 
nence and success. When John Hol- 
brook was but one year old his parents 
removed to New York City and there 
he received his preliminary education, 
preparing for college under private 
tutors and entered Harvard University, 
receiving his degree of A.B. with the 
class of 1896. 

Subsequently, he completed a two-year 
post-graduate course in architecture at 
Columbia University, in October, 1898, 
and went to Paris, where he studied 
architecture in the atelier of M. Henri 
Duray. He was appointed an attache 
of the United States Government to the 
service of parks and gardens at the 
Paris Exposition, and from November, 
1898, to November, 1900, he served in 
all capacities in that department gain- 
ing valuable and practical experience in 
association with masters of landscape 
architecture. 

At the completion of his work in Paris, 
he traveled, from November, 1900, until 
the following July, in Italy, Sicily, 
Egypt and Germany, in the furtherance 
of his preparation for the calling of a 
landscape engineer. The next few 
months, until September, 1901, found 
him in London, where he spent his time 
in studying in the famous Kew Gardens. 
In the autumn of 1901 he returned to 
the United States and, taking up his 
residence in New York City devoted him- 
self to his profession, forming the firm 
of Brinley & Holbrook, landscape engi- 
neers and architects. Until May, 1906, 
when the connection was discontinued, 
this firm was actively engaged in pro- 
fessional work in New York and vicin- 
ity, designing estates on Long Island 
and in other sections. 

In the meantime, Mr. Holbrook, 
whose father was president of the Gor- 
ham Mfg. Co. from 1894 to 1918, in 1905 
had been elected to the directorate of 
the Gorham corporation and in May, 
1906, after withdrawing from the firm 
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of Brinley & Holbrook, he assumed the 
duties of a vice-president of the big 
silver concern, with headquarters at the 
New York office. Here,- for more than 
a decade he was in close association with 
his father during the organization 
period when the corporation became a 
leading factor and influence in the silver- 
smithing industry. During the World 
War period when the corporation, like 
many others, was in cooperation with 
the Government, Mr. Holbrook was his 
father’s closest associate and assistant. 

On Oct. 15, 1918, Mr. Holbrook re- 
moved to Providence and at once took 
up active associations at the company’s 
big plant at Elmwood, familiarizing 
himself with the details of the produc- 
tive departments of the business. Fol- 
lowing the death of his father, Mr. Hol- 
brook, on May 28, 1919, succeeded him 
as president of the organization. This 
position he retained until March, 1921, 
when he resigned stating that his duties 
as executor of his father’s estate and 
other interests prevented his longer 
continuance as president. 

He continued as director of the Gor- 
ham Mfg. Co., however, a position which 
he held at the time of his death. He 
also was a director of the Industrial 
Trust Co. of this city, and, as a member 
of the building committee of that com- 
pany, was actively interested in the 
erection of the company’s new 26-story 
building on the site of the old Butler 
Exchange on Westminster St. 

Mr. Holbrook was the last survivor 
of the original State House Commission, 
which has had charge of the Rhode 
Island Capitol, and which often has 
been referred to as the best commission 
the State ever had. He was appointed to 
that commission in 1914, and succeeded 
Col. J. Edward Studley as chairman. 

He gave valuable time and service to 
the work of the District Board of Divi- 
sion of the State of Rhode Island Selec- 
tive Service during the World War. 
filling the office of chairman from July 4 
1917 until the completion of the work 
of the Board subsequent to the signing 
of the Armistice. He was also active 
in the various Red Cross, War Savings 
Stamps and other of the welfare and 
service campaigns for funds. After re- 
tiring from the presidency of the Gor- 
ham Mfg. Co., Mr. Holbrook maintained 
an office in the Turks Head building as 
center for his numerous business inter- 
ests. He was a director of the Provi- 
dence Chamber of Commerce and served 
as its president in 1915 and 1916. 

Mr. Holbrook was a member of the 
Hope, Squantum, Agawam Hunt, Uni- 
versity, Rhode Island Country and 
Turks Head Clubs, as well as of the 
Harvard Club of Rhode Island and the 
Harvard University and the University 
Glee Clubs of New York. . 

He is survived by his mother, Mrs. 
Frances (Swift) Holbrook of New York, 
who came to Providence last night when 
summoned by her son’s illness; his 
widow, Mrs. Grace (Sinclair) Holbrook, 
and by his sister, Lillian, wife of Count 
Guillaume de Balincourt of Neuilly-sur- 
Seine, France. 
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Nebraska and lowa Jewelers Meet 








State Associations Hold Enjoyable and Profitable Sessions at Omaha and Council Bluffs 
Feb. 21 and 22—Officers Elected—Social Features Make Big Hit 


OMAHA, NEB., Feb. 24.—The Nebraska 
and Iowa Retail Jewelers’ Associations 
held about the best convention either has 
held in years on Feb. 21 and 22 at 
Omaha, and Council Bluffs, Iowa. The 
Nebraska delegates made their head- 
quarters at the Hotel Fontenelle at 
Omaha, and the Iowa group at the Hotel 
Chieftain at Council Bluffs, Iowa. Each 
group held two business sessions and two 
joint meetings. The Omaha crowd joined 
the Iowa group at Council Bluffs the first 
day and the second day the Iowa group 





W. J. BRECKENRIDGE, PRESIDENT OF 
THE NEBRASKA ASSOCIATION 


joined the Nebraska group at Omaha 
for the joint session. 

O. C. Homan, president of the Omaha 
and Council Bluffs Jewelers’ Guild, made 
an address of welcome at the Hotel Fon- 
tenelle the opening morning. Response 
was made by F. A. Hannis, York, Neb., 
former president of the Nebraska as- 
sociation. 

President W. J. Breckenridge of the 
Nebraska association, in his opening ad- 
dress recommended that the jewelers get 
on a basis of selling goods for what 
they are instead of on guarantees that 
are almost never ending in their scope. 
He deplored the fact that there are so 
many good jewelers in the state who do 
not attend the conventions. “I wish this 
morning that I could speak to the non- 
members,” he said, “for they are the 
ones we should reach. They do not rea- 
lize the good we are accomplishing, and 
they stay at home and get the benefit of 
our efforts and of the money we expend 
and the effort we put forth and they do 
not even so much as pay the cost of an- 
nual dues which are practically nothing.” 

The president further discussed com- 


petition, and said the jeweler is not the 
biggest competitor, but that the auto- 
mobile man and the radio man and many 
others are the real competitors in that 
they pull money away from the jewelry 
channels. He praised the advertising 
campaign of the National Jewelers’ Pub- 
licity Association. 

Secretary Ed Fanske reported the 
membership at 117, and said the Ne- 
braska association is one of the strongest 
in the country because of the intense 
loyalty of all the members. He then re- 
viewed the work of the Nebraska associ- 
ation and the great work of the various 
associations through their national body. 

Clocks operated by electricity from a 
general power plant of the city were 
under discussion on the floor. T. L. 
Combs of Omaha related some of his 
experiences. He said when he first 
heard of them he took the matter up 
with the president of the Nebraska 
Power Co. at Omaha to get some in- 
formation. 

The joint session of the Nebraska and 
Iowa groups the first day, held at the 
Hotel Chieftain at Council Bluffs, Iowa, 
was featured by some good speaking tal- 
ent. A. T. Westlake, dean of the Brad- 
ley Horological School, Peoria, IIl., spoke 
on education of the mechanic in the years 
gone by and education of the mechanic 
of the present. 

‘President Elmo Roper of Creston 
opened the business session of members 
of the Iowa Association, Tuesday morn- 
ing, at the Hotel Chieftain. About 100 
were registered there and 150 in Omaha, 
making a joint registration of over 250. 

President Roper of the Iowa organiza- 
tion delivered the main address of the 
morning session, urging specially that 
the organization back the Capper-Kelly 
bill now before Congress. The bill pro- 
vides that manufacturers may sell to 
retailers, setting their own price of re- 
tail sale. This will prevent the small 
specialty shop or the large department 
store from  underselling recognized 
brands of jewelry and other products 
merely as an inducement to get the 
patron within the store, President Roper 
said. 

Another point stressed in the presi- 
dent’s address was that jewelry dealers 
are profiting by the experiences of other 
years, and are keeping but one or two 
makes of a certain class of articles, 
such as watches, in stock. According 
to Mr. Roper, the store which concen- 
trates on but one or two lines will have 
a low inventory, more consistent sales 
and a quicker turnover than the store 
carrying many different makes of silver 
or of watches or glassware. 

“Those of us who are in the jewelry 
business for love of the industry will 

probably realize that there is more of 





beauty, more of romance and even of 
ethics in the jewelry business than jn 
any other,” President Roper said. 
Ralph Roessler, regional vice-presj- 
dent of the American National Retail 
Jewelers’ Association, Marion, Ind., in 
discussing national problems of the 
trade, pointed to Porto Rico and its 
jewelry problems, as an example of what 
is possible in the way of intolerable con. 
ditions where associations are not strong 
enough to counteract the influences. He 
said that the retail jeweler in that 








ELMO ROPER, PRESIDENT OF THE 
IOWA ASSOCIATION 


island has first a $3,200 license to pay, 
then a federal or excise tax of 17% per 
cent; then a city tax on everything he 
sells; and then an income tax besides. 
He then warned the jewelers in America 
not to sit back and think that their task 
is all done because conditions are better 
than in Porto Rico. He spoke of the 
national advertising campaign and the 
importance of creating in the public 
mind the opinion that jewelry is the best 
and most appropriate gift. He told of 
how hard it had been to raise the na- 
tional advertising fund,—that some had 
paid it willingly and gladly, while in the 
case of others it was extracted as pain- 
lessly as possible. In contrast, he pointed 
out that it did not take the laundrymen 
long to raise $5,000,000 for their national 
advertising campaign to convince the 
housewife that it was economical to send 
her washing to the laundry. 

He said that the jewelers should get 
into such a commanding position that 
they would be the ones to dictate the 
styles in jewelry. 

He said the jewelers’ groups, state and 
national, have a lot of problems yet to 
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solve. “We'd like to combat the tendency 
to substitute price for quality,” he said. 
“Let’s fight price competition with qual- 
ity competition. When we do that, we’re 
back where we belong.” The speaker 
also submitted the question as to whether 
the jewelry trade is on economically 
sound ground when it creates new styles 
and fads, to stimulate sales for the time 
being. “We may create a little demand 
for the new style or fad,” he said, “but 
what have we done to our regular 


stock?” 





r 


T. L. COMBS, CONVENTION SPEAKER 


W. H. Replogle, jeweler at Shenan- 
doah, Iowa, who has made a remarkable 
success of his watch repair business, 
spoke on “System in Watch Repairing.” 
He touched on the grief that has always 
developed in the watch repair business 
because of the fact that the customer 
thinks he knows more about the watch 
than the jeweler does, and wants a cer- 
tain repair made, when as a matter of 
fact that is perhaps not the vital fault 
with the watch at the time. 

Mr. Replogle passed out cards to illus- 
trate his plan. He has a card on which 
he lists for the customer exactly the 
parts the watch needs and the work that 
is required to fix it and put it into good 
timekeeping shape. “On the card these 
things are listed and the cost of fixing it 
is given. This is sent to the customer 
after the watchmaker has carefully diag- 
nosed the watch. “We never start to 
work on a watch without having taken it 
apart and found everything that is 
wrong with it. Neither do we start on 
It until we have reported all this to the 
Owner and obtained his consent to go 
ahead. In this way we eliminate all 
argument about the price. A, man brings 
his watch in and wants a certain repair. 
We tell him we will open the watch and 
study it and give him a report on it by 
mail the next day. The next day he gets 
this report together with the estimate as 
to the cost of the repairs. Often we find 
& much more serious trouble than he 
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thought. We want him to get our report 
by mail because he looks it over in the 
evening at home after supper and he 
and the family discuss it and he makes 
his decision in the quiet of the home, and 
after all of the family have looked at the 
card. We get a lot of good advertising 
out of all the family looking at the card. 
We get a lot of good advertising out of 
having all the clerks in the post office 
see the card. We get a lot of advertising 
by having the mail carriers carry our 
cards all the time. And there is many 
and many a watch repair job that we 
can trace directly to this fact that so 
many people have a chance to see our 
report cards and estimates on the watch 
repair jobs. 

“Since we have been using this card 
system, dissecting the watches and giv- 
ing estimates on the cost of repairs and 
getting the customer’s consent in advance 
to go ahead with the job, we have never 
had one complaint or argument on the 
price of a job.” 

The address of Assistant Superintend- 
ent C. M. Reed representing the Jewel- 
ers’ Security Alliance was listened to 
with much interest. Assistant Superin- 
tendent Reed outlined briefly a number 
of important robberies which had taken 





ED. B. FANSKE, SECRETARY OF THE 
NEBRASKA ASSOCIATION 


place during the past few years and 
gave details as to the work of the Jewel- 
ers’ Security Alliance in connection with 
these affairs, going into detail as to the 
difficulties encountered in tracing and 
arresting criminals. He talked particu- 
larly about the activities of the notorious 
Oklahoma Gang of bandits and told of 
the wiping out of this gang and the 
recovery of merchandise through the ef- 
forts of the Jewelers’ Security Alliance. 

The Nebraska association elected W. 
H. Breckenridge of Hastings again for 
president for another term. Glen R. 
LeRoy of Fairbury was elected vice- 
president. Ed B. Fanske of Pierce, 
Neb., was reelected secretary-treasurer. 

Albert Edholm of Omaha was elected 
as a new director and Robert Meyers of 
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Grand Island and Lou Sanwaner of 
Scotts Bluff were reelected as directors. 

Glen R. LeRoy of Fairbury, Neb., in 
a little talk called the attention of the 
jewelers to the fact that in Jefferson 
County, Neb., the county in which 
he lives, many semi-precious stones are 
found. He said they are agate, calcedony 
and jasper. He said the gems are not 
very valuable, but are quite rare, and 
he brought some specimens to the con- 
vention and exhibited them in the hotel 
lobby and in the convention room pasted 
on an easel. 





RALPH ROESSLER, REGIONAL VICE- 
PRESIDENT OF THE A. N. R. J. A. 


Joint banquets were held at Omaha and 
at Council Bluffs on successive days of 
the convention, and the Omaha and 
Council Bluffs Jewelers’ Guild staged a 
big boxing and wrestling match on Mon- 
day evening, preceding the opening of the 
convention proper. This was for the 
entertainment of those jewelers who 
came in early for the convention, and 
there was a good sprinkling of some 300 
even for this affair, counting the Omaha 
group, and some of the traveling repre- 
sentatives. 

Lincoln was voted as the meeting 
place of the 1929 convention. 








Mrs. Julia Foley Wadding, 109% E. 
North St., New Castle, Pa., died Satur- 
day morning, Feb. 25, at 2 o’clock at 
the Presbyterian Hospital in Pittsburgh, 
Pa., after an illness of about six months. 
Mrs. Wadding was born at W. Pitts- 
burgh, was educated at St. Mary’s school 
in this city and married to Edward 
Wadding, in March, 1924. She is well 
known in New Castle, having lived here 
all her life and having been with 
Mather Bros. as bookkeeper for 20 years. 
Mrs. Wadding is survived by her hus- 
band, Edward Wadding, two sisters, 
Agnes Foley of New Castle, and Joseph- 
ine Foley of New York city; two broth- 
ers, Francis Foley and Dennis Foley of 
New Castle. 
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Bill to Regulate Auctions 





Measure Now Before New York State Legislature Has Backing 
of Retail Jewelers Organizations 


The bill to regulate public auction 
sales in New York state, which was in- 
troduced last month in the Assembly at 
Albany, N. Y., is still in committee but 
in the opinion of many of the backers 
of this legislation, the bill will soon be 
reported out and they believe it is almost 
certain to be passed. While the bill was 
drafted by Assemblyman Murray Hearn, 
attorney for the Executive Board of the 
Retail Jewelers Associations of New 
York, it was introduced by Assemblyman 
Grenthal who is a Republican. This bill 
is being sponsored by many retail jewel- 
ers associations throughout New York 
state and is being strongly backed par- 
ticularly by those organizations repre- 
sented by the executive board of the re- 
tail jewelers in New York. 


Samuel Feldman, president of the 
Brooklyn Retail Jewelers Association, is 
chairman of the committee which is ac- 
tive in working for the passage of this 
bill and he and other members of his 
committee are urging every retailer 
throughout the state to write to their re- 
spective assemblymen calling attention to 
the legislation, and asking that they 
support it. 

The bill as introduced in the Assembly, 
is not designed to conflict with any local 
ordinance now in effect. It places a 
limit of 30 days on any sale but makes 
certain provisions for the auctioneer who 
conducts an auction room or similar place 
in the regular conduct of auctions. If 
this law is passed and signed by the 
governor, it will take effect immediately. 


In the opinion of Mr. Feldman, the 
bill is of great benefit to the jewelry 
trade in New York and, he believes, 
is a protection for the legitimate auc- 
tioneer who conducts a legitimate auc- 
tion sale. The bill as presented by Mr. 
Grenthal reads as follows: 


AN ACT 


TO AMEND THE GENERAL BUSINESS LAW, 
IN RELATION TO SALES AT 
PUBLIC AUCTION 


The People of the State of New York, 
represented in Senate and Assembly, do 
enact as follows: 

Section 1. Chapter twenty-five of the laws 
of nineteen hundred and nine, entitled ‘‘An 
act relating to general business, constituting 
chapter twenty of the consolidated laws,” is 
hereby amended by adding a new article, to 
follow article three, to be article three-a, to 
read as follows: 


ARTICLE III-A 
SALES AT PuBLIC AUCTION 


Section 28-a. Definitions. 
28-b. — auctioneers to conduct auc- 
ions. 


28-c. Public auctioneers; license. 

28-d. Sales at public auction. 

28-e. Application for permit. 

28-f. Form of application. 

28-g. Inventory. 

28-h. Bond. 

28-i. Duration of auction. 

28-j. Hours during which auction may 
be conducted. 

28-k. Limit on sale. 


8-1. Misrepresentation. 
S-m. Pretenses; fistitious bids. ; 
8-n. Revocation of license and permit. 
28-0. Violations; penalties. 
28-p. Ordinances and local laws. 
§28-a. Definitions. 1. When used in this 
article, the term “goods, wares and chattels 


shall include all commodities, compounds, 
things, chattels, merchandise, securities, 
securities service and all other personal 


property, but shall not include real property. 

2. The term “person” shall include natural 
persons, partnerships and corporations. 

3. The term “sale at public auction” shall 
not include any sale pursuant to the judg- 
ment, decree or order of any court, or any 
sale made by an executor or administrator, 
or any sale of unredeemed goods made by or 
in behalf of a licensed pawnbroker. 

§28-b. Public auctioneer to conduct auc- 
tions. No sale at public auction of any 
goods, wares or merchandise shall be held 
in any city of this State unless such sale be 
directly conducted by a public auctioneer 
duly licensed as provided in this article. bs 

§28-c. Public auctioneers; license. No 
person shall act as a public auctioneer in any 
city of this State unless such person be duly 
licensed as a public auctioneer, pursuant to 
a charter provision, local law or ordinance of 
such city. \ 

§28-d. Sale at public auction. No public 
auctioneer, and no person acting directly or 
indirectly through a public auctioneer, shall 
in any city of the State sell, dispose of or 
offer for sale, at public auction, or cause or 
permit to be sold, disposed of or offered for 
sale at public auction, any goods, wares, or 
merchandise, except in compliance with the 
provisions of this article. : 

§28-e. Application for permit. Any per- 
son intending to sell at public auction any 
goods, wares or merckandise in any city of 
the State or, on his behalf, the duly licensed 
public auctioneer who is to conduct such sale, 
may make application to the mayor, city clerk 
or other municipal officer or board or body 
thereto designated by the charter, local law 
or ordinance of such city, for a permit to 
hold such sale at public auction, and if such 
permit be granted, such sale may be con- 
ducted. 

§28-f. Form of application. Such appli- 
cation shall be in writing, and shall be veri- 
fied. It shall set forth the name of the ap- 
plicant, the name of the public auctioneer, 
their residences, the street and number of 
the premises in which it is proposed to con- 
duct such sale, the length of time not ex- 
ceeding thirty days during which such sale 
is to be conducted and such other informa- 
tion as may be required by law or by rules 
and regulations to be adopted by the officer 
issuing such permit. . 

§28-2. Inventory. There shall be at- 
tached to the application a sworn inventory 
describing substantially the goods, wares and 
merchandise to be sold, disposed of or offered 
for sale at such public auction. Such in- 
ventory shall set forth their quality, quantity. 
kind or grade and the approximate reasonable 
retail value thereof. The affidavit to such 
inventory shall be made by the owner of such 
goods, wares and merchandise, if he be an 
individual, or if such owner be a partnership, 
by one of the partners, or if such owner be 
a corporation, by the president, secretary, 
treasurer or general manager thereof. 

§28-h. Bond. The application shall be accom- 
panied by a bond to the people of the State of 
New York in the penal sum of one thousand 
dollars conditioned that the applicant shall 
pay all losses and damages which may law- 
fully be claimed against him on account of 
any material misrepresentation of fact or 
belief, or any material suppression of facts 
made by him or caused by him to be made 
in the conduct of such sale at public auction, 
concerning the goods, wares or merchandise 
offered at such sale, or any losses or damages 
which may grow out of a violation of any 
provision of law relating to such sale at 
public auction by such applicant. If such 
bond is not executed as surety by a bonding 
or insurance company licensed to do _ busi- 
ness in this State, it shall have as surety 
thereon two good and responsible residents 
of the city, to be approved by the officer, 
board or body issuing the permit. Such bond 


shall be for the benefit of any person who 
may sustain any such loss or damage, and 
any such person sustaining such loss or dam- 
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age may bring suit in any court of competent 
jurisdiction to recover on such bond. 

§28-i. Duration of auction. No permit 
shall be issued to conduct a sale at public 
auction for a longer period than thirty con- 
secutive days at any one place in such a city, 
No permit shall be issued if the proposed 
sale is to be conducted on premises wherein 
during the year prior to the sale proposed to 
be conducted another sale at public auction 
had been carried on. But if a duly licensed 
public auctioneer conducts an auction room 
or similar place for the regular conduct of 
auctions, the provisions of this section shall 
not apply to sales by him at such place if 
such sales are conducted on behalf of q 
bona fide principal; provided, however, that 
in no event shall a sale at public auction for 
any one principal extend for a longer period 
than thirty days, whether conducted at the 
auction rooms of such licensed public auc- 
tioneer or otherwise. 

§28-j. Hours during which sale may be 
conducted. No permit shall be issued, and 
it shall be unlawful for any public auctioneer 
or other person to conduct a sale at public 
auction between the hours of six p. m. and 
seven a. m. 

§28-k. Limit on sale. It shall be unlaw- 
ful for any public auctioneer or any other 
person through such auctioneer to sell, dis- 
pose of or offer to sell or dispose of any 
goods, wares and merchandise at a sale at 
public auction which have not been included 
and described in the inventory filed with the 
application for a permit to hold such sale, 
or to sell, dispose of or offer to sell or dis- 
pose of, whether at auction or otherwise, any 
goods, wares or merchandise, not included in 
such inventory, on the premises wherein such 
sale at public auction is conducted pursuant 
to such permit during the conduct of such 
sale at public auction. 

§28-1. Misrepresentation. It shall be un- 
lawful for any public auctioneer or any other 
person to make a statement concerning the 
goods, wares and merchandise which are 
the subject of such a sale at public auction 
if such statement is false in any particular 
or has a tendency to mislead any person 
present or to misrepresent the quality, quan- 
tity, character, condition, value or cost of any 
of the goods, wares and merchandise which 
are the subject of such sale at public auction. 

§28-m. Pretenses; fictitious bids. It shall 
be unlawful for any public auctioneer or any 
other person to act or to cause any other 
person to act as a by-bidder or what is 
commonly known as a “capper” or “booster” 
at any such sale at public auction or any 
place where any such sale shall take place 
or to offer or make any false bid or to pre- 
tend to bid for or buy any article sold or 
offered for sale at any such auction; or for 
anyone directly or indirectly in the employ 
of a public auctioneer or his principal to bid 
for or buy any such article. 

§28-n. Revocation of license and permit. 
For any violation of the provisions of this 
article or any other law, ordinance or local 
law the officer, board or body issuing the 
same may revoke any license granted to a 
public auctioneer or any permit issued for 
the conduct of any sale at public auction; 
and if it appear to such officer, body or board 
that any such sale at public auction does in 
fact defraud bidders thereat or that ex- 
orbitant or excessive prices are secured for 
the goods, wares and merchandise sold there- 
at, the permit to conduct such sale at public 
auction may in like manner be revoked, not- 
withstanding that any such violation be not 
specially shown. 

§28-0. Violations; penalties. Any person 
who acts or pretends to act as a public auc- 
tioneer or who conducts a sale at public auc- 
tion without having a license to act as 4 
public auctioneer shall be guilty of a mis- 
demeanor and shall be punishable by im- 
prisonment for not more than one year or 
by a fine of not more than one thousand 
dollars or by both such fine and imprison- 
ment. Any person who conducts a sale at 
public auction without having a permit for 
the same shall be guilty of a misdemeanor 
and shall be punishable by imprisonment for 
not more than one year or by a fine of not 
more than one thousand dollars or by both 
such fine and imprisonment. Any person 
who violates any of the provisions of sections 
twenty-eight-k, twenty-eight-l, or twenty- 
eight-m of this article or any other provision 
thereof shall be guilty of a misdemeanor and 
shall be punishable by imprisonment for not 
more than one year or by both such fine and 
imprisonment. 

§28-p. Ordinances and local laws. The 
provisions of any charter, local law or or- 
dinance of any city in the State which are 
now in effect in relation to sales at public 
auctions or to the granting of licenses OF 
permits mentioned in this article shall con- 
tinue in full force and effect unless incon- 
sistent with the provisions of this article 
and until changed by a duly authorized local 
authority. In all cities of the State wherein 
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there is no charter provision, local law or 
ordinance regulating the granting of such 
licenses OF permits, the common council, 
poard of aldermen, local legislative body or 
other duly authorized body shall adopt pro- 
visions of law for the issuance ot such 
licenses and permits, may prescribe fees 
therefor and otherwise provide therefor. 

§2. This act shall take effect immediately. 








Towle Mfg. Co. Holds Annual Meet- 
ing and Elects Officers and 


Directors 


NEWBURYPORT, MAss., Feb. 23.—The 
annual stockholders’ meeting of the 
Towle Mfg. Co., was held in this city 
in February. The officers reported the 
largest volume of any year in their his- 
tory with every prospect of exceeding 
that in 1928. 

The large growth of the company dur- 
ing the past few years was the reason 
for increasing the number of shares of 
common stock from 20,000 to 40,000. As 
this is no par stock and as same was 
distributed share for share to _ stock- 
holders, this increase in the number of 
shares does not mean any increase in 
the capital of the company. 

W. A. Kinsman, general manager, 
was elected president; Harold E. Nock, 
general superintendent, was elected first 
vice-president, and Claudius G. Pendill, 
in charge of sales and advertising, was 
elected second vice-president. 

The board of directors was enlarged 
to include the following from within the 
organization: Harold E. Nock, general 
superintendent, and Harry F. Cole, rep- 
resenting the interests left by his father, 
L. D. Cole, who laid the foundation of 
the company’s success of today. Henry 
B. Trask was elected chairman of the 
board. 

The Towle Mfg. Co. today with its new 
four-story addition, is equipped with the 
most modern equipment that can be pur- 
chased for the manufacture of sterling 
silver, It has the largest sales force in 
its history, sells only to the finer retail 
jewelry stores, and for seven years has 
created a demand for its products by 
extensive national advertising and mod- 
ern merchandising methods. 








Market Prices for Silver Bars 


_The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 
London U.S. Gov’t New York 
Date Official Assay Bars’ Official 
Feb. 21.... 264% 5956 57% 
Besse. 2696 Holiday Holiday 
BBs 5 BBM 59% 57 
aes 59 57% 
25.... 264% 59 57 
27.... 26% 59 5 Bre 








Fire, which swept through rear of the 
lbrich Jewelry Co., Center and Jeffer- 
son Sts., Bloomington, II1., Sunday morn- 
ning, Feb. 19, caused $18,000 loss to the 
building and stock and equipment there. 
ater and smoke caused heavy loss to 
stock in the display rooms. The fire 
Taged two hours before it was brought 
Under control. Anthony H. Ulbrich, 


owner of the business, plans to rebuild 
the structure. 
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Fight Against Diamond Smuggling 





Man Alleged to Have Been Shipper of Smuggled Gems Is 
Arrested at Rouses Point, N. Y., and Commits Suicide in 
Brooklyn—Prosecution of Others Under Way 


The so-called ring of diamond smug- 
glers was dealt another severe blow, last 
week, when B. Bartnowsky, Antwerp 
diamond dealer, said to have been one 
of the shippers of smuggled gems into 
this country committed suicide at 600 
Myrtle Ave., Brooklyn, last Friday 
night. Bartnowsky was arrested at 
Rouses Point, N. Y., last week, by Spe- 
cial Agent John Roberts, of the Treas- 
ury Department, and was taken before 
a United States Commission at Platts- 
burgh. He was brought to New York 
and while never arraigned, bail of $3,000 
was posted to insure his appearance last 
Friday. When he failed to appear at 
the United States District Court, an in- 
vestigation was made and his body was 
found at the Myrtle Ave. address, where, 
it is claimed, he committed suicide by 
gas. 

The prosecution of the group of al- 
leged diamond smugglers arrested by 
the Federal authorities several months 
ago is being conducted by Assistant Dis- 
trict Attorney John Blake. When asked 
what effect Bartnowsky’s death may have 
upon the operations of the so-called ring, 
he refused to make any comment. It was 
intimated, however, that Bartnowsky 
was one of the shippers of smuggled dia- 
monds and with the capture and prose- 
cution of so many alleged carriers and 
dealers in this country, it is believed 
that the Antwerp interests were becom- 
ing worried. Probably to assist these 
defendants or to determine just what 
was taking place, it was indicated Bart- 
nowsky came to this country accom- 
panied by his wife. He was arrested, 
however, as he crossed over from Can- 
ada. Bartnowsky was accompanied by 
his wife but it is understood that she has 
returned to Europe on the Olympic 
which left New York before the Ant- 
werp dealer took his life. 

The trial of Julius Adler, a haber- 
dasher, who was arrested on charges 
growing out of the operations of the 
so-called smuggling ring, was scheduled 
to start yesterday (Wednesday), after 
THE JEWELERS’ CIRCULAR had gone to 
press. Several of the other defendants 
who have admitted their participation in 
the smuggling operations will be sen- 
tenced following Adler’s trial. These 
defendants include Charles Goldberg, a 
diamond dealer at 93 Nassau St., Abra- 
ham Frank, another diamond merchant 
at 12 John St., New York, and Florent 
Lamot, assistant steward on the Red 
Star Liner, Lapland. These men have 
pleaded guilty and are now awaiting 
sentence. 

Adler’s trial may prove sensational as 
it is understood two women, Mrs. Rica 
Lamell and Mrs. L. Scholes, taken in the 
round-up by the Federal authorities, may 
be used as witnesses against the haber- 


dasher. Both these women are accused 
of being active in the smuggling opera- 
tions of the “ring” and it is said if called 
to the witness stand may make some 
startling revelations. Lamot, who As- 
sistant District Attorney Blake states, 
has made a full and complete confession 
will probably be one of the government’s 
most important witnesses at the Adler 
trial. 

As reported in these columns, Gold- 
berg and Frank pleaded guilty to the 
second count. in the indictments filed 
against them in which each of the de- 
fendants are charged with receiving 
smuggled goods. Adler will be tried on 
not only this charge but also one of 
conspiring with other Belgians. 








Watch Salesman Robbed 


St. Louis Police Searching for Thieves Who 
Obtained Watches Valued at Over $40,000 
from Trunk in Hotel Room 


St. Louis, Mo., Feb. 23.—In their 
search for the thieves who last Saturday 
broke into the Maryland hotel room of 
Herbert A. Schulze, traveling represent- 
ative for a New York watch house, and 
rifled his sample trunk of watches worth 
between $40,000 and $50,000 detectives 
have learned that one of the tools used 
by the burglars to commit robbery was 
purchased in a local hardware store. 
Two suspects, both of whom are said to 
have criminal records, were taken into 
custody and while the description of the 
man who purchased the tool at a St. 
Louis store generally fitted one of the 
pair arrested, no _ identification was 
made. The prisoners were therefore re- 
leased. 

Mr. Schulze registered at the Mary- 
land hotel on Feb. 18. Leaving his trunk 
in his room, the salesman went out in 
the evening to attend a theatre with a 
friend. When he returned shortly after 
midnight, the salesman discovered that 
a door connecting his room with an ad- 
joining room had been “jimmied,” and 
his sample trunk broken open and rifled 
of its contents. 

An investigation showed that the 
thieves, with the use of a key, entered 
the room adjoining the one occupied by 
Mr. Schulze and then “jimmied” a bath 
room door which connected with the 
salesman’s room. Using one of the tools 
which opened the bathroom door, the 
thieves opened Mr. Schulze’s sample 
trunk and stole from it several hundred 
watches. 

The loss is fully covered by insurance. 











John R. Cotton & Co., will open a 
jewelry store in the Hotel Ottumwa 
building, at Ottumwa, Iowa, on April 1. , 
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Hold Mid-Year Meeting 





Officers and Executive Cemmittee of American National Retail 
Jewelers Association Act on Many Subjects in Two-Day 
Session at Chicago 


CHICAGO, Feb. 25.—The officers of the 
American National Retail Jewelers As- 
sociation met in executive committee 
session at the Hotel Sherman, Chicago, 
on Feb. 19 and 20. Those present were: 
President Conrad J. Brotherly; Secre- 
tary, A. W. Anderson; Treasurer, 
Charles T. Evans; Regional Vice-Presi- 
dents, Ralph Roessler, Harry T. Coburn, 
William G. Frasier, T. L. Combs, Albert 
B. Jones, and Assistant to the President. 
E. H. Quigley. Vice-President, Arthur 
Everts wired his regrets that an attack 
of influenza prevented his attendance; 
Edward H. Hufnagel, executive commit- 
tee member, was prevented from attend- 
ing by pressure of business. 

After reviewing the work of the first 
half of the association year, the proposi- 
tion of forming an all-inclusive organ- 
ization, representative of the jewelry 
industry as a whole, was discussed at 
length, and it was the decision of the 
committee that, in accordance with a 
resolution passed at the last National 
Convention, this subject would be pre- 
sented to all of the State conventions to 
be held this year. This was decided 
because it was believed that full inform- 
ation should be placed before members 
of the A. N. R. J. A. so that intelligent 
voting on the proposition might be con- 
ducted by the delegates of State organ- 
izations who will be present at the next 
National Convention at Dallas. 

The executive committee considered 
that the research work being done by 
the Harvard Bureau for the National 
Association was of such vital import- 
ance that it should be continued, and 
accordingly, authority for the compila- 
tion of the 1927 figures was voted to 
the Harvard Bureau. 

Extensive plans for a _ nationwide 
membership campaign were taken under 
consideration, the regional vice-presi- 
dents present having submitted their 
respective suggestions and arrangements 
toward securing new members. It was 
decided to solicit the cooperation of the 
State associations in this work. It was 
also decided that the State associations 
in each administrative region of the 
national body, would be invited to send 
their presidents and secretaries to a 
mid year conference in their respective 
territories, the regional vice-president in 
each region to conduct the conference 
and outline national policies determined 
at the immediately previous national 
executive committee meeting. 

This plan is to be put into effect this 
year as soon as possible, and it is hoped 
that it will be continued in future years. 
In this way it is believed that State offi- 
cers will be more familiar with what the 
national organization is doing, and will 
be enabled to render and receive closer 





cooperation to and from the national 
organization. 

A letter from the jewelers of Porto 
Rico was read, and disclosed that the 
Porto Rican retail jewelers operate 
under an intolerable burden of taxation 
and license fees. It was voted by the 
committee that the A. N. R. J. A. should 
accede to the appeal for assistance from 
the Porto Rican jewelers, and be of aid 
in the lifting of their burdens where pos- 
sible; the advantages of membership in 
the A. N. R. J. A. to be offered as an 
inducement for the rendering of such 
services. 

Secretary Anderson presented a state- 
ment of the plans made for the national 
convention to be held at Dallas during 
the week of Oct. 2. Much interest in 
these arrangements was displayed, and 
a large representation at Dallas is ex- 
pected. 

Other matters, such as guarantees on 
watch repairs, legal questions, and de- 
tailed association activities were taken 
up by the committee, which adjourned 
at 6.30 p. m., Feb. 20. 

Albert B. Jones of Seattle, Wash., 
stated that in his section of the coun- 
try, an all-inclusive organization had 
been formed by the different branches 
of the jewelry industry, and was operat- 
ing to excellent advantage to all con- 
cerned. Mr. Jones returned to Seattle 
via Omaha, Nebraska, and California. 

Vice-Presidents, Tinley L. Combs and 
Ralph Roessler, left immediately after 
the meeting for the Nebraska and Iowa 
State conventions. 








Look Out for Him 


Swindler Who Worked in New York and 
Vicinity Last Summer Again Visiting 
Jewelers 


A clever swindler who operated in the 
vicinity of New York last summer is 
again busy and within the past few 
weeks has claimed several new victims 
in the jewelry trade. Last week he 
visited a jeweler in Newark, N. J., and 
swindled him out of a valuable watch. 

The man invariably resorts to the 
same scheme of swindle and always 
when giving his name uses the initials 
“J. W.” before his last name. He al- 
ways speaks as though he were an old 
customer of the concern, but the par- 
ticular person he asks for is usually 
away at the time. He gives a local 
address and makes such a favorable im- 
pression, particularly when he speaks of 
local conditions and events, that the 
jeweler is thrown off his guard. The 
stranger then induces the jeweler or one 
of his salesmen to allow him to take one 
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or more watches or diamond rings on 
memorandum with the promise that he 
will make a selection and return the 
following day. Needless to say the man 
never returns. He has visited stores ip 
Newark, Morristown, N. J., New Haven, 
Conn., Ossining, N. Y., Washington, D, 
C. and Boston, Mass. 

The man is described as being between 
45 and 50 years old, standing about five 
feet, six inches tall and weighing about 
165 pounds. He is always well dressed 
and can be identified by a scar on his 
left cheek. Jewelers are cautioned to 
be on the look-out for this swindler, 








Death of Herman I. Blattle 





Providence Jewelry Manufacturer Passes on 
After a Short Illness 


PROVIDENCE, R. I., Feb. 25.—Herman 
I. Blattle, president of the Marvel Mfg. 
Co., manufacturing jeweler, at 131 
Washington St., died yesterday after an 
illness of less than a week. The funeral, 
held at 1 o’clock this afternoon at his 
home, 82 Goddard St., was largely at- 
tended, and burial was in Lincoln Park 
Cemetery. 

Mr. Blattle was a native of Providence 
where he was born 40 years ago and 
after attending the public schools learned 
the jewelry business and was employed 
as a journeyman for a number of years. 
During his younger years he gained 
considerable prominence in New Eng- 
land athletic circles as an amateur play- 
er. In 1917 he joined with a brother, 
Benjamin Blattle in forming the manv- 
facturing jewelry concern of the Regi- 
mental Fob Co., at North Attleboro but 
after a couple of years discontinued. He 
then formed a partnership with his 
brother, Benjamin Blattle and Louis 
Wattman and Samuel White in 1920 and 
as the Modern Mfg. Co., conducted 
business about a year, when the partner- 
ship dissolved. 

Mr. Blattle then became secretary and 
treasurer of the Harman Morris (Co., 
from which he withdrew in 1924 and 
with his brother Benjamin, formed the 
Marvel Mfg. Co. He was not married, 
but lived with his mother, Mrs. Fannie 
Blattle. 

Besides his mother he is survived by 
two brothers, Benjamin and Joseph Blat- 
tle and six sisters. 








Death of L. Lechenger 


Houston, Tex., Feb. 29.—L. Lech- 
enger, a well-known retail jeweler of this 
city, passed away Feb. 18. 

Mr. Lechenger began business a 
Eagle Pass, Tex., and was in business 
there until 1894, when he moved to 
Houston. 








Otto William Kapitke, for many years, 
a jeweler in Hartford, Conn., died 
suddenly at his home recently. He 
leaves his widow, Mrs. Harriet Kapitke, 
two sons, Otto Kapitke and Frederick 
Kapitke and two daughters, Miss Anna 
and Miss Josephine Kapitke, all o 
Hartford. 
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New Officers Elected 





Members of Twenty-four Karat Club of 
Cleveland and Northern Ohio 
Hold Annual Meeting 


CLEVELAND, OHIO, Feb. 25.—The new 
line up of officers of the 24 Karat Club 
of Cleveland and northern Ohio who 
were elected at the annual meeting are: 
Frank X. Russert, president; Jake Welf, 
vice-president; Ben Glasser, treasurer, 
and Sam Zwee, secretary. 

The meeting was held at the Hotel 
Statler and there was a fair attendance. 
Dinner preceded the meeting and the 
business session followed immediately 
after. There was no speaker but there 
was a short discussion of ways and 
means of increasing interest in the club 
during the coming year. 

The new president, Frank X. Russert, 
has been a member of the board of direc- 
tors since the club’s inception and was 
its first vice-president. Other officers 
are all well known members of the trade 
and under their direction the organiza- 
tion should continue to progress as it 
has in the past. 

It has been decided that the Wednes- 
day luncheon meetings will be discon- 
tinued for the present but will be re- 
sumed a little later on. The regular 
meetings will be held at the Statler 
Hotel as heretofore on the first Friday 
night of each month. 








Hold Golf Tournament 





Members of Southern California Jewelers’ 
Association Meet at Pasadena and 
Elect Officers and Directors 


Los ANGELES, CAL., Feb. 23.—There 
was a large attendance at the last meet- 
ing of the Southern California Jewelers’ 
Golf Association, which was held at the 
clubhouse and links of the Pasadena 
Golf club. The occasion was the elec- 
tion of officers and directors to serve 
for the year 1928, and was held last 
Tuesday, with President Frank David- 
son presiding. 

After routine business had been dis- 
posed of, H. L. O’Neill, vice-president 
of Jack Roth, Inc., chairman of the 
nominating committee distributed the 
ballots on which were the names of the 
several competing candidates. After a 
spirited but good-natured balloting, the 
following were declared winners: Presi- 
dent, James D. Bridges of the Inter- 
national Silver Co.; First Vice-Presi- 
dent, W. E. Phillips; Second Vice-Presi- 
dent, H. W. Slaudt; Secretary, Kenneth 
Sischo; Treasurer, I. Behrstock; Direc- 
tors, W. E. Butler, A. N. Slavick, E. 
Bastheim, and G. G. Voege. 

Preceding the election, was a contest 
on the links to determine who was the 
best man with the clubs and the palm 
and a solid gold trophy was won by 
William A. Phillips, he having scored 
oW gross and low net, thereby making 
Imself a double winner. 

_ Following the election and induction 
into office of the successful candidates, 
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was a brief talk by J. Herbert Hall, a 


leading jeweler of Pasadena, in which 
he recounted the healthy marks of busi- 
ness which he sees for the coming year. 

Mr. Hall suggested that the next golf 
tournament be held April 28, instead of 
in March as has been usual, so that the 
members could attend the convention of 
the California State Gold and Silver- 
smiths Association which meets here in 
April. 

Fritz Barkan, a San Francisco dia- 
mond merchant, invited the southern 
golf group to meet the northern Califor- 
nia Jewelers Golf Association, in a 
friendly tournament, to be held at Del 
Monte some time in June or July next. 
Action in this matter was deferred to 
a later date. 

Following the speaking there was an 
appetizing dinner served at the club- 
house. 








Bandits Hold Up B. J. Hagamann, 
Chicago, and Escape with Loot 
Worth $2,500 


CHICAGO, Feb. 28.—Bernard J. Haga- 
mann, retail jeweler, at 5454 Wentworth 
Ave., was the victim of hold-up men 
last Saturday evening. Two young men 
between 25 and 30 years of age entered 
the store and with drawn guns ordered 
Mr. Hagamann into the rear of his 
store. They gathered what merchandise 
was handy and escaped. 

Mr. Hagamann reports his loss at 
about $2,500. 








Canada Notes 





L. A. Towers, a jeweler, of Timmins, 
Ont., has assigned and the Canadian 
Credit Men’s Trust Association has been 
appointed trustee. 

The death of Roy R. Kilpatrick, jew- 
eler of Brockville, Ont., occurred Feb. 
22, after an illness of four months, aged 
41 years. The greater part of his busi- 
ness life was spent at Brockville, but in 
partnership with his brother, the late 
Omar Kilpatrick he conducted a jewelry 
store in Westport, Ont. for five years, 
returning to Brockville in 1924. During 
the war he served overseas with the 
Royal Flying Corps. He was unmar- 
ried and is survived by his mother and 
two sisters. 

The annual financial statement of the 
W. A. Rogers, Ltd., plated-ware manu- 
facturers, of Toronto, indicates a steady 
improvement in the business of the com- 
pany. In 1927 the profits were $294,209 
as compared with $271,212 in 1926. 
Preference dividends of $78,596 and 
$19,649 were paid on arrears, and there 
was an appropriation of $76,178 for de- 
preciation as compared with a similar 
appropriation in 1926 of $111,175. After 
deductions there remained a surplus of 
$93,786, which added to the balance of 
$133,906 brought forward made a total 
of $227,692. An amount of $60,000 was 
transferred to the general reserve ac- 
count, leaving a balance to be brought 
forward of $167,692. 


717 
Death of Henry Silberfeld 


New York Retail Jeweler Dies Suddenly 
from Attack of Acute Indigestion 


An attack of acute indigestion proved 
fatal to Henry Silberfeld, retail jeweler 
at 1395 Broadway, New York, who 
passed away suddenly on Wednesday, 
Feb. 22, at the Columbia Club, New 




















THE LATE HENRY SILBERFELD 


York. Mr. Silberfeld had always enjoyed 
excellent health. His death came as a 
severe shock not only to his immediate 
family but to his many friends through- 
out the industry. Funeral services were 
held at his home, 780 West End Ave., 
New York, last Friday, followed by 
religious services at Temple B’nai Jes- 
hurun, W. 88th St., with Dr. Goldstein 
officiating. The remains were buried in 
Mount Neboh Cemetery, Brooklyn. 

Mr. Silberfeld was born in Krakauer, 
Austria, on Feb. 5, 1873. At the age 
of about 20 years, he came to this coun- 
try and settled in New York. His first 
connection with the jewelry trade was 
with his brother, Arthur, with whom he 
was engaged in the wholesale diamond 
business on Second Ave., for a number 
of years. It was with this concern that 
Mr. Silberfeld gained most of his knowl- 
edge of the jewelry business. When this 
partnership was dissolved, about 25 
years ago, Mr. Silberfeld went into the 
retail jewelry business and located at 
his present quarters, 1395 Broadway. 
For a quarter of a century Mr. Silber- 
feld had been at the same address. 
When he died he was selling out his 
stock, intending to re-engage in the 
wholesale business. 

He was affiliated with a number of 
organizations and charitable movements, 
among them being the United Krakauer 
Charity and Aid Society and the United 
Home for Aged Hebrews. He was also 
a member of the Congregation B’nai 
Jeshurun. 

Deceased is survived by his widow, 
Rose Silberfeld, two sons, Irving and 
Albert and two daughters, Florence and 
Viola. 
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Brunettes Also Prefer Jewelry 





A word About the Actress Who. Is Singing the Song 
“Say It with Jewelry” 





By PAuLine FERGUSSON 


T was Anita Loos who recently pointed 

out that while gentlemen preferred 
blondes, blondes preferred jewelry. And 
now Marian Sunshine, musical comedy 
and vaudeville actress, is repeating the 
same refrain with respect to brunettes 
in her song, “Say It with Jewelry,” 
which is a feature of her current vaude- 
ville act. Perhaps you have heard her 
sing it. Here are the words: 


Anybody can “say it with flowers,” 

“Say it with music” also has been sung; 

It doesn’t matter where vou're at, 

It’s say it with this or say it with that, 

But here’s the way I think it should be 
done. 

CHORUS 

If you admire my eyes of blue and I look 
awfully good to you, 

If you want to make a hit with me, you'll 
say it with jewelry; 

Books I know improve the mind, but after 
a'l I’m not the kind 

To give a fellow all my time unless he 
says it with jewelry. 





*From National Jewelers Publicity As- 
J. 


sociation, Newark, N. 





JEWELS FOR EVENING WEAR 
Diamond Pendant 
Diamond Shoulder Brooch; Three Diamond and Platinum Bracelets, 


One Containing Tiny Oblong Watch; Emeraid-cut Diamond Ring; 
“The Duchess” 


Including Diamond Drop Eearings; 


Platinum Diamond Wedding Ring and 
phire and Diamonds 





Flowers I’ll admit are lovely, orchids are 

divine, 

But when it comes to resale value, they 

aren’t worth a dime; 

So if you’re thinking you’ll propose, don’t 

say it with a red, red rose, 5 

A diamond ring is just the thing—say it 

with jewelry. 

SECOND CHORUS— 

You must admit that all the girls adore 

a lovely string of pearls, 

And if a Romeo you’d be, you'll say it 

with jewelry; 

A platinum wrist watch isn’t bad and 

earrings now are quite the fad 

So be 2 modern Galahad and say it to 

her with jewelry. 

If you’re very keen about her and she 

thinks you’re fine, 

Buy an emerald bracelet for don’t 

just spend your time. 

If she’s haughty, never quail, you 

not be the Prince of Wales, 

But a diamond necklace never fails—say 

it with jewelry. 

Miss Sunshine declares that there is 
nothing personal about this song, al- 
though she believes the theme should be 
encouraged. Most of her jewelry she 
has been able to pay for herself out of 
her own fair earnings, but she attrib- 


her, 


may 
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utes to such a masculine gift the be. 
ginning of her stage career. 

When she was a young belle of four 
in Louisville, Ky., a man presented her 
with a bracelet. It was only a tiny gold 
chain with a wee golden heart attached, 
and the man who gave it to her was an 


uncle. But to Marian it represented 
nothing less than a token of popular 
conquest, at once setting her apart from 
all other little girls—especially those 
with bare wrists—for it was her re. 
ward for singing and dancing a popu- 
lar ballad. 

After that she did nothing but sing 
and dance in the hope of attracting more 
bracelets. None came, but her efforts 
were not without triumph, for the next 
year saw her, at the age of five, making 
her début on the stage. 

Her first réle was in “The Two Waifs,” 
a melodrama by Lincoln J. Carter, 
after which she played a long succession 
of child parts throughout the Middle 
West until she finally landed in Robert 
Mantell’s Shakespearean company in 
Chicago, playing one of the two little 
princes who met their death in the 
Tower of London in “Richard III.” 

By this time the little chain bracelet 
was too small for her, and was packed 
carefully away in her trunk, along with 
a few costumes, fan letters and other 
mementoes of her early childhood. She 





JEWELS FOR SPORTS WEAR 


Including Necklace of Cut, Carnelian Beads; 
Carnelian Links and the Other Links of Green Jade; Lape 
Emerald in Setting of Brilliants; Italian Gold Loop Earrings, 

Brooch of Green Jade and Brilliants; Green Gold Comp 
Turned, and Leather Strap Wrist Watch 
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19 Bracelets, One ° 
Two Brac Square-ctt 


act, Engine 















YY @eovrreoaerse we 


Ll 
‘ 


et 
ed 
th 
er 
he 





ne of 
re-cul 
Lapel 
ngine 





March 1, 1928 


promised herself that she would replace 
it with another just as soon as she 
could afford it, but there were so many 
absolute necessities to take a child’s 
money. Vocal lessons and dancing les- 
sons were expensive, and she wanted the 
best to be had, for she was working 
with musical comedy as her goal. And 
bracelets, she knew now, could seldom 
be had for a mere song. 

The new bracelet would have to be 
a good one, possibly set with diamonds 
or rubies, something worth struggling 
and working for—like success. In fact, 
it came to be associated so closely in 
her mind with success that when some- 
times she found things difficult, re- 
hearsals wearing and the endless round 
of lessons and practising a heavy burden 
(when other children were out skipping 
rope), she would say to herself, “Marian, 
if you don’t keep on and do your stuff, 
you'll never get that bracelet!” 

She was now 12, small for her age, 
and the ranks of musical comedy are 
seldom open to 12-year-olds. Never- 
theless, the impossible happened and she 
found herself a member of a company 
actually playing the Winter Garden in 
New York. During this engagement 
she exhibited such a natural gift for 
comedy that a vaudeville contract was 
the result. Almost overnight the sister 
team of “Tempest and Sunshine” be- 
came famous throughout the country, 
and at the end of its first tour Marian 
had her diamond bracelet. Success was 
hers at last. 

Since then, she has grown into a big 
girl, weighing all of 95 pounds, with a 
long list of important musical comedy 
roles to her credit, in such well known 
productions as “Stop, Look and Listen,” 
“Going Up,” “Nothing But Love,” “The 
Blue Kitten” (in which she created the 
réle of Cri-Cri and introduced her fa- 
mous Blue Kitten Blues) in “Daffy Dill,” 
with Frank Tinney, and only lately in 
“Captain Jinks”—a musical adaptation 
of Clyde Fitch’s “Captain Jinks of the 
Horse Marines,” in which Ethel Barry- 
more first attained stardom. In this 
she played the rédle of the chorus girl, 
Honey Johnson, which she is now por- 
traying in vaudeville. 

It might be supposed that all of this 
would be enough to keep Miss Sunshine 
busy during her teens and early 20’s, 
when most girls have nothing more seri- 
ous on their minds than a frivolous 
round of dances, but, in addition, she has 
also found time to build up a reputa- 
tion as a writer of popular lyrics. Celeb- 
rities like Clara Kimball Young, Fannie 
Ward and the Duncan Sisters have used 
her songs, while others such as “Mary, 
You're a Little Bit Old-Fashioned,” “I’ve 
Got Everything I Want But You,” 
“Baby Sister Blues,” “I’ve Been Wait- 
ing All My Life For You,” have been 
sung all over the country. 

The diamond bracelet, reward and 
symbol of her first big success, is now 
only one of a large collection of jewels 
Which Miss Sunshine has, “I wear as 
much as I can, because I love good 
Jewelry. I am so glad that the fashions 
now call for a great deal of it—whole 
*nsemble sets—whereas we used to feel 
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that a string of small pearls was suf- 
ficient,” she explained. 

In the accompanying photographs 
Miss Sunshine is shown in three dif- 
ferent costumes, for which appropriate 
jewelry accessories were selected. With 
the evening frock, a new French model 
of -turquoise taffeta, she is wearing a 
diamond ensemble consisting of diamond 
drop earrings, a diamond pendant neck- 
lace, diamond shoulder brooch, three dia- 
mond and platinum bracelets, one of 
which contains a tiny oblong watch, one 
emerald-cut diamond ring, a platinum 
wedding ring encircled with diamonds, 











JEWELS FOR STREET WEAR 


Including Green Jade Hat Ornament; Green 
Jade Earrings; Green Jade Plaque on a fine 
Gold Chain; Linked Bracelets of Green Jade 
Ovals; Emerald Ring Set in a Circle of 
Diamonds; Wrist Watch Attached to a Brace- 
let Composed of Five Strings of Small Real 
Pearls and Green Jade Linked Anklet 


and the gorgeous ornament on the third 
finger of her right hand known as 
“The Duchess,” sapphire and diamonds. 

To set off her street costume of beige 
silk, an ensemble of green stones was 
selected, consisting of a green jade hat 
ornament, green jade earrings, a green 
jade plaque on a fine gold chain, linked 
bracelets of green jade ovals, and emer- 
ald ring set in a circle of diamonds and 
a wrist watch attached to a bracelet 
composed of five strings of small real 
pearls. There is also the green jade 
linked anklet—the newest sensation on 
the sands at Palm Beach, which Miss 








77b 





Sunshine interids to add to her costume 
when singing her jewelry song. 

The sports costume she is wearing in 
the photograph consists of a dark green 
velveteen beret and coat over a light 
gray woolen frock, and the colors chosen 
by a fashion expert to go with it were 


red and gold and light green. Accord- 
ingly, Miss Sunshine’s necklace is of cut 
carnelian beads; one bracelet contains 
carnelian links and the other links of 
green jade; the rings also match—one 
a square-cut emerald in a setting of 
brilliants, the other emerald-cut dia- 
mond in a similar setting; her earrings 
are Italian gold; the lapel brooch green 
jade and brilliants, and the compact and 
lipstick are of green gold, engjne-turned. 
A leather strap wrist watch, which is 
preferred by most women actively en- 
gaged in sports, completes the outfit.” 
“I will tell you a dark secret,” said 
Miss Sunshine. “I am_ superstitious. 
Whenever I want anything very badly 
I wear my first diamond bracelet, the 
one I bought after my first vaudeville 
tour—my ‘success’ bracelet, I call it. I 
believe it brings me good luck. Lots 
of jewelry is worn for that reason by my 
profession, you know, and now I under- 
stand the idea has been taken up by 
smart society in London. They are all 
wearing good luck amulets, with a per- 
fectly good scientific excuse for it—The 
Coue principle, I believe they call it.” 
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A. H. Manchester. representing the 
Merit Co. has left for a trip through 
southern Ohio. 


C. S. Moross who was formerly con- 
nected with the Sigler Bros. Co., ma- 
terial department, has accepted a posi- 
tion with the Akron Jewelry Supply Co. 

William G. Van Horne, vice-president 
of -the Cowell & Hubbard Co., has left 
for a month’s stay at St. Petersburg, 
Fla., where he will join Mrs. Van Horn 
who has been there since Christmas. 


Among out-of-town jewelers in Cleve- 
land the past week were: Mr. and Mrs. 
A. D. Kimpton, Oberlin; Mr. and Mrs. 
O. D. Kintner, Oberlin; I. Shiff, Lorain; 
L. W. Wyckoff, Chagrin Falls; Sam 
Brainerd, Medina. 


E. W. Barnard, manager of the sta- 
tionery department of the Cowell & 
Hubbard Co. for the past 25 years is 
severing his connections with the com- 
pany as he is moving to Salem, Ohio, to 
live. 

A new downtown retail jewelry store 
is to be opened about March 1, by Gil- 
bert Sigler and L. B. Bach under the 
name of the Sigler Bach Co. The prin- 
cipals of the company are well known 
in the trade through their connection 
with the former Sigler Bros. Co. which 
recently went into dissolution. The new 


concern’s quarters are in the Statler 
Hotel building on Euclid Ave. near E. 
12th St., in the heart of the downtown 
district. 
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Mr. and Mrs. Manuel F. Williams 
have returned from a month’s stay at 
Miami, Fla. 

The L. & B. Mfg. Co. has removed 
from the rear of 224 Eddy St. to the 
Holt building, 227 Eddy St. 

H. F. Tourtellot returned the past 
week from a business trip to the Pacific 
Coast in the interests of Waite-Thresher 
Co. 

Extensive alterations and improve- 
ments are being made at the office of 
the D. M. Watkins Co., corner of Pine 
and Foster Sts. 

The next meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held at the Turks Head 
Club on Friday, March 15. 

Ground was broken last week for the 
new factory building to be erected for 
the Jewelers’ Supply Co. It is expected 
to be ready early in July. 

Norman C. Levy of Charles M. Levy 
& Son, New York, was in this city and 
vicinity the past week in the interests 
of the Nuwite Co. 

Adolph Meller is sailing from New 
York on the steamship Paris for Europe 
on Saturday on business connected with 
the Adolph Meller Co. 

Mr. and Mrs. Edward B. Hough left 
last Thursday for Boston sailing the 
following day on the steamship Saturnia 
for three months of travel in Europe. 

Stanley H. Humphrey, a watchmaker 
at 2 Batavia St., Boston, and Mary G. 
Hathaway of Newton Center, Mass., 
were granted a marriage license here 
last Saturday. 

Judge Capotosto heard the defend- 
ant’s motion for a new trial in Superior 
Court last week in the case of Albert 
M. Davis against the D. & S. Co. The 
motion was denied. 

Joseph Merochinck, formerly presi- 
dent and treasurer of the W. M. Mfg. 
Co., 55 Eddy St., is president and treas- 
urer of the Rhode Island Metal Find- 
ings Co. at the same address. 

The case of the Helen Mfg. Co. 
against Leo Grossman, Inc., which was 
on the calendar of Superior Court for a 
hearing the past week was passed for 
reassignment. 

Antonio Melucci of 85 Bradford St., 
Providence, is sole owner of the Paw- 
tucket Electro Plating Co., at 112 East 
Ave., Pawtucket, according to his state- 
ment filed at the city clerk’s office. 

The Manchester Silver Co. on Pavilion 
Ave., has been granted permission by 
the Inspector of Buildings to add a two- 
story wooden and concrete addition to 
its present factory building. 

Permission has been granted by the 
Inspector of Buildings to the Imperial- 
Armour-Rex Corp., to make alterations 
and additions to the brick boiler house 
on Elm St., in connection with their fac- 
tory building. 

The case of the C. & G. Mfg. Co. 
against Isaac Cohen was heard last 
week before Presiding Justice Tanner in 
Superior Court. Damages were assessed 
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and decision entered for plaintiff for 
$556.50. 

The Irons & Russell Co. designed and 
executed the handsome solid gold 
enameled and begemmed Past Master’s 
jewel presented to the retiring Master 
of Mount Vernon Lodge of Masons in 
this city last week. 

William E. Costello, associated with 
the Japanese Art Novelty Co., dropped 
dead at a dance the other evening. He 
was born in this city 53 years ago and 
is survived by his widow, a daughter 
and one son. 

Frederick A. Ballou, Frank W. Mat- 
teson, Samuel M. Nicholson, Paul C. 
Nicholson and Byron S. Watson were 
among the directors elected at the an- 
nual stockholders’ meeting of the Rhode 
Island Insurance Co. 

At the annual meeting of the Rhode 
Island Society of the Sons of the Amer- 
ican Revolution on Washington’s Birth- 
day, Frederick D. Carr was elected a 
member of the board of managers for 
two years and Fred W. Aldred a dele- 
gate-at-large. 

Benwen Co., a corporation to deal in 
jewelry, in this city, with a capital of 
600 shares of common stock without par 
value, was granted a charter last week 
under the laws of Rhode Island. The 
incorporators are Thomas S. Bennett, 
Carl M. Wendelstein and Ralph R. 
Bradley; all of Providence. 

The case of Domenico P. F. Mauriello 
against the M. R. T. Co. in suit for 
assumpsit was heard before Judge 
Wright in civil session of Sixth Dis- 
trict Court last week when decision was 
given the defendant for costs. In the 
countersuit of the M. R. T. Co. against 
Domenico P. F. Mauriello on book ac- 
count decision was for plaintiff for 
$21.80 and costs. 

The final report of Horace M. Peck 
as temporary receiver of V. E. Black Co., 
manufacturing jewelers, at 710 Eddy 
St., this city, was confirmed and allowed 
under a decree entered last week in 
Superior, Court by Presiding Justice 
Tanner. The report shows book assets 
of $74,153.75 and liabilities of $44,- 
904.86. -An allowance of $350 to Mr. 
Peck for his services as temporary re- 
ceiver and $300 to counsel for the tempo- 
rary receiver were allowed. Mr. Peck 
continues as permanent receiver of the 
company, having been appointed as such 
by the court last month. 

More than 1200 persons were present 
at the dance given by the Boston Store 
Employes Association at the Arcadia 
Ballroom on Washington’s Birthday. A 
feature of the evening was the grand 
march which was led by John Barrigan 
and prizes were awarded for the best 
and funniest costumes. The judges 
were Mr. and Mrs. Walter R. Callender, 
Miss Olive Fulton, Miss Anna Robinson, 
Mrs. G. W. Potter and Charles Blake. 
The chairmen of the several committees 
were as follows: Albert J. Hoelsher, 
floor committee; Charles E. Donilon and 
Miss Anna Robinson, prize committee; 
Thomas H. Seavor, ticket committee and 
Warren A. Pearson, publicity committee. 
Streamers and confetti added to the 
festive spirit of the fun makers. 
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Instalment sales and their relation to 
the total of the country’s business were 
discussed last week by Louis Hunter, 
vice-president of the National Shawmut 
Bank of Boston, at the weekly luncheon 
of the Town Criers at the Biltmore 
Hotel. “Instalment Selling,” Mr. Hunter 
declared, “is by no means a method 
whereby people buy things which they 
can’t afford, as some critics have as. 
serted. It’s merely a convenient form 
of consumers’ credit, and though it may 
have some faults, like all other forms 
of credit, it has been of tremendous im- 
portance in the growth of the nation’s 
business. It has helped to raise our 
standard of living, extended many of 
our industries with a resulting lower 
cost of production, increased our total 
of extended credit and brought about 
more recreation and less drudgery.” 
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William Wemmell has returned from 
New York where he has been on business 
for the Webster Co. 

Mr. and Mrs. J. Frank Mason left 
last week for a stay of several weeks 
down in Florida. 

Romeo J. Patnaude of the sales forces 
of the Belcher & Loomis Co. of Provi- 
dence, has the sympathy of a large circle 
of friends in the death of his wife, Mrs. 
Blanche G. Patnaude, the past week. 

A syndicate of New York brokers has 
acquired stock interest in the Clark 
Lighter Co., Inc., formed under the laws 
of Maryland to take over assets, busi- 
ness and good will of William G. Clark 
& Co., Inc., which for 46 years has 
specialized in the manufacture of men’s 
jewelry and produces the Clark Lighter. 

















Charles G. Oelheim of Leininger- 
Oelheim, Inc., was elected a director of 
the Greater Buffalo Ad Club to fill a 
vacancy caused by the resignation of 
one of the directors. 

Smashing a large plate glass window 
in John Giorlandino’s jewelry store, 188 
Grant St., early on the morning of Feb. 
20, burglars took five wrist watches, 2 
dozen silver rings and a cameo brooch 
and ring, valued at about $75. 

President Edward Leininger of the 
New York State Retail Jewelers’ Ass0- 
ciation has accepted the invitation of the 
Brooklyn Retail Jewelers’ Association to 
attend the annual banquet in New York 
on March 4. He will leave Buffalo next 
Saturday with Mrs. Leininger for New 
York, where she will visit friends for 
several days. Mr. Leininger on his way 
home from New York will stop off in Al- 
bany to obtain the support of legislators 
for measures in which the jewelers of the 
State are interested. He will also visit 
Syracuse, where he will attend to details 
of the annual convention which will be 
held in Hotel Onondaga, April 23-25. 
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Hyman Freiman of the Lenox Jewelry 
Co. has gone to Miami, Fla., for a winter 
vacation. H. Levin of the Jewelers’ 
puilding has also gone to the same State 
for a brief rest. 

Alterations and improvements are 
being made to the offices of David Sostek 
and P. W. Hurley, 812 Washington 
building. Provision is being made for a 
diamond department for Mr. Sostek, 
while additions and new equipment are 
being made for Mr. Hurley. 

James C. Derby, jeweler and expert on 
antiques, passed away at his home in 
Concord, N. H., Feb. 21. He had been 
in the business for 35 years, but devoted 
much of his time to collecting antiques 
on orders from customers. He was born 
in Poultney, Vt., 59 years ago. 

While repairing a watch in his store, 
126 Washington St., Walter Cowen was 
confronted by a man with a pistol in 
his hand who demanded $10. He ordered 
Cowen into a back room and attempted 
to open the cash register, but failed. He 
then ordered Cowen back into the store 
and after obtaining $10, which he said 
was all he wanted, he departed. 


The death is announced of Morris 
Orkin, brother of William J. Orkin, 
manufacturing jeweler in the Jewelers’ 
building. Mr. Orkin’s passing followed 
an operation in the hospital. He was 
47 years of age, and leaves a widow and 
two children. He was associated with 
his brother practically all of his business 
life. The sympathy of the trade is ex- 
tended to the bereaved. 

First prize for increasing the sales 
of Pyralin has been won by I. Alberts 
Sons, Inc. The award was made by the 
DuPont company and consists of $1,000 
in cash, a sterling silver trophy and 
a banner, which is displayed in the 
offices of the winners. There were a 
great number of contestants. The Al- 
berts company takes great pride in 
bringing the first prize to Boston, and 
already has received the congratulations 
of many members of the trade. 


Clarence Wyanofsky has reported to 
the police the theft of a woman’s dia- 
mond ring valued at $185. He said that 
while he was preparing to close his 
store for the night and had piled up 
the contents on a showcase a young man 
walked in and before Wyanofsky could 
Prevent him walked out again with the 
ting. Wyanofsky set up a shout but 
the thief got away. He was described 
as 24 years old, 5 feet 8 inches tall, and 
ta a gray overcoat and light soft 
at. 


A diamond ring robbery in which 
eight rings valued at $500 were stolen 
from the store of Paul Hamilton, Quincy, 
Was reported to the police Feb. 20. Mr. 
amilton believes that two young men 
Who were in his store some days pre- 
viously, were responsible. They were 
Well dressed and asked to see a certain 
ay of rings. Dickering for a while 
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about a ring containing a fraternal em- 
blem, they said they would go elsewhere 
for a ring. Later they returned and 
asked to see the rings again. One of 
the men stood near the show window 
while the other engaged in conversation 
with Mr. Hamilton. It was some time 
later that Mr. Hamilton found that the 
rings had disappeared. 


A collection of antiques dating back 
to the George Washington period in 
American history has been on exhibition 
in the store of the Washington Jewelry 
Co. since Feb. 22 and has attracted much 
attention. School children in the city 
and suburbs as- well as many adults 
visited the collection, which was lent 
through the courtesy of the Bird-Sawyer 
homestead. The collection included 
Colonial and early American cooking 
utensils, firearms such as muskets, blun- 
derbusses, fowling pieces, duelling 
pistols, powder horns, candlesticks, flint- 
locks and hundreds of other antiques. A 
jewel box, acclaimed by museum authori- 
ties as a masterpiece of inlay work, at- 
tracted special attention. The company 
gave away souvenirs to mark the occa- 
sion. Mayor Quinn presented to the 
company a souvenir made out of the 
Washington elm. 


More than 80 of the Thomas Long 
Co.’s employes were present at a dinner 
dance and costume party in the Twen- 
tieth Century Club, Feb. 18. After 
supper had been served the costume 
party took place and prizes of jewelry 
were given for the best costumes to 
Robert Irwin, Mexican vaquero; Melvin 
Jenkins, schoolboy; Miss Mildred Cook, 
Swedish peasant, and Miss Mary Walsh, 
“blushing” bride. The rest of the eve- 
ning was spent in dancing and among 
the numbers were some old-time square 
dances, notably the Virginia reel and 
Portland fancy. Miss Peggy Irwin gave 
the Scottish sword dance and there were 
several other specialties by members of 
the group. President Charles Davison 
of the company, and Frank F. Davison, 
treasurer, were also present. The com- 
mittee in charge included Howard Whit- 
tum, Allan Davison, Jr., and Mary E. 
Walsh. 
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All places of business, including 
jewelry stores, were closed here on 
Washington’s birthday. 

R. J. Beitel, jeweler, was named a 
director of the newly organized Cata- 
sauqua Chamber of Commerce. 


Fred W. Rex, Lehighton jeweler, and 
his wife, are spending a few days with 
their son in Boston, Mass. 

E. H. Wetherhold & Son, the jewelers, 
723 Hamilton St., are holding a 38th 
anniversary sale. The business was 
founded in 1890 by E. H. Wetherhold, 
now deceased, and is being continued by 
his son William. 

Robert J. Beitel, Jr., a member of 
the Senior Class at the Pennsylvania 
State College of Optometry, Phila- 
delphia, is spending the week end at the 
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home of his parents, Jeweler and Mrs. 
Robert J. Beitel. 

A picture of Mauch Chunk as it ap- 
peared in 1848, painted by Charles 
Patterson, aged 12 years, is on display 
in the show window of Clarence Weiler’s 
jewelry store, Mauch Chunk, and is at- 
tracting much attention. 

Palmerton jewelers are interested in 
the success of the Palmerton Bowling 
Association to the extent of donating 
prizes to be awarded to the winners at 
the end of the season. Young’s jewelry 
store donated the gold bowling ‘charm 
and Gruber’s jewelry store a silver 
pencil. 

Melvin D. Pugh, jeweler and optome- 
trist, 1924 Main St., Northampton, has 
on display in his show window an old 
edition of a German Bible that was 
printed in 1778 and used in Revolution- 
ary times. The Bible is in a good state 
of preservation, has brass edges and 
contains a number of wood cuts. It con- 
tains the translation of both the old and 
new testaments. 

The following traveling men are call- 
ing on the trade in this locality: Jules 
Kamsly, L. Kamsly & Sons; Jay Whear- 
ley, Dennison Mfg. Co.; Mr. Heckel, 
William A. Rogers, ‘Ltd.; W. R. Pitt, Jr., 
The Wahl Co.; F. M. Harder, J. R. Wood 
& Sons; Eddie W. Jacock, The Gruen 
Watch Co.; Samuel B. Haines, Haines 
Leather Goods Co.; George Grand, 
Grand-Douglas, Inc.; W. H. Wefferling, 
Wefferling, Berry, Wallraff & Co., Inc. 

Dr. J. C. Strauss, local optometrist, 
who has been for many years located 
at the E. H. Wetherhold jewelry store, 
723 Hamilton St., announces that he will 
be located at his newly equipped offices, 
22 N. Eighth St., by March 31. Dr. 
Strauss has for the past 10 years served 
a large clientéle at his present location, 
but the time has come when the in- 
creasing trade has made imperative 
larger quarters. This need will be 
served at his new location which is close 
to Hamilton St., and next door to the 
Earle Theater. 

Mrs. A. Cohen, wife of Abraham 
Cohen, jeweler, presented five gold 
medals to the founders of the Hebrew 
Ladies’ Aid Society at the annual 
charity ball held in Mealey’s auditorium 
on Wednesday evening. These emblems, 
from the A. Cohen jewelry store, are 
given in recognition of the splendid ser- 
vice which the founders have given and 
in appreciation of the inspiration which 
they have been to those who have car- 
ried on the work. A. C. Fellencer & 
Son, A. Cohen and C. G. Harmon were 
patrons for this function. 
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According to a bulletin sent out by the 
National Association of Credit Men, the 
average bad debt in seven of the largest 
businesses in the United States is 
68/1000th of one cent on each dollar of 
gross business. This survey was made 
by the Department of Education and 
Research of the Association. The seven 
lines surveyed and the bad debt loss per- 
centage for each, over an average period 
of five years shows that in the wholesale 
jewelry trade it was .01052. 


















CIRCULAR March 1, 1928 


—<y 








THE JEWELERS’ 












‘Treasure _ 
Solid Silvers 


Sterling °*~ooo Fine “of 













LA 


WMP 





Ch. ed co 
in ‘Cm wile of Wll-to-do Ci — 


To capture the preference of thousands of discriminating American women 
in the matter of Silver Tableware Design is—to say the least—difficult. 


The formula for designing a “leader” pattern is unknown. However, 
every decade or so some one pattern blossoms out into the ideal, and 
gracefully assumes leadership. It becomes a mighty builder of business. 


Such a pattern the William and Mary Style has proved to be! Six fruitful 
years have spread the seed of business in thousands of well-to-do homes. 
Steadily grows the demand. From Maine to California dealers speak of 
the William and Mary Style as their leading Sterling Pattern. 


Made in equally charming hollow-ware, this pattern affords continued, 
widespread growth among the many present owners of the flatware. Here 
is presented a most productive field for selling-effort. 





— 


“Cs iececcoocceecccceecedeeeeeeeleecccccccccccoccezecceveocetcccuccczzzcl 


ddddlulddddddidddédddd@e cE 
















Jd 


yy 


(a Lu cca 





We have prepared a collection of beautiful photograplis 
of William and Mary Hollow-ware. Have you asked for 


your copies? 


Ad ROGERS, LUNT & BOWLEN Co. 
6c home Silversmiths ~, Creators of Distinctive Tableware uo 
GREENFIELD ™\ MASSACHUSETTS 


Member of the Sterling Silversmiths’ Guild of America 
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Editorials 





An Important 
Survey of the 
Retail 
Jewelry Trade 


NDER the 
| | title of “The 

Key to a Bet- 
ter Jewelry Year 
of 1928,” THE JEW- 
ELERS’ CIRCULAR expects to publish in 
the next issue an important article 
based on a survey of the jewelry trade 
made by a Chicago expert, in which 
he takes up the questions “Where are 
we heading and what is the safest 
course to pursue in view of the pres- 
ent conditions and tendencies?” This 
survey shows that (1) The volume of 
diamond business has been decreas- 
ing; (2) that the overhead expenses 
have been increasing; (3) that 
profits are smaller, and (4) that in- 
ventories in general are smaller. It 
also shows that the popular opinion 
is the idea of a more constructive and 
conservative merchandising policy and 
that the tendency of the trade runs 
toward a more sound credit extension 
plan. The information of the survey 
is based on reports of “cash” jewel- 
ers, of “conservative credit” jewelers 
and “radical installment” jewelers, 
and is not confined to any one section 
or class of trade but covers reports 
from jewelers in about 30 of the larg- 
est cities of the country. 

We all know that there is something 
the matter with the jewelry trade and 
remedies of many kinds are being pro- 
posed, and also that jewelers asked to 
get behind this or that movement that 
seeks to accomplish the end which all 
desire. But before we attempt to 
remedy the condition, we must first 
know exactly what the condition is, 
and what is the cause. If the trouble 
is with ourselves, legislation is of no 
avail. If the trouble is due to general 
economic conditions, the individual 
work of the jewelry industry is use- 
less. What the jewelry trade needs 
today, more than anything else, are 
facts, not opinions; and these facts 
cannot be gathered from the experi- 
ence of one or two men, or groups of 
men or organizations, but must be 
drawn from the experience of the 
trade as a whole. Unless the facts 
are known, our attempts at the rem- 
edy may prove futile, if not ridicu- 
lous. 

It is in the hope that the survey 
referred to will contribute a few of 
the important facts which the trade 
will find necessary in order to deter- 
mine this remedy that THE JEWELERS’ 
CIRCULAR has taken the trouble to 
have this prepared, and while the au- 
thor makes suggestions he deems help- 





ful in the circumstances, we by no 
means think that these are all that 
are necessary to put the jewelry trade 
on a progressive basis, though they 
may help. But the facts brought out 
should be enlightening to manufac- 
turers, wholesalers and _ retailers, 
alike, and if they would do no more 
than stimulate other surveys of this 
character, we feel that the time and 
money expended has not been spent 
in vain. 





. N one_ respect 
A Defect in the 
Trademark Laws I the trademark 
laws of the 
United States are distinctly defective 
and whether this defect must be reme- 
died by special act of Congress or 
whether it can be changed by a special 
ruling of the Patent Office, we do not 
know. But changed it should be if 
the registration of trademarks is to 
be continued under conditions that will 
not give a colorable right for misrep- 
resentation. 

The situation is just this: Under 
Section 6 of the Act of Feb. 20, 1905 
(as amended March 2, 1907), trade- 
marks offered to the Patent Office for 
registration must be published by the 
office in the Official Gazette of the 
Patent Office in order that those op- 
posed to the registration may have an 
opportunity to file objections. As the 
law stands, notice of opposition must 
be filed within 30 days of the publica- 
tion. If no opposition appears, the 
trademark, almost as a matter of 
course, is registered by the Patent 
Office. 

Now, there are many trademarks 
that have been offered for registration 
that contain words, terms or symbols 
which connote to the ordinary pur- 
chaser a standard of quality and the 
law does not necessarily provide, nor 
does the Patent Office insist, that an 
article bearing a trademark of this 
kind shall be of the quality indicated 
by the word or symbol on the mark. 
A large number of trademarks have 
been offered for registration (and 
some registered) which bear some- 
where in them, words or syllables em- 
bracing the terms “gold,” “silver,” or 
the names of precious metals or sub- 
stances and the use of these marks 
on articles which were not of gold 
or silver, etc., necessarily gives an 
improper impression to the public. 
Many of the marks are a colorable imi- 
tation of marks used as quality marks 
for the precious metals, and it is clear 
that the registrant never intended to 
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use them on an article of the precious 
metal whose quality term is para- 
phrased, abbreviated or simulated, 
Some of the marks registered have 
been direct violations of the stamping 
laws of the States and nation, while 
others registered have been marks 
that will clearly be outlawed by the 
platinum laws now in effect as well as 
the new national and state stamping 
law which the jewelry trade expects 
to be able to have enacted within the 
next year or so. 

Now, the principal defect in the 
Patent Laws or regulations under 
which the Patent Office operates igs 
this: A competitor who feels that he 
will be injured by the use of a mark 
through the fact that it is similar to 
his own, may appear and file an oppo- 
sition, but people who have no direct 
competitive interest in the use of the 
mark have no standing with the Pat- 
ent Office. There is no provision for 
opposition on the broad lines of public 
welfare and protection to an industry. 

This was clearly brought out on sev- 
eral occasions where the Good and 
Welfare Committee of the National 
Jewelers’ Board of Trade attempted 
to file an opposition to the registration 
of marks whose use they felt would 
cause misrepresentation in the jewelry 
trade and injury to the industry, as 
a whole. The attorneys for the com- 
mittee found that they had no stand- 
ing in a proceeding of this kind, and 
the only instances in which they were 
able to do effective work were in cases 
where they were able to get some com- 
petitor of the registrant to file the 
opposition on the ground that the reg- 
istration of the mark would do injury 
to him. 

Thirty days is a short time in which 
to file opposition to a mark in any 
case, inasmuch as it is over a week 
before the publication of the proposed 
trademark becomes generally known. 
It takes some time to draw up the op- 
position and if attorneys must chase 
around and find some individual mem- 
ber who may be affected by the mark 
and who will consent to take action, 
the time is hopelessly short for effec- 
tive work. 

Where the registration of a trade- 
mark will clearly give opportunity for 
misrepresentation of quality, and 
perpetrate a fraud upon an industry 
and the public, there should be some 
way for businessmen, through their 
properly constituted organiations and 
committees, to bring this fact before 
the Patent Office in opposition to the 
registration of the mark in question. 
We know the United States Govern- 
ment and our Congress has no desire 
to see the Patent Office used either 


—— 


(Continued on page 85) 
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Sam Steinberg, watch repairer, form- 
erly located at 558 Southern Boulevard, 
Bronx, has removed to Room 703, at 108 
Fulton St. 

Aaron Sverdlik, of Robinson & Sverd- 
lik, 527 Fifth Ave., this city, recently 
returned from an extended trip through 
the European colored gem markets and 
brought back with him a large selection 
of fine jewels. 

Joseph Rosenblatt, diamond importer, 
170 Broadway, this city, sailed for Eu- 
rope last Friday on the Olympic. Mr. 
Rosenblatt has gone abroad on an ex- 
tended purchasing trip and will visit 
the diamond markets of Paris, Amster- 
dam and Antwerp. 

Charles W. Koehler, vice-president of 
Howard S. Kennedy, Inc., diamond mer- 
chant, 170 Broadway, sailed last Satur- 
day for Bermuda. Mr. Koehler was 
accompanied by Mrs. Koehler, and they 
are taking the trip in celebration of 
their 20th wedding anniversary. 

E. V. Clarke is taking out the gold 
jewelry line of The Kraus Co., Newark, 
N. J., in conjunction with Ringen Bros. 
assortment of Champ watches. Mr. 
Clarke will call on the trade in New 
York and the New England States. 
Ringen Bros. are located at 170 Broad- 
way. 

Word was received in New York, last 
week, from Joseph E. Judel who re- 
cently severed his connection with the 
Eduard Van Dam Diamond Co.’s office in 
Paris, to the effect he is continuing in 
business at 20 Rue de la Paix, Paris, 
where he is now able to devote all his 
time to serving his friends and cus- 
tomers. 

Morris S. Claar, of Claar Bros., im- 
porters of diamonds and precious stones, 
68 Nassau St., sailed for Europe, Friday, 
on the Olympic, going abroad on a pur- 
chasing trip. While abroad Mr. Claar 
will visit the diamond and precious stone 
markets in Antwerp, Amsterdam and 
Paris. He is expected to return in six 
weeks, 

Saul Cohen of the Rialto Watch Case 
Co. returned last week after spending 
a three weeks’ honeymoon in Florida and 
Havana. The newly married couple will 
reside in Brooklyn. Mr. Frank who 
called on Mr. Cohen’s trade during his 
absence will again take over the man- 
agement of the factory. Mr. Cohen will 
then resume his visits to the trade. 

Charles T. Dougherty, president of 
the Charles T. Dougherty Co., Inc., im- 
Porter and dealer in pearls and precious 
stones, 7 W. 45th St., is spending three 
Weeks on William Scheer’s house boat 
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Comfort. Mr. Dougherty has been catch- 
ing large fish outside of Miami and will 
spend the next week on a fishing trip 
with Mr. Scheer. He is expected back in 
this city the first week in March. 

John Koschtial has left the R. & H. 
Platinum Works, to accept the position 
of assistant to the manager of the 
Newark office of the Roessler & Hass- 
lacher Chemical Co., which is a parent 
organization to the R. & H. concern. 
Mr. Koschtial leaves the R. & H. Plati- 
num Works after a service of 15 years 
and will be succeeded by Henry Basch- 
hopf a well known member of the jewelry 
trade. 

It was announced last week that there 
has apparently been some confusion 
caused in the minds of some members 
of the trade when reading of the changes 
which took place in the business of 
Louis Manheimer & Son Co., Chicago, 
which concern in January, 1928, 
changed its name to the Manheimer 
Watch Co. The New York firm of Louis 
Manheimer & Bros., Inc., however, re- 
mains the same as formerly and still 
retains the name of Louis Manheimer 
& Bros., Inc., with the following officers: 
President, William S. Manheimer; vice- 
president, Joseph C. Goodman, and sec- 
retary, A. Kamins. 

The Jewelers’ Security Alliance dur- 
ing the past week sent to all of its mem- 
bers the February issue of the Bulletin. 
This contains practically a full account 
of the annual meeting of the organiza- 
tion held on Jan. 20 last. Several warn- 
ings are also issued and a few sugges- 
tions which are designed to help members. 
Accompanying the Bulletin, was a 
separate pamphlet calling attention to 
the fact that the notorious Oklahoma 
Gang has been wiped out. A summary 
of this gang’s operations is also given 
in the pamphlet which likewise gives the 
details of how the Alliance brought 
about the capture of this mob. 

The Jewelers’ Art Institute, Inc., will 
open its new school of jewelers’ trades 
at 103 Lafayette St., today (Thursday). 
The institute is the growth and amalga- 
mation of the Brooklyn Jewelry Trades 
School, the Gem Arts Institute and the 
Jewelry Arts Institute. The courses that 
will be taught are: Stone setting, en- 
graving and carving, clock and watch 
repairing, and jewelry repairing. <A 
course for the retail jeweler, bringing 
out the salient qualities of processes in 
the above operations plus salesmanship 
and business management is under con- 
struction. A course in jewelry design- 
ing is being developed by competent au- 
thority for the near future. 
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In commenting on the trend for large 
stones in jewelry, the New York Times 
last Saturday published the following 
item: “So marked has the call for large 
gems for jewelry uses become in this 
market that anything under five carats 
in the colored stones seems small. 
Some of the stones, especially sap- 
phires, now used for rings and brace- 
lets are so large that they would have 
found places only in brooches a year 
or two ago. The rubies sought most for 
ring purposes by leading jewelers range 
upward of three carats, while the wanted 
emeralds run from five to 10 carats in 
size. Large sapphires, some of them 
running up to 20 carats, are also want- 
ed, but the largest are extremely scarce 
here. Most active of all, however, is 
jade, which is scarce and advancing 
steadily in the primary markets. Large 
aquamarines for brooches top the call 
for semi-precious gems.” 

The regular monthly meeting of the 
Brooklyn Retail Jewelers Association 
held last Thursday evening at Athens 
Restaurant, 598 Atlantic Ave., attracted 
one of the largest gatherings in the 
history of the organization. About 50 
members attended the meeting and 
luncheon which was served prior to the 
business session. The main topics of 
discussion were the fake auction situa- 
tion and plans for the approaching ban- 
quet which will be held in Leverich 
Towers Hotel on Sunday evening, March 
4. The members were informed that 
auction legislation was introduced in the 
Assembly recently at Albany by Assem- 
blyman Grenthal. This association and 
other retail jewelers organizations 
throughout the State, have been working 
hard for proper auction legislation, and 
those in attendance were urged to write 
to their respective assemblymen asking 
them to support the bill which is still 
in committee. In discussing the banquet 
it was brought out that the toastmaster 
for the evening would be B. J. Doyle of 
Philadelphia. The speechmaking will be 
limited to brief remarks by several 
prominent members of the trade who are 
expected to be present. It is understood 
that E. Leininger, president of the New | 
York State Retail Jewelers’ Association 
will come down from Buffalo to be in 
attendance at the banquet. 

The creditors of Nathan Marcus, 
Jersey City, N. J., now in bankruptcy, 
were notified last week that a meeting 
will be held at the United States Dis- 
trict Court Room, 75 Montgomery St., 
Jersey City, on Wednesday, March 7, at 
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Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 


SOSSSSOO 


gee 
NaToNaL pant 


TRUstcomPANY We Welcome New Business 
Main Office—149 Broadway 


Branches—Battery to the Bronx 








Capital, Surplus and 
Undivided Profits over 


Paes al Resources Over a Quarter of a Billion Dollars 











ee rll ae epee Lom Lore lve ove Loe | ove ove [oe [ee ee ee [oe oe oe oe eer 
| It 


ICICICIC 


















IN THE HEART OF THE JEWELRY 
TRADE 


JEWELERS in ssteadily increasing 
numbers are finding our location 
most convenient and our serv- 
ice very satisfactory. 





SALMON P. CHASE, Secretary of the Treasury under LINCOLN 


Permanent Trust Service 
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Large capital resources and a perpetual charter 
make for stability and permanence. 
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57 Broadway, Head Office 





. Two Convenient Branches: 
75 Maiden Lane — Madison Ave., at 41st St. 
Capital and Surplus and Undivided Profits $105,000,000 
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Banking Service fist shee Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 





MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 
81 Fulton Street, New York 
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2 p.m. This meeting will be held for 
the purpose of considering a proposed 
offer of composition made by the bank- 
rupt on the basis of 50 cents on the 
dollar. This offer, if accepted, will be 
payable 15 cents in cash upon the con- 
firmation of the composition and the bal- 
ance of 35 cents in a series of notes, 
payable 1% per cent each and matur- 
ing every month over a period of two 
years. The property of the bankrupt 
concern has been appraised as follows: 
Merchandise, $13,062; open accounts, 
$143,361, and real estate, $92,302. The 
secured claims, it is said, amount to the 
sum of $113,185 and the unsecured 
claims $109,696. 

Goldblatt & Polsky have removed from 
516 Fifth Ave. to new quarters at 76 
W. 46th St. 

Henry Klebe, manufacturer of jewel- 
ers’ tools has enlarged his quarters at 
106 Fulton St. 

The business of M. Posner & Co., jew- 
elers, this city, was incorporated at 
Albany, N. Y., last week with a capital 
of $25,000. 

Clarence Bayer, of Bayer, Pretzfelder 
& Mills, watch dealers, 15 Maiden Lane, 
sailed for Europe last Friday night on 
the Paris. 

It was announced last week that the 
Morrison Sales Agency, Inc., located in 
the Paramount building, Times Square, 
has changed its name to the Morrison 
Lighter Corp. 

A charter of incorporation was issued 
last week to Julius Jorgenson & Son, 
jewelers, this city. The business was 
capitalized with 1000 shares of common 
stock. 

Walter P. McTeigue, of Walter P. 
McTeigue, Inc., 836 W. 47th St., is re- 
turning to this country on the Roma, 
which is due to arrive from Europe to- 
morrow (Friday). 

The Brozen Bros. Watch Crystal Co., 
Inc, has leased the entire eighth floor 
in the new Fairbanks-Morse building, at 
160 Varick St. The concern has installed 
new machinery. 

_ Leo Boyajian has severed his connec- 
tion with the Arax Jewelry Co., and is 
now designing, manufacturing and im- 
porting seed pearl and Oriental jewelry 
with an office at 20 W. 47th St. 


A charter of incorporation was issued 
last week at Albany, N. Y., to Corbett 
& Bertolone, manufacturing jewelers, 74 
W. 46th St. The business was incorpo- 
rated with a capital of $200,000. 

The entire stock of loose diamonds of 
Ingomar-Goldsmith & Co., 2 W. 45th 
St., has been sold to the Eisenstadt Mfg. 
Co. of St. Louis, Mo. The local concern 
would make no comment, the original 
anmouncement coming from St. Louis. 

Ne Sarpy, secretary and treasurer 
> the Remedial Loan Society, New 
tleans, La., who is now on a visit to 
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New York was among the recent callers 
at the offices of THE JEWELERS’ CIRCU- 
LAR. Mr. Sarpy is staying at the Hotel 
Breslin. 

The Jewelers Fraternal Association 
will hold its annual meeting on Thurs- 
day, March 8, at 1.30 p. m., in the room 
of the Jewelers 24 Karat Club of New 
York, 15 Maiden Lane. Election of 
officers will be held, reports read and 
other business transacted. 

The trade was notified last week that 
Mirabeau C. Towns, 3 Maiden Lane, and 
Edward G. Alovis, 106 Fulton St., have 
formed a partnership to be known as 
Mirabeau C. Towns & Co. This concern 
will manufacture jewelry and deal in 
diamonds and pearls, with headquarters 
at 3 Maiden Lane. 

Marmaduke Richardson of Saratoga 
Springs, N. Y., who recently died and 
left the bulk of his $1,305,167 estate to 
charitable institutions in this city was 
the son of Victor Bishop, an old and 
well known precious stone dealer of New 
York. He was also a cousin of James 
Gordon Bennett. The will provides 37 
bequests from $5,000 to $75,000, with 
the residue going to the New York As- 
sociation for Improving the Condition 
of the Poor. 

The annual meeting of the Maiden 
Lane Outing Club will be held at 1 p. m. 
on Friday, March 9, in the rooms of the 
Jewelers’ 24 Karat Club, 15 Maiden Lane. 
Reports of the officers will be read, there 
will be an election of officers for the 
ensuing year and consideration of such 
other business as may properly come be- 
fore the meeting. The nominating com- 
mittee appointed by President George 
Hilsinger has offered the following nom- 
inations for 1928-1929: for president, 
Harry Kip; for vice-president, George 
Frey, and for secretary and treasurer, 
Jerome L. Grant. The members are 
also being notified that their 1928 dues 
are payable. 

Gustav L. Herz, civil engineer, of 
Vienna and New York, who is inter- 
ested in the manufacture of apparatus 
for the examination of pearls and pre- 
cious stones, is now on a visit to New 
York and stopping at the New Weston 
hotel and making his headquarters at 
292 Madison Ave. The products in 
which Mr. Herz is chiefly interested are 
principally those instruments invented 
by Dr. H. Michel, director of the Im- 
perial Hofmuseum of Vienna together 
with those invented by Dr. Michel and 
Professor Riedl, jointly, as well as some 
invented by Dr. Johnsen, of the Uni- 
versity of Berlin, and others which are 
the make of Messrs. Michel, Ried] and 
Herz. 

A number of Philadelphia material 
dealers came to this city last Friday and 
were in attendance at the regular month- 
ly meeting of the New York Material 
Dealers’ Association, held at the Hotel 
Belvidere, at W. 48th St. The delega- 
tion from Philadelphia was made up of 
Messrs. Bechtol, who is president of the 
Philadelphia Material Dealers’ Associa- 
tion; Kramer, Williams, Sloznick and 
Rothman. Mr. Harkins, of Boston, Mass., 
was also present, as was Mr. Bente, of 
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the Elgin National Watch Co. There 
were 11 members of the New York or- 
ganization in attendance. The meeting 
was presided over by the president, Rob- 
ert Quayle, and during the evening a 
number of important topics were dis- 
cussed. 


In a letter being sent out by Goldman 
& Frier, attorneys, 15 Maiden Lane, the 
creditors of Veit Hirsh & Son, this city, 
are being informed that since the last 
meeting the question of a settlement has 
been under serious consideration. The 
Hirsh concern has tried to obtain in- 
dorsements or secure funds from friends 
but being unsuccessful find it impossible 
to pay the settlement of 20 cents on the 
dollar as first suggested. Under the 
heading of liabilities, Goldman & Frier 
representing Veit Hirsh & Son, list the 
following figures: to merchandise cred- 
itors, $69,000; money loaned, etc., $13,- 
000, and contingent liabilities, $80,000. 
The first’s assets include: merchandise 
inventories at cost, $9,000 and salvage of 
the outstanding accounts, etc., $3,500. 
The contingent liabilities, it is claimed, 
are increasing daily, in view of the fact 
that the accounts are becoming involved, 
and if they increase at the rate they 
have been for the past six weeks, the 
direct liabilities will exceed $100,000, 
which will leave creditors practically 
nothing in the event of liquidation in 
bankruptcy. In view of this the Hirsh 
concern is offering creditors 15 cents on 
the dollar payable in cash. An old friend 
of the family, it is said, will guarantee 
enough money to pay the settlement. 


A young woman, accused of stealing 
a $50 watch from a tray in the jewelry 
store of Albert Welsch, 667 Columbus 
Ave., was arraigned last week in Jeffer- 
son Market Court and is now being held 
in $500 bail for trial. Several days ago, 
Mr. Welsch claims the young woman 
came to his store asking to be shown 
some watches. A tray of timepieces was 
placed before her, but before she could 
make a selection several other customers 
came into the place. While the jeweler 
replaced a hand on a clock the young 
woman was allowed to look over the 
tray, but when Mr. Welsch returned to 
ask her whether she had made a choice 
she told him she was unable to make up 
her mind but would return the following 
day. After she had left one of the cus- 
tomers informed the jeweler that he 
thought the young woman had walked 
off with one of the watches. A quick 
glance at the tray, Mr. Welsch claims, 
showed him that one timepiece was miss- 
ing. Running from the store the jewel- 
er made a hurried search of the street 
but could find no trace of the woman. 
He then dashed up to the elevated sta- 
tion where he saw his woman “customer” 
about to step on a train. The jeweler 
grabbed her, but she fought her captor 
and during the struggle, Mr. Welsch, 
alleges, the stolen watch fell from the 
prisoner’s clothes. Patrolman Theodore 
Rosner, of the 12th Precinct, finally ar- 
rived and placed the woman under ar- 
rest. He took her to the police station 
where she gave her name as Harriet 
Martin. 
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Banking DIRECTORS 
In All Its Branches Charles Scribner 
Commercial and Travelers’ ate R Appleton 
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in all principal Cities in the | coe 
World. Foreign Exchange John G. Milburn 
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Edward M. Hyans, C. P. A., N. Y and N. J. 
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New Brunswick, N. J. 
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New York Office 
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M. Weiseman, wholesale dealer in 
watches, has moved from 129 S. 8th St., 
to 124 S. 8th St. 

Max E. Gordon has had his offices in 
the Aisenstein & Gordon store remodeled 
and equipped with new furniture. 

Edward Axelman, of the Keystone 
Watch Case Corporation staff, has been 
calling upon his friends in the trade 
here. 

Salesmen for Louis C. Meyer, Inc., 
Walnut St., who have been traveling 
through Maryland and Delaware, re- 
port good business in that territory. M. 
F. Nalback is now on a trip through 
western Pennsylvania for the firm. 

William Lesse, of S. Lesse & Sons, is 
back from a_ successful selling trip 
through western and central Pennsyl- 
vania where he found retail jewelers 
generally optimistic despite the long 
continued bituminous coal strike. 

B. J. Cooke, of B. J. Cooke’s Sons, 
wholesale clock dealers, is recovering 
from the effects of an infected ankle, 
which has confined him to his home at 
1534 S. 15th St. since New Year’s. His 
brother, Dr. Edwin Cooke, is in charge 
of the case. 

Nathan Bailinger, formerly with Hy- 
man & Zasler, New York, has leased the 
basement of the Cooper Bros, building 
at 711 Sansom St. and opened a whole- 
sale establishment which will handle 
silverware, clocks, novelties and fancy 
glass and toilet sets for the retail trade. 

J. M. J. Costello, Sansom St. diamond 
dealer, has returned from an enjoyable 
trip to Florida. Nathan Cooper, of 
Cooper Bros., manufacturing jewelers, 
had no sooner returned from a brief 
vacation trip to New England, than his 
brother David, departed for Florida 
where he is enjoying himself at Miami. 

It is expected at the Philadelphia 
Mint that, provided the Treasury De- 
partment approves the coinage of $5,- 
000,000 worth of Soviet gold in this 
country, the work will be done here. 
The gold, in bars, has arrived in New 
York and it is understood the only 
question remaining is to satisfy Secre- 
tary Mellon that the title of the Soviet 
to the bullion is a clear one. 

Police are seeking the owner of a 
quantity of jewelry, apparently stolen 
from a store and found in an automobile 
in which two youths were arrested on a 
charge of having stolen the car. With 
the jewelry were several cartons of 
cigarettes, also stolen, the police say. 
The youths told conflicting stories as to 
how the jewelry came into their pos- 
session but refused to admit it had been 
stolen. The prisoners say they came 
from Mount Union, Pa., and the police 
have communicated with jewelers in 
that vicinity in an effort to find the 
Owner of the jewelry, which is not of 
great value. 

When Charles Brooks, a pawnbroker, 
at 4014 Market St., discovered a short- 
age of $4,000 in his accounts, he called 
in detectives who, after an investigation, 
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arrested a clerk, who at his hearing be- 
fore Magistrate Holland admitted he 
took the money in small sums and lost 
it all “playing the races.” He was held 
for the Grand Jury. He explained that 
when patrons called to redeem pledged 
goods, he pocketed the money and re- 
tained the tickets, the articles remain- 
ing on the books as unredeemed. More 
than 200 tickets were found in his 
rooms. An inventory by Mr. Brooks 
revealed the shortage. 


In view of the many courtesies and 
excellent police protection given to the 
Sansom St. wholesale jewelry district by 
Captain James Hearn when he was in 
command of the police station at Fifth 
and Carpenter Sts., the Sansom Street 
Business Mens’ Association joined with 
other bodies in congratulating Captain 
Hearn when he was appointed assistant 
superintendent of public safety in the 
new city administration. A handsome 
basket of choice flowers with the best 
wishes of the association for a success- 
ful administration, was the tribute. It 
was under Captain Hearn that the street 
was swept clear of the “curb jewelers” 
who had become a nuisance to the busi- 
ness men of Sansom St. and their cus- 
tomers. 


The jewelry store of W. H. Schuler, 
in Gloucester, N. J., near this city, was 
raided by three men, who smashed his 
display window with a brick and fled in 
an automobile with three diamond 
mounted rings, valued at $225. Before 
leaving Gloucester, the bandits held up 
and robbed a movie theater manager of 
his night’s receipts of $129, the robbery 
taking place only two blocks from the 
Schuler store. The manager saw the 
car number as the thieves sped away in 
the machine, toward Camden and this 
city and Gloucester police telephoned or- 
ders to halt the car at the Delaware 
river bridge. The bandits, however, got 
on the bridge before word came and 
notice was telephoned to the Philadelphia 
end. A lone policeman at that end of 
the span attempted to stop the car but 
was almost run down and the occupants 
fired at him as they sped past. No 
trace of them or the car has been found. 


Accused by his employer, Edward A. 
Farman, retail jeweler at 115 S. 11th 
St., of withholding jewelry valued at 
$800, intrusted to him as samples, a 
man was held in $400 bail by Magis- 
trate Holland in Central station. He 
was arrested at his home after detec- 
tives had been searching for him for 
two weeks on a warrant issued at Far- 
man’s complaint. The jeweler told the 
court, he had hired the man as a sales- 
man several weeks ago on the prisoner’s 
statement that he was experienced and 
honest and had a fine list of “prospects.” 
Mr. Farman said he supplied him with 
several sample cases containing rings, 
mounted and unmounted and other jewel- 
ry, and also gave him a list of cus- 
tomers to call upon. The man, it was 
alleged, never called on them or re- 
turned with the jewelry. No trace of 
the jewelry was found but the police be- 
lieve he pawned it and threw the tickets 


away. 
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A well attended meeting of the officers 
and executive committee of the Pennsyl- 
vania Retail Jewelers Association was 
held last week in the Bellevue-Stratford 
hotel here with Thomas J. Apryle, of 
Johnstown, president of the organiza- 
tion, presiding. A number of matters 
that have come up since the 1927 con- 
vention here last August were discussed, 
the principal question being the time 
and place of the state convention. Un- 
der the resolution adopted at the last 
convention future annual gatherings are 
to be held during May of each year. 
Reading was favored for the 1928 con- 
vention and the executive committee was 
authorized to go ahead with arrange- 
ments after consulting with retail jewel- 
ers in that city. There was a_ possi- 
bility of the convention going to Allen- 
town but it is not believed any change 
will be made in view of conditions in 
that city. The exact date of the ses- 
sion will be announced later. 








EDITORIALS 
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innocently or otherwise as an agency 
to help perpetrate misrepresentation. 
We feel sure that the officials of the 
Patent Office are equally adverse to the 
registration of trademarks that may 
aid in the perpetrating. of fraud or 
helping in swindling or even confusing 
of the public. We realize also that 
when the provisions for the registra- 
tion of trademarks were made in the 
present law, such a condition was not 
thought of by those drawing them, 
and the loop-hole in the law, as it is 
now in effect, is undoubtedly an acci- 
dent. 

The conditions which have con- 
tinued since this situation was called 
to the attention of the Patent Office 
are undoubtedly the result of routine 
and red tape; but this does not justify 
the Patent Office for allowing these 
conditions to exist any longer. Fraud 
and misrepresentation must not be 
permitted to continue as a result of 
the registration of improper trade- 
marks. The Patent Commissioner and 
his associates in office should take 
steps at once to change the regula- 
tions, at least to the extent of giving 
a standing to those who oppose the 
registration of a mark on grounds 
based on the public welfare. If this 
cannot be done in the regulations, as 
said before, it must be done by an 
amendment to the law, and such an 
amendment should be urged by the 
Patent Office upon Congress. 








H. Walter Hamilton has purchased 
the interest of Henry G. Pohlman in 
the jewelry firm of Hamilton & Pohl- 
man, at 315 E. Water St., Elmira, N. Y., 
and will continue the business under the 
name of H. Walter Hamilton. 











Herman Landan who has been tour- 
ing the West for Landan Bros. has 
been sending back to Pittsburgh some 
very nice business for that concern. 

Albert Fryer, of the Samuel Weinhaus 
Co., was through Ohio and West Vir- 
ginia last week and booked some good 
orders, as trade is reported as picking 
up in all of the industrial as well as 
agricultural sections. 

Harry H. Silverman, vice-president of 
the Samuel Weinhaus Co., was in New 
York recently on business and pleasure 
for the house. Emil Fryer, head of the 
concern who is in Florida, will not re- 
turn to Pittsburgh for several weeks. 

William Knauer, aged 51, who was 
foreman of the Heeren Bros. Co. shop 
and who for many years has been asso- 
ciated with the firm died last week of 
pneumonia, after an illness of a few 
days. Mr. Knauer nursed his family 
through the same ailment only to con- 
tract the disease himself. He leaves his 
widow and children. 

One day last week at an early hour 
in the morning an unknown thief broke 
the plate glass display window at the 
store of John C. Grau 13144 Carson St., 
South side and fled with jewelry and 
silverware valued at several hundred 
dollars. The window itself was valued 
at $125. The thief is said to have es- 
caped in a waiting automobile. There 
is no clue to the perpetrators. 

J. I. DeRoy, of S. H. DeRoy & Co., 
has bought the five-story brick building 
at 408 Smithfield St. for $160,000. The 
structure occupies the site next to the 
store of DeRoy & Co., the lot being 26 
by 60 feet and was purchased from N. A. 
Mahler. Smithfield St. is one of Pitts- 
burgh’s most prominent thoroughfares, 
the DeRoy family in particular being 
large owners of real estate in the im- 
mediate district. The postoffice is in 
the next block. 

C. E. Young, formerly assistant to A. 
B. Buckeridge, manager of the mer- 
chant owned Pittsburgh Credit Bureau, 
has resigned to become credit manager 
of the Kaufman Looby Co. Mr. Young 
has been succeeded by Frank A. Perry, 
formerly with the jewelry firm of S. H. 
DeRoy & Co. He is regarded as a 
worthy successor to Mr. Young. He is 
particularly well acquainted with the 
jewelry trade and it is stated his pres- 
ence in the bureau will be a distinct aid 
to the jewelry trade, which is well rep- 
resented in the bureau. 

Marshall Field & Co. has invaded the 
Pittsburgh jobbing territory and has 
rented the entire first floor of the Cen- 
tury building at 134 Seventh St. and 
part of the second floor and will show 
samples of their lines, including a jew- 
elry department. Robert T. Graham, 
who was vice-president and general man- 
ager of the Pittsburgh Dry Goods Co., 
is in charge of the local office and his 
assistant is C. N. Rodgers. W. W. Dixon 
and W. L. Braun, formerly with the 
Pittsburgh Dry Goods Co., which has 
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gone out of business, will be in charge 
of the local jewelry division for the 
Chicago house. 











oases 4 Il 2 og 4/1 
ate He Ne nc ee 52 

Many retail jewelers of Birmingham 
and of other cities in Alabama are tak- 
ing a great deal of interest in the com- 
ing annual meeting of the Alabama Re- 
tail Jewelers’ Association, to be held in 
Huntsville, May 9 and 10. It is expected 
that the attendance at this meeting will 
be one of the largest of any State meet- 
ing ever held by the Alabama jewelers. 
Huntsville jewelers are already arrang- 
ing the entertainment program which 
will be one of the best the members of 
the association have ever enjoyed. 

A girl is in the Jefferson county jail 
here charged with forgery. Her arrest 
was made by officers under a grand 
jury capias charging her with forgery. 
She and another woman are charged 
with passing a number of forged checks 
on jewelers and other merchants just be- 
fore Christmas. The older woman was 
arrested the latter part of December 
and lodged in the county jail here. The 
girl left Birmingham before the officers 
arrested her. She was located at Louis- 
ville, Ky., a few days ago where she was 
arrested and brought back to Birming- 
ham by Detective Harry Goldstein, of 
the Bodeker National Detective Agency. 
According to Detective Goldstein, these 
two women came to Birmingham and 
posed as college girls selling magazines. 
In this way it is said they obtained sig- 
natures and information as to the banks 
where a number of Birmingham people 
transacted business. More than 15 
forged checks were cashed, according to 
officers. 








Atlanta 





J. Busch, Athens, Ga., was a visitor 
in Atlanta during the week. 

J. F. Creel, Peachtree Arcade jeweler, 
has returned from a several days’ trip 
and vacation in Alabama. 

G. Crowe and G. Perry have opened 
a watch repair shop at 41 Peachtree St., 
known as the “International Watch- 
makers.” The firm will handle repair 
work on most of the well-known makes 
of watches. 

Work is progressing rapidly on the 
new home of the Maier & Berkele 
Co., at 111 Peachtree St. The store, 
which is directly across from the Pied- 
mont Hotel, is being completely re- 
novated, after which new fixtures will 
be installed, making it one of the hand- 
somest retail jewelry stores in the South- 
east. 

Several Atlanta retail jewelers are on 
the list of guarantors for the 1928 sea- 
son of Metropolitan Grand Opera. 
Among these are Myron E. Freeman, E. 
Benson Freeman, Nat L. Ullman of the 
Nat Kaiser Co., and a number of others. 

The Atlanta Retail Jewelers’ Associ- 
ation held a small but enthusiastic meet- 
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ing on the evening of Feb. 14, at the 
Hotel Cecil roof-garden. Attendance 
was cut down somewhat by the fact that 
it was Valentine’s Day and no particu. 
lar program was arranged for. But a 
good informal meeting was held, fol- 
lowing a dinner at the hotel. Work for 
the coming year was discussed under 
the leadership of the new president, f, 
B. Freeman, Jr. 











Edger Herrick of Paragould, Ark, 
active in the jewelry and watchmaking 
trade in that Arkansas city was a visitor 
in the Memphis market last week. 

K. S. Lewis, one of the leading retail 
jewelers of Dyersburg, Tenn., third city 
of West Tennessee, was in Memphis re- 
cently, replenishing his stock. 

Sam Haimsohn’s jewelry store at 222 
S. Main St. was recently robbed of eight 
rings valued at $1,500, when some mis- 
creant threw a brick through the win- 
dow. 

Geo. T. Roy, 44 4S. Main St., visited 
the New York markets a few weeks ago 
and is now back home. His new store 
location is one of the most attractive 
central places in that section of the 
street, near Pantages Theatre and Mon- 
roe Ave. 

Henry G. Thresher, manufacturing 
jeweler, Providence, R. I., accompanied 
by Mrs. Thresher, was a guest of J. H. 
Mednikow and other Memphis friends 
last week. Mr. and Mrs. Thresher left 
Memphis for Gulfport and the Missis- 
sippi Coast where they will spend sev- 
eral days. 

The four men alleged to be implicated 
in the attempt to rob Ben Polskee’s re- 
tail store at 208 S. Main St. recently are 
in custody. They were captured at 
Bragg’s Mill half a mile from West Men- 
phis 45 minutes after the occurrence, the 
leader, Alesandro D’Amice, 38, having 
been shot in the right breast by McMul- 
len, an employee in the store,. when the 
former had grabbed Sylvester Polskee, 
son of the proprietor and ordered him to 
stick up his hands. Young Polskee was 
shot in the hip and is still in the hospital 
but getting along well. The leader of 
the gang is in another hospital under 
arrest and is reported as very seriously 
hurt. The three young men with him 
were taken when the party applied for 
medical aid in the Arkansas town. Dr. 
J. E. Hart, the physician, had his suspi- 
cions aroused and the town constable 
and other officers came to the scene. Dr. 
Hart has received a vote of thanks from 
the Memphis city officers and will be 
presented a watch by the owner of the 
store. Guido Risco, Giovanni Ruffa and 
Samielle Solo were the names given by 
the other three younger men alleged to 
be implicated in the hold-up. They all 
claimed to be from Detroit. The serious- 
ness of young Polskee’s injuries will 
determine the nature of the charges 
made against the men. On Friday young 
Polskee was able to leave the hospital 
and return home. 
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Chicago Notes 





Fred Kline of Juergens & Andersen 
Co., returned last week from California 
and the West where he spent six weeks 
in calling on the trade. 

“Bill” Buhl of Buhl, Peer & Keefe, 
New York, visited the trade in Chicago 
last week. Mr. Buhl left here for Mil- 
waukee and points in the Northwest. 

Oliver Artes of the Keystone Watch 
Case Co., returned last Thursday from 
the Middle West where he spent several 
weeks in calling on the wholesale trade. 

William Juergens, Jr., of Juergens & 
Andersen Co., returned to his desk last 
week after being confined to his home 
for several days on account of illness. 

A. Hoppe, manager of the New York 
office of J. R. Wood & Sons, spent 10 
days in Chicago visiting at their local 
office. Mr. Hoppe left here last Thurs- 
day for home. 

Edward Cox, jewelry buyer for Ben- 
jamin Allen & Co., left recently for 
Florida, where he will remain for a 
couple of weeks resting and enjoying the 
balmy climate. 

Frank Rasmussen, located on _ the 
ninth floor of the Heyworth building, 
accompanied by his son, Clifford, left 
last week for Hot Springs, Ark., to 
spend a couple of weeks there enjoying 
golf and other pleasures. 

A. G. Zobel of the Heyworth building, 
and Mrs. Zobel, left recently for Los 
Angeles, Cal. They will remain in Cali- 
fornia for about two months, visiting 
places of interest and calling on friends 
and relatives. 

Samuel Lewitan, diamond importer, at 
29 E. Madison St., returned to Chicago 
last Thursday from Hot Springs, where 
he and Mrs. Lewitan spent two weeks. 
Mrs. Lewitan remained at Hot Springs 
with relatives for another few weeks. 

A. C. Becken, Jr., of A. C. Becken & 
Co., accompanied by his wife and family, 
left Chicago last week for the North- 
west and California. He expects to re- 
main there for about a month visiting 
with relatives and friends. 

Ernest Strauss, manufacturers’ repre- 
Sentative, with offices in the Chicago 
building, left on Sunday for California 
and the West. This is Mr. Strauss’s 
Tegular trip through this territory and 
he will be away for several weeks. 

Sig. Thein, wholesale jeweler with 
offices on the eighth floor of the Hey- 
worth building, is making his usual 


business trip through Illinois, and will 
be away from his office for about three 
weeks. 

G. A. Jewett, manager of the Chicago 
office of Hamilton & Hamilton, Jr.; H. 
J. Jacobs, and G. Tyrell, representatives, 
all left for their respective territories 
and will be away until the middle of 
March. 

F. H. Dillingham, representing F. H. 
Noble & Co., left this week for the 
Southwest, where he will spend several 
weeks in calling on the trade. This is 
Mr. Dillingham’s initial trip through 
this territory for this firm and he has 
the well wishes of his many friends. 

Adolph Weiss, of Heinrich, Hermann 
& Weiss, left recently for their home 
offices in New York, where he will re- 
main in charge while his associate Ro- 
bert Hermann, is spending several weeks 
in Europe looking over the foreign 
markets. 

Word was received at the Chicago 
office of the Chicago Lapidary Co., from 
Dr. R. W. Kunz, that he has arrived 
safely in California. Dr. Kunz, accom- 
panied by a friend, left here in January 
to tour to Florida, where they remained 
for a few weeks before motoring to 
California. He is expected to return 
home about March 15. 

Charles Weinshenck of San Francisco, 
Cal., and Mrs. Weinshenck, spent several 
days of the past week in Chicago visit- 
ing with friends. Mr. Weinshenck, who 
recently retired from active business is 
making a trip around the world with his 
wife. They will take their time in mak- 
ing the trip and may be away for three 
years. 

John Reton, retail jeweler and in- 
ventor of Stevens Point, Wis., spent sev- 
eral days of the past week in Chicago 
on business. Mr. Reton has just per- 
fected an oil propelled pump that dis- 
tributes the oil to the proper places to 
make an automobile operate. It was for 
this purpose that he spent most of his 
time here calling on automobile dealers. 

Mrs. George Sawyer, wife of George 
Sawyer, president of the Improved 
Seamless Wire Co., and the Electric 
Chain Co., Attleboro, Mass., stopped off 
in Chicago last week for a few hours 
between trains. While here she visited 
with friends and took in some places of 
interest as this was her first visit to 
Chicago. Mrs. Sawyer left the same 
night for California, where she will meet 


“her son, who is returning from Honolulu. 


Sproehnle, Inc., wholesale watch deal- 
ers, with offices on the 11th floor of the 
Heyworth building, announced last week 
that Milton Strum, has been added to 
their sales force. Mr. Strum will repre- 
sent them in the Northwest, and East as 
far as Rochester, N. Y. He will leave 
for his initial trip on March 4, and will 
visit the retail jewelers in Minneapolis, 
St. Paul and the Northwest, returning to 
Chicago in time to attend the conven- 
tion of the National Credit Jewelers’ As- 
sociation, March 19. 

The regular monthly luncheon of the 
Chicago Jewelers’ Association held last 
week was very interesting and largely 
attended. Expecting an unusual num- 
ber a private dining room at the Palmer 
House was secured for the occasion. 
Regular routine business was transacted 
and following this the features were 
presented. Joseph Santley of “Just 
Fancy” company was present and gave 
a short humorous talk and sang one of 
his song hits. Moving pictures taken at 
the banquet in January and also those 
of the Elgin clock dedication were pre- 
sented, under the direction of Harry 
Radix, president of Thomas J. Dee & 
Co., chairman of the social relations 
committee of the Chicago Jewelers’ As- 
sociation. . 

The Illinois State Society of Optom- 
etrists held a two-day convention in Chi- 
cago last week. The entire 19th floor of 
the LaSalle Hotel was at their disposal. 
Lectures and business meetings were 
held in the Red Room and exhibits and 
the clinic in the ballroom. Monday and 
Tuesday were devoted to lectures. Mon- 
day evening the business meeting and 
election of officers were held. Harry E. 
Pine of Chicago, was elected president. 
Ford Smith, Sterling, IIl., first vice- 
president; Eric Tavs, Chicago, second 
vice-president; O. H. Bersch, Chicago, 
third vice-president; O. M. Myers, Rock 
Island, fourth vice-president, and Harry 
C. Paul, Chicago, fifth vice-president. 
William B. Irvine, Springfield, was re- 
elected secretary-treasurer. A. Wueste- 
man, Champaign, was elected honorary 
member to the executive board. Other 
members of the executive board to serve 
one year are: V. B. Dixon, Chicago; 
George Rose, Chicago; Robert Jean Val- 
lier, Chicago; Howard Payne, DeKalb; 
Otto Engelman, Chicago, and A. L. 
Kreig, Kewanee. Members to serve two 
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years are: Charles DeMoure, Peoria; 
George McGraham, Dixon; C. A. Ivan, 
West Frankfort; Charles Lenz, Spring- 
field; George Weatherby, Peoria, and J. 
Frank Wallace, Decatur. The conven- 
tion closed with a dinner-dance on Tues- 
day night. 

Sol Bergman, of The Bergman Co., 
wholesale jewelers of Omaha, Neb., 
called on many of his friends in the 
trade during the past week and looked 
over the markets. 

W. C. Thorpe, assistant to the office 
manager of the National Jewelers’ 
Board of Trade, is spending several 
weeks at the Chicago office attending to 
business. 

Fred Brown, of E. & A. Gunther Co., 
Brantford, Canada, stopped off in Chi- 
cago last week for a few days en route 
to the Pacific Coast. Mr. Brown will 
spend a little time at Vancouver, visit- 
ing their office there. 

Robert Peacock, of C. D. Peacock, 
Inc., left last week for New York where 
he spent a few days before sailing for 
Europe. Mr. Peacock was accompanied 
by his wife and will make the trip a 
combination of business and pleasure. 

J. T. Kielty, of Kielty & Beard, whole- 
sale jewelers of San Francisco, spent a 
few days in Chicago recently with 
friends in the trade as he returned home 
from an extensive business trip to New 
York and other eastern markets. 

J. W. Fitzpatrick, retail jeweler with 
offices at 190 N. State St., left last week 
for Gulfport and New Orleans to at- 
tend the Mardi Gras. While in the 
South he will visit with friends at the 
Fair Ground Race track. 

R. J. Freeman, of Tucker & Freeman, 
wholesale jewelers in the Mallers build- 
ing, will return home next week from a 
three weeks’ pleasure trip to Miami, Fla. 
and Cuba. Mr. Freeman was accom- 
panied on this trip by Mrs. Freeman 
and their family. 

Miss Alfreida Fauerbach, of O. M. 
Nelson & Son, Madison, Wis., stopped 
off in Chicago last week for a few days 
to look over the silver market. Miss 
Fauerbach just completed a trip to New 
York and the East, where she visited the 
markets, and was on her way home. 

Louis Goldman, of Goldman, Allshouse 
& Healy, has called a meeting of cred- 
itors of J. H. Bechtold, retail jeweler of 
Sioux Falls, S. D.. The meeting will be 
held on Wednesday of this week at 3 
p. m., at which time an effort will be 
made to effect a solution of his diffi- 
culties. 

Bennie Diamond, retail jeweler, at 222 
E. 31st St., suffered a loss last week 
of about $150. A negro entered his 
store and asked to see a watch. Mr. 
Diamond showed him a watch, but it 
did not seem to strike his fancy. He 
asked for something else so when Mr. 
Diamond turned to get the article the 
sneak thief ran out of the store with a 
box containing 40 watches. 

Members of the Heyworth Building 
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Protective Association held their annual 
meeting last Thursday, in Room 1208. 
Election of officers was the most im- 
portant business. Thomas Stanek was 
appointed chairman, and Mike Atz, sec- 
retary-treasurer. Members of the board 
of directors are: Pete White, John 
Sproehnle, Arthur Lundquist, Ben 
Braude, Harry J. Baby, John LaF ruit 
and Franklin Meyers. During the two 
years this organization has been in ef- 
fect there has not been any disturbance 
in the building. The Heyworth build- 
ing has the protection of four detectives, 
two employed by the association, one by 
the Chicago police and the other by the 
building. 

The Elgin National Watch Co., Elgin, 
Ill., has just announced recipients of 
its suggestion awards prizes for 1927. 
The $200 first award went to Ernest M. 
Childs, jobmaster in the train depart- 
ment of the watch factory, for improve- 
ment in making taper blanks. Harry C. 
Gollard, jobmaster in the spring depart- 
ment, received the second award, $100, 
for suggestion relative to improvement 
in balance screw hole countersinking 
machine. Harold Wells of the plate de- 
partment won the third award of $60 
for the facing-off center cutter for jewel 
settings. A score of lesser prize awards 
for improvement suggestions put in 
operation in the various departments by 
employees were also given. 

On Thursday evening of last week, 
members of the Chicagu Jewelers’ Bowl- 
ing League played their last series of 
games for the month. The standing of 
the teams so far are as follows: H. 
Nathanson, won 37 and lost 20; Gold- 
smith Bros., and Norris, Alister-Ball- 
Bridges Co., tie with 35 games won and 
22 lost; Otto Young & Co., won 34 and 
lost 23; American Optical Co., won 25 
and lost 32; A. C. Becken & Co., won 
23 and lost 34; W. R. Anderson Co., 
won 21 and lost 36, and Bulova Watch 
Co., won 18 and lost 39. During the 
past month special prizes were awarded 
players for special stunts. Robbins, of 
Goldsmith Bros., was awarded a clock 
donated by the Waltham Watch Co.; 
Krischke, of Nathanson team, received 
a compact from the Elgin American Co.; 
Lee, of the American Optical Co., won 
a strap watch given by the Elgin Watch 
Co.; Ross, of A. C. Becken Co., received 
a medal given by G. Nathanson, and 
Gerstner, of Otto Young & Co., was 
awarded a clock given by the Gilbert 
Clock Co. 


—— 


Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending Feb. 25, 1928 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 
coin 
Gold bars paid depositors...... 


Total $1,055,702.01 
Of this the gold bars exchanged for 
gold coins are reported as follows: 








$1,023,953.53 
31,748.48 


Date Exchanges 

ROL ia sos ho SS OS oe els $604,393.66 
és PAS coe dels eae eae aicmts 77,727.29 

© PE Se Gee od eet Seine 66,949.05 

’ Me ocho cles aera Aw iis ce wil we ao 233,813.69 

“i | EE eee eae ee rene 41,069.84 

NIIER alls te pik Be eS ee $1,023,953.53 
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J. Harry Poole, for many years man- 
ager of a pearl button factory at Rock- 
port, Ind., was in Evansville recently. 

Ray Sisson, well known pearl buyer 
of Decker, Ind., was in Evansville a few 
days ago on business. 

Charles Hebner of the Hebner Jewelry 
Co., Boonville, Ind., who had been sgeri- 
ously ill at his home in that city for 
several weeks past, is able to be at his 
place of business again. During his 
last illness, his store was managed by 
his wife, who for a number of years 
past has assisted him in business. 

Floyd Nester of Heinzle & Nester, 
retail jewelry merchants, was one of the 
large number of business men in his 
home town, Boonville, Ind., who went to 
Chandler, Ind., on Tuesday night, Feb. 
28, to boost the project of a community 
house in that town. The meeting was 
largely attended. 

The West Side Nut Club, of which 
Arthur Riehl is president, held an in- 
teresting program a few nights ago to 
which many of their friends were in- 
vited. J. L. Thuman, pioneer retail 
jeweler of the West Side, is a charter 
member of the West Side Nut Club, 
which is the first organization of its kind 
ever perfected in the United States. 
Mr. Thuman has been appointed to a 
number of the standing committees of 
this club to serve the ensuing year. He 
takes a deep interest in the affairs of 
the club, which numbers among its 
members the leading business and pro- 
fessional men on the West Side in this 
city. 

The late Charley Long, known to most 
of his friends as “Diamond Charley” 
was one of the best judges of diamonds 
who ever lived in this city, his friends 
point out. Mr. Long was a traveling 
salesman, although he did not sell dia- 
monds. He traveled for a local whole- 
sale harness house but diamonds were 
his hobby and he bought thousands of 
them in his day and always wore them, 
generally one in the front of his 
shirt and another one on his hand. He 
earried large sums of money as a rule, 
generally from $1,500 to $2,500 and 
whenever he ran across a valuable dia- 
mond and found the owner wanted to 
sell it, he closed the deal there and then 
and later would dispose of the precious 
stone and at a very nice profit too. He 
was known to many of the jewelry men 
of southern Indiana, southern [Illinois 
and western and northern Kentucky and 
they valued his judgment on diamonds 
most highly and he often was consulted 
by the men engaged in the jewelry and 
diamond trade. Mr. Long had spent his 
whole life in Evansville and southern 
Indiana and had many friends, who 
regretted to learn of his having 
passed on. 


C 








Work of remodeling the entire front 
of the store of Ray W. Gumm, Hugo, 
Okla., is under way. 
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R. P. Wiggins 
Co., of Long Beach, Cal., was a recent 
visitor to the local trade. 

Dr. J. A. Poe, optometrist, has taken 
in charge the optical department of the 
Hubbell Jewelry Co., at 5992 Easton 
Ave., in the Wellston district. 

Dr. Otto Hoerr, has joined the forces 
of the optical department of the store of 
the Jaccard Jewelry Co., at Ninth and 
Locust Sts., having formerly been prac- 
ticing here. 

Arthur W. Cuquet, head of the Cuquet 
Jewelry & Optical Co., at 705 Olive St., 
has returned to business after having 
enjoyed a vacation trip as far south as 
New Orleans. 

Mr. and Mrs. Amos Blackinton, of 
the Bates & Bacon Co., manufacturer, of 
Attleboro, Mass., was here last week to 
visit some of the leading concerns in 
the trade. 

A new lease has been closed on the 
basement and first floor of the building 
at 907-909 Washington Ave. for the uses 
of the Hettel Jewelry Co., wholesaler. 
The concern has been located at this 
number for some time past and will 
continue in the same place for another 
term of years. 

A. F. Eisenbeiss, vice-president of the 
Eisenstadt Mfg. Co., wholesaler, in the 
Louderman building, has returned from 
a business trip of several weeks through 
territory in the South. M. J. Lowen- 
stein, of the sales force of the firm, is 
also back from a special trip through a 
section of the South. 

Members of the local wholesale trade 
heard with regret of the death Feb. 16 
of Paul Deguire, owner of retail jew- 
elry stores in Flat River and Frederick- 
town, Mo. He had been in the business 
there for many years being a descend- 
ant of some of the early settlers. He is 
survived by two brothers and six sisters. 

George J. Gruen, president of the 
Gruen Watchmakers’ Guild of Cincin- 
nati, was here during the past week to 
attend a meeting of the officers and di- 
rectors of the National Association of 
Credit Men, of which he is president. 
He was quoted in the daily papers, as 
one of the notables at the convention, 
on the growing vogue of the wrist watch 
as compared to years before the war. 

Retail jewelers who were recent visi- 
tors in the local wholesale market in- 
cluded the following: C. W. Penn, Slater, 
Mo.; F. B. McConnell, of the G. W. 
Haltom Co., Fort Worth, Tex.; George 
L. Hale, Wood River, Ill.; Louis Brand- 
enburger, Alton, Ill.; Charles Jacobs, of 
the Jacobs-Lane Jewelry Co., West 
Frankfort, Ill.; R. P. Wiggins, Long 
Beach, Cal, and Roy Goulding, Alton, Ill. 

F. J. Pratte, for the past 18 years a 
retail jeweler at Festus, Mo., and who a 
Short time ago disposed of his business 
there, is completing arrangements for 
Opening a retail store here. He has 
leased the store at 5423 S. Grand Blvd. 
and will operate both a retail jewelry 
and optical business. New stock, new 
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fixtures and furnishings are being in- 
stalled and he will be assisted by his 
wife who is also a qualified optometrist. 

A preliminary receiver’s report of the 
bankrupt E. Z. Credit Clo. & Jewelry Co. 
of East St. Louis was filed in the Fed- 
eral Court here last week. It showed 
some 2500 outstanding accounts amount- 
ing to $84,000. The firm having been 
thrown into bankruptcy following invol- 
untary proceedings. The assets sched- 
uled totalled $172,762 including $72,000 
in stock and $15,000 in equipment, and 
the report listed debts amounting to 
$136,693 with 140 wholesale concerns 
having claims ranging from 50 cents to 
$15,392. A bank also holds a note for 
$26,000. 

Business is reported fairly satisfac- 
tory by the members of the local retail 
trade. The early opening of the new 
spring season as well as the gradual 
amortization of any accounts accumu- 
lated during the holiday trade, is giving 
the stores a new call for articles in the 
line. Schools ending their terms are 
also helping the demand. Among the 
wholesalers, most of the salesmen are 
on the road for the new season trips and 
conditions seem good for a_ successful 
season, especially from many parts of 
the South and West, where the bulk of 
the local concerns get their business. 

A meeting of members of the local 
trade is planned to be held within the 
next few weeks. President Oliver Selle 
of the local organization, expects to 
confer with his committee and set a 
date which will likely be about the middle 
of next month. This meeting will be a 
joint affair of members of both the re- 
tail and wholesale ends of the _ local 
trade, being a dinner meeting which it 
is hoped will be as successful as the 
initial one held last fall when the plans 
to put over a bill board advertising 
campaign were brought up, discussed 
and decided upon. 

The funeral of Jacob Gradwohl, of 
Kansas City, secretary of the Gradwohl 
Jewelry Co., of this city was held here 
Thursday, Feb. 16, interment being in 
Mount Sinai Cemetery. He died at his 
home in Kansas City, Feb. 14, where he 
has been living since going there five 
years ago to establish a retail jewelry 
store, along the lines of the one oper- 
ated here by the firm, which also has 
stores in St. Paul and Minneapolis. He 
is survived by his widow, a sister and 
four brothers among them, Benjamin 
H. Gradwohl, president of the company 
and Philip Gradwohl, vice-president, 
both residents of Minnesota, all of whom 
attended the funeral here. 

An enterprising advertisement stunt 
on the part of the Eisenstadt Mfg. Co. 
was carried out last week when the firm 
sent out a personal letter on its sta- 
tionery and over the signature of Presi- 
dent George G. Gambrill, to several hun- 
dred of the valued customers of the firm. 
The occasion was the special air mail 
trip to Chicago, by Col. Chas A. Lind- 
bergh, when he carried nearly a ton of 
air-mail letters sent from here to all 
parts of the United States. The mail 
carried a special Lindbergh stamp as 
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well as a special cancellation. That the 
enterprise of the company was appre- 
ciated is evidenced by the replies al- 
ready coming in from appreciative re- 
cipients of the air-mail greetings from 
the firm, whose letter merely bore its 
greetings and explained the auspices un- 
der which the mail was sent. These 
letters will doubtless be treasured by 
many getting them and several acknowl- 
edgments of them indicated that the 
dealers were using them in their adver- 
tising and display windows. 








Salt Lake City 


Maurice Barnett, of Barnett & Weiss, 
S. Main St., jewelers, has gone to Cal- 
ifornia for a month’s vacation. 

Jesse Taylor, head of Taylor & Co., 
manufacturing jewelers, is at his post of 
duty again following a serious sickness. 

Clarence M. Diehl, former jeweler of 
this city, has accepted the position of 
chief clerk in the water assessor’s office 
of Salt Lake City. Mr. Diehl went out 
of the jewelry business recently. 

Boyd Park, head of Boyd Park, Inc., 
prominent jeweler, is a member of a 
committee of influential local men who 
are boosting Herbert Hoover for the 
Presidency at the fall elections. 

A test case of the Ogden auction ordi- 
nance is to be brought before the city 
court in the immediate future, a com- 
plaint having been filed against two 
local men, one in the jewelry business, 
charging them with having violated the 
ordinance by conducting an auction after 
6 p. m. The jeweler claims the ordi- 
nance is not constitutional. 

Clarence R. Parry, member of the 
firm of Parry & Parry, Ltd., manufac- 
turing jewelers in the Keith-Emporium 
building, has returned to his desk. fol- 
lowing an exciting but healthful skiing 
trip in the Wasatch Mountains during 
which he covered many miles. Ear] 
Burrell, serving different local firms in 
the past, has joined the staff of the 
concern. 

W. D. Zeller, an officer of the J. S. 
Lewis Co., Ogden jeweler and optome- 
trist, was one of the two Ogden business 
men representing the retail merchants of 
that city last week in an appearance be- 
fore the Board of City Commissioners 
who were urged to enforce the ordinance 
governing auction sales. Mr. Zeller in 
addressing the Commissioners, said: 
“Several provisions of the ordinance 
have been violated in the past, particu- 
larly those demanding that auction sales 
shall close at 6 o’clock and ‘there shall 
be no statements made regarding mer- 
chandise which are misleading or un- 
truthful.’” The speaker said he and 
the other merchants had no objection to 
auction sales that are conducted along 
legitimate lines, but declared that he has 
evidence that some sales recently con- 
ducted did not come within this cate- 
gory. The commissioners and the entire 
machinery of the city promised un- 
limited cooperation in making those con- 
ducting auctions comply with the law. 

















Detroit recently buying new stock and 
greeting old friends. 

W. F. Broer of the W. F. Broer Co., 
wholesale jeweler at Toledo, was in De- 
troit recently for a short visit at the 
branch in the Metropolitan building. 

Edward Eberhard, 10332 Woodward 
Ave., is confined to a Detroit hospital 
for a time following an operation. He 
is reported making a rapid recovery. 

E. J. Pamerleau, Alpena, paid a visit 
to Detroit for a few days recently, buy- 
ing new merchandise and calling on his 
friends. 

Miss Sarah Ferguson of the E. H. 
Pudrith Co., has recently been bereaved 
by the death of her father, which took 
place at the family home in Flint. 

F. H. Schaefer, western Michigan 
representative of the E. H. Pudrith Co., 
wholesale jeweler, left last week for a 
trip through his territory after passing 
some time at the home office in Detroit. 

Mrs. Senave, associated in the retail 
jewelry business with her son, A. M. 
Senave, 14526 Mack Ave., has been ill 
of late in a Detroit hospital. She is 
now reported considerably improved. 

W. H. Harlow, retailer at Flint, has 
not been in the best of health of late 
and is now taking the baths at Mount 
Clemens. He expects shortly to have 
regained his former vigorous health. 

Howard McCallough, retail jeweler, 
at 3339 Gratiot Ave., and his family, 
have gone to Arizona where they will 
pass six weeks, or until the weather 
become more favorable on the Great 
Lakes. 

A. J. Jean of Sault Ste. Marie, passed 
a few days in Detroit last week, calling 
on the wholesalers and buying new mer- 
chandise for his spring trade. He also 
purchased a new car which he drove 
back to his home. 

Harry W. Himelhoch has recently 
moved from the ninth floor of the Met- 
ropolitan building to larger quarters at 
1439 Broadway Ave. He has consider- 
ably increased his stock, giving particu- 
lar attention to advertising features of 
interest to retail jewelers. 

David Love, retail jeweler, plans 
shortly to vacate his present quarters 
on Griswold St., in the downtown shop- 
ping district. The building he occupies 
is to be torn down to make room for a 
new structure. Mr. Love has not yet 
announced his new location. 

Detroit jewelers regret to learn of the 
recent death of Franklin A. Kelsey who, 
previous to his retirement in 1917, was 
connected with Wright, Kay & Co., re- 
tail jewelers on Woodward Ave. The 
end came in Florida where he had gone 
a few weeks ago. 

S. E. Lind, Grand River Ave., has 
finally recovered 100 rings that were 
taken from him in a holdup at his store 
a few weeks ago. They were mostly 
diamonds and represented a consider- 
able amount of money. The police 
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traced the rings after the holdup men 
had sold them. 

Cyrus Hirt, formerly with the J. F. 
Codling jewelry store at Royal Oak, has 
recently been made manager of the 
H. W. Himelhoch Co., wholesale jeweler 
at 710 Metropolitan building, Detroit. 
He takes up the duties of the late Henry 
Evans whose death took place recently. 

The basketball team of the Morton 
Jewelry Co. has recently been making 
fame for itself. It has won from nearly 
every team played. It has a score now 
of 12 games won and only two lost. 
The team is under the direction of 


Herman Melrose, coach, and William 


Morris, captain. 

Edward Berg, eastern Michigan rep- 
resentative of the E. H. Pudrith Co., had 
his new automobile initiated into road 
service recently when a truck crashed 
into it in the northern part of the city. 
The car was put out of commission for 
a few days, but Mr. Berg says it is 
now thoroughly seasoned and all ready 
for a strenuous summer. 

Ben Steelman, secretary of the Mich- 
igan Retail Jewelers’ Association is a 
busy man these days preparing the pro- 
gram and arranging other details for 
the coming State convention which will 
be held in Detroit in May. The program 
will be especially interesting, it is an- 
nounced, and the convention promises to 
be the best the organization has ever 
held. 

The Greater Detroit Retail Jewelers’ 
Association met on Tuesday evening, 
Feb. 21, and adopted a set of by-laws 
which, it is believed, will aid the organ- 
ization in handling about every problem 
that comes its way. Harry Hogan, sec- 
retary of the Retail Merchants’ Associ- 
ation, assisted in drafting the by-laws. 
A membership fee of $10 also was voted. 
Meetings will be held every two weeks, 
following the next one on March 2. 

A prepossessing man called at the 
Morton Jewelry Co., on Farmer St., 
recently and purchased merchandise to 
the extent of $45 paying for it with a 
$45 check. It was duly banked and 
proved to be good. A few days later he 
called at the store again and this time 
made a purchase that totaled $165. He 
also gave a check for this amount, but 
the paper was returned unhonored. It 
is stated the investigation that followed 
showed he no longer was at the address 
given and no trace of him could be 
found. 








Gillam’s, Inc., Clinton, Iowa, has 
opened its new jewelry store at 231 
Fifth Ave., S., one of the finest show- 
rooms in the city. E. Fielder Gillam 
and Henry M. Hellerud, proprietors, 
have fitted out the store in French win- 
dows with specially designed mahogany 
wall cases. Four double wall cases, 
divided in the center by a mirror, are 
devoted to display of silver hollowware, 
glassware and clocks. Bright, harmoni- 
ous tones have been used throughout in 
the interior decorations. Mr. Gillam 
will reside here in charge of the store. 
Mr. Hellerud, his partner, is a leading 
jeweler in Davenport. 
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O. L. Skeie, Eugene, was a Portland 
visitor recently. 

The Jones Jewelry Co. has taken a 
three-year lease on the store-room at 
705 Hawthorne Ave. 

Jack Miller, representing the Kalisher 
Mfg. Co., New York, has been calling on 
the Portland trade. 

V. Ruff, for some time manager of the 
Staples jewelry store, Portland, has sey- 
ered his connection with that firm. He 
has not yet decided what he will take up, 

Sig Krohn is back from a trip to 
Seattle and vicinity. He says that jewel- 
ers, without exception, reported an ex- 
cellent month for business in January. 

Mr. Biddle, for many years employed 
in the shop of Frank Wills, Albany, 
since the death of Mr. Wills has taken 
charge of the jewelry repairing and 
watch department of the store of Meade 
& Albro, Albany. 

Dr. Stark, who was at one time in 
partnership with Frank Wills, Albany 
jeweler who died recently, is acting as 
executor of the estate. He is offering 
for sale the building in which the Wills 
shop was located, which has apartments 
upstairs; the stock and equipment. An 
aunt, brother and sister are the only 
close relatives surviving. 

Mr. Carter, owner of Carter’s Jewelry 
Store, Eugene, was taken to the hospital 
for an appendicitis operation early in 
December, and has just returned to his 
duties at his store. For weeks he was 
very ill, and at one time hope of his 
recovery was almost abandoned. His 
many friends and customers are de- 
lighted to see him back again. 

The entertainment committee of the 
Portland Jewelers’ Club, consisting of 
Julius Zell, Paul Feldenheimer, Lance 
Smith, and Sig Krohn, met with the 
State president, Carl Greve, on Feb. 22 
to formulate plans for the largest and 
most distinctive affair ever given in con- 
nection with the convention of the Ore- 
gon Retail Jewelers Association, namely, 
the dinner dance to be held during the 
convention at Portland in April. 

The spring opening of the Portland 
Retail Merchants will be held this year, 
March 7 to 11. A striking black and 
white drawing was chosen as the best 
poster out of a large number selected, 
and its designer was awarded the first 
prize, which carried with it a $50 check. 
This sketch will be reproduced in poster 
form and used in all the down-town 
merchants’ windows to advertise the 
spring opening. On March 5 the Mem- 
bers’ Forum of the local Chamber of 
Commerce will be entertained by a style 
show held in connection with the open- 
ing. Three attractive girls will model 
jewelry exclusively, showing both new 
and old styles, March 7. 








Simon Smietan, jeweler, has taken & 
lease on the corner section of the 
Chymas store at Ocean Ave. and Main 
St., Patchogue, N. Y. 
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E. O. Baumgarten has returned from 
a trip to Chicago. 

J. E. Goar and Clayton Goar, of the 
Harris-Goar Co. have returned from a 
puying trip in the east. 

Mr. and Mrs. Charles S. Craven en- 
tertained a party of 30 friends at the 
Meridian Club dinner which was given 
at the Newbern Hotel, Feb. 17. About 
300 guests attended the dinner. 


Henry E. Lewis, Meyer Jewelry Co., 
is making his first trip of the season 
through northern Kansas and part of 
Nebraska. Leroy Dudley, with the same 
company, is on a trip to northwestern 
Missouri. 

The Kansas City Wholesale Jewelers’ 
Association held its monthly dinner at 
the Newbern Hotel Tuesday evening, 
Feb. 14. Informal talks were given by 
various members and business matters 
in general were gone over from various 
angles. 

E. L. Munn, of the Knaul-Cuthbert- 
Munn Jewelry Co., and Fred H. Sands, 
secretary-treasurer of the Missouri Re- 
tail Jewelers Association, drove to 
Omaha to attend the joint convention 
of the Iowa-Nebraska jewelers’ asso- 
ciations. 

Ide Warner, of the Woodstock-Hoefer 
Watch & Jewelry Co. is making a trip 
through Oklahoma. Joe Tucker, with 
the same concern, was in Omaha for the 
jewelers’ convention last week. Mr. 
Tucker will cover his territory in his 
motor car this spring. 

J. H. Whitney and W. C. Vandel, 
travelers for the Edwards-Ludwig-Ful- 
ler Jewelry Co. attended the Iowa-Ne- 
braska convention at Omaha. E. L. 
Donaldson, representing the concern, is 
on a 60 days trip through Texas and 
New Mexico. Mr. Donaldson formerly 
covered this territory and has many 
friends who are glad to see him again. 


An industrial show is in progress this 
week for the purpose of acquainting the 
people of this city with the variety of 
products manufactured here. Interest- 
ing displays are being made in the win- 
dows of nearly all the shops in the 
downtown retail district. The Jaccard 
Jewelry Co. has a display of invitations 
of various kinds dating back to 1894, 
and some very old jewelry which has 
been modernized by up-to-date settings. 

Managers of the several branch stores 
of the Harris-Goar Co. were in the city 
the week of Feb. 13 for a conference 
with J. E. Goar and P. S. Harris before 
the former went east to buy goods. 
Business conditions and prospects for 
the coming season were gone over. 
Those who attended the meeting were: 
J. C. Butler, Oklahoma City, Okla.; R. 
E. Marling, Topeka, Kan.; Claude 
Marling, Wichita, Kan.; E. L. Potter, 
Lincoln, Neb., and C. O. Newton, 
Omaha, Neb. 

Among the recent visitors in Kansas 
City were: E. H. Ruppelius, Winfield, 
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Kans.; Otto Burklund, Moberly, Mo.; 
Frank Woodfill, Nevada, Mo.; Mr. and 
Mrs. J. W. Brown, Marshall, Mo.; Gene 
Weber, Lexington, Mo.; W. W. White- 
side, Liberty, Mo.; Edgar Campbell, 
Osawatomie, Kans.; E. L. Booher, To- 
peka, Kans.; D. M. Leach, Caney, Kans.; 
Ear! Hill, Sterling, Kans.; G. B. Hopper, 
Sylvan Grove, Kans.; W. A. Dickman, 
‘Butler, Mo.; Mrs. J. J. Recht, Norton, 
Kans.; Lee Tulley, Dallas, Texas; W. C. 
Montgomery, Shawnee, Okla. 


A display of Gorham silver, consist- 
ing of more than 500 pieces was held at 
the store of the Jaccard Jewelry Cor- 
poration, Feb. 22 to 25. The silver was 
from the museum collection of the Gor- 
ham Co. One of the most elaborate 
things shown was a complete Richelieu 
dinner service, valued at $25,000. There 
were tea sets and sets of various kinds 
from $500 to $2,000, flat ware and silver 
of all kinds. This ware was featured 
throughout the store and the display 
was very beautiful. Gordon Lang and 
four other representatives of the Gor- 
ham Co. were at the store to assist the 
sales force in taking care of visitors 
and customers. Mr. Lang gave several 
lectures to men’s and women’s civic and 
commercial organizations during the 
week. At each of these lectures moving 
pictures illustrated the manufacture of 
silverware from the flat piece to the 
finest product of the silversmith’s art. 
Besides the silverware the collection 
shown included several very fine pieces 
of bronze. 











E. W. Herman, Bloomington jeweler, 
visited Indianapolis wholesalers while in 
the city to attend the Automobile Show. 


W. F. Sebel has returned from a trip 
through the southern States and reports 
a very favorable outlook for the coming 
year’s business. 


James C. Gribben and family have 
been called to Miami, Fla., on account 
of the critical illness of his mother, Mrs. 
David S. Gribben. 

Frank Jansen, formerly of the Miller 
Advertising Co., Detroit, Mich., is now 
a member of the selling staff of H. H. 
Mayer, Inc. 

Herman Lodde and wife, Lafayette, 
attended the Automobile Show here last 
week and while here visited local whole- 
sale houses. 

H. L. Moody, Fortville, met death in 
an automobile accident the early part 
of the month. Sympathy of the trade 
is extended the bereaved family. 


“Jake” Huffman, formerly with the 
Kay Jewelry Co., is now associated with 
Craft & Co. Mr. Huffman will be a 
traveling representative of the Craft or- 
ganization. 

Harper J. Ransburg and Ralph Roess- 
ler, Marion, regional vice-president of 
the A. N. R. J. A., left Feb. 19, for 
Omaha where they attended the Iowa- 
Nebraska convention. 
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Fritz Fromm and wife recently enter- 
tained at dinner: Claud Wheeler, west- 
ern representative of THE JEWELERS’ 
CIRCULAR and Mr. and Mrs. Carl Rost, 
Columbus. 


William A. Bock is now associated 
with W. F. Sebel & Co. Mr. Bock will 
travel the States of Illinois and Mis- 
souri, territory with which he is in- 
timately acquainted and in which he 
has a large following. 


J. H. Rosemeyer, Cincinnati, was a 
week end guest of his son, Herbert Rose- 
meyer, engraver with the Standard 
Jewelry Co. The elder Mr. Rosemeyer 
has been in the employ of the Lang 
Jewelry Co. for the past 30 years. 


Maurice Tavel will go to Chicago this 
month. Soon after his return from that 
city he will leave for New York and, 
accompanied by Mrs. Tavel, will sail for 
Europe. He will visit the diamond mar- 
kets of the continent and expects to be 
gone about three months. 


Joseph E. Reagan, president of Bald- 
win-Miller Co., left this city Feb. 14, 
for Los Angeles where he joined Mrs. 
Reagan and their daughter Bernice who 
were visiting in that -city. They will 
spend a couple of months in California 
before returning to Indianapolis. 


F. M. Dale, jeweler and optician of 
Sullivan, has sold his store and on Feb. 
27, sailed for South America. Mr. Dale 
plans to make an extended trip over the 
southern continent. “Jim” Brown, for- 
merly connected with the Kelly jewelry 
store, Sullivan, is the new owner of the 
Dale store. 


The Indiana Jewelry Supply Co. has 
been appointed representative selling the 
B-B and K-K crystals for Brozen Bros. 
The local concern had an increase of 
approximately 50 per cent in the busi- 
ness of the present month as compared 
with the past. New cabinets and equip- 
ment have recently been added to the 
establishment. 


The executive committee of the In- 
diana Retail Jewelers’ Association held 
a meeting at the Columbia Club on Sun- 
day. Those in attendance were: Ernest 
Lamey, president, Lafayette; Ida Koor, 
secretary, Indianapolis; William Rindt, 
Richmond; Allan Jay, Richmond; Joseph 
Kern, Terre Haute; Frank Kroetz, 
treasurer, Valparaiso; E. O. Little, Au- 
burn; Fritz Fromm and Harper J. Rans- 
burg, Indianapolis. Plans for the com- 
ing year were outlined. 


Will Elson, Jasonville, Ind., has pur- 
chased the stock and fixtures of the J. 
W. Neasham Jewelry Co., 120 E. Main 
St., Ottumwa, Iowa, and will continue 
the business under the established firm 
name, “Will Elson, Jeweller,” retaining 
the unique spelling of the trade, which 
he has always used. Mr. Neasham re- 
cently disposed of his merchandise to 
devote himself to the business of the 
Ottumwa Iron Works, of which he has 
been appointed president and general 
manager. J. Henker will be manager of 
the store for Mr. Elson and the present 
store staff will be retained. Mr. Elson 
is closing his Jasonville business and will 
move here soon, he has announced. 

















After paying a brief visit to his office 
here, C. C. Gross left for the South. 


Morris C. Mayer is still in the 
Hawaiian Islands for Mayer & Wein- 
shenk. 


J. E. Lewis, of J. E. Lewis & Co., is 
away on a business trip, calling on cus- 
tomers in northern California. 

Harry Lipman, of A. Eisenberg & 
Co., is visiting the trade in Los Angeles. 
Mr. Schwartz, of the same firm, has re- 
turned from Honolulu, T. H. 

After visiting the New York fac- 
tories, S. J. Hammond is now spending 
some time at his headquarters in the 
Jewelers’ building here. 

Leon Carrau, of Carrau & Green, has 
been enjoying a very brief outing at 
Byron Springs. 

Sam Kierski, well known manufac- 
turers’ representative, has gone East 
to visit the factories. 

The travelers for M. Schussler & Co. 
are out on their respective territories 
and report that spring business is open- 
ing up in a pretty satisfactory manner. 

Among out-oftown jewelers, calling 
on the trade here during the past few 
days were: H. Rappe, Watsonville; I. 
F. Goodenough, Lincoln, Cal. Simon 
Burnett and Mrs. Burnett, Seattle. 

Julius Wise of 714 Market St. has 
made connections with the Louis Stern 
Co. to represent the Wristacrat on the 
Pacific Coast and he is pleased with the 
outlook for business for this wrist 
bracelet. 

Mr. and Mrs. Krenkle, of Krenkle & 
Bosch, Winnemucca, Nev. have been 
spending a short vacation in San Fran- 
cisco. Mr. Krenkle reports that busi- 
ness conditions have been fairly good 
since the first of the year. 

Wireless messages from P. A. Rowe, 
vice-president of A. I. Hall & Son re- 
port a very pleasant voyage to the 
Hawaiian Islands. A large number of 
the employes went to see him off and 
throw confetti. 

A brief automobile tour in southern 
California is being taken by Deming 
Smith, of the Oneida Community Ltd.’s, 
San Francisco offices. He is accompanied 
by Mrs. Deming Smith. Ivan L. Smith, 
Pacific Coast manager of the Oneida 
Community, Ltd. is very much inter- 
ested in the coming visit to the Coast 
of Gerald Wayland-Smith, the Com- 
munity’s vice-president and director of 
sales. 

A number of eastern manufacturers’ 
representatives were in town during the 
latter part of February, among them 
being: Henry I. Jacobson, of Jacobson 
Bros., New York; S. C. Powell, New 
York; Irving Klampert, of Benjamin & 
Edward J. Gross Co.; William E. Phil- 
lips, representative, the Helbein-Stone 
Co., New York; A. Pretzfelder, of Bayer, 
Pretzfelder & Mills, Inc.; James G. 
Flatau, Chas. Keller & Co.; Alfred H. 
Moss, Helgren Mfg. Co., and H. Payton, 
Payton Co., Inc. 
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Alfred H. Bullion, of the Alfred H. 
Bullion Co. is trying to get the jewelers 
of the north and the south of California 
together in a state golf tournament, to 
take place either in Fresno or Del Monte. 
He says that the southern California 
jewelers have already expressed their 
willingness to participate in a State 
tournament and Mr. Bullion is busy 


with plans for a luncheon of the north- 
ern California golfers among the jew- 
elry fraternity, to plan for the tourna- 
ment. 
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F. Baker, of Baker & Davis, Oxnard 
and A. C. Schultz, Oceanside, were in 
Los Angeles on business last week. 

A. Pretzfelder, of Bayer, Pretzfelder 
& Mills, New York, is in this city for 
a short visit. 

A well known resident and jeweler of 
this city, J. C. Nelson, formerly with 
Marcel A. Smidt has gone into business 
for himself. He has opened a unique 
jewelry store at Fairfax and Melrose 
Aves. 

The clock department of A. I. Hall 
& Son, Inc. has been entirely remodeled. 
Visitors are now greeted by a very 
pleasing arrangement. Representatives 
Victor Hahn and A. P. Klingsley, of the 
concern, have changed lines. Victor 
Hahn will handle the silver and clock 
lines and A. P. Klingsley will specialize 
on jewelry and watches on his regular 
territory, while Mr. Hahn takes the re- 
mainder of the district. 

For some time to come, Joseph Anderis 
will be out of reach of jeweler’s safes. 
This young man, only 19 years of age, 
was sentenced to serve five years to life 
for first degree burglary. He had 
chopped open a safe of the Catalina 
Curio Shop and stolen jewelry and 
trinkets valued at $5,000. His arrest 
was made in San Francisco where he 
attempted to dispose of some of his 
loot and he was brought to Los Angeles 
for trial and sentence. The state prison 
at San Quentin will be his future resi- 
dence. 








Pacific Northwest 





J. M. Graves has moved his jewelry 
store to a new location in McMinnville, 
Ore. 

J. Carithers’ Jewelry Store of Long- 
view, Wash., has moved from the Peas- 
ley building to the Pickle building in the 
thriving lumber town. 

A jewelry store has been opened by 
Walter R. Steller at 19 Fourth St. in 
Great Falls, Mont. He is a son of the 
late Charles E. Steller who was for- 
merly a jeweler in Great Falls. 

A branch store is to be opened by F. 
Fredericksen in Waltsburg, Wash. For 
years Mr. Fredericksen has been in the 
jewelry and optical business in Walla 
Walla, Wash., still his main place of 
business. 
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The building formerly occupied by the 
Ideal store, Gooding, Idaho, has been 
remodeled and G. B. Brown, jeweler, 
of Gooding has taken it over. It affords 
him more space for the display of his 
jewelry lines than he had in his former 
location. 

Myron Symons, of the Symons Bros. 
Jewelry Co., Bend, Ore., attended the 
meetings of watch inspectors held in 
February in Portland, Ore. The store 
of the Symons in Bend handles the in- 
spection of watches for employes for the 
railroads that run through Bend. 

Norman E. Potter who has been con- 
nected with the store management of 
the jewelry store at 320 E. Second St. 
The Dalles, Ore., has purchased the 
business and has changed the name to 
“Potter’s Jewelry Store.” It was for- 
merly owned by George Newhouse. Mr. 
Potter is a graduate of the Seattle 
School of Watchmaking and has passed 
examinations given by the Horological 
Institute of America. 








Pacific Southwest 





Mrs. Westbrook and Howard Prine 
are managing the jewelry and gift shop 
which the Westbrook Furniture & Hard- 
ware Co. has opened in the hotel build- 
ing, adjoining its main store in Encini- 
tas, Cal. 

A change of location has been made 
by H. E. Richardson, jeweler of Mesa, 
Ariz. He has rented the store room 
in the Nile Theater building, sharing it 
with a dealer in sewing machines and 
both are reported to be much pleased 
with the new location. 

M. W. Davis, who was formerly with 
the George D. Davidson Co., Los An- 
geles, has been appointed a watch in- 
spector for the Union Pacific Railroad 
and has opened a store in the Overland 
Hotel building, Las Vegas, Nev. His 
new store is equipped to do watch and 
jewelry repairing. 

George E. Butt, Martinez, Cal., who 
purchased the equipment of the late A. 
W. Ormsby, has opened a jewelry store 
in Walnut Creek and is carrying on the 
former Ormsby work there, including 
the finishing of jobs given to the de- 
ceased jeweler. Mr. Butt has 30 years 
of experience in the jewelry business 
and is an excellent workman. 


Spencer & Kemper, upstairs Oakland 
jewelers with offices in the Central Bank 
building have found it necessary to take 
in additional space, on account of in- 
creasing business. They have been in 
the jewelry business in the Eastbay ter- 
ritory for over 25 years. Added space 
has been acquired by removing parti- 
tions and taking in the office adjoining 
their own. This has given the jewelry 
firm a much larger showroom. 








William C. Dorrety, head of the firm 
“Dorrety of Boston” has started on a 
month’s trip to Florida taking in St. 
Petersburg, Miami, Palm Beach, Day- 
tona and St. Augustine. 
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Minneapolis and St. Paul 





B. O. Hess, Frank Krementz Co., 
Newark, N. J., called on the Minne- 
apolis trade on Feb. 25. 

Mr. Koppe, Koppe Jewelry Co., re- 
tailer, Billings, Mont., was in Minne- 
apolis on Feb. 24. He stayed in town 
about a week on business. 

H. B. Barmon, traveling for the 
Pacific Pearl & Ivory Co., Inc., import- 
ers, Seattle, Wash., was in Minneapolis 
on Feb. 24, calling on the trade. Mr. 
Barmon travels out of the home office. 


Louis F. Schettler, 3920 42nd Ave. S., 
Minneapolis, has a number of offers 
under consideration which would bring 
him back into the jewelry trade after 
an absence of about two years. He was 
a clockmaker and jeweler in Minnesota 
and Wisconsin 13 years. 

S. H. Clausin & Co., wholesale jewel- 
ers, S. Sixth St., Minneapolis, and Hat- 
lestad & Hindahl, manufacturing jewel- 
ers, 622 Nicollet Ave., Minneapolis, were 
tied on Feb. 21 for the city jewelers’ 
league championship, and games on Feb. 
28 and March 6 were to decide the title. 
The contests are held at Dryer’s Bowling 
Alley. 

N. Polson, retail jeweler, 1027 Nicollet 
Ave., Minneapolis, was robbed on the 
night of Feb. 25, when a young man 
who was examining compacts struck him 
on the head several times with a black- 
jack and then took money estimated at 
$75 from the cash register. Several 
days before the man had looked at Mr. 
Polson’s line of compacts. A number of 
stitches were required, but the injury 
was not believed to be serious. 


The International Silver Co. had sev- 
eral representatives in Minneapolis last 
week, Harry Goodison, 1847 Rogers 
Bros. and Meriden Silver Plate Co., 
arrived on Feb. 22, for a stay of about 
a week, having his display of hollow- 
ware at the Radisson Hotel. R. C. 
Munns, who also had his Wilcox Silver 
Plate Co. hollowware display at the 
Radisson, expected to leave on Feb. 25 
for Detroit, and then to return to Con- 
necticut. John E. Green with 1847 
Rogers Bros. flatware, and I. D. Davis, 
from Factory H, were in Minneapolis 
on Feb, 25. 








Reading, Pa. 





The Tilford Jewelry Co., 716 Penn 
St, is advertising a “Going-Out-of- 
Business” auction sale in the daily pa- 
pers, two sales being featured daily. 
S. J. Brenner, the auctioneer, is in full 
charge of the sale. 


Community Dollar Day was observed 
in Reading on Thursday, which brought 
great crowds of people from the city and 
outlying districts to the main thorough- 
fare of the city. Merchants in all lines, 
Including jewelers, offered bargains to 
thrifty shoppers. 


The feature of the evening was a talk 
by Jeweler Arthur Schwemmer on his 
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recent trip to Europe. Particularly in- 
teresting was his description of his visits 
to several of the largest clock factories 
in Europe, among them being the Jung- 
hans and Kienzle factories. 


The monthly meeting of the Reading 
Jewelers’ Guild was held at the Mansion 
House, Friday evening. Jeweler Paul 
D. Harbach presided. After routine 
business was disposed of, there was a 
discussion of the trials of a watchmaker 
and problems confronting the jeweler in 
selling diamonds and the proper treat- 
ment of customers. These subjects were 
discussed by Messrs. Roth, Elliott, Har- 
bach, Kalbach and others. 

Lavishing high praise upon many 
Reading retail stores as capable of com- 
peting with others anywhere, Mayor 
Harry J. Stump, in an address before 
the Merchants’ Bureau of the Chamber 
of Commerce and guests Monday night, 
attacked certain business practices as 
the cause of residents losing ‘confidence 
in merchants. The meeting, which was 
held in the Whitner dining room, was 
attended by more than 100 business men. 
Mayor Stump attacked what he called 
the fraudulent sale evil. 
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The L. G. Balfour quintet just about 
clinched the pennant in the Y. M. C. A. 
Basketball League the other night by 
beating the S. O. Bigney five 41 to 16. 
The Bigney crew trailed from the start. 


Leland B. Smith, sales manager at 
the Apco-Mossberg Co. was elected a 
director of the R. F. Corporation of 
Boston last week, becoming associated 
with the concern which is known very 
widely for the manufacture of Ran Fac 
Surgical instruments, and of which 
Lewis R. Smith, formerly manager of 
the Mossberg Corp., is also a director. 


The partnership heretofore existing 
between Charles P. Bennett and L. 
Horace Nickett, under the firm name 
Bennett & Nickett, hub and die cutters, 
has been dissolved by mutual consent, 
L. Horace Nickett retiring. Charles P. 
Bennett will continue the business un- 
der his own name. Mr. Nickett will also 
reenter the die cutting business. 


The L. G. Balfour Co. of this city has 
a fine display of its products in the 
educational exhibition that is being con- 
ducted this week at the Mechanics Hall, 
Boston. The company planned to re- 
ceive and entertain a very large group 
of college deans at its factory here on 
Feb. 29. <A large portion of the business 
of this concern has to do with the 
manufacture and sale of college em- 
blems, buttons, class pins and other 
jewelry that is worn by college men 
and women. This has brought the firm 
into close touch with practically every 
educational institution in this country 
and it is the purpose of the concern to 
receive and entertain a delegation which 
it is expected will number more than 500. 








Joseph Ruffner, traveling representa- 
tive of Richter & Phillips Co. was one of 
the 161 candidates who made up the 
“dedication class” in the 76th annual 
meeting of Scottish Rite, Valley of Cin- 
cinnati during the week. The class was 
given the name of dedication because it 
is the first group to be initiated in the 
new Masonic Temple at Fifth and Syca- 
more Sts. and Broadway. Mr. Ruffner 
completed the re-union week by becom- 
ing a member of Syrian Temple, Nobles 
of the Mystic Shrine, which held its 
annual winter ceremonial, Saturday, at 
the conclusion of the week’s work. 


Hugh Stewart, auditor of the Wads- 
worth Watch Case Co., and Eddy Wet- 
terman, aces of the Potter Team in the 
Hamilton County Bowling League, es- 
tablished new records in the doubles and 
all-events of the city bowling tourna- 
ment at the Central alleys, Tuesday 
night, Feb. 21. The two-some rolled 
1309 for a new record in doubles topping 
the former of 1301 by eight pins. Wet- 
terman rolled 237, 204 and 233 while 
Stewart rolled 254 in the first game, 
ran into some bad rolling in the second, 
as he got but 156, but shot 196 in the 
third game. If he had not rolled so 
poorly in his second.game a much higher 
score would have been hung up. Wetter- 
man rolled 1989'in the all-events while 
Stewart bowled a total of 1880. 


The greatest number of visitors ever 
coming to Cincinnati for a fashion show 
was that which was recorded during the 
present week for the Spring Fashion 
display of the Wholesale Department of 
the Chamber of Commerce. The show 
was in charge of a committee of which 
J. Harvey Phillips, vice-president of the 
Richter & Phillips Co., is chairman. 
With the spring show now a matter of 
history the committee will start working 
on the fall fashion pageant which is to 
be held in Music Hall during the last 
week of August and first week of Sep- 
tember this year. A general meeting of 
the Wholesale Division of the Chamber 
of Commerce will be held next week to 
start on the plans for the fall show. 
The matter of having a special jewelry 
exhibit during the course of the pageant 
and exposition, will be taken up at the 
March meeting of the Cincinnati Whole- 
sale Jewelers’ and Manufacturers’ Asso- 
ciation. It is hoped to have a huge dis- 
play of jewelry at the pageant which 
would prove a magnet to draw an in- 
creased number of visitors to the Queen 
City. It is also the hope of local jewel- 
ers to have the Ohio Retail Jewelers’ 
Association hold their annual meeting at 
the same time which would bring jewel- 
ry dealers from all parts of the Buck- 
eye State to this city. The committee 
has gone about the affair in a large way 
with the purpose of making it the 
largest affair of its kind ever held here. 








The Dominion Watch & Jewelry Co. 
is registered by Jacob and Charles 
Cohen at Montreal. 
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3104 
SIZE 334 X2% 
ASSORTED COLORS 





JAPANESE WOOD 
BRIDGE CASE 
WITHOUT CARDS 





















4655 
INDEXED ADDRESS 
& TELEPHONE BOOK 


SIZE 254X242 
ASSORTED COLORS 











3910 
TRINKET BOX 
DIAMETER 27/4 
HAND TOOLED 
FLORENTINE 


LEATHER. 
ASSORTED COLORS 
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4817 
LADIES PURSE 
SIZE 5% X2 
BROWN STEERHIDE 
FOUR POCKETS 
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SIZE SY4XS4X1Y4 
ASSORTED COLORS | 






SIZE 544X144 4187 
ASSORTED COLORS LaplgEs PURSE 


FLORENTINE 
=| LEATHER 
ASSORTED 
DESICN 
SIZE 5%X2% 






SET 
SIZE 4X12 


3525 
BRIDGE SCORE 
EXTRA PAD (i 
SIZE 34X72 | 
















A.L.REED CO, 


- ___ INCORPORATED 1897 
© Makers of REED CRAFT Gather Goods | 
Also a General Gine of Leather Novelties 
200 Madison Avenue, New York City 






















March 1, 1928 










cial 


ec 






“a 


THE JEWELERS’ CIRCULAR 


y Por T SECTION. 


Jnwhich ae Groupe 





lide | 





ae) 


A Suggestions as 
other than Jewel 


parcel ft i — a, 


ws 






95 

















A Gift Shop That Invites Customers 








How The T. & E. Dickinson Jewelry Establishment of 
Buffalo, N. Y., Matches Its Superb Gift Shop Setting 
and Surroundings with an Equally Effective 
Merchandising Policy and Practice. 


By Rosert K. Doran 

















NFORMALITY — restfulness — nov- 

elty—luxurious simplicity—these are 
the essential elements in the setting of 
the successful gift department. 





or shoppers, not even patrons or clien- 
tele. 

And the merchandising policies of the 
firm must match up, point for point, 











A VIEW OF THE T. & E. DICKINSON GIFT SHOP 


But these essentials, to be fully real- 
ized, must be carried out in the spirit 
of the law as well as in the purely phys- 
ical aspects of the department. There 
must be informal, calm and restful 
treatment of the guests, for, in the true 
gift shop, they are guests, not customers 


with the material surroundings and the 
necessary pleasing and harmonious con- 
tact between the salespeople and the 
guests. For 25 years this has been the 
policy of the gift shop in the T. & E. 
Dickinson retail jewelry store, Buffalo, 
a 2 


Rather as a crowning jewel to the 
whole, the gift shop is located on the 
second floor of Dickinson’s, and the ap- 
proach to the shop is in perfect sym- 
pathy with the shop itself. A winding 
marble stairway, sided by walls draped 
with Turkish tapestries, leads up from 
the ground floor of the jewelry store to 
its second floor gift shop. On the land- 
ing at the top of the stairway stands a 
floor lamp. An elevator also serves as 
a carrier to the gift shop for those more 
modernly inclined or in a greater hurry. 
Thus you are ushered up and into the 
shop. 

The shop itself is 30 by 90 feet, cov- 
ering 2700 square feet of floor space 
and having three 10-foot French win- 
dows in the front, facing on Main St., 
Buffalo’s biggest and busiest thorough- 
fare. Ten clusters of overhead lights 
softly, not garishly, illumine the shop 
from their places in the ceiling, 12 feet 
above the floor. Down the middle three 
pillars in a row add a classic touch to 
the whole. 

This gift shop has its own office in the 
rear. This in itself is a most effective 
policy. There is no conflict or bustle 
between the jewelry floor below and the 
gift shop. Outside of the fact that sales- 
people never have to run hurriedty from 
floor to floor to complete or stock an 
order or a guest’s desire, there is the 
great additional advantage that not even 
for business transactions is a trip to 
the lower main floor necessary. 

Sharing the rear of the second floor 
with the office is a rest room. This in 
itself is a perfect gem of an idea and 
its appearance and setting but carries 
out the metaphor. Here the guests find 
that they may smoke. Here they also 
find an open hearth, deep, comfortable 
chairs, attractive tables flanked by the 
latest thing in floor lamps and topped 
with stunning table lamps. A sideboard 
in the rest room is used for display of 
merchandise which is arranged on it in 
informal array. The floor has an Ori- 
ental rug covering. Odd and novel bits 
of merchandise are strewn about the 
room in nice disarray, such as statu- 
ettes, hearth adornments, and the like. 
Here the guests finally find they may 
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111—8 in. Bowl 







364—Comport 

6 in. Diameter 
x 5% in. High 
7% in. Diameter 
x 6 in. High 





A1050—5 in. Vase 
With Silver 
Plated Net 











1645—Candle A194—Bowl 1645—Candle 
3% in. High 9 in. Diameter 34% in. High 
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Se ata Rock Crystal Glass in Demand deck an, Wes 


The demand for Rock Crystal Glass is steadily increasing, and it is now the popular gift. You will have calls 
for it; let us send you the selection illustrated. It is the regular Pairpoint quality at a popular price. May we 


quote you prices? 


THE PAIRPOINT CORPORATION 


Factories: New Bedford, Mass. 


BRANCHES 
NEW YORK: 43-47 W. 23d St. SAN FRANCISCO, 126 Post St. MONTREAL: Coristine Bldg., St. Nicholas St. 
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stay and lounge, smoke, exchange chit- 
chat, or what they will as long as they 
will. 

This leisure-inviting, cozy den, set in 
the rear of the gift shop on the second 
floor of a very busy store and in the 
heart of a hustling, bustling city, is 
the keynote of the establishment and its 
placid management. For, just as the 
store as a whole and the gift shop and 
rest room in particular are calm and 
unhurried, so is the spirit of the place. 
It is most fitting that it should be pre- 
sided over by Mrs. Elizabeth Dickinson, 
hair snow white, age 89, who for 71 
years has presided over her shop. _It is, 
as she says, her life. Without it she 
firmly and honestly believes she would 
never have achieved her grand old age 
and its consequent placidity. Her work 
is and always has been her very life. 

And the spirit of the mistress predom- 
inates and throws its kindly influence 
over the store. Clerks never rush up to 
you, buttonhole you, as you enter the 
gift shop. They greet you with a cordial 
“Good morning”—that is all. If you re- 
quire their services there they are. They 
never hover about you and stick to your 
shoulders like a nettle in a hank of hair. 
That is rule one in the merchandising 
policy of the firm. The guest must have 
absolute and complete freedom of move- 
ment and of thought. It is a primary 
fundamental for all gift shops. 

For, even as a bookstore, a gift shop 
is a browsing place. It is a place to be 
strolled through, to be rambled about in, 
to be searched out in every nook and 
cranny. The gift shop guest roams about 
with the air of the explorer, the dis- 
coverer. This romantic atmosphere and 
air must be preserved. In Dickinson’s 
it is. Even the flooring is of cork, that 
the prowlings may be the more quiet 
and stealthy and thus in true keeping 
with the tense yet comfortable aura of 
expectancy. 

The counters even carry out this same 
effect. They are “‘staggered,” not for- 
mally arranged in rows. They betoken 
informality and invite straying through 
the shops. 

As John Dickinson, head of the gift 
shop, says: “Seventy-five per cent of our 
guests come to get ‘something,’ either 
for a bridge prize or a shower or a birth- 
day. But only twenty-five per cent know 
what they want, and even these cften 
change their minds after looking around 
for a few minutes. 

“People often stop in here just to visit. 
Last month we had a guest from Oak- 
land, Cal., and several days previous to 
that a chap from New Orleans paid us 
a call. Countless visitors come from all 
over New York State, Pennsylvania and 
Ohio.” 

With only 25 per cent of your guests 
having any definite idea of what they 
want and with many of these 25 per cent 
able to be swayed, the necessity for giv- 
ing the guests complete freedom of 
movement and thought becomes more ap- 
parent. Also, and coincidentally, it makes 
most necessary proper display of mer- 
chandise. 
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Three rigid rules are strictly adhered 
to in the display of merchandise: Light 
—position—relation to other items. 

Every single article in the gift shop 
has its own, specific, well-planned rea- 
son for being in the gift shop in pre- 
cisely the position that it is in. 

Lighting effects and its relation to the 
position of each object have been made 
a passionate object of study and real 
research here, with the pleasing result 
that no one item suffers at the hands 
of another. And with the added advan- 
tage that, knowing the positions and 
lighting effects are as near fair and 
equal for each item as it is humanly pos- 
sible, the slow movers can be quickly 
ascertained and the fast sellers just as 
rapidly appreciated. 

The third rule for the proper display 
of items—relation to other items—is a 
study and a story in itself, for it is the 
rule that paves the way for and makes 
possible the selling of gifts by group 
suggestion, always to be desired and 
especially important in a gift shop. 

For instance, you’ll never see bridge 
sets set on top of tea tables. Likewise, 
you'll never see tea sets atop bridge 
tables. You will see, however, bridge 
sets lying on bridge tables in careless, 
natural manner. And, you will see 
dainty tea sets arranged for tea on at- 
tractive tea tables. Maybe Milady enters 
the store with the definite idea in mind 
of buying a set of bridge tables. If she 
saw nothing but bridge tables, naturally 
enough all she would buy, if she bought 
at all, would be bridge tables, for, after 
all, that is exactly what she came in for. 
But, she sees a table that takes her eye. 
Atop it she spies its perfect complement 
and compliment in the form of an artis- 
tically matched bridge set. She may 
buy both. If she does you have sold her 
something by “group suggestion.” 

Carrying this idea out further, a cor- 
ner of the shop may be furnished as a 
reading den. In this corner you will find 
every reading appurtenance—book-ends, 
books, reading and desk and table lamps, 
bookeases, large, deep-cushioned read- 
ing chairs, maybe all arranged in front 
of a hearth. 

Statuary stands about the shop, pri- 
marily for ornamental purposes only, 
and carries out the classic effect of the 
pillars and the marble stairs. Second- 
arily and only incidentally this statuary, 
bought solely for decorative and artistic 
reasons, sells itself because it is set in 
its proper surrounding, a classic one. 

It is the policy of the Dickinson gift 
shop to display all of its merchandise 
all of the time. Nothing is kept back, 
hidden. There are no replacement gifts 
lurking in out-of-the-way spots, for there 
are no such spots. The guests know this 
and like it. They know that on display 
before them is every item that the shop 
carries. This breeds confidence and en- 
courages a thorough trip through the 
shop. 

A unique feature of the shop is the 
clock display. There are 250 timepieces 
on display, on the walls, on mantels, on 
tables and seven full showcases of them. 
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The clocks range from three inches 
square to great grandfather clocks and 
in price from $6.50 to $950. 

In review, then, we find that this gift 
shop is set in gift shop setting, not a 
department store atmosphere. The coun- 
ters are “staggered.” The merchandise 
is arranged aptly in groups and aids in 


j selling by group suggestion. Everything 


is on display. The salespeople are atten- 
tive, intelligent, courteous, but not omni- 
present. You are a guest of the shop and 
as such your time is your own to roam 
about or rest and smoke in the rest room 
as long as you like. Each and every item 
is displayed with most minute attention 
paid to its light, its position, and its 
relation to other items. 

Both the setting and the merchandis- 
ing policies are gifts—to the guests from 
Dickinson’s. 


Try This Plan in Selling Bridge 
Prizes in the Gift Department 


ig would be a big help to the gift depart- 

ment of the jewelry store in selling more 
bridge articles if the store would secure 
photographs of some elaborate bridge tables 
arranged for parties in various private 
homes. This could be done quite easily by 
getting in touch with some of the store’s 
best society customers just prior to the 
times when they were going to entertain at 
bridge parties and asking their permission 
to send a photographer around to take pic- 
tures of the tables. Most women would be 
greatly flattered by this sort of thing and 
would willingly give permission for the 
taking of such pictures. 

The pictures could then be displayed in 
the show windows of the store and sur- 
rounding each picture could be a showing 
of the same sort of articles as were seen 
on the tables in the pictures. There could 
also be a placard with each picture itemiz- 
ing the various articles on the table, giving 
the cost of the articles when purchased 
separately and also giving the cost of the 
articles as a whole. 

About three pictures of this sort would 
be sufficient for an average window dis- 
play. And, of course, an effort should be 
made to secure photographs of as distinctly 
different tables as possible. It might take 
some few weeks or even longer to secure 
the desired photos but once the gift depart- 
ment had the pictures it would have some- 
thing that was very worth while indeed. 

It would probably be the best policy to 
not give the names of the hostesses whose 
tables were depicted if the ladies offered 
any objection. If no objection to the use 
of their names was offered by the ladies 
then their names could be used on the 
placards and such a use of the names would 
aid greatly in giving a human interest touch 
to the entire proposition. 














Leo Grathwol, proprietor of Doring’s 
jewelry store, 53 Third St., Troy, N. Y., 
reported to the police a number of miss- 
ing articles, which a girl is charged 
with having taken. The articles missing 
are 19 wedding rings, 12 mesh bags, 
three bracelets, three wrist watches, 14 
strings of imitation pearls, six rings and 
six vanity cases. 
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Butterfly 
Jewelry 


You will find this gor- 
geous butterfly jewelry 
to be one of the quick- 
est selling items you 
have ever featured. 


The exquisite colors 
and the charming ef- 
fects by the use of 
genuine tropical but- 
terflies give it an 
instant appeal to every 
customer wh o sees 


them. 


In addition to the 
items illustrated, our 
line includes minia- 
tures, trays, cigarette 


and trinket boxes. 


This is some of the New and Snappy 


Jewelry and Pictures 





Sold by the leading Jewelers throughout the country 


Butterfly Pictures 


Pictures of such skilled workmanship that you will be fascinated in turn 
with the subjects, the brilliance of its colorings, the shape and size, and 
the remarkable effect when placed before you. Yet what distinguishes 
these pictures from any you have seen before is the irreproachable 
harmony of all these contributing elements. 


Send for Illustrated Catalogue 


See Our Exhibit at the Statler Hotel, Room 437, Boston, 
March 5th to 9th 


OWEN BRO ¢ yen ale son 
225 Fifth Avenue, New York 
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Embossed genuine leather bag with floral 

design colored in three tone effect. Made 

by H. E. Kaser Modeled Leather Corp., 
1870 Genesee St., Buffalo, N. Y. 























Dunhill vanity combining three prime 

requisites to make up—lip stick, mirror 

and single or double compact. Made in 

| all metals and shown by Alfred Dunhill 

| of London and E. & J. Bass, 610 Broad- 
way, N.Y. 


Chinese dinner gong of ham- 
mered brass. Shown by I. 
Shainin & Co., 139 Fifth Ave., 
New York 
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Suggestions for the Gift Buyer 





Antique crackle parchment lamp 

shade finished to resemble hand tooled 

leather effect. Made by William H. 

Tombs Studios, 172 Penn Ave., New- 
ark, N. J. 





Lamp and_ shade. of 

quaint design resem- 

bling the old -style oil 

lamp. Shown by Molly 

Boynton, 225 Fifth Ave., 
New York 








New design in dresser sets in antique gilt or 
silver finish. Made by M. W. Carr & Co., Inc., 


West Somerville, Mass. 
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IVE complete floors of the World’s Greatest Fok information regarding space, address the 

Hotel will be required for this outstanding Executive Secretary of the Gifts, Artwares and 
event . . . the largest and best attended exclu- Novelties Association, 58 East Washington Street, 
sive Gift, Artware and Novelty show in the world. Chicago, Illinois. 
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Selections from the New York Gift Market 
, 





“Roistering Rooster” reading racks shown 
by Howard G. Selden, 225 Fifth Ave., 
New York 





1 | 7 


Floor lamp of Italian design in 


hand wrought ir ith tic , 
ak. Sean ms . TT. Poouters, Crystal trees, as shown by W. E. Lindemann & Co., 


225 Fifth Ave., New York 225 Fifth Ave., New York, lend charm and beauty 
: as ornaments 














Etching of a dancing girl by the noted } 

artist, Max Pollak. Shown in "this country This bronze figure holding a pottery ash tray is 

by Rudolph Lesch, 225 Fifth Ave., New typical of all Frrankart products. Seen at 225 Fifth 
York Ave., New York 
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Profitable Fashions 
In Smoking 


To. to the consider- 


able profit of the jeweler, the 
smoking of a cigarette de- 
mands many accessories . . 
the steady call for unusual and 
good-looking cigarette boxes 
for self and friendly giving is 
your indication. 


The imported boxes illustrated 
here are only two of a variety 
of smart marble and onyx 
pieces that constantly suggest 
themselves as gifts. They have 
a proven quick sale value to 
the jeweler. 


Please write for full particulars 
and photographs of other 
models. 


FERDINAND BING & CO. 


Successors, Inc. 


67-69 Irving Place, New York 


Pacific Coast Representative, Henry C. 


Hubley, Transportation Bldg., Los Angeles. 




















Barring 


Mishaps, Strikes, Etcetera 


at the 


Engraver’s and Printer’s— 


The New Shainin Catalog 


Should Be Ready 
April 10th — 











ce with our 
present enlarged quarters, this new 
presentation of Shainin importations, 
too, will be bigger, and in a decidedly 
different style. 


Distribution of this catalog Number 20 
will be made, as usual, only on request. 
Please write on your business letter- 
head to insure receiving your copy 
promptly. 


March 1, 1928 


|. SHAININ eX 0- 


irect 


Importers of Chinese Artwares. 


PURCHASING OFFICES ix CHINA ar SHANGHAI ano PEKING 


Boston: 


New York: 212 Fifth Ave. 
San Francisco: 268 Market St. 


Los Angeles: 


H. P. & H. F. Hunt Co. Albert B. Hess 
72 Summer St. Transportation Bldg. 


21 Years of Successful Merchandising 
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Metal floor lamp with 10 
mch paper parchment shade 
red, green or yellow. 
Shown by Lee Kogan, Inc., 
369 Third Ave., New York 
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New Offerings for the Gift Trade 





A new stock pattern in Spode dinnerware originally 
made for the Duke of Sutherland is offered by Copeland 
& Thompson, 206 Fifth Ave., New York 





Candlestick in lustrous green 

pottery like those used by 

our Dutch ancestors. Shown 

by E. R. Thieler, 28 W. 22nd 
St., New York 





hg 











green or aquamarine. 
porting Co., 322 E. Colorado St., Pasadena, 








Mexican bubbly glass crudely blown, in 


By Talavera Im- 
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enameled white 
metal vanity is displayed by Leo 
Grogan, 225 Fifth Ave., New York 





Iron table lamp of graceful 
lines. The light shines gra- 
ciously through the amber 
colored colonial shade. Shown 
by Norman Hawthorne, 225 
Fifth Ave., New York 
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502 DRESSER SET 
Finished in Either 
Antique Gilt or 
Antique Silver 


Representative 
PHILIP EBB 
R 16 


200 5th Avenue 





West Somerville 


Are You 
Showing 
The Latest 
Vogue 


in 


Dresser Sets 
9 


The two sets illustrated are the 
newest creations from the factory 


“Where Novelties Originate” 
The following Articles May Be 
Had to Match 
Puff Box — Nail File — Button 
Hook — Shoe Horn — Tray — 
Cologne Set—Atomizer—Perfume 
Bottle — Clock — Picture Frame 
— Ash Tray — Jewel Case — and 
Cigarette Holder 
Visit Our Display at The Eastern 
Manufacturers and _ Exhibitors, 
Hotel Statler, Boston, Mass. 
March 5th to 10th. 


M.W. Carr and Company, Inc. 


Manufacturers Since 1869 






Massachusetts 





8146 DRESSER SET 

Finished in Either 
Antique Gold or 
Antique Silver 


Pacific Coast 
Representatives: 


SUNDERLAND & MILLER, Ine. 
807 Title oe Bldg. 


200 W. treet 
Los Angeles, California 











THE SELECT PALMER-DILLON LINES 


The products of Europe’s finest manufacturers will be found in our display. Many novelties with 
odd treatments, for which foreign manufacturers are famous. 


ORREFORS GLASSWARE 
We have just added this 


beautiful glassware to our 
other leading lines which are 
Sur- 


have 


known the world over. 
passes anything we 


shown heretofore. 

















JUST ANDERSEN 
PEWTER 


The quaint and delightful 
pieces that may be found in 
our assortment of this fine 
Pewter tell an old story in 
a modern way. The variety 
is larger and the values will 
show a nice margin of profit. 


Italian Importations by G. Granata Co. are selected by experts and stand beyond competition 





Hand Tooled Leather 
Gold Inlaid 





Visit Our Displays at the National 
Gift and Art Show, Hotel Adelphia, 
Philadelphia, Pa., February 27 to 
March 3; also Associated Eastern Ex- 
hibitors, Statler Hotel, Boston, Mass., 
March 5th to 9th. 


Lamps and Shades 
by Tessie Lou 








ARTHUR J. PALMER, Jr. and J. EDWARD DILLON 


Room 411, 225 Fifth Avenue, New York, N. Y. 


























March 1, 1928 


THE JEWELERS’ 


CIRCULAR 


Unique Gifts for Discriminating Buyers 





This Just Andersen Danish pewter centerpiece and candlesticks are 


Leather Amity key kaddy, in 

individual gift boxes to 

match. Made by Amity 

Leather Products Co., West 
Bend, Wis. 





shown by Palmer & Dillon, 225 Fifth Ave., New York 





SRY Sa 


A typical “Pesaro” vase 
from Art Industries, 225 
Fifth Ave., New York 





Open work Dresden china 
platter in delicate colors. 
Seen at Mrs. E. H. Coles, 
225 Fifth Ave., New York 





The swans of this charming Dresden china 
centerpiece are ideal flower holders, while 
the compote is for fruit. Shown by Fred 
C. Reimer Co., Inc., 49 W. 23rd St., New 

York 





The “futurist” lamp presents something 

different and new. The shade is designed 

for the pottery base. Shown by Unaka 
Potteries, 225 Fifth Ave., New York 
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No Question Too Difficult to Answer, No Merchandise Too Hard to Get 


‘Beautifully Colored Glassware in Amber, Blue or Green” with Floral Cuttings 


8 in. Salad Plates 
$12.00 Doz. 


12 in. 1/s Cake Plates 
$2 Doz. 


Ice Tea Set $4.50 Set. 


4 in. C. Stick Low 
$1.80 Pair. 

1134 in. Centerpiece 
$3.00 Each. 

13%. in. Centerpiece 


Leather Bridge 
Sets, and Bridge 
Accessories, and an 
assortment of 
Leather Novelties, 
a variety of Men's 
things for which 





































$5.00 Each. there is always a 
Salver 9% in. $1.50 demand. All at 
Each. A 
— Holder $8.00 very low Prices. 
‘OZ. 
7 in. C. Stick $1.80 Imported Imitation 
Pair, Dutch Silver Trays, 


10% in. Cheese and 
! Cracker $1.75 Each. 
12 in. Fruit Bowl 2297 
$1.50 Each. 


Bowls, Boxes, etc., 
that undoubtedly 
will make sales, 


5 in. Oval C. Sticks ‘ ‘ 
$1.80 Pair. Workmanship is 

6 in. B. and B. Plates the highest and the 
$8.00 Doz. prices the lowest. 





Visit our exhibit at 
the Statler Hotel, 
Boston, Room 449, 
March 5th to 9th. 


A Complete Line of Costume Jewelry Imported and Domestic 


POLTOCK & SEELER CO., Inc. 


Manufacturers and Importers of Jewelry to the Trade Since 1910 


15-17-19 Maiden Lane, New York 








ORREFORS GLASSWARE 


Nothing Better from Anywhere 
_ Awarded the Grand Prize at Paris Exposition, 1925 
Swedish Rock Crystal in Delightful Colorings and Shapes 








Exhibited at Exhibited at 
Associated Eastern National Gift & 
Exhibitors Art Show 


Adelphia Hotel 
Philadelphia, Pa. 
February 27 to March 3 


Statler Hotel 
Boston, Mass. 
March 5th to 9th 























ORREFORS AMBER 
HOFMANTORP TOPAZ 


ORREFORS BLUE 
ORREFORS AMETHYST 
























ORREFORS GLASSWARE means the highest standard of quality, wonderful shapes and 
exquisite colorings in table and fancy glass. 
Write for particulars 


A. J. VAN DUGTEREN & SONS 
18 West 23rd Street, New York 
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“took many hundreds of years to bring the 
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Candlesticks in the Modern Home 





Many Delightful Designs Carry Out Period Trends in Present Day Decorative Schemes 




















HE flickering light of the candle, so 

necessary for the illumination of the 
nomes of our ancestors, has persisted. In 
this 20th century world, flooded with the 
brilliance of blazing electricity, and sumptu- 
ous lighting appointments, the candle is still 
regarded with respect and given a place of 
honor on our most elaborate dining tables. 
Like the fireplace, reminiscent of less com- 
fortable heating facilities but still romantic, 
the candlestick is accorded high esteem. 
Nothing can approach the soft glow of 
candlelight, nothing can give that air of 
quiet loveliness. The generous hostess uses 
candles for her table to give an indescrib- 
able charm to the faces of her guests and an 
irresistible appeal to the tone of the room. 
She may use old silver or new silver, dull- 
blue pewter, shining pottery or lustrous 
bright glass to reflect the radiance. What- 
ever the holder may be—and the modern gift 
department offers many well made and 
handsome varieties—the candlelight adds 
to the table accessories and gives a delightful 
finesse unachieved by any other medium. 

From generation to generation the cus- 
tom of employing candlesticks has been 
handed down. The designs of American 
candleholders were first borrowed from the 
English and even today when the many 
products of modern invention grace our 
tables we can trace the characteristics of old 
American patterns and see the marks that 
are entirely English. 

In the early days of our country tradition 
called for simplicity of design together with 
a usefulness of purpose. Few, if any, candle- 
holders were made merely for decorative 
uses; in spite of the magnificence of the 
homes maintained when America became 
prosperous the tradition of simplicity and 
usefulness persisted. The portable tray or 
chamber candlestick made in steel or pewter 
more than 100 years ago are to be seen 
reproduced in all their stark simplicity in 
modern shops that feature the details of 
American colonial homes. 

Pewter was often used in those first early 


-days as a medium for candleholders and the 


Practice was not discontinued when the coun- 
try became more prosperous. Today pewter 
craftsmen are making many lovely things 
in that metal. Many of the old American 
pewter candlesticks followed the designs of 
English 18th century silver specimens. The 
pewter candlesticks made for the sideboards 
and mantels of a 150 years ago are still 
rarely beautiful in their soft brilliance. 
After the middle of the 18th century, 
candles were replaced by the less beautiful 
whale oil lamps. With our present day 
realization of the artistic, however, the 
candle is given a place of its own and the 
old designs are attractive to our 20th century 
eyes, 
_The first American candlesticks were the 
simple baluster type with plain cylindrical 
sockets popular at the time in England. It 





baluster candlestick to the full culmination 
of its beauty. It was a long time before the 
candle socket and the base were fitted to 
make a complete unit. The artist included 
the outline of a Grecian urn or a vase or 
another object of beauty to perfect his com- 
position. 

The English candlestick went through 
various phases in its evolution before it 
reached its 18th century perfection. In Italy 
and France where master craftsmen were 
fashioning candleholders the same processes 
were gone through. The history of the 
candlestick discloses the picket with the 
simple base, the intricate masterpieces of 
the 12th century Gloucester candlestick, with 
its squirming men, animals and scrollery, 
the lobed stem or pillar holder, the broad 
low bowl with a shaped base turned upside 
down to support a tubular candle holder sug- 
gested by Oriental design, and finally the 
baluster candlestick. 

In France this type was turned out by the 
hundreds in the 17th century. But France by 
the example of Louis XIV cast her pre- 
cious silverware into the country’s melting 
pot to be turned to currency to pay for the 
cost of wars and France lost not only her 
best silver but one of her master craftsmen— 
Lamerie who came to England to shape work 
to the English taste. 

There is a certain pleasure and correct- 
ness in placing a candlestick of the right 
type on a table or mantel of that period. The 
gift department manager and the interior 
decorator appreciate this and gain beauty by 
being consistent. 

Since candlesticks in the first days of 
America were made for necessity rather 
than display the designs of their stems in- 
corporated somewhat modestly various bases 
and urn shapes more or less recalling the 
vase outlines of Italian and French Renais- 
sance types. The complete outline of a 
Grecian urn or a goblet shape, may be seen 
in some, others lengthened the design into 
the shape of a vase. With these decorative 
ideas the 18th century silversmiths in Eng- 
land and America worked out their concep- 
tions of the baluster stem. 

The many sided polygonal candlesticks of 
the William and Mary period introduced the 
century. The vogue for many sided table 
and chair legs at that time doubtless inspired 
this style. The smoothly turned stems were 
by no means abandoned ; nor were the Queen 
Anne types with simple baluster stems set on 
a square base with corners cut off or set back 
and rounded, which gradually took on greater 
elaboration in fluting and other ornamenta- 
tion, unpopular. This type also borrowed 
motifs from the furniture of the time. 
Fashion is shown as clearly in the decades of 
18th century candlesticks as the chairs the 
people sat on and the skirts the women wore. 
The full rounded chair back, seat and leg, the 
smooth surface of the furniture was incor- 
porated in candlestick designs and each vogue 





in furniture had its echo in the patterns of 
candlesticks. , 

The law which enforced a standard of 
greater purity in silver than a silversmith 
could work into an ornate design without 
fear of its being obliterated by wear and 
cleaning influenced the design of silver. At 
the beginning of the 18th century English 
silverware was therefore less ornamented 
than any time since Puritan days. In place of 
delicate engraved decoration the William and 
Mary and the Queen Anne periods saw 
deeply sunk fluting and gadrooning. When 
Parliament restored the old silver standard 
candlesticks became massive and _ heavier. 
These types were cast in a mold. Plain 
forms, however, with square base and 
rounded corners persisted. 

In England of that time the French silver- 
smiths won popular fancy for their rococo 
ornamentation and irregular forms. During 
the reign of George I the rococo style was 
quite generally accepted ; the natural rock and 
shell motives upon which the rococo style of 
ornament is based is peculiarly fitted to metal 
work. But it was carried to great exaggera- 
tion in meaningless contortions and fantastic 
swirls of forms so that in a few years the 
work became appalling. In the hands of a 
master the work is wonderful and splendidly 
executed; the rococo Chippendale furniture 
with silver candlesticks of the same well 
made type is equisite to see. 

The making of candlesticks was so im- 
portant in England that many silversmiths 
made little or no other household silver in 
this period. In America, on the other hand, 
Paul Revere held candlesticks beneath his 
notice and there are no products of this kind 
made by his hand. 

Rococo designs were practically abandoned 
in 1857 after having lasted for 100 years. To 
the typical rococo ornaments must be added 
the influence of China. Chinese art motifs 
were popular in the 18th century in every 
country in Europe and even Chippendale 
made use of them in many of his tables, 
chairs and cabinets. To the shell and scroll- 
work of the period and the naturalistic flow- 
ers the figure of a Chinese was added. 

A furor for things in classical form seized 
Europe and England at the end of the cen- 
tury when the excavations of the city of 
Pompeii were begun and art treasures in a 
perfect state of preservation were brought 
forth. The neo-classic period in architec- 
ture, furnishings and all kinds of ornamenta- 
tion displaced all others. The brothers Adam 
sponsored this style so successfully that it 
is known as the Adam period. Rarely after 
this was a candlestick made without some 
reference to the classic influence. The 
classical column was quickly seized by silver- 
smiths to be the form of their candleholders 
for the drawing rooms of England and Amer- 
ica. Masks and goat’s heads, festoons of 
flowers and draperies and every sort of 





(Continued on page 109) 
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FIND-EX 


~a pocket necessity for every oe: A 
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Envelopes ~ 82 iy 
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FIND-EX the greaiest  ~ 
improvement ever made in 


men’s pocketbooks ~ 






The greatest improvement ever 
made in men’s pocketbooks 


ACKED by the largest national advertising 


may campaign ever carried in leather goods, 
the new Amity FIND-EX (pat’d), in six beau- 
tiful luxurious leathers, attractively boxed, 
provides a great opportunity for Jewelers to 
capitalize on this 100% men’s item. Especially 
useful for motorists, travelers, business and 
professional men. 
with the famous Amity KEY KADDY at $7.00 
retail, with wide margin of profit for Jewelers. 


Also sold in combination 


Send for complete information rela- 
tive to the new Amity FIND-EX 


Amity Leather Products Company 


West Bend, Wisconsin 










There’s been nothing fun- 
nier than these little cusses 
in many a day. Each is troubled with a fly tick- 


Pups! 


ling some part of him... and getting his full 
attention! The expressions and wonderful poses 
guarantee a smile... and quick sales. 

The little imported dogs, are made of perfectly 
modeled and realistically colored porcelain, 
They will cheer up the appearance of any gift- 
table. 

They are packed a dozen to the box in six models 
at $3.60 per dozen assorted. Assortment No. 4890 
The complete Fourman Bros. Catalog will show 
you many new items. It will be worth your 
while to write for it. 


FOURMAN BROS. & CO., Inc. 
69 West 23rd Street, New York City 








S o 
S&S Be Sure and See OK. 


“THE GOLDHILL LINE” 


S. J. GOLDHILL & CO. 


411 Fifth Avenue 


(at 37th Street) 


NEW YORK CITY 


or at the following 


“SHOWROOMS” 
225 FIFTH AVENUE 
Room 719 


MANUFACTURERS SALES H. P. & H. F. HUNT CO. 
SERVICE 41 Pearl Street 


17 North Wabash Avenue Boston, Mass. 


Chicago, III. 


BUSH TERMINAL SALES BLDG. 
130 West 42nd Street, New York City 


Where a vast collection of the very latest 

EUROPEAN NOVELTY GIFTS _ can be 

seen, including Smokers’ Articles, Stationers 

Novelties, Art and Jewelers’ Novelties, Fancy 

Pincushions, Tapemeasures, Bridge Prizes, etc., 

etc. An exceptionally large variety of $1.00 
and $2.00 items for all occasions. 











6 
WILL HAVE COMPLETE LINE Se 
& ON DISPLAY AT THE PALMER a) 
“Yp. HOUSE (ROOM 750), CHICAGO, 
OQ ILL., FEBRUARY 6th TO 17th. 
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Eastern Manufacturers and Importers 





Exhibit at Palmer House, Chicago, Feb. 6-17, Attracts Jewelers from All Sections of the Country 


Cuicaco, Feb. 23.—Long hours of 
careful planning and study and the 
closest possible supervision by its of- 
fiers and managing director, enabled 
the Eastern Manufacturers & Importers 
to hold one of the greatest gift and art 
goods exhibits ever staged in this coun- 
try. The show was held at the Palmer 
House, Chicago, during the two weeks 
of Feb. 6 to 17 and was visited by jewel- 





GEORGE D. LITTLE 
MANAGING DIRECTOR 


ers from all sections of the country, who 
had opportunity to see, under one roof, 
a choice selection of gift merchandise 
brought together from every part of 
the world. 

Room 801 was designated as_ the 
Jewelers’ Headquarters where members 
of the jewelry trade had an opportunity 
to gather and discuss merchandising 
problems and receive suggestions from 
the members of the Gift Section staff of 
THE JEWELERS’ CIRCULAR, under the 
leadership of Richard Leslie, who was 
in charge of the room. Here jewelers 
had an opportunity to discuss their ex- 
periences in conducting gift depart- 
ments in connection with their jewelry 
stores and to receive help on problems 
which come up in the course of their 
business. 

In the various rooms were displayed 
merchandise from the four corners of 
the earth, the display including all kinds 
of products suitable for the gift depart- 
ment of a jewelry store. A large lamp 
manufacturer displayed both lamps and 
shades appropriate for the lamps, while 
nearby another exhibit included smok- 
ing articles, perfumed novelties, jewelry 
novelties, flask sets, manicure sets, in- 
tense burners, book ends, picture 
Tames, trays, lighters and bridge prizes. 





In another room, a concern displayed 
costume jewelry and nearby another 
firm showed beautiful Chinese merchan- 
dise including soap stone figures and 
crystal ornaments which vied for atten- 
tion with a display of fireside benches, 
metal ferneries, marble top end tables 
and metal furniture for outdoor pur- 
poses. 

In two adjoining rooms, a flower gar- 
den was arranged, in which were dis- 
played mother-of-pearl decorative pieces 
and novelties and nearby a silver house 
offered its line of silver plated ware. 

Handicraft work from old Mexico, 
glass in every conceivable color, a fine 
assortment of metal goods, including 
cigarette servers, desk sets, book ends, 
marble and alabaster nvvelties and radio 
statuettes were displayed near a line of 





A. STANLEY BRUSSELL, PRESIDENT 


China ware including lamps, vases and 
other articles, among which were Chinese 
cups and Chinese brass ware and teak- 
wood. Here afternoon tea was served 
with nuts and cakes. Next door a 
Chinese lustre porcelain line was shown. 

Other exhibits included Bohemian 
glassware, a room full of Persian prints, 
embroideries, etc., and near the end of 
the hall were two large rooms filled 
with lamps of every description. Chi- 
nese embroideries, cloisonné vases and 
hundreds of other items also received 
their due share of attention, as did the 
Dresden glass, Morocco leather, early 
American pewter and Italian wares. 

Silver clocks, stationery sets, book 
ends, art and ecclesiastical goods, electric 
candlesticks, etc., were on display while 
gold, silver and bronze plated novelties 
and beautiful hand-tooled leather re- 
ceived their full share of approval. 

In another room were decorated book 


ends, bridge prizes, shopping bags, 
school bags, playing cards, etc., while 
nearby were flowers of every kind in 
every size and in all the colors of the 
rainbow, just a real garden but only of 
artificial flowers. It aroused much 
curiosity. 

Fine Chinese brass cloisonné, linen 
handkerchiefs, curios, embroideries, arti- 
ficial flowers, shell lamp shades and 
many other items, too many to mention, 
attracted attention as did a fine display 
of art metal. 

Butterflies from the tropics set in 
jewelry, with the sparkling sheen of 
the beautiful wings, made a beautiful 
exhibit. 

One might go on indefinitely describ- 
ing the wonderful collection of art wares 
seen at this exhibit but space forbids a 
detailed description of each one of the 
exhibits. Suffice it to say that those 
who devoted so much time and attention 
to arranging the exhibit were well re- 
paid in the amount of business done and 
the commendation heard on all sides. It 
is possible to give no more than a pass- 
ing glance at all of the fine exhibits at. 
this show which will long be remembered 
by every jeweler who had the oppor- 
tunity to attend. 








Candlesticks in the Modern Home 





(Continued from page 107) 





classical element in design came under the 
silversmith’s hand to win the admiration of 
any appreciative person. 

The candlesticks of the best period of Eng- 
land’s silversmiths are reproduced today to 
give in the purity of their outline and orna- 
ment the needed touch to a room furnished 
in period style. In any well decorated din- 
ing room, though furnished with Spanish, 
Italian, French or English or perhaps a 
mixed style, it is often correct to use silver 
candlesticks of varying heights in Corinthian 
column forms, or the Doric column or almost 
any type of the baluster candleholder. 

Modern American workmen and artists 
have made much of the old forms of silver 
and reproduced in pewter, and glass as well, 
many lovely old designs. But there are many 
modern patterns in candlesticks; and in pot- 
tery the American workman has fashioned 
candleholders that give exactly the right 
touch to modern dining tables. 

Some lovely centerpieces filled with flow- 
ers and combined with candlesticks are 
charming. 








Glenn Foster for the last several years 
employed at the Pamp & Carlson 
jewelry store, Princeton, Ill., has an- 
nounced plans to establish his own 
jewelry store in the Phelps building 
within the next few weeks. 
ing will have a new front. 


The build- 
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Fine specimen of Irish reproductions in rock crys- 
tal glass. May be bought together or separately. 


Ask for other illustrations with prices. 
YARO ZENISHEK 


WM.E.LINDEMANN _(@lyg LENIS' 
° ° TT STT SORT OOOO TOES TEFET. 


/W.E.LINDEMANN & CO. 


225 FIFTHYAVENUE. NEW YORK.NY. 


Fern eerer 
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PERSONALIZED 
| GIFTS 
| add to your profi 


BON VOYAGE 
REMEMBRANCES 


THE LAST WORD IN 
BRIDGE ACCESSORIES 


Also, a large assortment of: 


Bridge Sets 
Writing Cases 
Gift Wrappings 
Dept. H 


SPECIES 





Sole Selling Agency 


200 FIFTH AVENUE, New York 





SMART LEATHER GIFTS 
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Social Stationery 
Playing Cards 


No Catalogues 













4Suite 1005, Fifth Ave. Bldg.) 











































UR bronzes are 
made by 


Visit Our Displays 


craftsmen, not ma- 

chines. [Each rti- at the 

san puts his whole Associated Eastern 
heart — his whole Exhibitors 
sense of beauty— 

into what he pro- Statler Hotel 
duces. Thus, the 

artistic sensitiveness od BOSTON 
oll apg Sgt March 5th to 9th 
guiding fine tools 

results in art sub- Also 


jects which are as 
individual as a great 
painting—so indi- 
vidual, in fact, that, - 
though such bronzes 
may apparently 
be imitated, 
they can never 
actually be du- 
plicated, as our g 
models prove. send for Catalogue 


POMPEIAN BRONZE CoO. 


Jewelry Show 
Onondaga Hotel 

Syracuse, N. Y. 
April 23rd to 25th 


INCORPORATED 
Manufacturers of Artistic Bronzes 
225 Fifth Avenue Room 507 New York City 
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A PRICELESS COLLECTION 


Pieces Are Included 











Hand Made French Steel Beaded Bags 
Silk Lined and Fitted with Purse and Mirror 


In a Combination of Colors That Far Surpass 
Your Expectations. Over a Thousand 











Memorandum Package Sent on Request. Trade References Required. 
S. B. IMPORTING CO. 
1123 BROADWAY NEW YORK 
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A Stroll Through Today’s Showrooms 





New Designs in Pottery, Lamps and Other Gift Offerings Reflect 
the Trend Toward Color Harmony 


By Litt1an GoopMAN 


HE workshops and the studios must 

have been as busy as anthills these 
past months fashioning new things and 
new dresses for old things. Pottery, 
china, glass, metal wares, wood, paper, 
and woven materials have been pre- 
sented in a variety of new guises to a 
market whose jaded appetite always de- 
mands something new. 

Last year and the year before we 
saw the beginning of a new idea in gift 
wares; especially in pottery, lamps and 
small pieces was this apparent. We 
called it modern art. 

We saw paper parchment, skin and 
silk lampshades take on fantastic shapes; 
they were decorated with the most sur- 
prising combinations of colors laid on 
in angles and curves. We saw lamp 
bases of wrought iron and brass twisted 
into forms decidedly queer to our eyes; 
we saw pottery lamp bases of fantastic 
form, painted glass and mirror globes. 
We were introduced to fabrics printed 
in jazz patterns and wrought iron of 
delicate leaf and crazy animal traceries 
or in crude futuristic design. Small 
tables and chairs were presented to the 
market emulating the set back sky- 
scraper. The mirror began to play its 
important part as a reflector of present 
day modes. 

This year, after much preparation, we 
are ready for even more startling de- 
vices to satisfy the popular taste for 
the modern. Lamp makers are finding 
new ways of lighting our homes every 
day. There are highly colored American 
hand-made pottery bases of startling and 
yet harmonious colors with skillfully 
fashioned shapes and good lines. Shades 
for these bases are hand decorated in 
modern designs that embody an alive- 
ness and a swinging rhythm delightful 
to the eye. There are antique crackled 
shades like hand-tooled leather through 
which the light glows with the welcome 
mellowness of a stained glass window. 
There are drawn silk shades claiming 
advanced modernity with the most vivid 
colors and the most extraordinary de- 
signs of this era in lamp history. 

There are other lamp shades that 
claim the modern without the “istic” for 
they employ lines and angles and fine 
colors but they are simple and quiet but 
not extreme, 

The colonial lamp and shade is still 
on us and gains steadily in popu- 

y. The Italian and the Spanish 


ge of crude peasant origination or 
ne finest artistry are still to be seen 
In the gift shop, but even the best of 


tf €se wares are being edged out of the 
limelight 


of the lamp stage to make 





room for the American lamp of modern 
design. However, one must admit that 
the native workmen are not entirely di- 
vorced from European influence. They 
borrow much from the French modern- 
ists who invented the mirror lamp bases 
and the glass bases and who conceived 
the modern furniture as we see it today. 
That country, they say, has for many 
years been splurging in things so de- 
cidedly new. 

The round glass bowls for lamp bases 
originated in the brain of a French ar- 
tist. Here we are delighted with the 
painted globes and we make lampshades 
of pleated parchment paper to repeat 
the design. A splendid lamp is made 
from the embossed or etched bow] topped 
by a very modern shade. 

In a showroom where the last syllable 
in the modern is uttered you will be 
attracted by the variety of uses found 
for mirrors. There are stands of set 
back skyscraper ancestry for the display 
of costume jewelry and small art ob- 
jects. Tables large and small of many 
shapes and made to function as display 
pieces in a jewelry shop or as an oc- 
casional table in a home are charming 
foundations upon which to place a glass 
lamp and a jewel tree. 

In metal there are magazine racks of 
crazy design. Book ends, garden fur- 
niture, scrap baskets, small furniture for 
the home, smoking accessories, flower 
pots and lamp stands. Even the table 
glass manufacturers have caught the 
spirit and in this field the Swedish glass 
makers are the leaders. The artist 
craftsmen of Orrefors have decorated 
their bowls and compotes and goblets 
with such subtly inspired figures and 
patterns that while in most things mod- 
ern we are likely to say, “it is only a 
beginning,” when we look at Swedish 
glass we say, “this will last forever for 
it is very beautiful.” 

The pillow makers are not behind the 
other manufacturers of the gift trade 
and a modernist will find new designs in 
pillows and such interesting embroideries 
that he will be pleased in that eighth 
sense which may be called his sense of 
the unusually fanciful. 

It is madness to go from a modern 
display to the showroom of the leading 
china manufacturers. Modernistic things 
here? No, indeed. But even these con- 
servative people will show you their most 
coolly colorful plates as the most pleas- 
ing to present day taste. 

Speaking about color, you must have 
noticed that, especially in the most mod- 
ern showrooms, the vivid, wildly excit- 
ing hues of a few years ago have 
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somehow been toned down. Even mod- 
ernists are learning about harmony. It 
is a step forward. 











Seventh Annual Chicago Gift 
Show to Be Held August 
6—11 


CHICAGO, Fed. 24.—Already extensive 
preparations are being made by officers 
and committees in connection with the 
seventh annual Chicago Gift show to be 
held at the Stevens Hotel Aug. 6 to 11 
inclusive under the auspices of The 
Gift Artwares & Novelties Association 
of Chicago. 

In announcing this event President E, 
W. Steinbeck and W. C. Owen, chairman 
of the board, called particular attention 
to the fact that five entire floors of the 
Hotel Stevens, the world’s largest hotel, 
will be used for the purpose of exhibits; 
the fourth, fifth, sixth, seventh and 
eighth floors. 

One of the largest exhibits of ex- 
clusive gift, artware and novelty mer- 
chandise ever assembled at one show 
will be present at the seventh annual 
show and it is expected that a great 
number of buyers will visit this large 
exhibit during the week. An added at- 
traction for jewelers during the week 
will be the big jewelry show held during 
the same week at the Hotel Sherman 
under the auspices of the Wholesalers 
of Chicago. 

Exhibitors and others interested in 
the gift show to be held at the Stevens 
Hotel during the week of Aug. 6 should 
communicate with the executive secre- 
tary of The Gifts Artwares & Novelties 
Association at 58 E. Washington St. 








The Amity Leather Products Co., West 
Bend, Wis., is placing on the mar- 
ket its new Find-Ex, which is de- 
scribed as a pocket necessity for every 
man. The company recently conducted 
a prize contest to determine a name for 
this new idea in leather goods. Five hun- 
dred dollars in prizes were awarded and 
the first prize was awarded to Frank G. 
Davis of Columbus, Ohio, who suggested 
the name of “Find-Ex.” In reality the 
Find-Ex is a pocket secretary as it com- 
bines all the functions and values of any’ 
ordinary pocketbook, billfold and a smaH 
leatherfold for business records, memo- 
randa, etc. The Amity company is en- 
tering into a vigorous national advertis- 
ing campaign, much of which will fea- 
ture its various products in actual 
colors, in The Saturday Evening Post, 
Liberty, American and Good Housekeep- 
ing magazines. The company also fur- 
nishes beautiful seven-color window dis- 
play material, counter cards, price cards, 
cuts and suggestions for newspaper ad- 
vertising as well as attractive leaflets, 
booklets, ete. It is predicted that the 
year 1928 will bring many revolutioniz- 
ing changes in the pocketbook or billfold 
business. The announcement of the plan 
of the United States Treasury Depart- 
ment to change the size of paper cur- 
rency has been anticipated in the making 
of Find-Ex. 
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_T.G. HAWKES & CO. 


Glass Manufacturers 


CORNING, N. Y. 
New York Office Pacific Coast Office 
542 Fifth Avenue 140 Geary St. 


San Francisco 


FOR THE TABLE OF THE 
FASHIONABLE HOSTESS 


Steadily gaining momentum during the 
past 18 months has been the tendency 
of the smart hostess toward Rock Crystal 
Glass for the table. To meet this steadily 
growing demand by your most discrim- 
inating clientele there is available to 
you— 


HAWKES ROCK CRYSTAL 


Goblets from $14.50 to $500.00 
the dozen net. Other items of 
the service at prices in propor- 
tion. 

Producers of Rock Crystal 

for nearly half a century. 
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HAWKES 


GRAND PRIZE—GOLD MEDAL PARIS 
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Hubley Metal Products 














No. 279—Wire-Haired Fox Terrier Door Stop. 
Very lifelike reproduction, finished in Natural 
Colors. Size 8 in. x 9 in. 


Send for Illustrated Catalogue and Price List. 


New York Representatives Western Representative 
ey = Mey © & Co. Henry C. Hubl 
em | lace, Transportation Bldg. 
Bush Termine Sales Blidg., Los Angeles, Calif. 


130 West 42nd St. 


Hubley Manufacturing Co. 


Lancaster, Pa. 




















Do you buy, sell or use gems 
and gem materials? 


This new book should be in the hands of everyone who 
has an interest in gems and gem materials. 

It describes practically every important gem and gem 
material, classifies the materials according to various prop- 
erties, includes tables of comparative gem material charac- 
teristics and gives the latest available information on manu- 
factured stones. 


Kraus and Holden’s 


Gems and Gem Materials 


By Epwarp Henry Kraus, Professor of Crystallography and 
iecsuieey and Director of the Mineralogical Laboratory, 
University of Michigan, and Epwarp F., Hoxpen, Late 
Instructor in Mineralogy, University of Michigan. 
222 pages, 6x9, 256 illustrations, $3.00. 
Postage Additional. 

The first part of the book discusses those properties which 
are necessary for an appreciative understanding of gems 
such as crystal forms, physical, optical and chemical prop- 
erties, formation, occurrence, cutting, polishing and naming 
of gems. 

The second part of the book contains reference tables of 
the various characteristics of gems and gem materials, con- 
veniently classified, handy for ready reference. 


Six Features of the New Gem Book 


Valuable statistics on production and occurrence. 

. Full discussion of as and polishing of gems. 
Full treatment of manufactured stones, including detailed dis- 
cussions of artificial rubies and sapphires, glass imitations, 
bakelite, etc. 

4. Numerous tables of gems arranged according to various 

ties. 
Map showing world occurrence of gem minerals. 
Summary Table for ready reference. 


Order your copy to-day from 
Jewelers Publishing Corporation 
11 John Street, New York City 
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Imported French Hand Bags 


The Retail Jeweler Will Find This Line One of 
Distinction, Quality and Durability 


Vanity Cases 


That Are Ready Sellers and a Wonderful Variety to 
Choose from 


Batik Scarfs 


In a Variety of Colors and Color Combinations All at 
Reasonable Prices 


Hundreds of Other Novelties to Choose from 


J. LEO GROGAN 
225 Fifth Avenue, New York 














Ghe Buyers’ Directory 








Price, $1.00 





Jewelers Publishing Corp., New York 
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Suggestions on Conducting a 
Gift Department 








By Hanna CuHRISTENSEN* 

















N selecting a stock of gift wares the 
| jeweler has many things to consider. 
Let us take the first step in putting our 
house in order by considering the break- 
fast hour. As breakfast is the least 
formal meal of the day, the table can 
be most attractively set. The more color 
displayed, the more cheerful the atmos- 
phere created. What class of merchan- 
dise supplies more color than the quaint 
and curiously shaped pottery? The 
molasses pitchers and small sugar and 
creamer sets sweetly offer themselves for 
our attention, and we must not forget 
pepper and salt sets. English china 
contributes beautiful honey and marmal- 
ade jars, cake plates for those who must 
have cake, and the very popular break- 
fast necessity, the egg cup. The bread 
board, fruit board and glass fruit knife 
are not to be forgotten, because they 
should head the list of breakfast items. 
The water pitcher and glasses should 
also be given a place. Is it not most 
delightful to pour sparkling crystal 
spring water from a light amber 
colored pitcher which reflects the sun’s 
rays? 

Let us next try to visualize a bridge 
luncheon or tea display. This kind of 
trade is very easily acquired by spend- 
ing just a few minutes a day in looking 
through the society notes and announce- 
ments, and keeping in touch with the 
goings-on in and out of town. Before 
soliciting this trade we must have some- 
thing unusual to offer. Remember that 
a bridge luncheon is one of the hap- 
piest ways of expressing one’s hospi- 
tality, and for this reason we can make 
use of small bridge tables. Color is 
again displayed through china, or trans- 
parent dishes. Rose or cool green col- 
ored glassware in the form of delicate 
salad dishes, tempting footed tumblers, 
or, as Mr. Kresge calls them, “refresh- 
ment glasses,” and relish dishes, all add 
to the inviting appearance of the table. 
The floral centre-piece contributes its 
touch of fragrant beauty, too. 

From the luncheon table we come to 
the actual playing table. Scores and 
Playing cards are now put up in beauti- 
fully bound leather cases. Ash trays 
In the form of suit symbols, and clamp 
mg arranged on the tables together 
with refreshment glasses and appetiz- 
Ing bon-bon dishes, make one really en- 
Joy the game with these little conven- 
lences. Perhaps someone will say that 
om 2 not enough room on a bridge 
ian bed these items. Manufacturers 
i waa more room by putting out a 

ich is adjusted to the table, 


_—_ 


*Poltock & Seeler, New York. 


thus eliminating the glasses and ash 
trays. 

Suppose that a bridge tea is an- 
nounced. For this the jeweler should 
have the tea and toast sets (odd shaped 
plates with groove for cup), tea-pot, and 
sugar and creamer. 

The tea and toast sets do not neces- 
sarily have to match as they are used 
with a variety of colors. Besides selling 
the decorative necessities, there is an- 
other field open to the jeweler in selling 
bridge prizes. The jewelry store is the 
logical place to buy bridge prizes. There 
the customer will receive courteous and 
personal attention, and at the same time 
the gifts will be considered of more 
individual prestige because of the fact 
that the jeweler sold them. 

In the private dining room is reflected 
the beauty, the dignity, and the quiet of 
one’s tastes. The jeweler can sell prac- 
tically every article that appears on 
the table, including artificial flowers. 
The public knows that the jeweler sells 
silver flatware, platters, bon-bon dishes, 
and covered dishes, but does it know 
that he has many other practical and 
decorative table accessories? 

The method of getting the best re- 
sults is for the jeweler to put gift 
goods before the public by displaying a 
few pieces in the window, with an in- 
vitation to visit the Gift Department or 
send personal invitations to clients. Per- 
sonal announcements by telephone have 
brought most satisactory results. It 
flatters one to be kept posted by a 
jeweler as to what is new. There are 
countless other ways of arousing inter- 
est, but these have proved most suc- 
cessful. 

If the jeweler will display his stock 
of gift offerings in ways suggesting 
where and how they are to be used, he 
will be recognized in time as an au- 
thority. All that is needed is just a 
little patience. What people demand is 
the unusual, and the gift market has it. 

Glass console sets for fashion, silver 
consoles for dignity and fashion com- 
bined, rare pieces of pottery and slender 
tapering candles add beauty and charm 
to the dinner table. Lamps also con- 
tribute their soft rays of hospitality. 

It is these little details that make the 
home so pleasing and different because 
the artistic and practical have been 
balanced throughout to a nicety. When 
the jeweler has made his customers 
visualize gifts in this way his success 
is half won. 








The Cee & Eff Art Shop, Avalon, Cal., 
has been sold to Joseph B. Cameron. 
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Selling Party Favors in the Gift 
Department 


>" course the gift department of the 
jewelry store wants to sell more 
party favors. But where can it look 
for party favor business? Who are the 
people in its territory who are most 
apt to purchase party favors? 

It will be found worth while by the 
gift department to compile a list of 
society people of its territory who are 
constantly engaging in entertaining and 
who, therefore, are most likely to be 
in the market for party favors from 
time to time. This list can be very 
easily compiled by watching the society 
columns of the local papers for names 
of women who are giving parties and 
by securing year books of the local 
women’s clubs. Generally in any city 
the society women who are doing the 
most entertaining belong to some club 
or other and, consequently, if the gift 
department has copies of all the local 
women’s clubs year books it has a fairly 
complete list of the hostesses who will 
be doing the major portion of the smart 
local entertaining. 

Such year books can be secured by 
going to members of the various or- 
ganizations, as their names are men- 
tioned in the society columns, and ask- 
ing them for the books. All women’s 
club year books contain complete lists 
of the members, of course. 

Such lists of local society women can 
then be used by the gift department for 
more or less frequent circularization pur- 
poses—the circulars constantly playing 
up the suggestions that the recipients of 
the circulars buy their party favors at 
the gift department. Also the circulars 
can carry snappy specific suggestions 
regarding favors. 

All this will be found to be of dis- 
tinct help to the gift department in in- 
creasing party favors.—F. H. W. 








Princeton, IIl., will soon have a new 
business house. Glenn Foster, who for 
the past few years has been employed 
at the Pamp & Carlson jewelry store, 
is to open a new jewelry store in the 
near future in the Phelps building. 
This room has been occupied by the Fed- 
eral bakery and is now closed under- 
going repairs. The building will have a 
new front and entire new furnishings. 
The work will be rushed, as Mr. Foster 
desires to be ready for an early spring 
opening. Mr. Foster is a capable jewel- 
er, having worked in Bloomington for 
several years prior to going to Prince- 
ton and since his residence in Princeton 
has taken an active part in the city’s 
welfare work, particularly devoting his 
time to the boy scouts. 





The next Gift Depart- 
ment will appear in the 
issue of March 29th. 
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os retail field, together with every 
other department of human endeavor, 
is rapidly undergoing tremendous 
changes. The basic reason for these 
changes is to be found in the better 
communications which have _ been 
brought about during the past two dec- 
ades. Where formerly the merchant 
could be secure in his business by vir- 
tue of a strategic location, today the 
vast majority of these locations have 
been eliminated. The automobile makes 
it as easy to shop within the radius of 
25 or 30 miles in the course of a day as 
it was formerly to shop within the 
radius of four or five miles. Tremend- 
ous circulation of magazines brings the 
latest styles and ideas of the metropoli- 
tan districts into the remotest sections. 
The result is a demand for the latest 
styles in everything and, because it is 
possible to compare the offerings of one 
store with the offerings of another, 
these styles are wanted at the best price. 
To meet this keen competition, the re- 
tail merchants have re-scrutinized their 
methods of doing business. 

One of the developments of this scru- 
tiny has been the departmentalizing of 
the store, or the division of the store into 
groups selling similar merchandise or 
doing similar types of work. Among 
the larger stores of half million or up- 
wards departmentalization is taken for 
granted. The reasons, however, which 
prompted the larger stores to depart- 
mentalize are as cogent for the small 
stores. Briefly these reasons are three: 


from the store owner’s viewpoint it be- 
comes possible to tell what activities of 
the business produce a profit and how 
much; what activities of the business 
are carried on at a loss and extent of 
the loss. 


From the department head’s 


viewpoint he is able to see the effect of 
his activities, and to apply his efforts 
more intelligently for the reducing of 
unit costs. From the larger social view- 
point retail costs are considered too 
high when compared with the cost of 
making goods. If these costs are ever 
to be brought down, it becomes neces- 
sary to know what the costs are, so that 
we may discover opportunities for im- 
proving and eliminating waste. 

Broadly speaking, departmentalizing 
should be applied along two lines. First 
as far as the merchandise is concerned; 
and second as far as the expense of 
doing business is concerned. A _ store 
doing, say, up to $200,000 need not have 
more than a half dozen selling depart- 
ments, which might be in the case of 
jewelry, diamond merchandise, gold 
goods, silverware, watches, leather goods 
and repair work. As sales are made the 
tickets should be analyzed according to 
these departments, and the cost of each 
article sold put on the sales ticket and 
also analyzed, so that the percentage of 
markup may be obtained on each depart- 
ment. Similarly, purchases of incoming 
merchandise should be analyzed accord- 
ing to these departments, both at cost 
and at retail, and the percentage of 
markup figured. These percentages are 
very valuable, as they give definite in- 
formation as to the trend of the mark- 
up on the goods, a markup which may 
be compared with the percentage of ex- 
pense. Also, if the purchases be added 
to the preceding inventory and the sales 
deducted, we can obtain currently at the 
end of each month the inventory on 
hand. 

The departmentalizing of expenses is 
somewhat more complicated, yet need 
not be so complicated as to make the in- 





formation beyond reach. What is wanted 
is the big tendency, not minute unrelated 
bits of expense information. We want 
to know, for instance, the total cost of 
running the gold goods department; we 
want to know the total cost of running 
the watch department, and we want to 
be able to compare this expense with 
the gross profit made on the sales for 
the same period. 

The first step in the departmentalizing 
of expenses, is to draw a chart of ex- 
penses, giving a symbol to each expense. 
Such a chart should be in the hands of 
every department head who has the 
power to approve bills. As each bill is 
approved, the department symbol and 
the expense symbol should be put down 
on the bill, so that it may be analyzed 
by departments. The total expenses of 
all the departments should equal the 
total expense for the month, according 
to the general ledger. 

In order to obtain the full expenses of 
the selling department, it becomes neces- 
sary to distribute the total expense of 
such departments as the office and the 
delivery department according to some 
ratio. In a small store, where conditions 
can be intimately watched, an arbitrary 
figure may be fixed, based upon the 
amount of work done by the office for 
each of the selling departments. Another 
convenient basis for distributing office 
expense would be the sales of each de- 
partment. A more accurate basis would 
be the number of bills sent out for each 
department. 

The total of the indirect departments 
distributed over the selling departments, 
plus the total direct expenses of the 
selling departments, should again equal 
the total expense for the store. This 
total expense for each department 
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should be expressed as a percentage 
against sales, and is a. most valuable 
figure for comparing currently with the 
percentage of markup for each depart- 
ment. These two figures, percentage of 
markup and percentage of expense for 
each department, permit the store owner 
to know currently whether or not his de- 
partments are being operated at a profit 
and how large a profit. They tell him 
how much he is making, and what de- 
partments are the sources of his profit. 














Why Brone’s Dazzles Its Way into 
Profits 


EWELRY is a glittering business. 
The sparkle of gems, the sheen of 

precious metals, the delight of rare bits 
of art, and the handsomeness of utility 
articles, are the primary urges which 
bring customers into the store. 

“A great, glittering cave,” I heard one 
woman say as she passed the store one 
night. And so is Brone’s front and win- 
dow display. Clever lighting and a 
sparkling window display have proven 
the lure which has drawn into the 
“sreat, glittering cave” the many buyers 
of the city of Allentown, Pa., where 
Brone’s store is located in the very heart 
of the business section. 

Out of a frame of deep darkness, 
cleverly produced, there bursts upon the 
eye of the passerby a lovely scene of 
brilliancy that would almost beggar the 
famous cave of Ali Baba in Arabian 


nights. One can’t keep one’s eyes from 
straying directly to this window ar- 
rangement. 


The entrance to Brone’s is triangular, 
of mosaic design, in somber colors, so 
that it will not detract from the scintil- 
lating light that twinkles out from the 
display in such a friendly and compel- 
ling manner. From the edge of the 
sidewalk to the door, the panes extend 
at an angle of about 45 degrees. 
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The window tackground is largely of 
cut glass mirrors, which reflect and 
amplify the lights within. Chandeliers 
of crystal are suspended from the center, 
although the major portion of the light 
comes from hidden bulbs above. A taste- 
ful arrangement of art pottery, of dia- 
monds and of crystal, of toilet articles, 
and of clocks, is beautiful to behold. 

The base of the windows, for three 
feet from the pavement surface is com- 
posed of dark, veined marble, again 
bringing out by its brilliant contrast, 
the window showing. The building it- 
self is of brick, non-reflective, and dark 
fringed drapes along the upper window 
line provide a frame that is startling 
for its effectiveness. 

Mr. Brone has explained his policy in 
a few words when he stated that a good 
window display was the best direct 
medium of advertising in the jewelry 
business. Brone also uses liberal news- 
paper space. 

Nothing works better in jewelry, says 
Mr. Brone, than contrast. The gems are 
in themselves the one extreme of light 
and sparkle. Darkness as deep as can 
possibly be secured to frame this glitter, 
is the other extreme. 

There is a cheery atmosphere to be 
maintained inside the store, however 
contends Mr. Brone. But contrast is 
just as important as it is in the window 
display. 

The contrast in the interior is fur- 
nished by mahogany cases with full 
glass fronts and tops through which 
the overhead lights shine without inter- 
ference, and show up the jewelry that 
is displayed therein. The floor is of 
the same mosaic pattern as that which 
leads past the windows outside. 

Mahogany cases extend nine feet 
above the floor. The remainder of the 
walls and ceilings are of a soothing 
gray, which lends itself well to the type 
of lighting in use, and does not glare. 

Crystal chandeliers down the center 
provide a pleasant note in the broad 
ceiling expanse. Drop lights furnish 
the rest of the illumination. 
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The offices are at the rear of the 
store, intentionally made inconspicuous 
so that the full glory of the display is 
in no way detracted from. And as one 
glances through the entire establish- 
ment, an idea of Mr. Brone’s is most 
forcibly brought to the attention. 

The aisle is a wide one. No crowding 
of cases in this available room. It is 
contended that displays in jewelry 
which are too thickly presented cheapen 
the prestige of such an establishment. 
It begins to look like a rummage instead 
of the dignified business house which it 
should be. 

Another little fact that jewelers might 
notice is that all articles with dark 
colors, are displayed in the cases, snugly 
reposing in boxes of gray, while the 
gems, rings, etc., which have no color 
connected with them are seen in boxes 
of darker hues. It’s contrast again. 

The experience of Brone’s has been 
so satisfactory that the layout of the 
store and the window ideas demand at- 
tention of others who are working for 
success. And it is not expensive nor 
difficult to follow the plan. 








Tourist: Well, I congratulate you. It 
is a great honor to be the oldest inhabi- 
tant. 

Native: Yes, sir, but what makes it 
so funny is that my old woman is older 
but she won’t admit it. —Goblin. 


* * * 


It used to be that the most noticeable 
new students at any college were the 
“boys from the country.” Now it is the 
boys from the country club. 

—Nebraska Awgwan. 


* * * 


Many a ribbon clerk hasn’t even a 
thread of intelligence. —Mainiac. 
* * x 


Straphanger Victim: My dear sir, I 
don’t mind your walking briskly all over 
my feet, but I wish you wouldn’t loiter 
about on them. 

—Williams Purple Cow. 


GOOD LIGHTING HAS PLAYED AN IMPORTANT PART IN THE SUCCESS OF BRONE’S JEWELRY STORE, ALLENTOWN, PA. 
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HE problem of increasing rents is 

continually confronting the jeweler. 
As a city grows and prospers the prop- 
erty values increase, taxes increase, 
and the rental value is consequently 
being boosted to secure an adequate re- 
turn on the investment. 

We have recently been asked to ad- 
vise a jeweler who is confronted with 
this problem of increased rental costs. 
As it is a problem of general interest 
to the jeweler everywhere, who, in his 
turn, is bound to meet with a similar 
situation some time in his business 
career, we are prompted to analyze the 
problem in a general article dealing 
with the question of location and its 
probable effect on business. 

Our correspondent’s problem in de- 
tail is as follows: 


He has been paying $35 a month 
rent. His old store is being replaced 
with a newer and more modern one 
for which he is required to pay $125 a 
month rent. He advises that the loca- 
tion is undoubtedly the best in his city 
of 6,000 inhabitants. There are four 
jewelry stores located in his town, of 
which he is the youngest established, 
having been in business for four years. 

His question is, “Can I afford to pay 
this increased rental?” 

One of the first things to consider is 
the cost of rent. Will this increased 
cost of doing business create a loss or 
profit? Or, will the increased facilities, 
the enhancement of the type of build- 
ing, and the probable increase in busi- 
ness through a dominant position in 
the retail center of the city produce 
enough additional business to keep 
profits at a normal figure in spite of 
the increased cost of rent? 

his jeweler is now paying approx- 
imacely 3 1-6 per cent for rent. The 
proposed increase, if business is not 
affected in any manner, will make his 
cost for rent 11% per cent. If on the 
other hand, with better store condi- 
tions his business is increased one- 
fourth the rent will cost him 9 per 
cent. If it increases one-half the rent 
will cost him 7% per cent. If it doubles 
the rent will cost him 5% per cent. 

The common figure for rental costs 
of jewelry stores is approximately 5% 
per cent, the cost this jeweler will be 
called upon to pay if he doubles his 
business through the results of the 
change from an old store to a new one. 
On the other hand, we find many 
jewelers doing business at a lower cost 
for rent, while the highest cost of 
which the writer has record is over 13 
per cent. 

A store renting for $1500 a year in 
a city of 6,000 with a central location 





is not unusual, many rent for more, 
while few rent for less, hence the owner 
of the store may be considered to be 
asking only a normal rental price for 
his building. The problem is_ then, 
purely one of whether the jeweler can 
afford to pay that rental cost, or not. 

In selecting a location for any busi- 
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Attractive Display Made by 


Richmond Jewelers 


LS lgame is a very attractive display 
made recently by D. Buchanan & 
Son, Richmond, Va. The display was 
made in a special room by the jewelry 
concern with the cooperation of a wel] 
known manufacturer whose pattern was 
featured. This display was made on the 
occasion of a jewelry show sponsored by 
the 24 Karat Club of Richmond. The 
exhibit was shown three days and was 
open to visitors evenings from 7:00 to 
10:00 o’clock. 

D. Buchanan & Son are firm believers 
in special displays. Their window dis. 
plays are changed at least once a week, 
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SILVER EXHIBIT SHOWN IN SPECIAL ROOM BY D. BUCHANAN & SON, 
RICHMOND, VA. 


ness the merchant who chooses the best 
possible location he can afford usually 
finds in the long run that it pays. 
Some years ago a saying attributed to 
various authorities became current. It 
was this: 

“If a man makes even a mouse trap 
better than anyone else, though he 
build his hut in the woods, the world 
will make a beaten track to his door.” 

The fallacy of this argument lies in 
the fact that the location of a business 
is valued for its accessibility. If the 
mouse trap maker hides his wares in 
the woods, how is the world to know 
that his traps are better than those of 
other makers of mouse traps? 

In selecting a new location for a 
modern business efficiency methods are 
usually followed. As many facts as 
are available are assembled, and the 
whole considered. Usually the situa- 





(Continued on page 117) 
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Smiles 


“I’m working my way through col- 
lege now. My father’s musical career 
has failed.” 

“Don’t cry, little boy. I'll buy your 
silk stockings. And how did your father 
fail?” 

“The tin cup rusted out and then the 
monkey died.” —Cannon Bawl. 

* * 
My friend calls his mother-in-law 
Delay because she is dangerous. | 
—Cincinnati Cyne. 
* * * 
If the ham hangs around the smoke 


house, where does the veal loaf? 
—Iowa Frivol. 


* * * 

“Somehow, I don’t feel right about 
this,’ remarked the left-hand shoe, 48 
it got put on the wrong foot. 

“Yes, I’m afraid I got left too,” re- 
plied the foot. —M. I. T. Voo Doo. 

* 


* * 
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tion is analyzed in the following man- 
ner: 


I. Traffic. 
1. How many people pass the 
store. 
9. The reason why they pass this 
point. 


II. Class of traffic. 

1. Characteristics of the traffic. 

2. Spending capacity of those 
who pass the store. 

III. Atmosphere. 

1. Character of neighboring stores. 

2. Neighborhood distractions, such 
as noise, congestion on _ side- 
walks, etc. 

IV. Dominating influence of location. 

1. Psychological influence on pub- 
lic of the location. 

2. Dominating influence on _ the 
particular line of merchandise 
to be handled. 

V. Cost of rental. 


Traffic is “clocked” to determine its 
character. Professional clockers will 
clock traffic and give accurate figures in 
the following details, number of men, 
women, boys, girls, automobiles, street 
cars, white people, colored people and 
foreigners. They will tell how many 
looked into the store’s windows, how 
many enter the store, if it is a going 
concern that is being clocked, or how 
many stopped at neighboring windows 
and entered neighboring stores, if it is a 
vacant property. 

Naturally, the jeweler familiar with 
local conditions does not need to hire 
professional clockers to check up traffic, 
but it will pay him to wisely consider all 
of these phases of traffic when consider- 
ing a move of any kind. 

It is not altogether a question of 
quantity of traffic, because there are 
many points where crowds pass that are 
entirely unsuited for retail establish- 
ments of any kind. It is rather the 
class of people that pass a given store 
that counts, and especially with the 
jeweler. Heavy traffic past a store will 
be of little value to the jeweler unless 
they are of a class that does, or can be 
induced to wear jewelry, and to buy the 
kindred wares the jeweler handles. 

The location value is largely affected 
by the character of the neighboring 
stores. If the stores in the neighborhood 
are of a class that will help the jeweler 
to build up his business the location is 
more valuable than if he has to depend 
entirely upon his own efforts to bring 
the class he desires to his store. If the 
neighboring merchants are aggressive 
and up-to-date, if they advertise ex- 
tensively and treat their clientele con- 
siderately the location is far more valu- 
able for the jeweler than if the opposite 
condition prevails. 

_The location of a store must be con- 
sidered very carefully as to its suitabil- 
ity for the kind of business it is pro- 
Posed to carry on in the store. There 
are lots of good located stores in most 
bie’ town and city that are not suit- 
able for a jeweler. This undesirability 
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is largely through the influence of sur- 

roundings. 

The parking condition of our towns 
and cities is going to be a big factor in 
determining the value of locations in 
coming years in our smaller towns, just 
as it is a great problem in larger cities at 
the present moment. The future of the 
business should be considered, as well as 
the present, when considering the loca- 
tion problem. 

If a jeweler can dominate the business 
in his line by selecting a certain location 
it may pay him to consider higher 
rental costs as profitable. In the long 
run the domination of the business of 
his city will return him much profit. The 
psychological effect of location on the 
buying public is worthy of very careful 
consideration. Will the people “think” 
that the jeweler in one location is the 
dominating figure in his line of business? 
Or, is a competing jeweler so located 
that the location under consideration 
will not become the dominating point in 
the jewelry business? Or, are compet- 
itors so entrenched in the public mind 
that it is imposible for a location to in- 
fluence much trade? Very careful study 
should be given these questions. 

Besides the foregoing our correspond- 
ent should give thought to the following 
possible effects on his business through 
the renting of the new store when com- 
pleted: 

1. Probable effect on sales. Will it be 
possible to build up a larger business 
than formerly enjoyed? 

2. Additional expenses for refitting 
new store. While as a rule new equip- 
ment eventually pays for itself this will 
perhaps be an additional expense that 
should be considered in connection with 
the opening in the new building. It 
should also be remembered that this ex- 
pense may also be met with in opening a 
store in any other location. 

3. Will the new store afford room for 
additional departments? With increased 
rental costs the jeweler should look for 
additional lines, or larger specialized de- 
partments to assure additional sales and 
profits. 

4. The availability of other locations. 
If there are no other available desirable 
locations the jeweler will have to under- 
take the increased rental cost, whether 
he desires to or not, unless he is content 
to go out of business. If there are other 
desirable locations the respective merits 
of each should be carefully weighed in 
the balance, always with an eye to the 
future, for we are not in business for 
today, for this year or next, but for a 
life-time. 

The writer’s private opinion is that 
$1,500 a year is not an excessive charge 
against a business for a modern store 
in a city of 6000 population, when it is 
considered the best location in the retail 
district. But, in accepting the responsi- 
bilities of this rental the jeweler must 
consider the possibilities of building up 
the business to profitable proportions. It 
is profit we are all after. 

Our correspondent informs us that his 
overhead cost of doing business amounts 
to 33 1-3 per cent. The average cost of 
conducting a jewelry business is around 
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40 per cent. With the increased cost for 
rent required he will be well within the 
average cost of doing business. But 
that should not satisfy him. His aim 
should be to increase his sales to such 
proportions that the cost of doing busi- 
ness can be reduced, rather than in- 
creased. 

With a better store building, modern 
store front and display windows, efficient 
modern lighting and heating systems and 
other facilities a new building should 
afford a jeweler, the problem of increas- 
ing business should not be too serious. 








“Classified” Repairing 


OVING eyes of thousands of seekers 

after employment are stopped by 
the little watch repair ads of several 
Seattle jewelers. Capturing the eye 
and thus the attention of the job-hunter, 
the man or woman out-of-work, or try- 
ing to improve his or her .position in 
life, is a method of advertising utilized 
to excellent advantage by several jewel- 
ers and watch repairmen of Seattle, 
Wash. 

That it is necessary to have accurate 
time in keeping an appointment when 
looking for a job is obvious. Thus off 
the beaten track—in the employment 
columns—when an applicant needs a 
time-piece more than at any other 
period, little two and three line ads 
of some of the city’s jewelers may be 
found. 

One of these little ads selected at 
random is shown hereunder. 


IT TAKES HODSON TO PUT YOUR 
WATCH IN FACTORY RUNNING CON- 
DITION. 205 UNION ST. 


Often it is a problem of “Help 
Wanted” in the matter of the repair of 
a time-piece, which will aid in keeping 
appointments, and not losing oppor- 
tunities by faulty watches and engage- 
ments broken. 

In using such a medium therefore as 
the “Help Wanted” columns, there may 
be placed therein such appeals as may 
cater to the individual out of a job, or 
to the general public looking over the 
little ads, of which a large portion is 
usually in need of some watch service 
if the matter can be brought to its 
attention. 

Classified columns, such as the help 
wanted, the “personals,” furniture 
wanted, situations wanted, or miscel- 
laneous columns, give variety to the 
advertising of the repair specialist, but 
need not be his sole means of reaching 
the public. Such little appeals, and 
nudges, vitally assist other types of 
advertising, and are not unlike scat- 
tered bird-shot which strike random 
targets, i.e., the eyes of the followers 
of classified columns, seekers after 
jobs, bargains, homes, and what not— 
and who is there who does not at some 
time or other at least read these brief, 
time-saving, pungent little classified 
notes in one or another department of 
his favorite journal?—C. M. L. 

“Say, whutter ankles for, anyhow?” 

“To keep the knees from running 
down into the shoes.” 

—U. of Wash. Columns. 
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The Incomparable Wrist Watch Crystal 





Most perfect fitting edge. 
Made of crystal pure glass without color. 
Most perfect bend conforming to shape of case. 


Made by artisans perfect in their art of watch glass 
making for generations. 


Made for 700 staple and popular American made wrist 
watch cases. 


1928 Catalog for the asking from your wholesaler- = = 
= = -or from the undersigned. 


V.IT.F. MIIFANS labeled and cataloged so that selection 
for fitting may be made with the least possible effort. 


Attractive, well finished Cabinets in various sizes and 
combinations at lowest in the market prices= = = = = = 
ask your wholesaler. 


PRICES 
Per Dozen 
Oval, Rectangular, Square, Tonneau and other plain shapes $1.00 
Extra Large Glasses, Curved Glasses and fancy shapes 1.50 
|)? 








fo 
HAMMEL, RIGLANDER & CO., 


Exclusive Wholesale Distributors 


N E W Y OR K, U. S. A. 
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The Horological Questionnaire 


Written expressly for The Jewelers’ Circular by Lester B. Fratt 




















AuTHor’s NotrE—Realizing that there is a 
scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
chanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would .be impossible to operate our vast in- 
dustrial system without the aid of accurate 
time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker,” in the jewelry business, is in- 
variably applied to one who repairs watches, 
and a competent watchmaker or watch re- 
pairer should be able to make practically 
any of the different kinds and models of 
watches now in use. 

If the remarks contained in this article are 
“old stuff’ to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.: that of 
interesting and imparting information to the 
beginner.—L. B. P. 


(Continued from Technical Issue of 
Feb. 29, 1928.) 


To find the outside diameter of the 
main wheel, we may use the following 
formula: 

N + 2% 
= ————_ which reads, outside 
Pp 
diameter equals number of teeth plus 
2% divided by the diametral pitch. 
Then, if we insert the known values 
our formula will read as follows: 
80 + 2% 82.5000 
= or 
106 106 
The problem works out as follows: 

106) 82.5000 ( 0.7783 
742 
830 
742 


880 
848 


320 
318. 














The quotient 0.7783, will be the out- 
side diameter of the main wheel. To 
find the whole depth of the tooth space 
to be cut, we may use the following 
formula: 


2.157 





Dy ft = which reads, whole 
P 
depth of space equals 2.157 divided by 
the diametral pitch. 
Then, if we insert the known values, 


our formula will read: 
2.157 





D’ +:f= The problem works 
106 


out as follows: 


106) 2.1570 ( 0.0203 
212 





370 
318. 


The quotient 0.0203 will be the whole 
depth of space to be cut. If we take 
twice the whole depth of space and sub- 
tract it from the outside diameter, we 
will obtain the whole depth of space 
circle of the main wheel. Then if we 
make an allowance of 0.010 for clear- 
ance between the outside diameter of 
the center pinion and the edge of the 
main wheel, we will obtain the diameter 
of the edge of the main wheel, less the 
teeth. Twice 0.0203 = 0.0406 + 0.010 
= 0.0416. Then the outside diameter 
of the wheel, 0.7783 — 0.0416 = 0.7367, 
which represents the diameter of the 
edge of the wheel, less the teeth. We 
may allow 0.020 as the rim thickness of 
the barrel and twice the thickness will 
be 0.040. Then, 0.7367 — 0.040 — 
0.6967, which will be the inside diameter 
of the barrel. The top and bottom of 
the barrel may be 0.015 in thickness, and 
the shoulder for the barrel arbor, 0.005, 
making a total of 0.020 at the hub. 

As we shall also require the thickness 


or width of the tooth, we may obtain 
this by using the following formula: 
1.5708 
t= which reads: tooth thick- 
P 
ness equals 1.5708 divided by the 
diametral pitch. Then, if we insert the 
known values, our formula will read: 








1.5708 

t= and the problem works out 
106 
as follows: 


106) 1.5708 ( 0.0148 
106 





510 
5424 





868 
848. 


The quotient 0.0148, will be the thick- 
ness of the tooth. 

The above dimensions will give us 
fairly good dimensions for the main 
wheel and tooth functions, although, as 
stated previously, some of the dimen- 
sions’ must be obtained from the watch 
at hand. With the above dimensions 
jotted down in convenient form, we may 
make a drawing to exact scale on a thin 
piece of metal. With the form of the 
tooth carefully outlined, we may dress 
out the space between two teeth and 
obtain the form for a suitable fly cutter 
for cutting the teeth. 

To make the drawing, we may pre- 
pare a thin piece of German silver, 
which should be stoned flat and smooth. 
This piece of metal may be attached 
to a cement brass, swung in the lathe 
and turned to the exact outside diameter. 
Then, it may be ‘centered, making a fine, 
V point in the center. As the flank of 
the tooth is radial with the center, we 
may set the index for 80 divisions, then 
set the T rest (which must be straight 
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hole to the edge of the blank. These 
lines will represent the radial flanks of 
4 teeth. The whole depth of space, the 
pitch diameter and the outside diameter 
may be drawn on another piece of metal 
with a pair of fine-pointed dividers. 
When we have verified the dimensions, 
by measurement with the micrometer 
calipers, then we may transfer the 
circles to our blank. 

The face of the tooth is an epicycloidal 
arc, which is generated by rolling a 
circle along the pitch circle of the main 
wheel. In this case, the generating 
circle may be diameter of the radius 
of the pitch circle of the center pinion. 
When the generating circle is rolled on 
the pitch circle of the wheel, a point 
on the edge of the generating circle will 
describe an epicycloidal arc. However, 
we may obtain a tooth curve in a 
much more simple manner; it will not 
be theoretically correct, but it will 
answer the purpose fairly well. 























FIG, 132 


Referring to Fig. 132, which illus- 
trates a section of the wheel, if we place 
the dividers on the pitch circle of the 
wheel and divide the space equally, we 
may describe a circle which will embrace 
the outside faces of two teeth. We may 
describe such a curve on tooth 1 and 2, 
then a similar curve on tooth 3 and 4. 
The space that will be indicated between 
tooth 2 and 3 will be the form for our 
fly cutter. This space may be carefully 
dressed out with a fine file, and may be 
used to produce the form of the fly 
cutter, 

(To be continued) 








“There’s nothing like the acid test,” 
Commented Professor Argon, as he hit 
his wife in the eye in the morning grape- 
fruit contest. —Yale Record. 


* kx x 


The Texas lad had just deposited a 
nickel in a public telephone. : 
Operator: Number, please. 
The Texan: Number, nothin’, I want 
my chewing gum. —Lehigh Burr. 
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Shall We Scrap Our Calendar? 








Reprinted from the Outlook 

















A “month” does not mean anything. 
A day means something. A year means 
something. But a month? In the ver- 
nacular, what do you mean, month? 

We cannot scrap our days or our 
years without scrapping the sun. We 
could but we do not want to scrap our 
weeks. Religious tradition, long habit, 
and convenience combine to make the 
week a very acceptable division of time. 
But we can (and, if we once come to see 
the awkwardness and inconvenience of 
them, we will) scrap our months. 








HIS article reprinted from a 

recent issue of the Outlook 
gives many reasons why changes 
should be made in our time honored 
calendar. It will be interesting to 
refer, in connection with the read- 
ing of this article, to the issue of 
The Jewelers’ Circular of July 20, 
1910, when a very exhaustive 
article by the late Daniel Arthur 
was published under the title— 
“The Calendar Concept and its 
Evolution” in which suggestions 
were made for calendar revision. 
The article published in the Jewel- 
ers’ Circular was of a scientific 
nature and discussed the history 
and origin of the calendar together 
with suggestions for improvement. 
It showed the antiquity of the 
seven-day week and how the resto- 
ration of the 28-day month could 
be made to work, making the 
proper provisions for leap year. 








’ When you say month you do not say 
anything definite. Do you mean a 
month of 28 days or a month of 31? 
Do you mean a calendar month or a 
lunar month? And if you mean a lunar 
month, what kind of lunar month? The 
best general definition that the dic- 
tionary can give of a month is that it 
is one of the 12 parts into which ‘the 
calendar year is divided; but even that 
definition does not fit a lunar month for 
there are more than 12 lunar months 
in a year. Even in law the word month 
is an inaccurate term. It once meant 
a lunar month—that is, some kind of 
lunar month—but in England and the 
United States it means a calendar month 
whether of 28, 29, 30, or 31 days. A 
month is a wholly irrational division of 
time. It has no relation to anything in 
astronomy, or human experience. It is 
an inaccurate and varying measure of 
time that is a constant annoyance in 
business and a misleading unit in science. 
It has no religious significance. 

A month is nothing but just a bad 
habit. ; 


The worst of it is that it is a habit 
that has been wished on us by people 
long since dead and forgotten. Long 
before the Christian era the Egyptians 
had a better set of months than we have. 
Then came along Julius Cesar and 
robbed February of a day and named 
one of the longer months after himself. 
Then came along Augustus Cesar and 
he took to himself the month that fol- 
lowed Julius’s, but because he wanted a 
month that was just as big as Julius’s 
he added a day to it. To do this he 
stole another day from February. Then 
he changed around some other days and 
left the set of calendar months in a 
jumble. And ever since then we have 
been putting up with this arbitrary 
arrangement as if it were as fixed as the 
tides and the circuit of the earth around 
the sun. 

What is the consequence? 

A hotel that did a business of $10,000 
per week in room sales found that its 
receipts from room sales were less in 
May than those in April. It looked as 
if the business was dropping off. May 
was one day longer than April and yet 
its room sales were less. The figures, 
however, proved to be very misleading. 
As a matter of fact business was actual- 
ly better in May than in April—$10 a 
day better—but the monthly comparison 
seemed to show that it was worse. Why? 
It is simply because the hotel, like the 
rest of us, was doing what Julius and 
Augustus had whimsically told it to do. 
The explanation is very simple. The 
hotel business is not uniform throughout 
the week. Eminent accountants have 
estimated that, on the average, room 
sales are usually more on Wednesdays 
and Thursdays than they are on any 
other days of the week. The average in 
percentage is Monday 17, Tuesday 17, 
Wednesday 18, Thursday 18, Friday 12, 
Saturday 10, and Sunday 8. Now it 
happened that there was a fifth Wednes- 
day and a fifth Thursday in April while 
in May there was a fifth Friday, Satur- 
day, and Sunday. On a weekly business 
of $10,000 the Wednesday and Thursday 
in April brought in $3,600, while the 
Friday, Saturday, and Sunday in May 
brought in $3,030—$10 a day above the 
average. A worse report for a better 
business. 

This, of course, is not an actual case; 
the figures are given in round numbers; 
actual cases are much more complicated; 
but the case is typical. 

This sort of thing happens all the time 
in other businesses. 

A weekly periodical gets a larger daily 
average of receipts on Monday than on 
any other day of the week. It charges 
its salaries and wages to Saturday and 
its other expenditures to Wednesday. In 
1922, for example, there were four 
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Minneapolis customer writes: ‘‘We acknowledge with thanks your remittance proceeds 
of the sweep sent you. It will give us great pleasure to speak a good word 


on your behalf to the local manufacturers.”’ 


SWEEP SMELTERS 
BIRMINGHAMI, ENG. 











Equip Yourself 
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HOROLOGY HALL 


This entire building devoted exclusively to 
Watchwork, Jewelry and Engraving 


by the Experience of Others 


One of the best known business men in the country has said: “Every man 
in business will have to go over a hard road and find out its turnings for him- 
self, but he need not go over this road in the dark, if he can take with him the 
light of other men’s experience.” 

So it is with Bradley students, who are possessed of the light of experience 
of the teachers under whose instructions they gain the knowledge of all the 
crooks and turns and short cuts to the goal for which they are aiming. 

Only a short time is required to complete the course—and common education 
will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the Bradley way. 
It may be there is a Bradley student in your town, who will be glad to tell you 
all about the methods pursued at Bradley Polytechnic Institute. Get the Bradley 
way! It will increase your earning capacity from one to two hundred per cent. 
Address a past card to Bradley Horological, Dept. “C,” Peoria, Illinois, asking 
for our latest catalogue. Make your arrangements to join your forces with 
Bradley Institute immediately and reap the benefits. 





THE HOUSE THAT DELIVERS THE GOODS 


ANNOUNCEMENT is made of the merger of — 


Art Watch Case Co. 
Becker-Heckman Co. 


established watch case repair houses, both located in the 
Heyworth Building at 29 East Madison Street, Chicago. 
The new company, which is capitalized for $10,000, 
occupies greatly enlarged quarters on the 8th floor of 
the Heyworth Building. Its mechanics are all experi- 








enced men, capable of the best workman- 
ship and thoroughly reliable service. 
Patronage of the trade is cordially solicited 
with the assurance that “The Goods will be Delivered.” 


BECKER-HECKMAN COMPANY 
29 East Madison St., 803 Heyworth Bldg., Chicago 
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months in which there were five Satur- 
days, four months in which there were 
five Mondays, and four months in which 
there were five Wednesdays. But those 
months did not coincide. In January 
there was an extra Monday; so the 
periodical’s income that month was dis- 
proportionately large. In March there 
was an extra bill-paying day. In April 
there was an extra salary day. In May 
there was an extra income day and an 
extra bill-paying day. In July there 
was an extra salary day and an extra 


SiIM/|T|W|T/F/S 
1| 2| 3} 4] 5| 6] 7 
8} 9} 10| 11} 12| 13) 14 
15| 16| 17 | 18| 19 | 20} 21 
22 | 23 | 24 | 25 | 26 | 27 | 28 


SHALL WE MAKE EVERY MONTH LOOK 
LIKE THIS? 












































income day. In August there was an 
extra bill-paying day. In September 
there was an extra salary day. In 
October there was an extra income day 
and an extra bill-paying day. And in 
December there was an extra salary day. 
This irregularity not only makes it im- 
possible to compare one month with the 
next, but it also makes it impossible to 
compare the month with the same month 
in another year, for each year every 
month is different from the same month 
in the year before and the year after. 
Under these conditions what do monthly 
comparisons mean? Nothing. In some 
cases it means worse than nothing, for 
it misleads directors and confuses exec- 
utive officers. 

As a piece of business machinery the 
month is a joke. 

If we had any other piece of machin- 
ery dating from Roman emperors that 
was as unworkable as the thing which we 
call the calendar month we should scrap 
it at once. In fact, we should not have 
it. We should have scrapped it long ago. 


Sun Moa Tues Wed Thurs Fri Sat 





PRESENT SELLING Days 


This shows how incomes from hotel room 

sales vary during the week from day to day. 

The figures on the sides indicate percentages 
of the week’s sales 


Why is it then that we people of the 
20th century hold on to the present 
calendar month? 

Is it because we think of it as part of 
the immutable processes of time? Is it 
because we think that the month is some- 
how mixed up with the moon? As a 
matter of fact it has very little to do 
with the moon. And even if it had a 
great deal to do with the moon it would 
not help matters much, for the moon 
has nothing whatever practically to do 
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with our daily life. The sun provides 
our daylight, and it causes our seasons; 
but the moon marks no periods that are 
of any consequence. And even if it did, 
what period should we select? There 
are various kinds of lunar months—the 
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This plan came out of the very prac- 
tical experience of a railroad man. 
George Eastman, Chairman of the Board 
of the Eastman Kodak Co., Rochester, 
N. Y., tells about this railroad man in 
a pamphlet entitled “Do We Need Calen- 



































E | _ 1st WEEK 2nd WEEK 3rd WEEK 4th WEEK Sth WEEK wet! E 
SilsMTWTFS|SMTWTFS|SMTWTFS|SMTWTFS|SMTWTFS|SMI|S’ 
Jan |. 2.3 4 5 6 7] 8 910191213 14| 15 1617 1819 2021 | 22 23 24 25 26 27 28 | 29 2031 Jan 
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Sep 12/3 4S 6 7 8 9| 101112131415 16 | 17 18 19 20 21 22 23 | 2425 26 27 28 29 30 Sep|s 
Oct {1 2.3 4.5 6 7| 8 910411 12 13:14 | 15 1617 18 19 20.21 | 22 23 24 25 26 27 28 | 29 3031 Oct 
Nov 123.4] 67 8 91011] 12131415 161718 | 19 20.21 22 23 2425 | 26.27 28 29 30 Nov 
Dec 1213 4 S$ 67 8 9| 101112131415 16 | 17 18 19 2021 22 23 | 24 25 2627 282930 131 | Decl 

















THE PRESENT CALENDAR 
Everybody knows the vagaries of our present calendar. We have to have a new one every 
year. Nobody is ever sure until he has looked it up whether the first of the month falls in 
the beginning or the end of the week. Except for the calendar companies, it seems to work 
out to no one’s advantage 


anomalistic, the tropical, the sidereal, 
the nodal, each differing from the others. 
The moon is well called inconstant. We 
have forgotten the moon for a great 
many centuries and we can continue to 
forget it in making up our calendar. 

If we wish we can make the month 
mean something. 

In fact a new form of monthly calen- 
dar has been devised. It does away 
with all the absurdities of our present 
calendar months. It has profited by the 


dar Reform?” This railroad man is 
Moses B. Cotsworth. While he was 
special investigator and adviser to the 
general manager of the Northeastern 
Railway he found it very difficult to ex- 
plain the variations in increases and de- 
creases of the net earnings of the com- 
pany each month. Because of the varia- 
tion in freight traffic during the week, 
the freight traffic being light over week- 
ends, and the variation in the number of 
days in the month and in the number of 



































a let WEEK 2nd WEEK 3rd WEEK 4th WEEK No Sth or 6th WEEK 
SismtTwtrs | smtTwtFs | SMTWTFS | SMTWTFS 
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THB INTERNATIONAL FIXED CALENDAR 
In the proposed calendar, every month will be like every other month. One day every year 
will have no week-day name, but will be called Year Day. Each of the present months will 
lose a day or so, and a brand-new month will happen between June and July 


wisdom of Moses and the discoveries of 
modern science. It is designed to pro- 
mote at once international good will and 
business _ efficiency. If adopted—or 
rather when adopted—it will make life 
easier for the masses of men. It will 
benefit women. It will add value to 
scientific study. It will tend to promote 
sensible and uniform religious observ- 
ance. Most important of all, in the 
minds of practical people, it will save 
energy—and money. 


week-ends in the month, he had to make 
complicated adjustments. He therefore 
began to study the calendar. And in 
this study he found that the calendar 
had similarly unfortunate results in all 
lines of business, and on churches, and 
schools, and science, and the daily life 
of people generally. As a consequence he 
worked out a proposal which is known 
as the Cotsworth Proposal for Calendar 





(Continued on page 125) 
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Work Benches 









One and Two Seat 


for jewelers, dentists, etc. 
Lower legs are detachable— 


LEIMAN } 


Makers of gaod Machinery for 35 Years 


REVERSIBLE 
BENCHES 


means double wear. A pat- 
ented feature which insures 
double value for your money— 
Hard maple tops that are wash- 
able with rust-proof pan and 
full width drawer. 


29 ~ 
Walker 
Street 
, New York 


























Beautify Your White Gold Jewelry 
Use HOH Phoenix White Finish 


It gives your white gold jewelry the 
beautiful blue-white platinum color, easily, 
quickly and very cheaply. It covers the 
soldered spots, stays white and looks right. 
It contains no gold, no platinum, no 
cadmium. Anode and full directions in- 
cluded in every package. 


Ask for free Circular C. W. F. 


Sam W. Hoke Mgr, 


Jewelers’ Technical Advice Co. 
22 Albany Street, New York City 
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PLATING 


qu  Gold-Silver-Platinum 


SILVERWARE 


Repaired — Replated 


AND RESTORED LIKE NEW 


Mesh Bags Repaired 
Replated and Relined—Same as New 
Advance Estimates Furnished if Desired. 


SWARTZ & CO. 


10 South Wabash Ave. CHICAGO 























Do You Need 
Trained Watchmakers? 


We supply competent men without cost to 
employer or employe. We teach watch 
repairing, clock repairing, how to regulate 
chimes and strikes in clocks, and engraving 
and jewelry work. 


Students Work Way Thru School 


We help students secure spare time em- 
ployment. Advanced students earn money 





WM. B 
Educational , a on repair work while learning. Personal 


35 years of experience instruction—no books or classes. Day or 
a8 practical watch- night school. 


maker and instructor 
Send for Free Book 


If you have a son, relative or friend who wants to learn the 
watchmaking trade, have him write for our FREE BOOK. 


NATIONAL SCHOOL of WATCHMAKING 
1340 S. Michigan Avenue Dept. 23 Chicago, Il. 
















NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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Shall We Scrap Our Calendar? 
(Continued from page 123) 
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Reform. After he had worked 16 years 
on the subject a plan was under way 
to call an international conference in the 
fall of 1914. This conference was blown 
away with other things by the World 
War. Now at last the international 
movement has _ been renewed. The 
League of Nations has appointed a 
Special Committee of Inquiry, and al- 
though it has had 185 plans before it, 
and though it has run up against objec- 
tions based on nothing better than tradi- 
tion, and although it is not yet ready 
to announce a final opinion, this commit- 
tee by its report has already made it 
clear that the advantages of this pro- 








WATCHES AND CLOCKS AS CALENDARS 
Under the International Fixed Calendar your 
watch or clock can show the date and day of 
the week. By a day pointer you can tell the 


not only by seconds, minutes, and 


time, 
hours, but also by days 


posal are greater than those of any 
other. 

Out of this proposal has come what is 
known as the “International Fixed Cal- 
endar.” 

According to this plan— 

Every month will consist of 28 days. 

It will begin on Sunday like the week 
and end on Saturday. 

It will thus consist of four weeks— 
no more, no less. 

Every month of every year will be 
exactly like every other one. 

Thirteen of these months will make 
up a year— 

Except one day. 

That extra day, inserted between the 
last Saturday, that is the last day, of 
one year and the first Sunday, that is 
the first day, of the next year, will be an 
international holiday—an extra Sabbath. 

The new month will be inserted in 
midsummer, between June and July. 

Every four years the additional day 
(which is now added to February) will 
be inserted between June and the new 
month, as an additional Sabbath. 

Thus every Sunday of every month 
of every year will be either the first, the 
eighth, the 15th, or the 22nd. Then 
when you say the 19th you will mean the 
third Thursday of the month. If some- 
body tells you that he will pay you 
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something a month from today you will 
know precisely on what day he will pay 
you. When you pay rent you won’t be 
paying more per day in one month than 
you are paying in any other month. If 
you are receiving a salary by the week 
and you are paying your bills by the 
month you will know each month just 
how much you can count on. If you are 
carrying on a business in which you 
settle your accounts monthly you will 
not have any month in which you will 
have an extra pay-roll to meet. If you 
have any calculations to make you can 
know instantly the number of days be- 
tween any two dates. Election day, as 
now set for the first Tuesday after the 
first Monday in November, will always 
fall on the third of the month—unless 
election day is changed to Monday as it 
might well be, when it will always be the 
second. The advantages you will enjoy 
when this plan is adopted, as undoubted- 
ly it will be, will not be merely personal 
advantages but also advantages which 
you will get in the common advantage 
of society. For example, it is estimated 
that by changing the circulation of 
money values from 12 times a year to 
13 times a year about $2,000,000,000 
will be released in Europe for business 
expansion, and in all countries about 
$5,000,000,000. This is in addition to 
the enormous saving made in getting rid 
of unnecessary labor now used in con- 
stant and unsatisfactory business ad- 
justment. 

Incidental to this change in length 
and number of months is the proposed 
change in holidays. 

Easter will become a fixed festival. 

Every holiday that now runs through 
the week according as the date falls 
upon one week day or another will in- 
evitably fall on the same day of the 
week and can easily be made by law 
to fall on Monday and thus every holi- 
day will be turned into an extended 
week-end with advantage to the people 
and with a financial saving to almost 
every line of business. If, for instance, 
we wish to keep Independence Day in 
July, then it will cease to be the fourth 
of July but become the second of July, 
If, however, we wish to keep it on vir- 
tually the same day of the year, Inde- 
pendence Day will fall into the new 
month. As July 4 will become Sol 17 
and thus fall on Tuesday, Independence 
Day will then be shifted one day earlier 
and become Sol 16. (The name Sol, 
from the Latin word for sun, is chosen 
because in that month will occur the 
summer solstice). Thus every holiday 
from Christmas around to Thanksgiving 
will find its most appropriate Monday. 

Suppose this new calendar were to be 
put into effect on Jan. 1, 1933, which, 
it happens, is the next year not a leap 
year to begin on a Sunday, then in place 
of Jan. 29 we should have Feb. 1; in- 
stead of Feb. 26 we should have March 
1, instead of March 26 we should have 
April 1; instead of April 23 we should 
have May 1; instead of May 21 we 
should have June 1; and instead of June 
18 we should have Sol 1. The first half 
year would end with Sol. 14. That date 
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would correspond to what we now call 
July 1. 

There is nothing unprecedented about 
such a change as this. In 1582 ten days 
were dropped out of the calendar, and 
as a consequence dates were changed. 
In 1752 England, which had been lag- 
gard in changing her calendar, dropped 
out 11 days. So for a time dates were 
designated by New Style and Old Style. 
We now celebrate Feb. 22 as Washing- 
ton’s birthday. We have forgotten that 
the day that he was born was called, 
when he was born, Feb. 12. An even 
more revolutionary change has been 
made in our own times in the Near East, 
for in Mohammedan countries there they 
have not only changed the date but 
adopted Sunday instead of Friday as 
their weekly holiday. What the Turks 
have done in our times and what our 
ancestors did in the 18th century it 
ought to be possible for us to do today. 

At once the question may arise as to 
what will be said to this plan by those 
who believe that one day of rest in 
seven is enjoined by the Scriptures. 
Will not the injection of an extra rest 
day once in every year interrupt the 
even flow of recurrent Sabbaths? Those 
who take their Bible literally will dis- 
cover that there is no occasion for alarm. 
They have a thoroughly adequate pre- 
cedent in the calendar provided under 
the Mosaic law. 

According to the Mosaic calendar 
there was an extra Sabbath injected 
every year. If Moses, or whoever finally 
drew up the Levitical law, did not find 
the injection of this extra Sabbath, the 
provision of a two-day Sabbath once a 
year, a violation of the commandment 
that man should rest one day in seven, 
no one else need be disturbed. Indeed, 
this new calendar really goes back to 
the principle that was established in the 
Old Testament. During the captivity 
and dispersion of the Jews this old cal- 
endar was forgotten. Nobody observes 
it strictly now. We shall be going back 
in principle to one important feature of 
the Mosaic calendar when we adopt the 
International Fixed Calendar with its 
Year Day inserted at the end of a 13- 
month year. 

It is not always that religious tradi- 
tion is seen to be so clearly a supporter 
of sound business. 

Some day a month will have as de- 
finite a meaning as an hour, a day, 
or a year. When that time comes 
people will look back upon the 12-month 
year as a time of incredible inertia. 
There are people in business even now 
who have adopted for their own pur- 
poses a year of 13 months of 28 days 
each. In spite of the fact that they 
have to do double accounting, since their 
customers and clients do business on a 
year of 12 so-called months, these con- 
cerns find that it pays. They save 
enough to make it worth while to keep 
two kinds of accounts. How much more 
should we all save if we adopted this 
sensible plan! Is it not time that busi- 
ness should insist on getting rid of a 
time measure that never was of any 
use? F. H. A. 
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CONFIDENCE 


After serving the trade for more than 
sixty yeers our most valuable asset is 
the contidence and good-will of our 
many customers who send us their 
wastes year after year. 
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HANDY @ HARMAN 


.Refiners of Precious Metals 


Fulton 2 Gold Sts., Bridgeport, 


New York City Conn. 
425 Richmend St., Providence, R. I. 


SHIP TO ANY ONE OF OUR THREE PLANTS 
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SOMETHING NEW! 
Blue-White Finish 


of Platinum Color 
Applied in a Minute 


With This Product and Directions Anyone Can Now 
Plate a Beautiful Blue White Finish of 
Platinum Color 


Over Platinum and White Gold 
Jewelry 


Covers Defects and Solder Marks. 
Refinishes Shopworn Goods. 
Contains No Tin, Nickel or Platinum. 



















Can be used with batteries, dynamo, direct-current lamp- 
board or A.C. plater 


Several Hundred Pieces Can Be Plated with This 
Solution and Anode 


PRICE COMPLETE 


$5.00 


This Product of True Platinum Color Eliminates 
Nickel Finish on White Gold. 


YOUR JOBBER OR 


Chicago Jewelers Tool Works 
10 S. Wabash Ave. CHICAGO 
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mS x ao BORA We 60% pees 
eae pata eas. Ser 
Prompt Returns on 
Precious Metal 


Scrap 











Estimates are accurate 
and settlements are 
prompt when you ship 
your old jewelry, filings, 
polishings, and sweep- 


ings to us for refining. 


Spyco Smelting 
& Refining Co. 
51 South Third Street 
Minneapolis = Minnesota 











Gold, Silver 


Platinum 
Refiners and Assayers 





T. B. HAGSTOZ @ SQN 
| 709 Sansom St., Philadelphia 











Files, Jewelers’ Tools and Supplies 


Telephone Cortlandt $238 
AGENTS 


‘American ~ 
Swiss” Keik FILES 


AMERICAN-SWISS FILE & TOOL Co.'s 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Ete. Positive Pres- 
Sand Blast sure Blowers. 


Anchor Tool & Supply Co., Inc. 
ee Tool and - ¥ Dest. 


REICHHELM co. 
24 JOHN “ST. F NEW YORK © 
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[Answers are also solicited from our readers to the questions published on this page] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 4157—Fitting Torsion 
Suspension Springs.—We have a 400 day 
German made clock which we have suc- 
ceeded in putting in perfect shape. It 
is in beat, and runs perfectly except 
that it gains approximately an hour in 
a day. We are using the finest and 
longest suspension spring that we have 
been able to obtain. We would greatly 
appreciate an early reply. L. G. W. 

ANSWER.—Your trouble in fitting new 
suspension springs in the 400 day clocks 
is a common one as the old spring may 
be gaged and a new one selected that 
is apparently the same width and thick- 
ness and style yet there would be a 
slight difference in the tension of the 
spring and also in the dimensions. These 
torsion suspension springs affect the 
rate of the clock to a very great extent 
and the slightest difference as mentioned 
above will make a considerable differ- 
ence in the rate due to the fact that the 
escapement operates very slowly. 

We cannot give you any definite in- 
formation in regard to fitting this spring 
except to suggest that you try and put 
in a spring which is slightly weaker in 
strength as this would be the indication 
if you were fitting an ordinary hair 
spring. That is, if you expected to fit 
up hair springs simply by. measuring 
them with a gage and duplicating the 
thickness and width of the original hair 
spring it is obvious that you would have 
quite a task. You cannot vibrate these 
torsion suspension springs in the same 
manner as you would a hair spring for 
a watch, therefore, we think it would 
be best to just keep trying new springs 
until you find a suitable one for your 
purpose. 

QUESTION No. 4158—Burned Diamond. 
—In soldering a white gold mounted 
diamond tie pin without removing the 
stone, and afterwards boiling in pickle 
to regain the color of mounting, the dia- 
mond takes a slight milky appearance 
that does not seem to come off easily. 
Will you tell me how this can be re- 
moved, if it can, and what the acid action 
was on this stone or just why this hap- 
pened, and what should have been done 
80 this cannot occur again? Also about 
what will this job cost to have some re- 
liable lapidist re-polish the stone?—K. 
A. M. Co. 

ANSWER.—You undoubtedly burned 
this diamond when you soldered over it 
as this is a common occurrence if the 
Proper precautions are not observed. 
The proper thing to do when you 


solder over diamonds is to cover them 
with boracic acid; that is, dipping the 
article in the acid and heating it slightly 
until you get a full coating melted over 
the diamond and the jewelry then you 
can apply borax and solder to your joint 
and proceed with the job in the regular 
manner. After the ring has thoroughly 
cooled, then you can pickle it and go 
ahead and re-polish the article as usual. 
It is possible to solder over any diamond 
if such precautions are observed, but as 
a matter of common sense it is not good 
business to attempt this with a large 
and valuable stone. However, in your 
particular case the diamond can no 
doubt be re-polished by a reliable lapi- 
dary and will be just as good as new. 

We cannot give you prices on such 
jobs, as this is up to the man who does 
the work, but as a rule you will find the 
charge to be very reasonable consider- 
ing the value of the article you have to 
work on. 

QUESTION No. 4159—-Enameling and 
Sizing Rings.—There are two subjects in 
jewelry repairing that our jeweler would 
like to have help on: 

No. 1. First the enameling of rings, 
etc., after it has been chipped. 

No. 2. Second the sizing of heavy 
white gold rings. He experiences some 
trouble in handling them. We will be 
glad to receive any information you have 
on these subjects.—A. J. Co. 

ANSWER.—(1) As we understand your 
question in regard to the enameling of 
rings we assume that you break out the 
enamel when the ring is soldered or else 
have a repair job of this character. En- 
ameling is like anything else, it takes 
considerable experience to obtain first 
class results. If the enamel has been 
chipped out in just small spots or is 
cracked it can often be flowed again 
without adding new enamel but if very 
much of the enamel has been chipped 
out then it would be best to remove 
all of the old enamel. 

Briefly, the process would be to select 
the required color, which must then be 
ground up very fine in an agate mortar 
using the agate pestle to pulverize the 
enamel. When the enamel has been 
reduced to a fine powder then it should 
be washed with distilled water in a clean 
glass or porcelain vessel, pouring off the 
water as long as there is any dirt or 
very fine enamel to be poured off. When 
your enamel is washed clean then the 
ring should be cleaned thoroughly in the 
recesses that are to be enameled; this 
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enamel is then applied to the recess with 
enough moisture to hold it together. It 
should be piled up about twice as high 
as the finished thickness of the enamel 
will be. When this has dried the enamel 
may be flowed smooth by applying suffi- 
cient heat. While a muffle furnace is 
best for this kind of work, at the same 
time it can be done over a Bunsen 
burner. The special point to observe is 
not to allow the direct action of the 
flame on the enamel, or in other words 
to apply the heat to the under side of the 
enamel surface. When this enamel has 
been flowed in this manner, the ring is 
allowed to thoroughly cool, then if you 
will examine it carefully with a glass, 
you can determine if the enamel is flush 
with the surface and if it is not, you 
should apply more enamel and flow it 
a second time. When sufficient enamel 
has been applied than. you can-stone it 
smooth with a fine carborundum stone 
and water. When you obtain a smooth 
dead surface that is comparatively free 
from pit marks then the enamel may 
be flowed the second time just sufficient 
to bring the gloss. For ordinary work 
this is sufficient but if you want a very 
fine job the enamel will have to be 
stoned smooth again and then polished. 

The polishing may be done on a 
wooden lap to which a small amount 
of pumice stone has been applied, which 
will produce a fine surface that is almost 
a polish. The final polish may be ob- 
tained with putty powder and water. 

This is simply a brief outline of the 
enamel process and any special informa- 
tion will be gladly supplied. 

(2) Referring to your second ques- 
tion, we infer that your man has trouble 
in bending any white gold rings as the 
white gold is very hard and stiff and 
is not easily bent up like yellow gold. 

We use special pliers that are hol- 
lowed out to fit the outside curve of the 
ring, with which we can bend the ring 
in carefully and hold it in position while 
soldering, and of course if the entire 
ring is more or less heated up it will 
reduce this strain to a great extent. Of 
course, when you are soldering white 
gold rings or in fact any gold rings 
which are chased or engraved it is wise 
to preserve the finish as much as pos- 
sible and this may readily be done by 
applying a thin coat of boracic acid. 
After soldering the ring may be boiled 
off in pickle and very little if any polish- 
ing will be required to refinish the ring. 


QUESTION No. 4160—To Straighten 
Scarf Pin Stems.—Please advise us the 
easiest way to straighten gold scarf pin 
stems. We draw wire and make our 
stems but have no quick way of getting 
them straight.—M. S. G. & Co. 

ANSWER.—There are wire straighten- 
ing machines on the market, but they 
are rather expensive and are not ad- 
visable unless much work of this kind 
is done. You can straighten lots of one 
dozen pin stems by binding them to- 
gether in a compact bundle with iron 
binding wire and then heating the entire 
mass to a red heat. Allow these to cool, 
then remove the iron wire and pickle the 
pin stems in the usual manner. 
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Silver Deposit on Glass, China and 
Wood 


Written expressly for THE JEWELERS’ 
CircuLaR. By Lester B. Pratt. 


HIS work consists of painting in the 

design with a special paint, then firing 
in a muffle and finally plating in the 
regular plating solutions. 

A good formula for the paint may be 
prepared as follows: 


Fine silver powder ...... i oz. 

Borate of lead ......... 2 dwt. 
Nitrate of potash ....... 2 dwt. 
a ee ee eer 1 dwt 


The fine silver powder may be prepared 
by dissolving 1 ounce of fine silver sheet 
in 1 ounce of nitric acid and 1 ounce of 
water. The acid mixture may be placed 
in a small beaker and placed on a sand 
bath and heated, which will quickly dis- 
solve the silver. When all of the silver 
has been dissolved, the solution should be 
diluted about ten times with water, and 
if there is any sediment left, the solution 
should be filtered. Our next step is to 
change the silver to silver chloride, which 
may be done by adding a strong salt 
solution to the silver solution until no 
further precipitate is formed. 

When the solution has settled for a 
short time, the supernatant solution is 
poured off and clean hot water added, 
the solution stirred thoroughly and, after 
settling, is again poured off, repeating 
this operation about four times. The sil- 
ver chloride may next be changed to me- 
tallic silver by adding some distilled 
water and a small amount of sulphuric 
acid, and the action of the sulphuric 
acid on the zinc removes the chlorine 
from the silver and leaves metallic silver 
in a fine, impalpable powder. After 
washing thoroughly with clean hot water 
several times, we have the fine silver 
powder which is used in the above for- 
mula. 

The powder should be dried in an evap- 
orating dish or in the beaker, when it is 
ready for use in preparing our formula. 








Silver and Cadmium Alloy 
By E. D. Gleason, Foundryman, in Metal Industry 


AN alloy composed of 60 parts of silver 

and 40 parts cadmium has some wonder- 
ful characteristics. When rolled to sheet, 
which it will readily, being very ductile 
and when polished, it is highly resistant to 
atmospheric conditions. When a _ rubber 
band is tightly placed around it the rubber 
will become rancid, hard ard brittle in time, 
but the silver-cadmium alloy will not be 
affected or discolored. The same procedure 
applied to sterling silver will turn it black 
in a few hours, due to the sulphur in the 
rubber. It can be left in the albumen of 


an egg until the albumen becomes hard and 
it will not be affected. To a certain extent 
the alloy can be said to be “untarnishable,” 
but the fracture discloses a faint pinkish 
white color which would hardly be detected 
except by one skilled in the manipulation of 
silver. 








. making and in the remelting. 
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I have made large quantities of this ma- 
terial and it requires some practice to pro- 
duce it, due to the fact that cadmium is 
very volatile, giving off a light brownish 


oxide. It must be handled in such a way 
as to have a small melting loss both in the 
My practice 
was first to melt the fine silver under a 
heavy cover of boracic acid and glass, fusing 
it at the lowest possible temperature. I 
would then add the cadmium in round bars 
which I would bend and hammer into small 
compact pieces. I would add this to the 
silver, rapidly stirring at the same time, 
then allow the heat to fuse it so the metal 
will be just sufficiently fluid to pour into 
ingot molds for rolling. If you attempt to 
add the cadmium as you would zinc in small 
pieces you would not succeed in getting and 
cadmium into the melt as it would fume 
off as fast as you could add it. Also, cad- 
mium is a dangerous element to handle, 
especially on a production basis, due to the 
fact that when inhaled or taken into the 
system it makes one deathly sick, causing 
vomiting and purging. The melting depart- 
ment should be well ventilated and a respira- 
tor should be worn. 

The idea prevails among quite a few con- 
cerns making sterling silver that a fraction 
of an ounce of cadmium added to 1,000 
ounces of silver makes it whiter and other- 
wise improves the quality. It is generally 
thrown on top of the molten metal, quickly 
stirred and preparations are then made to 
lift the pot. In my opinion, this is no more 
than a faith cure for subsequent analysis 
will not disclose a trace. The cadmium 
volatilizes off the instant it comes in contact 
with the molten silver. 

Some years ago I was connected with a 
concern that was making a large line of 
toilet novelties, such as hair brushes, combs, 
jewelry boxes and the like, in which Britan- 
nia metal was the base. This concern was 
using anodes composed of cadmium and 
silver in the proportion of 60 silver and 40 
cadmium. The method of procedure was to 
prepare a silver solution, using any good 
formula and as many anodes as necessary. 
Before the regular work was put in they 
would plate on a special cathode for a few 
hours so as to get the cadmium in the bath 
and diffused. After a few weeks or a 
month they would add more silver solution, 
but not before a brownish appearance would 
come on the work. This work, plated with 
silver and cadmium, was never lacquered 
and neither would it tarnish. 








‘When Soldering White Gold 


In soldering white gold, either of the cast 
metal or rolled metal, we may obtain good 
results by the following method: Dip the 
article in water, then in boracic acid and 
heat it sufficiently to form a coating over 
the article and be sure it is completely 
covered in order to avoid oxidation. Then 
place some clean borax paste on the joint, 
apply the solder and flow it. When the 
solder flows, hold the heat at the flowing 
point for a few seconds, in order to allow 
the gases to escape. .Gases are always 
evolved in any mass of molten metal and 
if these gases are occluded in the metal when 
it freezes, the result will be pinholes and 
this applies even to a small speck of solder. 
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Dial Washers 


New York, Feb. 23, 1928, 
Editor, THE JEWELERS’ CIRCULAR: 


In reply to your article “Under Work 
Shop Note” concerning dial washers jn 
American watches; I say most decidedly, 
that in at least 90 per cent of cases a]| 
the watches manufactured today and pre. 
viously should have dial washers in ae. 
cordance with the condition of the hour 
wheel. 

Because the watch factory does not 
use any dial washers, it is no criterion, 
Why does the watchmaker use the ex. 
pression, Repassée? The word, Repas- 
sée elucidates regarding what the watch 
factory does not do, or does not think 
necessary. However, experience is the 
best teacher. 

One will also say it is not necessary 
to put some oil on the plate under the 
minute wheels of some English and eigh- 
teen size American watches. The oiling 
of the plate under the minute wheel 
is not for lubrication but to prevent the 
rattling sound that the end shake pro- 
duces. 

The manner in which you explain the 
placing of the hand is correct; but in 
most instances dial washers are abso- 
lutely necessary. However, by placing 
the minute hand as far as possible on the 
shoulder of the cannon pinion to re- 
duce the end shake, the appearance of 
the watch is deteriorated, for some min- 
ute hands have no socket to reach the 
end of the shoulder. The minute hand 
should be placed flat with the end of 
the upper shoulder of the cannon pin- 
ion. By doing so the end of the cannon 
pinion will not protrude. There is in- 
variably plenty of end shake; so to elimi- 
nate this fallacy of the factory, namely, 
their inability to produce the exact and 
correct end shake of the hour wheel in 
conformity with the dial in comparison 
to some of the very fine Swiss watches, 
our American factories stress quantity 
production. The reason is our watches 
are made of standard sizes but of vari- 
ous kinds of dials. 

During my many years of experience 
I have discovered that some dials when 
placed in position on the movement and 
the dial screws tightened, the hour 
wheel has correct end shake, others have 
no end shake at all. In such cases the 
dials have to be ground down to give the 
proper shake. Again, others have too 
much end shake and the endeavor to re- 
duce the end shake by the method as de- 
scribed by you is incorrect. Naturally, 
there must be dial washers to correct 
the end shake. We must remember that 
after a watch has been made by the fac- 
tory, delivered to the wholesaler, then 
to the retailer, and finally to the con- 
sumer, the factory does not see the watch 
again. The only one who has to make 
any corrections, as the word Repassee 
is implied, is the watchmaker, who has to 
determine what alterations or correc- 
tions are to be made. In such cases the 
repairer usually has experience and he 
should use his discretion in the solution 
of the matter. 

Very truly yours, 


(Signed) J. W. B. JUNSCH. 
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UNITED STATES PATENTS 





Issue of February 14, 1928 





1,659,027. CLOCK. FREDERICK C, HOLTZ, 
Springfield, Ill, assignor to Sangamo 
Electric Co., Springfield, Ill. Filed Nov. 
15, 1924. Serial 750,201. 5 Claims. 

In an electric driving device for clocks, the 
combination of an electric motor having an 
extending motor shaft, a U-shaped bracket 
projecting from said motor and having a 
bearing at its end for receiving the extend- 
ing end of said motor shaft, a worm on said 
motor shaft, two spaced wings projecting 





from one side of said brackets, a second 
shaft journaled in said wings, a worm wheel 
on said second shaft meshing with the worm 
on said motor shaft, a worm on said second 
shaft, a third shaft extending substantially 
parallel to said motor shaft and journaled 
at one end in said bracket, and a worm 
wheel on said third shaft meshing with the 
worm on said second shaft, said third shaft 
pe | adapted to transmit a drive to the 
clock. 


1,659,028. ELECTRIC CLOCK. FREDERICK 
C. Hoitz, Springfield, Ill., assignor to 
Sangamo Electric Co., Springfield, Ill. 
Filed Nov. 15, 1924. Serial 750,202. 
5 Claims. 

In an electric driving device for clocks, the 
combination of an electric motor having an 
extending motor shaft, a U-shaped bracket 
projecting from said motor and having a 
bearing at its end for receiving the extend- 





ing end of said motor shaft, a pinion on said 
motor shaft, a staff journaled in said bracket, 
a spur gear on said staff meshing with said 
Pinion, and a pinion on said staff adapted 
to transmit a slow speed drive to the clock. 


1,659,208. SELF-WINDING CLOCK AND 
Bitice ie og MANHEIM, 
port, Conn. iled Dec. , : 

Serial 76,442. 9 Claims. a a ee 
In combination, a timing mechanism hav- 
as a spring motor for operating the same, 
€ctrically controlled means for storing a 
Predetermined amount of energy in the 


Spring motor, rotatable mean 
$ , S controlled by 
the timing mechanism and movable inde- 
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pendently thereof and having an insulated 
contact adapted to close the circuit through 


energy storing means adapted for engage- 
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ment upon the preliminary acceleration of 
the energy storing means, means to open 
the circuit upon the _ storing of a _ pre- 
determined amount of energy in the spring 
motor, and means to disconnect the clutch 
by the reaction of the spring motor upon 
the storage of excess energy therein. 


1,659,256. CLOCK. Max A. GERSON, Jersey 
ity, N. J. Filed July 20, 1926. Serial 
123,638. 1 Claim. 


In a clock, the combination of a disc con- 
nected to the time-train, said disc having 
two series of spaced perforations, arranged 
in staggered relationship, two switch levers 
associated with said disc and having heads 
adapted to enter said perforations, said heads 
having inclined ends so that the movement 
of said disc moves said heads outwardly and 























out of said slots, means adapted to turn said 
levers to force said heads inwardly, two 
electro-magnets having separate make and 
break armatures, the said switch levers clos- 
ing the circuits of their respective magnets 
when their heads are in the inner position, 
the said armatures being respectively con- 
nected to means for respectively winding up 
the striking spring and the time spring. 


1,659,488. EXTENSIBLE BRACELET. NELS 
T. NELSON, Attleboro. Mass., assignor to 
J. F. Sturdy’s Sons Co., Attleboro Falls, 
Mass. Filed April 8, 1926. Serial 
100,635. 3 Claims. 


In an extensible bracelet structure, a series 
of box links each having top and side walls, 
a bar at each end of each box link extending 
across between the side walls thereof, a 
band link embracing one of said bars and 





slidable in the box link and having front 
and rear walls, a spring acting against the 
embraced bar and the band link.to. press the 
latter to housed position, one of said walls 
of the band link being slotted to be hooked 
into the other end bar of an adjacent box 
to detachably connect the two links together. 


1,659,439. BRACELET END HOOK. NELS 
T. NELSON, Attleboro, Mass., assignor to 
J. F. Sturdy’s Sons Co., Attleboro Falls, 
Mass. Filed May 20, 1927. Serial 
192,915. 7 Claims. 

A bracelet end hook comprising a body 
having front, back and side walls, the front 
wall being extended and formed into a hook, 
a tongue pivoted in said body intermediate 
its ends and of a length to have one end 
close said hook, the opposite, end of the 
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said electrically controlled means, a clutch 
interposed between the spring motor and the 
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tongue extending along said back wall with 
portions engaging the outer surface of said 





side walls to be manually grasped to swing 
said tongue on its pivot to open said hook. 


DESIGNS 


74,425. CLOCK CASE. ABRAHAM T. GOLD- 
FIELD, Spring Valley, N. Y., assignor to 
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New York Clock Corporation. 
July 25, 1927. Serial 22,879. 
patent 7 years. 


74,426. CLOCK CASE. ABRAHAM T. GoLp- 
FIELD, Spring Valley, N. Y., assignor to 








Filed 
Term of 





New York Clock Corporation. 
June 2, 1927. Serial 22,288. 
patent 7 years. 

74,429. CLOCK CASE. ABRAHAM T. GoLpD- 
FIELD, Spring Valley, N. Y., assignor to 


Filed 
Term of 









New York Clock Corporation. 
June 2, 1927. Serial 22,295. 
patent 7 years. 
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74,430. CLOCK CASE. ABRAHAM T. GOLD- 74,458. BRACELET CHAIN OR SIMILAR 
FIELD, Spring Valley, N. Y., assignor to ARTICLE. JAcoB SOLINGER, Providence, 





R. I. Filed Oct. 26, 1927. Serial 23,894. 
Term of patent 7 years. 


UNITED STATES TRADE-MARKS 
Issue of February 14, 1928 





_ The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for “under the ten-year 
proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
; fee of $10 must accompany each notice of 
New York Clock Corporation. Filed opposition. 

June 2, 1927. Serial 22,299. Term of 
patent 7 years. 


74,432. FINGER RING. SAMUEL GROSSMAN, 
New York, assignor to David Klebanoff 
and Samuel Grossman, Copartners trad- 





Ser. 255,527. Pr Kappa LAMBDA, Urbana, III. 
Filed Oct. 1, 1927. 


_Particular description of goods.—Frater- 
nity Keys Made of or Plated with Precious 
Metal. 

Claims use since June, 1919. 


Ser. 258,348. Morris, MANN & REILLY, INC., 
Chicago, Ill. Filed Dec. 2, 1927. 


Lady of 
Paris 


Particular description of goods.—Gold 
Chains, Necklaces, Bracelets, and Earrings. 
Claims use since Oct. 10, 1927. 


Trade-Mark Published 
Issue of February 14, 1928 


67,023. CERTAIN JEWELRY. Registered 


: Jan. 14, 1908. CrossMAN Co., New York. 
Klebanoff & Grossman, New York. Filed Renewed Jan. 14, 1928. 
June 30, 1927. Serial 22,618. Term of 
patent 3% years. 69,391. WATCH MOVEMENTS. Registered 
June 9, 1908. ELGIN NATIONAL WATCH 
74,433. FINGER RING. SAMUEL GROSSMAN, Co., Elgin and Chicago. Renewed June 
New York, assignor to David Klebanoff 9, 1928, to Elgin National Watch Co., 
and Samuel Grossman, Copartners trad- Chicago. 


69,677. WATCH MOVEMENTS. Registered 
June 30, 1908. ELGin NATIONAL WATCH 
Co., Elgin and Chicago. Renewed June 
30, 1928, to Elgin National Watch Co., 
Chicago. 





ing under the firm name and style of 











A. K. Brubaker, Columbia jeweler, 
recently seriously ill, is improving. 

Robert E. Triller, vice-president of 
the Hamilton Watch Co., and wife, have 
returned from a visit to Springfield, IIl. 

°A. H. Davis, jeweler, of Reading, Pa., 
has opened a repair shop on Lancaster 
Ave. 

Robert J. Baechle, formerly of Lan- 
caster, Ohio, has opened a store in Eph- 
rata. 

F. C. Beckwith, treasurer of the Ham- 
ilton Watch Co., and wife, are home 
from a two months’ stay at Miami, Fla., 





ing under the firm name and style of 
Klebanoff & Grossman, New York. Filed 
June 30, 1927. Serial 22,619. Term of 
patent 3% years. 
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where he was convalescing from illness, 
His wife accompanied him. 

Harold Albright, formerly with W. §, 
Oberlin, Columbia, Pa., has taken a 
position with S. Kurtz Zook, succeeding 
Harry Killian, who has gone to Harris. 
burg with C. R. Boas. 

At the February meeting of the Lan- 
caster Optometrical Society, Dr. Harris 
Gruman, Lebanon, Pa., lectured on the 
topic, “Conservation of Vision.” A din- 
ner for the members and their wives at 
Hotel Brunswick followed. 

Paul V. Schaeffer, Vandegrift, Pa., a 
former Bowman Technical student, is 
now with Major Paul N. Chamberlain 
in Newark, N. J., assisting to recon- 
struct some interesting ancient time- 
pieces. 

Among the antiques of the D. R. 
Lackey estate, Newville, sold recently at 
auction was a grandfather clock, made 
in London by Thomas Wagstaff. It has 
fine filagree work on its face and marks 
the phases of the moon. It brought 
$500. 

Albert Hinchlippe, Fall River, Mass.; 
Lester Randall, Mount Tempest, N. Y.,, 
and H. Hermon of Tarantum, Pa., stu- 
dents of the Bowman Technical School 
were enrolled at a recent meeting of 
the Alpha Chapter, Beta Sigma Fra- 
ternity of the technical school. 

In spite of a clue left by the thief 
who a short time ago looted the show 
window of John C. Bair of diamonds and 
watches valued at $500, the local police 
have so far made no arrests. In 1925 
the window of the Bair store was robbed 
of a lot of jewelry. 

The handsome bronze tablet recently 
erected in the Home of Lancaster Post, 
American Legion, is 4 by 5 feet in size. 
The inscription is, “In Reverent Memory, 
1917-18—Pennsylvania Post 34.” At the 
bottom of the tablet is the legion shield. 
It was furnished by S. Kurtz Zook, and 
was displayed there several days. 








Florida Notes 





Levy’s jewelry store of Eustis, Fla., 
is conducting a sale of its $50,000 stock 
of merchandise. According to informa- 
tion from the proprietors, the store is 
not going out of business but is going 
after more business. Levy’s has been 
in business over 20 years, and is under- 
stood to be moving to a new location. 

An alleged confidence man has been 
arrested by authorities in Lakeland, 
Fla., and is being held pending an in- 
vestigation into his record. The man 
bought jewelry in an Orlando jewelry 
store, paying for it with a $50 traveler’s 
check issued by a Chicago bank. When 
the check was deposited in the Chicago 
bank it was returned with the explana- 
tion that it had been stolen. The man 
to whom the checks belonged, is said to 
have been held up at the point of a 
gun and forced to sign them. It was 
reported from Lakeland that a search 
was made of the man’s room and it was 
revealed that he had been working 4 
confidence game with bundles of paper 
disguised as money. 





